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Secretary of Labor Davis “Hits a Homer ” 
Before National Hardwood Lumber Association* 


It is possible to speak of the immediate future with cheer- 
fulness and confidence. Not that the patient is back on his 
feet ; but at least the crisis is past. The processes of readjust- 
ment are well along. Wholesale prices have fallen. Retail 
prices are following, not so fast as many of us would wish, but 
as rapidly as sound conditions will allow. On all sides our 
people have manfully taken their losses, as was to be expected 
of good Americans. The dollar is becoming the good old 
fashioned dollar again, and is beginning to buy what it used 
to buy. And buying has begun. The great clock of business 
has begun to tick forward once more. 


* * * 


It happens that there is a new principle in American busi- 
ness and industrial life. Rather it is the new discovery of a 
very old principle. It is the principle of responsibility—of 
responsibility to each other, but higher than that, responsi- 
bility to the great public. We all of us, employer and em- 
ployee, both have one great Boss—the public. It is the master 
employer of us all. 

‘ * * * 


For the reason that every man’s individual prosperity is 
bound up with the prosperity of all, the worker owes it to 
himself to work. This is no day for loafers. The man who 
doesn’t earn his pay should have no pay. I am opposed to the 
rich loafer and the poor loafer. The loafer is a thief. He 
steals just as certainly as if he set out with a jimmy and a 
gun. I have this to say to my fellow trade unionists. If you 
want to make progress in America, you must clean your house 
of shirkers. Let us be charitable outright, if we must. If a 
man is disabled, mentally, morally, or physically, it is time 
to take care of him for what he is and for what he has done. 
If a faithful employee he should be cared for in his old age. 
In other words, give him what we call a pension. Let the 
trade unionist say, ‘‘I will not work with shirkers, who, in 
robbing their employers, are robbing all the rest of us. We 
want to make our trade union badge a symbol of an honorable 
man who does an honest day’s work. I mean that badge to be 
a badge of pride.’’ 

* * # 

Crush the unions, and you encourage the violent form of 
revolution. No, the duty of the day is to work with the worker, 
and not to fight him. He is entitled to fight back, as he will. 
It is harmony we need, not fighting. Every factory should 
be a happy family. With surprisingly little effort we can 
make them so. 

* * 

We have been overlooking our richest resources of all— 
our riches in skill and brains and character. Now we are 
studying how to release these forces. Till now our thought 





*From address delivered before National Hardwood Lumber Associ- 
ation at Philadelphia, June 9, 1921. 


has been all for better and bigger machines. Now we want 
better and bigger men. Our thoughts turn from the machine 
to the man at the machine, to the millions of men in our fac- 
tories, whose deft hands and nimble wits have toiled to such 
wonderful purposes. 

* * * 

What does it matter, for instance, how we strive to hearten 
the worker if he is ground under the burden of rent, where 
he is fortunate enough to have a house at all? The 
housing problem has reached a stage that demands immediate 
relief. No problem on our hands presents more thorns and 
bristles to a firm grasp of it. Yet the greater the ill the more 
loudly it calls for remedy. It seems to be the one complication 
above all others that is holding us back from business health. 

* * #* 


American building must be house cleaned. Workmen who 
aim eagerly to own or build their homes must be enabled to 
borrow on mortgage at easy rates. At present the money is 
not available at any rates. People with money saved must be 
induced to lend, as building is swept clean of its graft and 
waste. The secretary of commerce advises that banking laws 
be amended to release for mortgage purposes the savings ac- 
counts of national banks. Could there be a more appropriate 
use of such money? Building is a fixed investment, and as 
Mr. Hoover points out, the savings of the people are the na- 
tion’s fixed investment. Could insurance funds, another form 
of the people’s savings, find a more appropriate use than in 
the building of American homes? 

* * * 


The effort to promote industrial peace and prosperity must 
come from both sides alike, from enlightened employer, and 
from awakened worker, union or nonunion. No group on 
either side can put itself above the law and maintain its ex- 
istence. And by law we mean the laws of prosperity as well: 
as the laws of the civil code. The public will not tolerate in- 
fraction of either set of laws. 

* * #8 


It has always seemed to me the saddest fact in life that 
human labor, the work of human hands, should be subject to 
the laws of the market. The value of work, and the product 
of work must rise and fall together. 


The moment the worker finds that his employer after alt is 
a man, all his old hostility disappears. His ambition is fired 
anew. The very shirker is jarred out of his sloth. Where the 
owner of a plant makes the fact plain that he means to be a 
man among men toward his employees, a satisfied body of 
workers settles down to a life of security about him. They 
trust that employer. They stay by him. They buy houses. 
They take a new pride in their work and a new interest in 

(Continued on Page 41) 
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and machinery. 
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Prosperity. Not “Coming”—But Arrived! 


HEN an unimpeachable authority outs##®-of the lumber in- 

dustry declares not only that the coun®y is on the verge of 

a great building boom, with consequent*enormously increas- 

ed demand for lumber and other building mat@¥ials, but goes much 

further and says—backing his statements wf indubitable figures 

—that this increased demand has already ben to manifest itself, 

it certainly is time for those within the industry, who are most 

vitally interested, to take notice and to shape their course accord- 
ingly. 

The business of a traffic expert is not to make rose hued proph- 
esies of approaching prosperity, but accurately to forecast the 
probable car requirements of the different sections and industries of 
the country, and to see that the cars are provided. He deals 
in cold, hard facts and figures, and bases his conclusions thereon. 
Hence the impressive statements made on Thursday of this week 
by W. C. Kendall, chief of the commission on car service of the 
American Railroad Association, Washington, D. C., at the hearing 
at Chicago on Interstate Commerce Commission docket No. 11,818 


American Wholesale Lumber Association: versus Aberdeen & Rock- 
fish Railway et al, in which is sought the elimination of the.$10 per 
diem penalty on transit cars held for reconsignment beyond forty- 
eight hours) reported on pages 50 to 52, are of more than pass- 
ing interest to all business men, and particularly te lumbermen. 

Mr. Kendall said, in effect, that there already is tangible evidence 
of increased demand for lumber and other building materials, which 
in his judgment forecasts a great buildirg boom in the very near 
future. He said that during the week ended May 21 the railroads 
of the country hauled 50,000 cars of “forest products,” while the 
following week, ended May 28, they hauled 54,000 cars of the same 
class of freight, a gain of 4,000 cars in a single week. 

Moreover, not only forest: products, but general freight traffic is 
increasing, according to Mr. Kendall, who said that the railroads 
hauled in the first week of May 718,000 carloads; in the second 
week, 750,000 earloads; in the third week, 768,000 carloads; and in 
the fourth week, 787,000 carloads. In other words, the freight 
traffic of the country jumped 69,000 carloads during the month of 
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May, surely a most encouraging showing, pointing to the steadily 
increasing prosperity and business activity for which all are hop- 
ing. 

The point of Mr. Kendall’s testimony, aside from its cheering 
character as a barometer of returning prosperity, was the emphasis 
which he placed on the certainty of a car shortage when the move- 
ment which has already begun attains its maximum. In that con- 
nection he said that the proportion of bad order cars is now 14 per 
cent, against 7 percent a year ago. This means that just at the 
beginning of an increasing traffic movement that promises soon 
to tax the transportation facilities of the country to their utmost 
there are more cars in bad order than ever before. These two fac- 
tors, increased demand for cars and decreased supply of cars, em- 
phasize the wisdom of placing orders for needed stocks of lumber 
_ without delay. The long awaited building boom is at hand, and 
retailers should not delay preparing for it until the factors noted, 
together with the seasonal coal and crop movements soon to begin, 
create an acute car shortage and render it impossible to secure 
deliveries when needed. : 





Airplanes Aid in Forest Protection 


ILLINGNESS TO SCRAP obsolete machines and abandon 
W established methods the moment improvements in either are 

known and available is the one trait of America’s indus- 
trial leaders that has kept this country in the forefront industrially. 
The shackles of obsolete custom have not stayed the steps of commer- 
cial progress. Because Americans have so definitely directed their 
energies to industrial efficiency the best if not the only prospect for 
the development of a mechanical improvement lies in its applica- 
tion to or its alliance with industry. 

The airplane is an example in point. Tho invented in America, it 
has been most highly developed abroad; not, however, in its begin- 
nings at least, in a commercial way, but as a war machine; and 
with a view to its use in a conflict known to be impending only to a 
government and a people who secretly were making stupendous 
preparations for it. Ending of the great conflict left sentiment in the 
United States in its normal attitude of indifference if not opposition 
to the further development of the airplane except as it gave promise 
of becoming a means of promoting or serving industry and commerce. 
This habit of mind is shown today in the tardy or grudging support 
of the Federal air service of the War Department and the enthusi- 
astic welcome and use of the aerial mail service of the Postoffice De- 
partment. The one looks to a problematic conflict in the indefinite 
future; the other to the immediate promotion of industry and com- 
merce. 

Because the development of the airplane is clearly in the line of 
progress, means must be found in the United States to give its de- 
velopment and use a ultilitarian direction. To enlist the skill and 
inventiveness of American genius the airplane must be made useful 
in the everyday life of the people in peaceful times; it must make 
its proper contribution as an agency for promoting industry and 
commerce. 

Fortunately for both the airplane’s development and for the cause 
of forestry in the United States the need of forest patrol and of 
topographical study calls for precisely the service that only the air- 


plane can perform. This fact is excellently demonstrated by the - 


work of the Ninety-first Aero Squadron detailed by the Army Air 
Service to codperate with the Forest Service in making a survey of 
the stormswept area of the Olympic Peninsula, a brief report of 
which by Capt. L. H. Smith, commander of the detachment, has been 
made public. 

In both the United States and Canada the airplane already has 
proved its value for forest fire patrol purposes, But the work on 
the Olympic Peninsula was of an even more exacting nature, for it 
required the making of aerial photographic maps, in many respects 
similar to those made of battlefields and considered indispensable in 
time of war. 

The commercial value of the Peninsular service is indicated bythe 
fact that work performed by the fliers in sixty-eight hours and 
twenty minutes at a cost of $2,524 would have required two or three 
years and would have cost approximately $125,000 if performed 
in the customary way. Even this is not the whole story, because 
every day’s delay in making the survey increased the fire hazard, 
which in the course of months would have been enormous. 

Lumbermen have a double interest in the development of the air- 
plane. As citizens they want to see this truly American invention 
developed in the United States on characteristically American 
lines, to meet the nation’s needs. As business men engaged in a 
great basic industry they want the airplane to serve the cause of 
forestry as it can hardly serve any other cause and as no other 
known agency can serve to protect the forests and perpetuate the 
timber supply of the country. 

Incidentally, forest patrol, survey and photographic mapping are 


so similar to war aerial work as to provide for the training and 
building up of a personnel and equipment that would prove invalu- 
able in time of war. Therefore, without being warlike and without 
being developed for war purposes, the aerial forest patrol, under 
Federal control, promises to be a splendid agency for promoting the 
public interests in times of peace; and yet being quickly available for 
defence purposes in time of national peril. 





Russia’s Competition in Lumber 


NORMOUS BODIES of timber in northern Russia will be 
put on the market at some time in the future. They are not on 
the market now, because of the unsettled political conditions in 

that country. The Russians are not disposed to cut the timber and 
prepare it for market, and dealers who live in other countries will 
not do so for fear of confiscation of the property and financial loss. 
As a result practically no Russian lumber is going to market, and 
there is no telling when it will begin to move. 

When that time comes the effect will be noticeable in the 
American lumber trade, chiefly in our exports; for only in that field 
will our lumber come in direct competition with that of Russia. It 
is not at all probable that lumber from Russia will ever come to 
America, or that ours will ever go in large amounts to that country. 
Competition will appear in markets to which both ship lumber; 
chiefly in Great Britain, France, and other countries of western or 
southern Europe. Those are now important markets for American 
lumber, and if Russia sells there our sales in the same fields will 
suffer to some extent. : 

While the matter is of some importance, it is not vital; tho it is 
unpleasant to lose any of our export trade in lumber. But while 
Russia may in the future take some of it, it can not take all, because 
we have little reason to expect Russian competition in lumber in any 
important markets except those already mentioned. Our lumber ex- 
ports to Canada, Spanish America, and the Orient are in no danger 
from Russian competition, if the future may be judged by the past. 

We export approximately 6 percent of the lumber cut by our 
sawmills. This amount varies from year to year, but the average is 
not far from 6 percent. Much of this is hardwood, such as hickory, 
and gum, which never has met and probably never will meet much 
competition with any wood that comes from Russia. Russia has 
some good oak, and competition may be expected from softwoods. 
Russian pine may be sold in markets where we have our best Euro- 
pean sales of southern pine and Douglas fir, and to that extent our 
trade has a little to lose. 

If Russia continues on the down grade at the same pace it has 
been traveling the last few years, no timber trade with that country 
will be possible for a long time. The railroads there are in such poor 
condition that years will be required to make them serviceable, and 
the interior systems of water transportation are almost useless at 
present. 





Home Building a Primary Need 


E ARE ON THE EVE of the greatest movement of lumber 
that this country has ever known. In fact, this movement 
has already begun. It is not noticeable to everybody, but 

if you will stop and consider you will be surprised that you had not 
thought about it before. 

A considerable volumé of lumber is going into small homes. These 
homes are being built because of conditions in the individual fam- 
ilies. The new home owner has come into being because of condi- 
tions that made it imperative that he build a home; not, perhaps, 
because he has felt that prices were at the lowest possible notch, 
or that materials or wages had gone down to a place where his 
investment would prove to be a profitable one from a financial 
return, but because of the urge of circumstances in his immediate 
family. Perhaps the house in which the family lived was not sani- 
tary, or lacked the conveniences the occupants needed or felt they 
should have. Possibly the family was cramped for room. Whatever 
the cause, thousands of renters have been forced to build homes for 
themselves, yet only a start has been made toward supplying the 
need for more than a million new homes in this country. 

The average lumber retailer could very profitably take a little 
inventory of the situation in his own locality. In most towns he 
would find that within a stone’s throw of his office there are two — 
families living in the same house. In every town and hamlet thru- 
out the: United States there are homes where young couples are 
living with either the husband’s or the wife’s parents. In those 
homes there are babies and the old folks are anxious that the young 
folks shall have a home of their own—not because they want to 
get rid of them but because it is the best thing for the new fam- 
ily. Stop and think a moment; perhaps right across the street 
from where you live you will find an example of this kind. Are 
you sending house plans into that home? Have you been writing 
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the young couple letters calling attention to your advertisement, 
or supplying them with suggestions as to how they can get a home? 
Do you know of any more promising prospect than is presented by 
the conditions described? 

Home building is not entirely a matter of the price of materials 
or the wages of workmen. More and more people are coming to 
see that a home is essential, regardless of its cost. Of course, the 
deciding factor is whether or not they have enough money to make 
the first payment, or a large enough payment to secure the home. 

The records for Chicago show three thousand building permits 
were issued during May. These permits were largely for the 
bungalow type of home, to be built in the suburbs. Reports from 
New York show that in the last three months there has been an 
increase in building of 157 percent over the corresponding three 
months of last year. The president of the borough of Manhattan 
says that accommodations for a thousand families are being pro- 
vided each week, and he thinks this’is brought about by the law 
exempting new homes from taxation which has recently gone into 
effect in New York. 

The far reaching effect of suggestion is not always appreciated 
by the lumberman. Did you ever notice that when some man on 
your street begins to paint or otherwise improve his property, most 
of the other houses on that street will take on a new dress, all 
because one man suggested the idea to his neighbors? Build one 
house and satisfy two families and the result is that there will be 
others desirous of doing the same. Thus the influence of example 
will continually widen until it ushers in the greatest building boom 
this country has ever seen. 





NEARLY three hundred years ago one of the articles of trade 
between North Carolina and Virginia was flour shipped in sail 
boats by way of the ocean. The boats were made of cypress and 
carried about a dozen barrels at a load. 





ANTS THAT devour wood are a pest in many tropical countries, 
but the damage from that source in the United States is usually 
small; yet, these insects occasionally destroy valuable wood in 
this country. 





WoopEN grindstones are not wholly fictitious. The pioneers 
used wooden wheels, the face pounded full of pebbles, and these 
performed the function of grindstones. 


To Get Business Some Work Is Essential 


HE AMERICAN LUMBERMAN has received a remarkable letter 
written on the letterhead of a prominent retail company. The 
letter first inquires what the absolute complete cost of build- 

ing a certain house will be, this inquiry being explained as follows: 

“The situation with me is that I must know about what this will 
cost, before I can go about securing a loan to make the desired 
improvements on the property I now own. 

“Most retail managers, including our own, object to getting out 
estimates, unless they feel ‘dead sure’ that they will get the busi- 
ness, provided their price is right.” 

Of course there is some work involved in getting out estimates 
and there may be occasions where the business of a certain pro- 
spective customer is not desired, which will account for the lack of 
interest on the part of the retail manager in getting out an esti- 
mate. Broadly speaking, however, the day for the display of sales- 
manship of a caliber where a retail manager objects to getting out 
estimates unless he feels “dead sure” that he will get the business 
is past. : 

Today is a day of service in the retail lumber business. Service 
is not a word only, but stands for assistance, help and salesmanship 
in providing the citizens of a community with homes. Prices should 
always be “right.” That is, any customer who is worthy of being 
a customer should receive fair treatment and obtain fair prices. 
Certainly, business should not be booked on the basis of price cut- 
ting; nor, on the other hand, should the customer be gouged. 

The modern retailer, whether he is the manager of a retail yard 
or the proprietor, is doing everything possible to satisfy and assist 
customers and prospective customers. The day when business will 
come to a company is past; the day of real work is at hand. In 
communities where lumbermen are seeking in sincerity to stimulate 
building they are meeting with success and where they are wait- 
ing for business to come to them they seem to be in for a long 
wait. The retail yard manager who objects to getting out esti- 
mates unless he is “dead sure” that he will get the business, pro- 
vided the price is right, could hardly be expected to qualify as a 
modern lumber merchant. 





JAPAN buys more than twice as much from us as China buys, 
but both together do not buy as much of our product as we sell 
to Cuba. 





Secretary of Labor Davis “Hits a Homer” 
Before National Hardwood Lumber Association 


(Continued from front page) 


life. They are the men who are marching us back to prosper- 
ity. A new dignity which rightfully belongs has been given 
them, a new self-respect. The old mechanical shackles have 
been struck from their feet. They have ceased to be mere 
cogs in a great industrial machine. They are more than merely 
men: they feel themselves to be American citizens. 

* * @ 


Another great lesson we have learned is the lesson of work- 
ing together all of us, all the time. As never before, in these 
times of strain and distraction, employer and employee have 
learned that their interests are one and the same. Neither 
can get along without the other. Their path to prosperity is 
the path of fellowship. The factory is useless without its 
hands. And the hands have no work when no one is there to 
employ them. The two together prosper only as the employer 
is fair to his men, and as the men give an honest day’s work 
for a living wage. But above all that, their temper must be 


_right toward each other. 
* ¢ @ 


We think we have been unduly pestered with industrial dis- 
putes. The wonder is, rather, that we have had so few. Now 
wise heads on every side are seeing the dangers of this, and 
they have found a way out of it, by the simple means of re- 
storing the old friendly personal relations between manager 
and men. They are adding the lacking human element to the 
industrial machine. 

* * 

This great volume of wealth, this rapid advance, we have 
been able to achieve in fifty short years by intense application 
of a genius for the mechanics of industry. Now I believe we 


are to work a new era in the world’s progress by applying our 
national genius to the ‘‘humanics,’’ the human side, of indus- 
try. We had been making our country one vast machine. 
Now has come the realization that all of our industrial ills 
have sprung from lack of a single cog in that machine—a 
single cog, but the most important of all, the very main-spring. 
The missing cog has been the element of simple humanity. 
Now, with our characteristic energy, we are hastening to sup- 
ply that element. 
* * # 

I believe we are on the edge not only of a new day of pros- 
perity but of a wholly new and infinitely better spirit in our 
national life. I see a day when those who toil and those who 
employ, work together in friendly fellowship for their own 
and the common good. I see the day when the trade union 
card will be honored like the doctor’s diploma. I see the day 
when the workman will be as lost without his certificate of 
skill and honesty as the employer himself without the certifi- 
cate of honesty he will want to possess in the good-will of his 
men. And not all the uncertainty of the present time can 
shake my conviction that such a day will come. 

1% 6 

From ancient days comes back the motto, as if even then 
bold spirits were writing the hymn of American business— 
‘*We dare to go forward.’’ And forward we will go. It is 
senseless to think of a people like ours being long held back. 
Put down foolish alarms, and we hear already the hum of the 
mills again, the screech of the whistle, the rattle of the riveter, 
the whir of the saw, all the sounds that are music sweet to the 
ears of all of us. 
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WHO USES BALED SHAVINGS? 


Will you please let us know what kind of manu- 
facturers use baled shavings and sawdust and for 
what purposes ?—INquiry No. 261, 


[Inquiries similar to this are frequent, show- 
ing that shavings and sawdust often seek mar- 
kets over a wide territory. This inquiry comes 
from Canada. The two articles are waste prod- 
ucts of mills and factories that make or use 
lumber. Shavings generally go to market in 
bales like hay, but sawdust, being difficult to 
bale, is more cheaply handled in bulk. How- 
ever, sometimes shavings and sawdust are mixed 
and baled. 

The uses of these two waste products are 
not quite the same, but the largest use for both 
is doubtless for bedding for farm animals. The 
factory or mill which produces this waste always 
burns for fuel under its boilers as much as it 
needs. Shavings find much use as kindling 
wood where coal or wood fires are common. 
Nurserymen occasionally use shavings to pack 
young trees and other plants for shipment. In 
some instances this material is as satisfactory 
as moss, but as shavings do not retain moisture 
very well nursery stock shipped long distances 
may suffer from excessive drying when packed 
in them. Sawdust alone is seldom used to 
pack nursery stock. 

Strawberry growers and some general garden- 
ers use shavings and sawdust in place of straw, 
to cover vegetable beds in winter, and that de- 
mand is large in some parts of the country. 

Shavings of certain kinds are made into pa- 
per, and tho this use does not seem to be large 
as yet, it may increase, as the tendency is to 
lessen waste wherever possible. On the whole, 
demand for sawdust and shavings does not ap- 
pear to equal the supply. From 400 to 600 
pounds of shavings ordinarily are removed 
from 1,000 feet of lumber in the process of 
surfacing it, and when shavings by other 
processes and the sawdust of large mills are 
added the total is very large for the whole 
country, and it is highly desirable that markets 
for it be found.—EpIrTor. ] 


COMPARATIVE PRICES OF OAK LUMBER 


Can you furnish me with figures showing a repre- 


sentative price for finished oak now as compared 
with around 1913? I am trying to get figures that 
will represent the increase in the price of office 
furniture since 1913; and if you can think of any 
other index that is more reliable than that above 
mentioned I would be very much obliged if you 
would tell me where I can get it—Inquiry No. 266. 


[The increase in the price of oak lumber since 
1913 is not the only factor that is important 
in accounting for the advance in price of 
office furniture during the eight years period 
involved; but the advance in the price of oak 
accounts for some of it. The difference in the 
cost of labor since 1913, when figures then 
and now are compared, is great, with present 
wages much above those of 1913. This increase 
is represented in the price that must now be 
asked for office furniture. It is proper, also, 
to give due weight to the increased cost of 
all other materials, as well as lumber, that are 
used in making furniture. For instance, var- 
nish, glue, paint; and hardware, such as screws, 
hinges, slides, locks, and rods, cost more now 
than eight years ago, and the maker must have 
more for his furniture to cover that additionai 
cost. The item of rent should not be over- 
looked; many manufacturers are paying double 
the rent now they paid in 1913. And there has 
been an advance in interest, so that capital 
costs more now than then. This advance ap- 


pears in the price the maker must now ask 
for bis furniture. 

It is doubtful if the imerease in the cost of 
lumber represents half the added cost which 
the furniture manufacturer must pay, when 
1921 is compared with 1913. According to eus- 


tom which has wide business sanction, every 
increased cost which the manufacturer of an 
article must pay, is passed along to the con- 
sumer who is the ‘‘man of last resort’’ in the 
matter of paying bills. Whether this should 
be the case or not, it is the case in most 
instances. 

But how much more experisive is oak lumber 
now than in 1913% It is. more costly, but the 
difference is not so great as some people sup- 
pose. According to R. C. Bryant’s ‘‘Lumber 
Prices,’’ published by the Government after 
the close of the late war, the average or base 
price of oak No. 1 common for the year 1913 
was $30.26. Some items were above, others 
below that. Those below averaged for No. 2 
common $19.77; and No. 3 common, $11.03. All 
of this was inch lumber, cut in the South, prin- 
cipally in West Virginia, Virginia, North Caro- 
lina, Tennessee, Kentucky, Arkansas, Missis- 
sippi, and Louisiana. The higher grades inter- 
est furniture makers more than the lower, and 
in 1913 the average price of oak firsts and sec- 
onds in the region designated was $50.12. 

Compare some of these prices with those of 
1921. The AMERICAN LUMBERMAN’S market 
quotations for southern hardwoods, dated Cin- 
cinnati, May 24, 1921, give the price of No. 1 
common, inch lumber, as $55 to $60; and inch 
firsts and seconds $115 to $120.—Enrror. ] 


FROGS USED IN RAILROAD BUILDING 


In your query and comment page of the May 14, 
1921, issue the following query appeared: “I am 
handling all kinds of frogs, and I do not under- 
stand figuring the number of frogs or the proper 
lead to give frogs. Please’ send a book on same at 
once C, O. D., parcel post.”—Inquiry No. 227. 


The comment appearing in the above issue did 
not answer the question which the inquirer had in 
Bx-Frog, Number 
c (distance in inches)=Frog number, 
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mind, since he referred to railroad frogs and not 
to the amphibian so ably discussed by Mark Twain. 

There are several methods of determining the 
number of a railroad frog, among which are the 
following : 

_1—Divide the distance in inches from the frog 
point to the heel, by the width of the heel in inches. 
The quotient is the frog number. 

2—A short cut method which can be used on 
frogs that are not badly worn is to measure back 
on the tongue of the frog to a point where the 
tongue is exactly 1% inches wide over all. The 
distance in inches from the tongue to this point is 
the frog number. 

The enclosed sketch shows the points at which 
measurements are taken. Every frog of a given 


number requires the same switch leads and distance. 
The following table gives the data requested for a 
standard gage track (4 ft. 8% inches) : 


Frog number Lead, feet 
sweet 37.664 





576 
11%...... 108.284 
EE 112,992 





I would suggest that the inquirer would find the 
following books helpful: The Trackman’s Helper, 
by J. Kindelan; Clark Book Co., 27 William St., 
New York. Military Railways (Rev. Edit. 1917), 
Professional Papers No. 32, Corps of Engineers, 
U. S. Army. This can be procured from the Super- 
intendent of Documents for 50 cents—R. C. 
Bryant, Professor of Lumbering, Yale University. 


Frog number Lead, feet 
8 80.036 


SHAFTS AND DOWELS FOR EXPORT 

We wish to export golf shafts and dowels and 
would therefore thank you if you could furnish us 
with a list of users of this product in England.— 
Inquiry No. 270. 

[The lumber company making this inquiry is 
located in Missouri, and has been supplied with 
the addresses of concerns in England which im- 
port commodities like dowels and handles. Busi- 
ness of this kind with buyers in England can be 
satisfactorily transacted with importers in that 
country. The address of the inquirer will be 
forwarded to interested parties on request.— 
EpIrTor. ] 


IS WAR TAX PART OF FREIGHT? 


Two customers recently have arbitrarily deducted 
war tax in remitting for shipments on which the 
price was f.o.b. destination. They are claiming 
that war tax is a part of the transportation and is 
so recognized by the lumber trade in general. We 
have contended that it is not a part of the trans- 
portation and is not so recognized by the trade in 
general, but that, on the contrary, the trade in gen- 
eral decided long ago that the buyer should pay 
the tax. Unfortunately this feature was not clearly 
stated in our acknowledgment of their orders. 
Would be glad te have your information as to the 
correctness of the position these customers are 
taking.—Inquiry No. 265. 

[It has not been the custom to regard the 
war tax on shipments of lumber as part of the 
freight charge. The carrier gets the freight 
money, the Government gets the tax. It was 
long ago agreed among lumber shippers that 
the tax on transportation should be paid by the 
buyers, and this is the first instance that has 
come to our notice where the consignee of the 
shipment billed the tax back to the seller for 
payment. The decision that the buyer should 
pay the tax was made by the sellers among 
themselves, and the Government was not a party 
to that understanding. The Government is not 
concerned with the controversy as to who pays 
the transportation tax, so it is paid. That is 
left to the buyer and seller to decide; and the 
sellers have decided that the buyer shall do it. 
The present case is a little out of the usual, 
because a price was made, f. o. b.; but it is 
hard to see how that can change the custom that 
the buyer pays the transportation tax.—EpI- 
TOR. ] 


MARKET PRICE FOR BALED SHAVINGS 

Will you please give us the market price oa baled 
dry shavings; the price per bale with size of bale 
and also price per pound ?—Inquiry No. 267. 

[The inguirer is a woodworking company of 
Indiana. Shavings are not regularly quoted 
in the market, and in the absence of this in- 
formation it is not easy to name a price that 
can be depended upon. The best plan is to 
secure offers or quotations from buyers, and in 
order to do this the inquirer has been supplied 
with addresses of concerns thru which this in- 
formation may be obtained. Doubtless some- 
thing will depend on the kinds of wood from 
which the shavings are made, and a buyer would 
probably ask about that before naming prices. 

Shavings are usually baled in presses like 
those used for baling excelsior, and two sizés 
are in use. The bale most frequently seen is, 
measured in inches, 26x28x56; and the weight 
of such a bale ranges from 175 to 240 pounds, 
depending upon the kind of wood and the degree 
of dryness. The smaller bale weighs from 90 
to 110 pounds. The largest markets for shav- 
ings are not necessarily in the largest cities, 
as many shavings and much sawdust 2re used 
for bedding for cattle, horses, swine, and poul- 
try on farms. A considerable use for shavings 
in cities is for insulation purposes. 

The following firms in Chicago deal in shav- 
ings: Consumers’ Shavings Co., 1122 W. 34th 
Place; Frank Miller & Sons, 3012 Gratten 
Avenue; and Shavings & Sawdust Co., 23d and 
S. Western Ave.—EpITOor. | 
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The General Business Situation 
The general industrial and commercial situa- 
tion remains featured by marked irregularity. 
Cross currents are numerous, and adjacent trade 
and manufacturing centers in nearly every case 
return extremely varying and contradictory re- 


ports as to market conditions. The wholesale 
and jobbing trades show increased dullness, as 
is to be expected during the summer season, 
and reports from most of the manufacturing 
centers are that industry has slackened some- 
what of late, and that collections are slowing 
down very perceptibly. Retail business, how- 
ever, has been encouraged by the advance of 
the season and, while not normal in any respect, 
may be called fair. There has been some in- 
crease in unemployment during the last two or 
three weeks, but this increase in large part is 
of what might be termed a voluntary char- 
acter, due to strikes rather than to shutdowns. 
In an increasing number of sections, however, 
the labor outlook has shown improvement dur- 
ing the last week or so, especially in the build- 
ing trades, which show more inclination to set- 
tle their wage controversies with the employers. 
In Chicago for instance, approximately 25,000 
building workmen returned to their jobs on 
Tuesday of this week, after a decision on the 
part of the unions and the contractors’ asso- 
ciations to submit the wage question to Federal 
Judge K. M. Landis for arbitration. The judge 
declared his willingness to act as arbitrator, 
but made the stipulation that the men return 
to work immediately, pending the rendering of 
the decision. Until this is handed down the 
men will receive the old wage scale. Thus has 
ended the lockout that for six weeks has tied 
up large building projects in Chicago almost 
eompletely, and it is felt that this will have a 
widespread moral effect on labor relations in 
ether sections of the country. 





Summary of Crop Conditions 

Reports from the agricultural sections indi- 
cate that a large part of the country is in need 
of rain. No serious condition has yet developed, 
but unless rain is soon had the hay crop will 
be considerably shortened and oats may be un- 
favorably affected. The more northwesterly of 
the grain growing States have been favored with 
good rains, and the grain crop of these States 
is in excellent shape. The dryer districts are 
in the more central and in the south central 
States ranging from Michigan to the Gulf and 
from Ohio to Missouri. Corn is in good shape, 
tho growing slowly. All reports indicate that 
the stands are good. The cotton outlook has 
not improved. 


Features of the Lumber Market 


Altho conditions are not favorable to a marked 
bull movement, the lumber market is now un- 
questionably stronger than at any other time 
this year. During the summer period, in fact, 
inactivity will in all probability continue to 
characterize the market. Production has ranged 
considerably below orders and shipments so far 
this year, and it is a well known fact that stocks 
as a whole are relatively low and that those 
of the better grades practically without ex- 
ception are depleted. The total volume of build- 
ing in this country has been disappointing, and 
a building boom extensive enough materially to 
benefit lumber prices is not expected before 
late this year or the spring of 1922, and partic- 
ularly not before other building materials have 
shown price declines proportionate to the de- 
clines in lumber prices. Few orders are coming 
from the railroads at this time, and financial 
conditions will restrict any great ehange from 
their present policy of conservation, tho some 
of the railroads have announced that part of 
the savings resulting from lower wages will be 


expended for physical betterments. Export de- 
mand is even less than a year ago and less 
than 50 percent of that of 1914. Price levels 
at the mills are close to the prewar basis, but 
transportation costs are one of the primary fac- 
tors retarding the prospective demand for lum- 
ber, and lower freight rates are not as yet in 
sight. Summarizing the situation, there is not 
much foundation for belief in a very active 
lumber trade during the next few months; but 
the more distant outlook is decidedly good, and 
the average price at the mill during the latter 
part of 1921 and early in 1922 should rule 
higher, rather than lower, than that now current. 


The Call for Western Pines 


Reports from the Inland Empire say that 
western pines in Nos. 2 and 3 grades have de- 
clined an average of $5 during the week, but 
that selects remain relatively firm. Of the 
lower grades there is ample supply at the mills, 
and the price reduction was made, it is under- 
stood, in an attempt to facilitate their move- 
ment. The California and southern Oregon white 
and sugar pine mills report a slight increase in 
the volume of eastern orders, tho the demand 
from the Mississippi Valley remains very light. 
There are a good many inquiries for shop in cir- 
culation, but they are too often accompanied by 
offers that the mills consider too low to accept. 
A feature of the market for these woods is that 
the California demand has grown very consid- 
erably since water shipments of Douglas fir 
have been interrupted by the marine strike. 


The Trade in Southern Pine 


Very little change has occurred in the south- 
ern pine market during the last week, except 
that prices are possibly a shade firmer. Opin- 
ion on this point seems to vary greatly, some 
sections reporting slightly better prices real- 
ized and others no change, but continued firm- 
ness, especially where the upper grades are 
concerned. Reports as to the volume of busi- 
ness transacted during the current week are 
contradictory, some mill centers reporting more 
or less increase, others no change, and still 
others, including some of the distributing cen- 
ters, a falling off. As a whole, however, the 
market appears a little more active, and the 
possibility of early settlement of the building 
labor wage controversies in various important 
consuming cities and a resumption of building 
operations have given a decidedly more cheer- 
ful tone to the trade. Production remains on 
the former restricted level, but orders have 
fallen off slightly, while shipments bulk slightly 
larger than do orders. 


The Trend of the Fir Market 

The Douglas fir market remains-weak. Dur- 
ing the week there has been some decline in the 
prices of the lower grades, and especially in 
long joists, timbers and boards and shiplap; 
but upper grades, which are in rather scant 
supply, held firm, and some reports point to 
slight advances in some of the scarcer items.: 
It is the structural items that are weak, due 
to the lack of building construction in such.a 
large area of the eastern consuming territory. 


. However, the outlook for building has improved 


considerably during the last week thru the more 
compromising attitude shown by the building 
labor that is out either thru strike or lockout, 
and in Chicago the lockout has actually ended 
and the men have returned to the jobs. The 
effect of resumption of building on structural 
items, even if no immediate boom results, 
should be very beneficial, and eastern distrib- 
uters generally express the opinion that the 
present weakness in such items is only tempo- 
rary, they in fact expecting higher prices soon. 
Conditions at west Coast producing centers in 
the meanwhile are unchanged, and many of the 
mills are preparing to close down for the Fourth 
of July period. 


Some Sidelights on Hardwood 


There is a fair demand for the upper grades 
of southern hardwoods, and prices are becoming 
distinctly firmer as stocks are reduced. FAS 
oak, for instance, today is about $5 higher than 
it was three weeks ago. The lower grades, 
however, remain in very slow demand, tho the 
mills, unsatisfied with the low prices generally 
offered them, show a greater tendency neverthe- 
less to adhere more closely to their lists and not 
continue to sacrifice, as many of them have been 
doing during recent months. At the same time, 
there has been some shading of prices, but this 
is attributed in large part to the fact that the 
second instalment of income and excess profits 
taxes for 1920 was falling due. Memphis re- 
ports state that flooring manufacturers are 
coming on the market on a larger scale and that 
demand from that source is quite satisfactory. 
Furniture manufacturers also are buying more 
heavily, but the industrial demand as a whole 
has shown very little improvement, and export 
trade remains very dull despite the numerous 
inquiries received from abroad. The northern 
hardwood situation remains without funda- 
mental change. Demand for select and better 
continues to be the principal feature, and the 
feeling is that a slight increase in the opera- 
tions of woodworking plants will quickly bring 
about a shortage of such stocks, which of course 
would be reflected in an increase in demand for 
and prices of the common grades. 





Lumber Movement for Twenty-Two Weeks* 


Cut Shipments Orders 
TRIS I NII 5 a. oo nie nn ds ectatechadacsgcaues 1,518,270,717 1,602,523,989 1,606,393,474 
PR CUMECUU ASCE CE ERCTSEEUEKRE ORS Ch ERA CURT AN 70,448,378 74,688,448 63,458,758 
Cen cel ccc ate eeeetesdsdedetadds sancvurcedaenes 1,588,719,095 1,677,212,437 1,669,852,232 
West Coast Lumbermen’s Association..................005. 981,024,526 1,062,543,722 1,100,100,224 

ECA oes, £6 60s He gnc dbdse cba ChEDERINTAEN scacawes 53,833,534 56,929,382 1,191, 
nS Hs CERN ES 0406 Kas deg deebeiehnsseenasecceeaant 1,034,858,060 1,119,473,104 1,151,291,088 
Western Pine Manufacturers’ Association................-. 206,588,082 233,664,728 229,950,008 
MME Ga odd cvaccceacceuesadhscvahubh cans vuveaue’ de 22,670,000 14,052,000 12,000,000 
WUE Cha ovedeecicceduabcate tasteless tewdccubutas 229,258,082 247,716,728 241,950,000 
California White & Sugar Pine Manufacturers’ Association.. 54,025,000 73,451,000 147,753,000 
ME ator ad eat-stancts eabkahamarat tance 029,000 "971,000 1,790,000 
EE be oxauties Senedencneids «nana da eapieweceeceay’ 59,054,000 74,722,000 149,543,000 
fornia Redwood A sls ccc due ound dnceccedead 94,049, 70,389,000 62,218,000 
oo Fane - iy ey r at 9 _ CEMA Chow ee gee ste aee WEN 7,197, 3,442,000 2,071,000 
WO nck sb ceheceé FEasUOheCLs ckbhaeadeyeceucunaue 101,246,000 73,831,000 64,289,000 
Nose Carelita Pine AssOetAtiods. .. <\. oo. ccc gcc ccweese 103,737,294 92,706,081 83,954,532 
= ane tek mye 0 Su cee cas r GbR. Silden Zi Coes Ae on dege 6,849,496 6,380,281 4,857,886 
TROON os Oe oie aoe th ae og KOES RARER MEE enc eceewaeee 110,586,790 99,086,362 98,812,418 
Northern Hemlock & Hardwood Manufacturers’ Association.. 34,078,000 26,775,000 24,051,000 
WN oi cid vlad pe ve this Jubesodesdbueewsedccteacd 1,701,000 1,611,000 1,188,000 : 
ONE ae 6 wien icy. 6G as to unds ceee wy eehsscedleticce ema’ 35,779,008 86,000 25,239,000 
ee eee et ee ee ee Pree. ee 3,159,501,027 3,320,427,631 3,390,976,738 


* Beginning week ended Jan. 8, 1921, and including week ended June 4, 1921. Compiled by the 


National Lumber Manufacturers’ Association. 
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Facts That Forecast Increased Demand for Lumber 


I have been watching market tendencies 
constantly, but have refrained from saying 
anything becquse the situation was so com- 
plex and uncertain. It is now apparently 
clearing up and I will state the result of my 
observations. 

The stringency of money in the building 
industry—due, first, to diversion of capital 
from its normal channels to tax-free securities, 
and second, inability of all industry to expand 
on account of the uncertainty of the excess 
profits tax provisions, and third, the former 
administration’s policy of national deflation 
of values thru the denial of credit—resulted 
in drying up the demand for all other com- 
modities as well as lumber. The attitude of 
the Government during the war declaring that 
the building trade was nonessential, placing 
priorities and prohibitory restrictions thereon, 
resulted in a slackening of production and 
demand, pyramiding the requirements of the 
people and depleting supplies. Every people 
will put up with any kind of inconvenience in 
case of war and financial depression, and the 
American people have done so since 1913, con- 
sequently there is a greatly accumulated de- 
mand. 

Those industries which were stimulated dur- 
ing the war will probably find the period of 
depression existing with them longer than 
those which were discouraged and retarded by 
the war. This probably relates to all with 
the exception of those industries which by 
reason of their diversion to war requirements 
were withdrawn from their normal avenues of 
consumption and which can now be diverted 
to their normal channels, such as the steel and 
iron industries, except only in so far as they 
may have been expanded in excess of the 
delayed needs of the world. 

Tle easing up of the discount rates and the 
evident attitude on the part of the Government 
to reverse the policies of the last administra- 
tion and permit eredits to be extended to 
business, is now beginning to make itself 
manifest. 


Building Permit Figures Show Growth 

Building permits of the United States have 
shown substantial increases each month this 
year over the previous month, from January 
to April, and substantial increases over last 
year, aS measured in units of construction 
and not in dollars and cents. This situation, 
when we take into consideration that March 
of last year was the peak of values and March 
of this year the bottom, of course, can not be 
argued on the basis of dollars and cents, in 
view of the deflation that has taken place. I 
doubt very much if the buildings erected this 
year will be much different as to size and char- 
acter from those constructed last year. As a 
matter of fact, considering the difference in 
values now and then, they are probably about 
the same. 

The building permits of the first four months 
of this year were 156,506 as against 128,969 
for the same period last year, or 21 percent 
inerease. This is shown for the months as 
follows: In January, 1921, the building per- 
mits issued in the United States showed a 
total of 21,722 buildings with an estimated 
cost of $62,150,461, while in January, 1920, the 
permits issued covered 22,216 buildings, with 
an estimated cost of $126,387,654. It will be 
noted that the permits for the same month in 
the two years were approximately the same as 
measured in the number of buildings. In Feb- 
ruary, 1921, the building permits covered 
27,261 buildings, with an estimated cost of 
$96,492,229, while in February, 1920, the re- 
ports covered 22,140 buildings with an esti- 
mated cost of $113,649,318. From these figures 
it will be noted that February of this year 
showed practically 25 percent increase over 
January in the number of permits, and ap- 
proximately 20 percent increase over February 
of last year. In March, 1921, the permits 
amounted to 51,137 buildings, with an esti- 
mated cost of $129,371,467, as against 37,828 
buildings with an estimated cost of $161,096,- 


[By Charles 8. Keith] 


539 during March of last year. The increase in 
the number of buildings as compared with last 
year was approximately 35 percent, and more 
than 23,000 buildings over the previous month 
of this year. April of this year showed build- 
ing permits totaling 56,386 buildings with an 
estimated cost of $152,100,005 as against 46,785 
buildings with an estimated cost of $200,234,- 
263 during April, 1920. It will be noted that 
in April there was a substantial increase over 
March of this year and approximately 10,000 
buildings over the previous year. 


Cost and Price Deflation Have Reached Limit 


The reaction of this situation has been a 
steady demand for current production. Prices 
have been so low that only a part of production 
could function—that costing more than the 
market value had to cease. There has been a 
substantial liquidation of costs of production 
since the first of the year. The average cost 
for the month of March was $22.43 as against 
$37.27 for the month of December—the peak 
of the cost in 1920. In my opinion, cost of 
manufacture and value of the product have 
reached the limit of their deflation. The 
liquidation of costs and values will naturally 
stimulate consumption, as the building permits 
and increased order files indicate they have. 


Relation of Stocks to Demand 


Since Jan. 1 there have been constant de- 
creases in the amount of mill stocks and dur- 
ing the last nine weeks the southern pine indus- 
try has received an increasing volume of 
business. The last ten weeks have shown a 
constantly increasing order files—order files 
have increased 21 percent in this period. The 
relation of supply and demand is the relation 
stocks bear to orders; therefore, when decreas- 
ing stocks and increasing order files continue 
long enough, as the evidence now is that they 
will, judging by the volume of building per- 
mits, the results will be restoration of normal 
relation of supply and demand, with higher 
values. Some items of stock today both in the 
South and West indicate unusual shortage. 


Reaction from Unnatural Deflation 


The deflation which occurred was an un- 
natural one. It did not follow deflation in 
currency, but preceded such currency deflation. 
There is plenty of money available for busi- 
ness, judging by the present large reserves. 
Denial of credit resulted in unnatural deflation, 
and that unnatural deflation was so rapid that 
it caused prices to recede to a point where 
not only all profit was absorbed, but also the 
‘¢stumpage’’ consumed in manufacture. The 


natural consequence of this situation was . 


stoppage of part of the production. Because 
of the rapid deflation, every manufacturer in 
the United States was forced to reduce his 
output until his costs could be reduced or until 
demand permitted higher values, while every 
retailer found it necessary to discontinue buy- 
ing and to sell his stocks to avoid greater 
losses resulting from further price deflation. 
The natural sequence of this situation in the 
lumber industry was that available stocks were 
shifted to the manufacturer while retailers’ 
stocks were being depleted. In view of the 
relation of production to current demand, the 
manufacturers’ stocks, according to the last 
report of the Southern Pine Association, have 
receded to a point now below normal. We 
know that stocks in the retail yards were 
depleted and are short. In view of the in- 
creases taking place in the building operations 
of the country, the normal relation of supply 
and demand will be restored thru accumulated 
orders and reduced mill stocks, which will 
probably result in rapid and spectacular 
changes in the value of the. product. 
Delayed Buying May Mean Loss 

There has been a feeling among buyers that 
when there has been an adjustment in the 
labor costs of transportation companies, there 
will be a readjustment in freight charges. This 


may be true, but the delayed purchases, to 
secure the benefit of freight reduction, will 
probably result in enhanced prices when they 
come into the market, which will more than 
absorb any freight reductions. Further delay 
in purchasing will only create a further short- 
age in yard stocks, which will result in specu- 
lation when this demand is released. In addi- 
tion to this, we are now approaching the time 
of year when new crops will begin to move, 
and in view of the fact that there has been 
a delay in the purchase of coal and other com- 
modities, the same as there has been in lumber, 
the demand upon the transportation facilities 
of the country will be greater than the capacity 
of such facilities. This will accentuate the 
situation and may result in further enhance- 
ment of values. The prudent buyer will buy 
now. 


SAWMILL SOON READY FOR OPERATION 


WarttssvrG, B. C., June 11.—Building opera- 
tions which were started here some months ago 
by the B C Spruce Mills (Ltd.) are progressing 
rapidly. The sawmill building is entirely com- 
pleted and much of the machinery has already 
been installed. In addition to the erection of 
the sawmill building, work has been finished on 
a concrete-steel roof, fireproof power house and 
boiler room, also a large fuel room as well as a 
first class machine shop fully equipped in every 
respect. This company has also erected a new 
barn with concrete floors thruout, with large hay 
and oat storage overhead, to accommodate 
twenty teams. The boarding house which will 
take care of 100 people is well under way, in 
fact it is expected this house will be ready for 
occupancy by July 15. Several 4- and 5-room 
houses are in process of construction, and a 
large part of new roads for the townsite con- 
structed. 

Two large dams have been completed, which 
will afford a lake for storage of 10,000,000 feet 
of logs; another dam will form the mill pond, 
into which logs can be flumed or delivered by 
rail. 

Camp No. 1 consists of twenty first class build- 
ings, including separate eating house, wash room 
and bath for the men, large barns, and bunk 
houses that take care of eight men each, well 
equipped with single iron spring bunks and 
mattresses. At this camp there is a sawmill 
cutting 30,000 feet of lumber per day for the 
construction of the flume. The camp is thirteen 
miles from this city and located so that it is 
practically in the center of the company’s timber 
land, from which operations can be carried on 
for a great many years; in fact it is believed 
that there will be no difficulty in logging 250,- 
000,000 feet of timber from this camp. The 
flume will be thirteen miles in length, of the 
V type of box with 4-foot sideboards. About 
four miles of this flume has been constructed. 
Due to the mountainous country hereabouts, the 
work on this flume-is rather difficult. Two tun- 
nels of about 400 feet each have been made, 
also considerable trestle work of some height. 
The water supply is obtained from the Moyie 
River. It is said that when completed this will 
by the longest logging flume in North America. 
The village which is being built by the B C 
Spruce Mills is well located, being in a valley 
with mountains on every side, but level for the 
mill site and yard. A filtration system will be 
installed, which will insure a large supply of the 
purest water to be obtained. 

The painting of the mill buildings and barn 
will be a steel gray with white trimmings, while 
the boarding house, store and office will be in 
light color. The houses will be of different col- 
ors of a variety of types, thus getting away 
from the monotony of all one type of houses 
painted the same color. 

G. C. Robson, general manager of the com- 
pany, is very enthusiastic over the progress that 
is being made, and proudly declares that when 
completed the company will have a fine sawmill 
town. 
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PROVIDENCE PUTS BAN ON WOOD SHINGLE 


PROVIDENCE, R, I., June 15.—Wood shingles 
have now become practically taboo in this city, 
as there has gone into effect here within a few 
days the city building laws, passed last winter 
by the city council and later by the general 
assembly, restrieting their use. By the new law 
wood shingles may now be used in this city 
only for temporary repairs on buildings, and 
all roof covering on new buildings and on old 
buildings requiring extensive repairs must be 
of an incombustible material. By the new law 
also wood shingles are to be eliminated entirely 
from all buildings in the so-called first district 
of the city by Oct. 1, 1931, and from the sec- 
ond district so-called by Oct. 1, 1936. 


COAST SHIPPING TIE-UP CONTINUES 


San Francisco, Cauir., June 11.—There is 
no change in the marine strike situation here, 
as far as coastwise lumber shipments are con- 
cerned. All of the steam schooners are tied up 
and no efforts have been made to operate these 
vessels with nonunion crews. Lumber is being 
moved by rail, but the volume coming into Cali- 
fornia has been greatly reduced. Some of the 
off-shore steamers have left San Francisco and 
other Pacific coast ports with nonunion crews, 
but, in most cases, other cargo than lumber has 





been earried. Officials of the ship owners’ as- 
sociation have refused to enter into agreements 
with representatives of marine unions. 





LOUISIANA TAXATION MATTERS 


New Orteans, La., June 13.—Louisiana’s 
constitutional convention by a vote of 67 to 57 
last week adopted the following amendment 
to the taxation schedule, authorizing fixed valua- 
tion of lands devoted to reforestation: 

For the purpose of encouraging the reforestation 
of denuded lands any contracts fixing the assessed 
valuation of the specific lands for the duration of 
the agreements are hereby authorized under such 
regulations, terms and conditions as may be pre- 
scribed by law. 

After rejecting the article reported by a 
special subcommittee on housing, proposing ex- 
emption from taxation on newly constructed 
dwelling houses up to $5,000 in value until 
1929, the convention finally adopted an amend- 
ment authorizing Louisiana municipalities of 
40,000 population or over to exempt new dwel- 
lings from municipal taxation up to $4,000 of 
assessment value, up to Dec. 31, 1925. This 
will apply only to New Orleans and Shreveport, 
the only cities in the State having the popula- 
tion prescribed. 

The wrangle over the severance tax was car- 
ried over to this week. 





G. R. HOGG 


Cc. J. HARRIS 


Higgg Hous 


WHOLESALE DEALERS IN 


YELLOW PINE LUMBER 


SUITE 1003 FULLERTON BLDG. 


ST. LOUIS, MO. 


American Lumberman, 
Chicago, Ill. 


Gentlemen; 


May 19, 1921 


FILE REF. 


We have always obtained direct results from our 
half or full page advertisements in the lumber journals 
and while the indfrect results can only be estimated, the 
inerease in the number of inquiries following an adver- 


tisement are usually noticeable. 


Ry direct results, we 


mean orders and inquiries immediately following an ad. 


that may be classed as new business. 


The last insertion 


in the American Lumberman brought many such inquiries, 


of which about 25 percent became orders. 


Naturally, we 


attribute a part of the satisfactory results obtained 
to the fact that the goods we are offering have real 
merit, are as Staple as sugar and also to the fact that 
‘our advertisements are always made attractive. 


In our opinion, when one has something to sell 


it is not a gainful 
awell. It is our 


pursuit to go and whisper it down 
fixed policy to let the people know 


what we have by advertising the goods. 


Yours very truly, 


HOGG-HARRIS 


GRH: VS 


Kho PAO Fg 


> This letter speaks for itself and no further 
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MICHIGAN LUMBER FIRE LOSS 


Derroi?, Micu., June 13.—A loss estimated — 
at between $150,000 and $200,000 was caused 
by a fire which broke out in the River Rouge 
plant of the Dwight Lumber Co. on Thurs- 
day, June 9. The fire consumed two frame 
buildings and a series of kilns before fire ap- 
paratus reached the scene, and so serious was 
the outlook that apparatus of the Detroit fire 
department was called. Fireboats poured tons 
of water on the blazing kilns. 

John C. Lodge, vice president of the Dwight 
Lumber Co., declared that only the prompt ar- 
rival of the Detroit fire fighters prevented: the 
blaze from causing a loss of more than $1,000,- 
000. The dry timber of the lumber yard burned 
rapidly. Rough lumber for use in automobile 
bodies was destroyed and most of the twenty- 
seven kilns were completely ruined. Twenty 
ears of lumber on the Michigan Central railroad 
siding near the plant were consumed. 





CAMPAIGN BRINGS DOWN FOOD PRICES 


Tacoma, WAsH., June 11—The campaign 
started by the lumbermen for the reduction of 
the cost of living in Tacoma and carried on 
by the joint action of the operators, mill em- 
ployees and the local retailers, has already re- 
sulted in sweeping reductions in food prices, 
according to. the monthly report published by 
the Four L Bulletin. The report shows a general 
reduction in living costs in the Northwest cities 
but, owing to the campaign carried on in Ta- 
coma, this city shows the greatest decline in 
prices and has moved from fourteenth to eighth 
place on the Four L list. 

Local lumbermen are much pleased with the 
showing made and are now laying plans to 
bring the clothing dealers, rental agents and 
property owners into alliance. They hope by 
this means to cause an equal reduction in other 
items which go to make up the living cost and 
to relieve their employees of the heavy burden 
thrown on them by the decline in wages in the 
lumber industry. 


ENACTS REDWOOD PRESERVATION LAW 


San FRANctsco, Cair., June 11.—Gov. W. D. 
Stephens has signed the redwood preservation 
bill, which was passed by the State legislature. 
The Save the Redwoods League, which has four 
thousand members, including citizens of Cali- 
fornia and a number of prominent persons in 
other parts of the United States, had been work- 
ing for several years toward this end. The-law 
provides funds for saving many of the red- 
wood trees along the State highway in Hum- 
boldt County. It will not interfere much with 
lumber operations, but will preserve fine speci- 
mens of this species for future generations. |. 


TO ESTABLISH DISTRIBUTING YARD 

Sr. Louis, Mo. June 14—The Gideon- 
Anderson Lumber & Mercantile Co., manufae- 
turer of hardwoods, will establish a storage and 
distributing yard in St. Louis about Aug. 1. 
This was announced today by W. P. Anderson, 
president of the company, who had just closed 
negotiations that had been under way for some 
time for the purchase of the necessary property. 

The yard will be at Second and Angelica 
streets, at the edge of the north St. Louis lum- 
ber yard district. There the company has 
purchased 88,000 square feet of ground, where 
once was located the Smith & Brennan yard. 
The property is ideally located, being between 
the tracks of the Wabash and Terminal Rail- 
road tracks, thus giving switch connection with 
every ‘railroad entering St. Louis. ; 

A modern’ office building will be erected on 
the property, bids for whieh already have been 
asked for. The office building will have five 
rooms. Here the sales department of the lum- 
ber company and the Gideon Cooperage Co., 
of which Mr. Anderson also is president and 
chief owner, will be. located. They will be 
moved from the Areade Building as soon as 
the structure is completed. 

The mills of the companies are located at 
Gideon. 
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ppers—Yard Labor Is Content; 
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Building Crafts Talk Strike—Hills Make Truck Delivery Difficult 


Last week we mentioned the fact that the 
western mills regard certain of the west Coast 
retail markets as their life preservers, because 
these markets absorb large quantities of the 
lower grades with which every mill is inun- 
dated. But we don’t want some unwary reader 
to get the idea that San Francisco, for in- 
stance, is content to use up the leavings which 
no other market wants. Such would be far 
from the truth, and every reader would know 
it and would put this department down as a 
poor tool. So in addition to making the state- 
ment that San Francisco gets and uses all the 
lumber she wants and of the grade she wants, 
I’m going to help balance the account by be- 
ginning this week with a yard that sells uppers 
almost exclusively. .It has an alley or two of 
commons to supply the demand for such stuff 
that comes to every yard, but with this excep- 
tion it deals in upper grades. When current 
retail prices warrant, this company sells house 
stuff; when they do not, it caters to industrial 
business. 

At the Fresno convention I met Frank H. 
Harris, vice president and manager of the 
Van Arsdale-Harris Lumber Co., but he was 
delayed on the return trip and had not reached 
San Francisco by the time we left. At the 
company’s offices I met Charles S. Tripler, 
secretary and treasurer of the company. 

Trade in Uppers Makes Valuable Site Pay 

San Francisco, as you probably know, is built 
on the peninsula which forms the south wing 





~~ 
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The above illustration shows some piles of “mill- 
ends”’ in Finland, where every effort is made 
to conserve every usable piece of lumber and 
find a market for it. The retail lumbermen In 
this country could in all probability make 
profitable use of mill-ends of this character 


rovided they were of equal length or equal. 


hickness. Such mill-ends would make excellent 

roads in alleys and dealers who would care to 
specialize in that kind of business could prob- 
ably obtain them very advantageously, from 
tumber manufacturers. 


of the Golden Gate; and while there is a vast 
amount of shore line around the bay there is 
not. an unlimited amount of ground space 
within the city itself. Several of the yards 
are located on filled ground belonging to a 
railroad company; lap which Herman Freese, 
of the Acme Lumber Co., told me consisted 
largely of dumpings and garbage thrown into 
the muck years ago before the locality was 


needed for industrial purposes. During the 
big quake some of this land settled down a 
few feet. The place is solid enough now and 
is well. suited for lumber yard sites, having 
water connection with the bay by means of 
a channel. The Van Arsdale-Harris Lumber 
Co. has its yard at a little distance from this 
made land, and its location perhaps has helped 
to determine the kind of business it does. 
Ground where its yard is located, being 
nearer the retail center of town, is more in 
demand; so as Mr. Tripler expressed it, the 
company had to make a profit on its business 
to justify holding this highly valuable land. 
Given this extra preliminary incentive to make 
a profit, the company decided its best solution 
was to handle the stuff which brought the best 
price and the one which offered the best 
chance of adding a useful and profitable ser- 
vice to the lumber itself. This is one reason 
for the uppers. 


Deadening Made Noisy Office Quiet 


The office itself is very attractive and is in 
part the creature of necessity. Fifth and 
Brannan, where it is located, is a corner with 
an immense volume of truck and dray traffic, 
and the noise is large in quantity and pene- 
trating in quality. The office just happened 
to be of such a shape and built of such 
materials that it resounded a good deal like 
a drum; so with street noises hammering from 
the outside, and the inside echoing and boom- 
ing when a typewriter cut loose or a man 
talked over the ’phone, it became a place where 
work was almost impossible. It called for 
remodeling and got it. Now the walls are 
wood paneled clear to the ceiling; the ceiling 
itself is curved, deadened with very thick felt 
and finished in heavy burlap laid off in panels 
by strips of wood. The place is so quiet now 
@ person notices it at once. Men sitting at 
adjoining desks can talk to a caller or over the 
*phone without disturbing each other; so the 
new office is as efficient as it is undeniably 
handsome in appearance. 

When I repeated to Mr. Tripler the state- 
ment made to me by Mr. Harris that the yard 
sought retail house trade only when the price 
was satisfactory, he stated that sometimes he 
hardly knew whether to class sales made for 
house building as retail business or not. ‘‘If 
a@ man builds twenty apartment buildings,’’ 
he remarked, ‘‘he will use more building mate- 
rials than a whole crowd of job carpenters; 
and when we make sales like that I’m not 
sure we should say we are selling at retail.’’ 


Building and Loan Associations Helpful 


es 


I asked Mr. Tripler about the matter of. 
financing home building, and he gave a betters 
account of the building and loan associations. 


activities than did some of the dealers quoted 
last week. He said the associations were in 
existence and were active, and altho they did 
not have as much money as they could use they 
still aided appreciably in building San Fran- 
ciseo houses. He seemed to think that a man 
worthy of credit usually was able to get money 
to build a home if he wanted to do so. This 
kind of business is satisfactory; but dealing 
with the man who builds to sell means helping 
him finance the project until he finds a buyer— 
not very satisfactory business except that it 
helps move lumber, and moving lumber some- 
times is the most necessary and important 
thing a lumber merchant can do. 
Items of Which Ordinary Yard Never Hears 
The yard has a wonderful stock of clear 
lumber; beautiful stuff to look at. The com- 
pany has developed a widely diversified trade 
and supplies needs of which the ordinary yard 


never hears. I saw a big stock of spruce tem- 
plates; also cedar cut and graded for making 
launches, of which stuff the United States 
Navy buys quantities; also some 3x20 sticks 
of fir used for diving spring-boards. 'Fhese 
latter articles are made in the company’s 
planing mill and are cut to an exact taper 








The above illustration shows a horse in Sweden 


eating cellulose feed. A good deal of interest 
has been aroused in this country over the pos- 
sibility of making animal feed out of wood 
cellulose and considerable progress has been 
made. The Forest Products Laboratory, Madi- 
son, Wis., has conducted some investigations 
which lead it to believe that the matter is prac- 
tical, tho the laboratory has emphasized that 
only extensive experiments will prove the 
value of wood cellulose as a stock feed. 


worked out by a university professor over at 
Berkeley. They have become famous among 
swimmers and divers all over the country, 
and these men say they can get several feet 
greater height off one of these fir spring- 
boards made in this special design than they 
can off the best hickory boards. These things 
are merely notable and interesting items in a 
great list. Pattern lumber, shop stock of all 
kinds and especially wide stuff is piled in the 
big yard in immense quantities. Normal stocks 
in this yard run somewhere around 8,000,000 
feet, tho here, too, the present stock is below 
that figure. 


Kindly Relations Avoid Labor Troubles 


This company has no yard labor troubles, 
and Mr. Tripler considers it almost inconceiv- 
able that they should have any troubles of this 
kind. Mr. Tripler has been with the company 
for twenty-one years, and some of the lumber 
pilers have been on the payroll longer than 
that. They can stay as long as they want to, 
and they know it. The policies of the com- 
pany in regard to labor have taken account 
of the workman as a human being; and with- 
out trying to be in any sense paternal or 
patronizing, the relations between bosses and 
men have been kindly and personal. Freedom 
from labor ructions has shown the soundness 
and wisdom of this attitude. 


Rotarians Consider Boys Who Stop at ‘‘High’’ 


Mr. Tripler was called over the ’phone while 
I was sitting by his desk, and the person who 
called him seemed to be asking for a favor 
which Mr. Tripler promised to grant if he 
could. This led to his telling me about a bit 
of work the Rotary Club has been ‘doing in 
the San Francisco schools. Some members of 
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the club had the practical needs of the public 
school pupils very much on their minds. They 
discovered by reading a few statistics that 4 
large number of high school boys will never 
go to college or university. Many of these 
lads continue going to high school not because 
of any definite goal or object but because it 
is the line of least resistance. It seems rather 
the thing to do, and nothing else interesting 
offers itself. The boys who drop out short of 
college er university will not go into the pro- 
fessions, for these require professional school- 
ing. Some will go into the ranks of labor, 
but probably the greatest number will even- 
tually drift into business. But many of them 
choosé their line of business largely by acci- 
dent. They take a job, and this job often sets 
them in the line of trade they will follow. 


Need Guidance in the Selection of Life Work 


These Rotarians decided that boys are too 
important and that business is also too impor- 
tant for this haphazard selection. It is true 
that no way has appeared for settling definitely 
and with scicntific accuracy the exact line of 
work each person can best do; but it is pos- 
sible to bring before these potential business 
men a practical knowledge of the field of 
business, of its demands and its opportunities. 
A good lumberman might go into the shoe busi- 
ness simply because lumber was not called to 
his attention at the 


building in the city, as has been mentioned 
before; but prices are not highly satisfactory, 
and at the time of our visit some seventeen 
crafts were teetering on the edge of a strike. 


Coast Labor Often Slow to See Reason 


Labor troubles out here are no pink tea 
affairs when they really get to going, for the 
labor agitators are no ladies. The agitator 
has lain pretty low in Los Angeles, they tell 
me, since the dynamiting of the Times Building 
ten or a dozen years ago. In passing we might 
mention that the Coast newspapers are taking 
a little interest in the fact that Mooney, who 
went to prison for complicity in that crime, is 
about to complete his term and will soon be 
released. Perhaps he has been already. There 
is some speculation as to the conclusions he 
arrived at during this opportunity for leisurely 
thought. Several places on this trip I have 
found that labor demands had at some time 


‘or other become so unreasonable that the at- 


tention of labor agitators and their dupes had 
to be called with some force to the fact that 
the public and business in particular have cer- 
tain rights and interests that can not be tram- 
pled on endlessly with impunity. In not a 
few of these places, after warning union busi- 
ness agents that their demands if put into 
effect would make business impossible, yards 
and mills have simply closed up and have 








right time. 
Talk by Lumberman 
Proved Popular 


Eighteen men volun- 
teered each to take six 
schools and to present 
the story of his own 
line of business to the 
pupils in as interesting 
and instructive a man- 
ner as he could. Mr. 
Tripler was one of this 
number, and of course 
he presented the story 
of lumber. In looking 
around for a good way 
in which to do it he 
decided upon the mo- 
tion picture films made 
by the redwood people. 
Apparently the Rota- | 
rian campaign has been 
highly interesting to 
the pupils and hence 
may beconsidered 
highly successful, for 
there have been re- 
quests from schools in 
adjoining towns and 
cities for the series of 
business lectures to be 
repeated for their bene- 
fit. The ’phone call 
mentioned a couple of 


it to 


“We Want an America of Homes” 
President Harding Says: 


—homes illuminated with hope and happiness, where mothers, freed 
from the necessity of ee hours of toil beyond 

may preside as befits the he 

want the cradle of American childhood rocked under conditions 
so wholesome and so hopeful that no blight may touch it in its 













WE DEAL IN HOMES 


It is our business to supply them—just such abodes 
as the president speaks of; and to an end of realiza- 
tion of his words we solicit your attention and direct 


The Modern Way of Home-Building 


SS 


their own doors, 
arthstone of American citizenship. We 


development, and we want 
to provide that no selfish 
interest, no material neces- 
sity, no lack of opportunity 
shall prevent the gaining 
of that education so essen- 
tial to best citizenship. 
Inaugural Speech. 





paragraphs back was 
such a request. 


Strike by Seventeen 
Crafts Is Threatened 


The Acme Lumber 
Co., mentioned as being 
located on railroad 
ground that has been 
made by filling in a 
mucky spot along the 
channel, is associated 
with the Union Lumber 
Co., which operates a 
big mill at Fort Bragg. 
Manager Freese told us 
his yard normally ear- 
ried about 7,500,000 feet 
of lumber in stock, but 
like most of the yards 
out here the Acme out- 
fit has cut down this 
stock to as low a figure 
as it can operate with, 
pending the time when 
conditions seem to war- 
rant greater activity. 
There is a good deal of 








People don’t build houses today 
as they did a few years ago. Then 
it was largely a matter 0 tting 
a roof over their heads with am- 

le room under it in which to 
ve. Comforts were rather over- 
looked, conveniences not so _ es- 
sentiul. And there was a prodigal 
waste of valuable space. Beauty 
of form and line were given little 
attention. 

Today houses are being built 
for homes; places to live in at 
the minimum of expense with the 
inaximum of comfort. Beauty, 
convenience and utilization of 
every inch of space under the roof 
are important features of the 
planning and building. The re- 
sult is not only economy of erec- 
tion and maintenance but a hap- 

ier and more wholesome life with 
deals vastly higher and nearer to 
the American standard. 


Phone Main 303 for Details 


J. H. PATTERSON COMPANY 
324 East Stephenson Street 


How we would like to show 
you some of the plans we have 
waiting for teal use—five, six and 
seven-room houses, gems of home 
architecture that are not costly 
of erection. How complete you 
will find them, with all sorts of 
built-in aids to orderly living. 
And how just the type of home 
we are suggesting will cut down 
your furnishing bill. Many think 
that a new house means a thou- 
sand or more dollars invested in 
new furniture. See these _ 
examine them carefully and you 
will find that they actually save 
you money. 

We would like to go into detail, 
but that is impossible. We will 
tell you this, however—in_ the 
modern home a place is built in 
for everything essential to home 
life. Come and see the plans. 
You will appreciate them. In 
case you cannot 














The above forcible and telling advertisement was run b 


son Co., Freeport, Iil. 


the J. H. Patter- 


Note particularly how emphasis is placed by the 


company in the fact that it deals in homes. 


stayed closed until the light of reason began 
to dawn. This is a drastic measure and one 
that can be used only in an emergency. It 
can be used successfully only when the business 
men have a clear case upon which they can bid 
for public sympathy. Apparently it has been 
used only in such eases, for every instance of 
which I heard resulted in an improvement in 
the intricate and delicate relations between 
business men, laborers and the public. There 
were some predictions that it would have to be 
used in clearing up the San Francisco misun- 
derstanding. 


Good Prospects for Arbitrated Settlement 


The Acme yard uses a small army of men. 
The company’s clerks or tally men are main- 
tained on a permanent basis and are paid by 
the month. They bear the same relation to the 
company that the office men do. They are an 
important part of the yard’s machinery, re- 
quire training and experience and are a little 
hard to replace. This is the reason for the 
liberal policy. They have no grievances, at 
least not class grievances such as day laborers 
complain of, and so have nothing to gain thru 
organization. With the office men and the 
tally men on a permanent basis, and the steve- 
dores hired and supplied by the independent 
corporation which serves -all the -yards, it is 
possible to keep on a basis of equity with the 
pilers. Labor difficulties do not center in the 
yards; but if masons and lathers and plumbers 
and the rest of the building mechanics will 
Lot work the yards can have no business. 
Yrobably we are giving more emphasis to this 
matter than it deserves, for at the time we left 
the city there was a good prospect that arbi- 
tration would square everything away for a 
good season’s business. 


Yard Labor Is Well Treated and Satisfied 


For delivery the Acme people make large 
use of trucks and trailers. San Francisco is a 
hilly city. It has some streets that have such 
steep grades it is not practicable to use electric 
trolley cars on them. Such a ear would stick 
at the foot of one of these hills and wear 
wheels and rails out without moving forward 
an inch. So on these lines the cars are pulled 
by cables which run in underground tunnels. 
The car hitches to them thru a narrow slit 
midway between the rails. Doubtless many 
readers of this department will remember 
when the cable car began replacing the horse 
ear, before electric motors were perfected. 
Given hills as steep as this it becomes ap- 
parent that driving a heavily loaded truck is 
no snap. And when you complicate the thing 
with the six wheels of truck and trailer the 
job gets to be an adventure. Acme drivers 
have had a few experiences. One; I believe, 
in a moment of relaxation caved in the side 
of a house. So drivers have to be carefully 
selected and paid pretty well. I should have 
mentioned the fact, when talking of labor 
matters, that one reason there is no trouble 
with the yard pilers is that they are paid $8 
for eight hours of a work day. 


Kiln Engine Runs Smoothly for Thirty Years 
The company has a‘planing mill employing 
forty-five men, and this mill is used solely in 
getting stuff for the yard’s retail customers. 
There is a large and, so Mr. Freese says, old 
fashioned dry kiln used to prepare lumber for 
mill manufacture. It operates with warmed 
and dried air forced thru with big fans. A 
little engine pulls these fans, working as 
silently and as smoothly as it did thirty years 
ago when first installed; and during all these 
years it has worked steadily, night and day. 


A Wonderful Intercity Transportation System 

The bay, around which San Francisco and 
the smaller residence cities are located, is a 
bigger body of water than most inlanders real- 
ize. It is said to be about sixty-five miles long 
from north to south and to vary in width from 
perhaps four to fifteen miles. The water area 
is something over four hundred fifty square 
miles in extent, and it provides forty square 
miles of good anchorage. I take these figures 
from a Southern Pacific folder, so I pass the 
responsibility for accuracy over to that corpo- 
ration. San’Francisco itself has a population 
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of more than half a million, or, if you count 
in its metropolitan area which includes the 
separately incorporated towns around the bay, 
its population is more than double that number. 
Transportation to all parts of this area, espe- 
cially when complicated by four hundred 
fifty square miles of salt water stuck in the 
center, is some problem. The people of 
California, I’m told, had a hard fight with 


the Southern Pacific some years ago when that 
corporation was thought to be getting a stran- 
gle hold on the State Government; but the 
people won out in the scrap, and I think the 
citizens of San Francisco and its environs are 
inclined to forgive the railroad for any past 
misdeeds because of the really wonderful inter- 
city transportation service which it offers. 
Ferry boats and electric trains make possible 


rapid and direct travel to any part of the big 
city district around the bay. It helps to ex- 
plain the rapid growth of these residence 
points on the east side of the bay. A man 
may live in Oakland or Berkeley or any of 
the other cities over there and reach his San 
Francisco office as quickly and more comfort- 
ably than a Chicago business man can go from 
Oak Park to the Loop. 





SUGGESTIONS THAT MAY BENEFIT RETAILERS 


Tourist Camps—A Hint for Retailers 


A new form of building which many towns 
just now are engaged in is the construction of 
auto tourists camps for the motor vacationing 
public. Some one made the prediction recently 
that in future years every town would have its 


apartments containing shower baths, lavatories 
and toilets. There is a small women’s rest room 
also in the building. The other structure is a 
picnic pavilion. This has screened-in sides. At 
one end is a large, open brick fireplace. Camp 
cooking stoves are in the pavilion. Outside under 











Picnic Pavilion on Auto Camp Grounds at Mason City, lowa. 


Auto camps provide a new field for 


the sale of building material 


auto camp just as surely as it now has a depot. 
Whatever one may think of such a prophecy, 
the vast and growing number of people who are 
traveling cross country in cars with tents and 
camp kit strapped to running board makes this 
much seem certain, that this summer a lot of 
folk are going to be looking every night for 
some place to camp, and that more and more 
of them are going to want such camping grounds 
in years to come. 

Why not then get in on the ground floor with 
an auto camp in your town? 

Such places should be free for auto touring 
parties spending a night in a town are bound 
to leave money in it. They buy at the stores, 
patronize the garages and movies and ‘in various 
other ways leave nickels, quarters and dollars 
on their trail. One western town which has a 
free auto camp kept a record of amounts spent 
by their overnight visitors and found it aver- 
aged about $10 to a car. 

When the town as a whole benefits as it seems 
to do from tourists’ camps, the matter of es- 
tablishing and financing them naturally be- 
, comes a community affair. Community clubs, 
commercial clubs and other civic organizations 
are getting behind auto camp projects in many 
towns. 

On June 1 the Community Club of Iowa Falls, 
Iowa, had a ‘‘clean-up’’ day at the tourist 
camping park which the club has just got 
started. A large number of townspeople, old 
and young, gathered in the afternoon at the 
park and worked diligently getting the grounds 
into shape. Afterward they had a picnic sup- 
per. One improvement they made was to build 
six brick stoves with sheet metal tops. 

At Council Bluffs, Iowa, a tourist camp has 
been opened in Fairmont Park by the Chamber 
of Commerce and already is attracting many 
travelers. The camp is modern in every re- 
spect, its equipment including even a rack for 
washing cars. 

Mason City, Iowa, has established a similar 
free auto camp in its city park. Two buildings 
have been erected. One is a comfort station, 
wrovided with separate men’s and women’s 


the trees beside a pretty creek are dining tables 
and a couple of camp stoves. The merchants 
send out boxes and other waste material to 
provide free fuel for the campers. About $8,000 
has been spent on the camp. This was all given 
in either cash, materials or work. Cement, 
lumber and clay products men gave materials, 
plumbers donated plumbing, and laborers, labor. 
The city council on petition gave $1,500 from 
the treasury. Mason City expects thirty to 
forty cars will use the camp grounds nightly 
this summer. At $10 a ear, figure yourself how 
much money the community enterprise will 
bring to the town. 


Value of Retailer to Community 


It will pay any retail lumberman to take 
a few minutes every so often to sit down to 
think what the retailer means to his commun- 
ity, what service he renders to his customers 
and what he may do to improve his useful- 
ness. The retail lumber business today is a 
complex and exacting business and requires 
long and careful training before it is mastered. 
In a recent issue of Judicious Advertising 
there appeared an article written by R. L. 
Jones, president of the Illinois Lumber & Build- 
ers’ Supply Dealers’ Association, which outlined 
in plain and forcible terms the functions of 
the retail lumber merchant. Retailers gener- 
ally can well study and profit by the things Mr. 
Jones had to say which in part follows: 


There are in Illinois over twelve hundred retail 
lumber and building supply merchants. These mer- 
chants are not in the class of middlemen but are the 
necessary and final distributers of building mate- 
rial, gathering together the items of lumber and 
building material from all over the United States 
and from Canada, assembling such material in their 
yards, where it is dealt out in large or small quan- 
tities as.may suit the needs of convenience of the 
consumer. 

These retail yards buy their supplies in most in- 
stances direct from the manufacturer—southern 
pine, cypress and hardwood lumber from the South ; 
fir, spruce and red cedar lumber and shingles from 
the Northwest and from Canada; redwood lumber 
from California; white pine from Idaho and Oregon 
and in moderate quantities from the fast disappear- 
ing forests of Wisconsin and Minnesota; maple, 
birch and other hardwoods from Michigan and Wis- 
consin ; plaster, cement, stucco, lime, brick, build- 
ing tile and all sundry building material from the 
various original sources of supply, all of this build- 
ing material being assembled in the local retail 
yards ready for sale and delivery to the builder, 
the contractor, or the final consumer, in whatever 
quantity may be required. The retail merchandis- 
ing of all of the commodities is a many-sided and 
complex problem. Customers are demanding serv- 
ice, building suggestions and expert knowledge with 
regard to the use of materials and the kind of mate- 
rials best suited to their requirements. The retail 
lumber and building supply merchant must have 
knowledge of all the different kinds of lumber, 
woodwork, masonry and building supplies. He must 
keep in touch with continually changing conditions. 
Old sources of supply are being exhausted; new 
commodities are coming on to the market, some be- 
ing first offered as substitutes but soon finding a 
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definite place and becoming necessary commodities 
and a part of the regular stock of the builders’ sup- 
ply dealer, who must know the requirements of his 
customers and be able to pick and choose from all 
the different commodities offered those certain mate- 
rials best suited to the requirements of his com- 
munity. 

Mr. Jones then touched upon the history of 
development of the retail lumber business in 
Illinois, saying that the first lumber yard in 
the State was in the original town of Fort 
Dearborn, now Chicago. From this early be- 
ginning, he traced the progress of the retail 
industry as it gradually grew and began to draw 
its supplies from more and more distant sources 
until today building materials are secured from 
practically every State in the Union in which 
they are manufactured in quantity. 

Another feature of retail work which he 
touched upon in telling words was that of 
association activity. Possibly no more concise 
statement has ever been prepared regarding the 
benefits and privileges of association work than 
that of Mr. Jones, which is as follows: 

With the changing conditions, the development 
of architecture, the consuming of local lumber 
supply and the necessity for bringing lumber and 
building material from great distances, and the 
coming into use of many different kinds of mate- 
rials, a thousand and one problems confronted the 
retail dealer and he began to feel the necessity for 
some medium thru which he might exchange ideas 
and knowledge of the building material business 
with his fellow dealers. Some thirty years ago, to 
fill this need, the Illinois Lumber Dealers’ Associa- 
tion came in existence. At a later date, again to 
meet changing conditions, the name of the organiza- 
tion was changed to Illinois Lumber & Builders’ 
Supply Dealers’ Association. The founders of this 
association recognized the fact that such an organi- 
zation to live, develop and advance must be an 
organization for service, promoting among members 
a spirit of codperation in the exchange of informa- 
tion tending to develop efficiency, knowledge of ma- 
terials and business methods and the best means of 
serving their customers who are the consumers or 
builders. The original plan of a service association, 
a school of instruction as it were, a dealers’ forum 
for the exchange of progressive ideas, has been 
maintained. 

The object of our association from the beginning 
and today is the development among our members 
of the highest standards of business efficiency, in- 
tegrity and good will. 

We have in Fp years gone thru a Federal in- 
vestigation without a spot upon our record and in 
later years during the war period we were able 
thru the efficiency of our organization to render our 
Jovernment valuable service, in testimony of which 
we have received letters and personal comments 
from Federal officers at Washington commending 
our association on the efficient service rendered. 


Successful One Day Lumber Sale 


Quincy, MicH., June 13.—A one-day lumber 
sale held by the Quincy Lumber Co. on Sat- 
urday, June 4, proved very successful in at- 
tracting many buyers, particularly farmers, to 
the company’s yard, and was the means of mov- 
ing a large quantity of lumber. This company, 
which has recently changed in personnel and is 
now headed by W. A. Cavin, of Sturgis, in hold- 
ing this one-day sale aimed to accomplish two 
things; namely, to dispose of some of the sur- 
plus, slow moving stock that has accumulated 
thru the preceding years, and to bring as many 
people as possible in personal touch with the 
new management, in order that they might be- 
come acquainted. Both objectives were in a 
large degree attained. 

By way of preparation the event was exten- 
sively advertised. A full page advertisement 
appeared in the local newspaper, headed in big 
black type ‘‘Big Lumber Sale.’’ The adver- 
tisement stated that the new owners were de- 
sirous of getting acquainted with everyone in 
the community, and therefore was going to 
make it well worth the while of people to come 
to their yard on the day specified. Special 
prices were named on four or five lumber items 
of common use, including fence posts, and a 
general blanket reduction of 10 percent from 
regular prices was announced on all other items 
carried by the company. It was made clear in 
the advertisement that the special prices quoted, 
and the discount on other items, would apply 
only for the one day of the sale, and that the 
terms would be strictly cash, altho two weeks 
would be allowed, if desired, for removing the 
material purchased. The advertisement closed 
by saying ‘‘ We shall soon have a very complete 
plan service, and will be glad to run out and 
eall upon you at any time when we can be of 
service.’’ Besides the newspaper advertisement, 





cireular letters were mailed to all the farmers 
of the community, conveying the same informa- 
tion and appeal as embodied in the advertise- 
ment. 

The sale was a big success, according to 
Elmer Anderson, treasurer of the company, al- 
tho due to the scarcity of ready cash among both 
town and country people the total sales fell 
somewhat short of what was hoped for, based 
on @ previous experience of Mr. Cavin several 
years ago, when he conducted an extraordinarily 


successful one-day sale at Schoolcraft, Mich. 


‘“«But, then,’’ said Mr. Anderson, ‘‘that was in 
the good old days.’’ 

Some of the larger sales made were: 6,650 
feet of barn siding, 4,000 feet of flooring, 50 
squares of shingles, and over a half-car of 
fence posts. The 10 percent discount offer 
proved very attractive, resulting in many small 
sales which footed up to a very respectable 
sum. ‘‘We did not succeed in moving all our 
surplus stock,’’ said Mr. Anderson, ‘‘but we 
gave it quite a bump, and we think the sale 
was well worth the effort.’’ Mr. Cavin was 
present thruout the day, and found it neces- 
sary to piteh in and help take care of the rush 
of trade, which he did with the grace and 
suavity for which he is noted, making numerous 
new friends in the process. - 





Stimulating Business in the Country 

A great many retailers today report that 
farmers are not buying much, because the 
prices of farm products have gone down so 
low. The great problem before many retailers 
is to change this attitude of mind on the part 
of the farmers and to get them to start buying 
for even needed improvements. A novel and 





The Idea Fund 


Every once in a while someone comes 
into your office and asks you to sub- 
scribe to a fund. Did you ever have 
anyone come into your office and say 
to you, here is something for your 
fund?—Here you are. Every week there 
is something in the American Lumber- 
man that should be put in your ‘‘Idea 
Fund,’’ something that will promote 
the good of your yard and the welfare 
of your business. Every week the 
American Lumberman contains some- 
thing that will be beneficial to you, 
that means helping you on to success— 
it can not mean anything else. Have 
the girl clip this something that ap- 
peals to you and put it in your ‘‘Idea 
Fund’’ every week. You will find it 
helpful to you. Do you get the idea? 











unique way of putting this up to the farmer is 
being tried out by the Hawkeye Lumber & Coal 
Co., Cedar Rapids, Ia., which is getting good 
results. The company is sending out a circular 
letter as follows: 


How to Get More for Your Corn 

A correct answer is worth reading. Maybe 
this is it: 

Ir what you have to sell brings but 30 cents 
on the dollar of its former value, that does 
not prevent you from NEEDING the goods for 
sale by the other man. Pick out the thing 
you need selling nearest the same reduction 
= es corn. Then SELL your corn and BUY 

at. 

Result—you'll have something you WANT; 
you'll feel better. The business thus done adds 
to the total volume done. Then everyone 
feels better—for buying and selling make busi- 
ness—and prices for your product go up. 

Do business to make business! 

Lumber today is the cheapest construction 
material obtainable. 

Make us prove it. 

HAWKEYE LUMBER & Coat Co., 
By O. T. Barry, President. 


Accompanying this letter, a booklet is sent 
out describing corn cribs and telling in plain 
and simple language the advantages of a good, 
substantial, modern corn crib built of wood. 
At the same time, emphasis is placed upon the 
fact that the Hawkeye Lumber & Coal Co. will 
take off the hands of the farmer the jobs of 
hauling the lumber and that one of its three 
trucks, named ‘‘Zep,’’ ‘‘Eli’’ or ‘‘Pep,’’ will 
deliver the lumber when the customer desires it. 


Advertising Service for Dealers 


The Long-Bell Lumber Co.’s new enparighiod 
advertising service book, showing the prac- 
tical aids to efficient newspapers advertising 
supplied gratis by that company to retailers 
handling its products, will be found very help- 
ful by all dealers who wish to make their ad- 
vertising count. The book, which is in loose- 
leaf form, contains 104 pages, and displays a 
wide variety of advertising material designed 
for effective use in retail publicity. In addi- 
tion, there are many valuable suggestions 
offered in the reading pages scattered thru the 
book, as to how the retailer may improve his 
advertising. The book is divided into sections 
covering the different subjects, such as home 
building, farm building, general building, oak 
flooring, creosoted fence posts, picture slides 
ete., and is conveniently indexed, affording 
ready reference to any desired section. Ninety 
newspaper advertising cuts are shown, which 
euts will be furnished retailers without charge. 
There are three pieces of suggested copy for 
use with each cut. In other words, the book 
contains 270 pieces of advertising copy, pre- 
pared by experts; surely a boon to the dealer 
who often is troubled to know just what to say 
in his advertisements. Of course, it is not sup- 
posed. that the suggested copy will be followed 
to the letter in all cases, but it as least affords 
a good basis for the retailer to prepare his ad- 
vertisements. 

The home building section is of special in- 
terest because every cut in it is of a home or 
farm building shown in the Long-Bell plan serv- 
ice up to June 1, and the blueprints are avail- 
able for each of these buildings. In most 
eases the three pieces of suggested copy for 
each of the homes shown appeals to the customer 
from a different angle, one appealing to women, 
one emphasizing the dealer’s plan service, and 
the third describing the particular home shown 
and seeking to interest the reader in it. 

About twenty slides for local movie theater 
advertising arte shown ten of them showing 
lumber subjects and ten being on creosoted 
posts. 

All of the Long-Bell service of codperation 
with dealers along advertising lines is planned 
with a view to making it possible for the dealer 
to get the full benefit of the company’s national 
advertising, by hooking up with it the dealer’s 
own publicity. 

The book will be sent without charge, to any 
dealer handling its lumber or lumber products, 
by the Long-Bell Lumber Co., R. A. Long 
Building, Kansas City, Mo. 





Paul Tamed ’Em in Ye Olden Days 

La Maprra, NEw MEXIco. 
In the issue of the AMERICAN LUMBERMAN of 
April 23 on the advertising page of the Red 
River Lumber Co. there is printed a special tele- 
gram stating that on Feb 31 ‘‘ Paul Bunyan’’ 
slaughtered a large hog in the woods near 
Westwood, Calif. This is very interesting news 
to me, for it reminds me of the winter when 
Paul logged on the Big Onion River back in 
Michigan. In those days the woods were full 
of strange and peculiar critters, such as hodags, 
snowsnakes, sidehill growsers and wompuses. 
The sidehill growser is not so large as the hodag, 
but what he lacks in size he makes up in cun- 
ning. He has a tail like an elephant’s trunk 
with a barb on the end like a fishhook and he 
eats nothing but snowsnakes. The snowsnake 
differs from the other brand of reptiles in that 
it has a head on each end. This enables it 
to see in two directions at once and it can glide 
either way without turning around. It has 
always been very difficult to capture one of 
these critters, but it takes the sidehill growser 
to fool them. When in search of his prey the 
growser always keeps his tail end toward the 
snowsnake. This fools the snowsnake into the 
belief that the growser is asleep, but when it 
tries to pass, then the sidehill growser strikes 
with the barb end of his tail, spears the snake 
and devours it. Paul Bunyan caught several of 
these sidehill growsers and tamed them. He 
trained them to spear fish with their tails, and 
they supplied his logging camp with fresh fish 

every day. G. A. UTKE. 
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Interstate Commerce Commission Examiner 
' Taking Testimony in Ten Dollar Penalty Case 


The hearing on I.C.C. docket No. 11818— 
American Wholesale Lumber Association vs. 
Aberdeen & Rockfish Railway et al, in which 
is sought the elimination of the $10 per diem 
penalty on transit cars held for reconsignment 
—opened in Chicago last Monday, with the pros- 
pect of continuing for a week or longer. The 
hearing is being held at the Great Northern 
Hotel before Assistant Chief Examiner U. S. 
Butler. 

The American Wholesale Lumber. Associa- 
tion’s complaint, which was filed with the Inter- 
state Commerce Commission on Sept. 14, 1920, 
asserts that the $10 per diem storage charge, 
which applies on lumber in fransit held for re- 
consignment purposes beyond the forty-eight 
hours free time and which in addition to the 
regular demurrage charges, is unjust and un- 
reasonable, and in violation of section 1 of the 
Interstate Commerce Act and af section 10 of 
the Federal Control Act. Among other things 
in the same connection, the complaint also pro- 
tests against assessment of the $10 penalty on 
Sundays and legal helidays and on Mondays fol- 
lowing legal holidays; against the frequent 
declaration. of embargoes without notice to the 
shipping public and the assessment of penalty 
charges on cars held up on account of such 
embargoes, and against the failure of carriers 
to inform shippers when consigned shipments 
are unclaimed or refused, and thereby not giv- 
ing them an opportunity to protect themselves 
against .incurring the penalty. 

Joint. complainants with the American Whole- 
sale:‘Lumber Association are the Associated 
Cooperage Industries of America, St. Louis, 
Mo.; and the Central Wisconsin Supply Co., 
Beaver Dam, Wis. Joseph E. Davies and Frank- 
lin D. Jones, of Davies & Jones, Washington, 
D. C., and Edward A. Haid, of St. Louis, Mo., 
appeared as the attorneys for the American 
Wholesale Lumber Association. Royal T. Mc- 
Kenna, representing the director general of 
railroads, directed the defense. A number of 
defendant railroads were also represented by 
attorneys, as were several lumber trade organ- 
izations which had filed intervening petitions. 
Warren T. Duffy and George N. Brown, ap- 
peared in behalf of the National Retail Lum- 
ber Dealers’ Association and a number of 
smaller northern and eastern organizations; L. 
C. Boyle represented the Southern Pine Associa- 
tion; Frank Carnahan, the National Lumber 
Manufacturers’ Association; W. E. Gardner, 
the Georgia-Florida Saw Mill Association, and 
J. C. Knox represented the Michigan Hardwood 
Manufacturers’ Association. 

The first witness called at the opening session 
last Monday forenoon was L. Germain, jr., of 
the Germain Co., Pittsburgh, Pa., and a di- 
rector of the American Wholesale Lumber As- 
sociation. His testimony concerned chiefly the 
methods pursued by the lumber wholesaler and 
his connection with the producer and consumer, 
and incorporated a good deal of statistical data. 
Under examination by Attorney Davies, Mr. 
Germain stated that the last two decades have 
brought a great many changes in the lumber 
wholesale business. When he began business, 
seventeen years ago, lumber was for the most 
part distributed thru wholesale yards which 
bought the entire output of the mills, graded 
it to suit the needs of the different trades, 
and stacked the lumber on their own premises. 
But as the industry developed and the sawmills 
began to finish their own lumber, stack it on 
their own premises and, in the case of the larger 
concerns, distribute it thru their own sales or- 
ganizations, which often include retail yards, 
the big wholesale distributing yards were elimi- 
nated and the wholesaler was forced to change 


his organization from a yard to a sales proposi- . 


tion. In consequence, he stated, the retailer 
and consumer now must depend upon mill 
shipment instead of shipment from concentra- 
tion yards. 


Mr. Germain cited facts and figures to show 
that the wholesaler’s services are indispensable 
to a vast majority of the manufacturers, and to 
the retail lumber dealer and consuming public as 
well. Mr. Germain stated that there are two 
groups of mills, the large, producing 10,000,000 
feet or more lumber a year, and the small, pro- 
ducing less than 10,000,000 feet a year. Accord- 
ing to Government figures for 1918 there were 
21,761 of these small mills, or 96.52 percent of 
the total, whose production amounted to 40.51 
percent of the annual output of lumber. This 
vast number of small producers, Mr. Germain 
stated, are entirely dependent on the whole- 
saler. The majority of them are working with 
very small capital of their own and are directly 
or indirectly financed by the wholesaler, and if 
his financial support was withdrawn they would 
have to go out of business. They have no 
sales organization and no way in which to gain 
personal knowledge of where and when to sell 
lumber, and must rely on the wholesaler for 
the distribution of their product. If the whole- 
saler were eliminated, not only would a majority 
of these small millmen be forced out of busi- 
ness, but the consuming public would feel the 
effects from poorer service and higher prices, 
which would be the inevitable result of the 
concentration of the country’s lumber business 
in a comparatively few hands. He stated that 
the small millman was intimately conceined 
with the privilege of reconsigning lumber in 
transit without being penalized, as without the 
privilege of putting cars in transit and of re- 
consigning them when a customer had been 
found he would be forced out of business. The 
retailer is vitally concerned in this, for he buys 
a large percentage of his stock in transit in 
order to fill rush orders and were it not for 
the transit car that he could snap up upon 
short notice he would have to carry larger stocks 
in order to meet all requirements of his trade; 
consequently, he would have to have larger yard 
space and investment would have a greater over- 
head, and would have to charge consumers 
higher prices. Penalizing the transit. car would 
tend to eliminating both it and the wholesaler, 
a large volume of whose business is based on 
transit shipments, which in turn would result 
in upsetting the equilibrium of the entire lum- 
ber market. 


MONDAY AFTERNOON 


At the opening of the afternoon session the 
examination of Louis Germain was continued. 
Asked to state what the attitude of the Amer- 
ican Wholesale Lumber Association is toward 
the imposition of the ten-dollar penalty, Mr. 
Germain replied that the organization is with 
the carriers in their desire to prevent the 
detention of cars; but opposed to the discrim- 
ination against lumber. The witness then ex- 
plained the differences in the attitude of large 
and small mills and others by the differences 
in their methods of operating and disposing 
of their products. Of the membership of his 
organization, numbering 325, he said perhaps 
35 or 40 percent have sales organizations; 
others buy and sell by mail. The organization, 
he said, was national in character, operating 
all over the United States. 


The next witness called was C. K. McClure, 
of St. Louis, treasurer of the South Arkansas 
Lumber Co., a member of the committee of the 
American association charged with the duty 
of preparing data for this case. 

After giving details regarding his own com- 
pany the witness told of its methods of doing 
business. Thru its representatives and by 


means of market letters his concern keeps in 
close touch with the small mills; advises them 
regarding their cutting and buying of timber; 
keeps them posted regarding shipping condi- 
tions, embargoes etc. When a car is ready for 
shipment the mill is advised regarding recon- 
signment points open. Notice of shipment and 


bill of lading are forwarded to the South Ar- 
kansas company by the mill, and the former 
remits the latter 80 percent of the value of 
the car; or all of it if the car is bought out- 
right. 

The witness testified that he was a member 
of the committee that sent out a questionnaire 
to find out the attitude of millmen toward the 
transit car penalty, and counsel for complain- 
ants offered the result of the questionnaire as 
an exhibit. After some argument the exam- 
iner admitted the exhibit ‘‘for what it was 
worth.’’ An exhibit showing the alleged bene- 
fit of the transit car in the opinion of retailers 
also was admitted on the same conditions. 


Asked whether other wholesalers did busi- 
ness in the same way, the witness said they 
did, and read-a document from the Turner, 
Dennis & Lowry Lumber Co., Kansas City, 
Mo., headed ‘‘Sacrifice List.’? The witness 
said cars never were held for speculation; but 
that his concern made every effort to dispose 
of them at the earliest possible time. He said 
that the payment of the penalty is a hardship, 
and that its imposition together with the 
embargoes had limited the territory and mar- 
ket in which it could sell. 


An exhibit was introduced to show the 
difference in time of shipments between the 
same points at different times. The witness 
said he did not favor detention of cars, but 
sometimes has to detain them and pay demur- 
rage and the penalty. Asked by the examiner 
on what percentage of cars he paid penalty last 
year, the witness said he could not say. He 
said he did not think that he got rid of the 
cars any quicker since the imposition of the 
penalty. 

Mr. McClure said that a large percentage of 
the cars were reconsigned before reaching re- 
consigning points and only a small percentage 
after expiration of the forty-eight hours’ free 
time. The examiner asked the witness if it 
was only the exceptional case in which the 
penalty was paid, and the latter said it was. 
The examiner asked him if he had paid the 
penalty in the last month, and he said he had. 

Attorney Boyle, referring to an exhibit, 
asked him if he attributed the fewer cars 
handled in 1920 to the imposition of the pen- 
alty. The witness said he thought the penalty 
kept mills from putting cars in transit. Mr. 
Boyle then asked the witness if it was his 
understanding of the case that the abolishment 
of the transit car was in issue. The witness 
said he understood it was the imposition of 
the penalty that was in issue. 

Attorney Boyle asked if the transit car was 
more active in dull than in good times, and the 
witness said his concern noted no difference; 
handling the same percentage of transits at one 
time as another. 

The witness said that during periods of em- 
bargo it sometimes became necessary to resell 
one or more times, because when the cars 
reached a reconsignment point his concern 
would be notified of an embargo on the point 
of destination. In some cases the carrier gave 
immediate notice, but in others not until the 
car reached the reconsignment point. He said 
also that sometimes cars reach the reconsign- 
ment point before he expected them to, and 
that also they are held a long time. 

The next witness was G. B. Hill, a retailer, 
of Minneapolis, Minn., who said that he had 
$200,000 invested in his business. He bought 
50 percent of his stock in transit, most of the 
cars, he said, being ‘‘in distress,’’ so that he 
could buy lumber at from $1.50 to $2 per thou- 
sand below the mill prices. Most of his pur- 
chases, he said, were dimension cut by small 
mills, which he admitted sometimes was infe- 
rior stock. The car on demurrage, he said, is 
always the easiest to buy. Asked who was 
benefited by the lower price, he said the.con- 
sumer was. 
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The next witness, G. T. Goss, of Minneapolis, 
doing a commission business, said the benefit 
of the transit car was that it stabilized the 
market. He said he could buy the transits 
from $2.50 to $3 below the mill prices; sales 
being made at a reduction to avoid penalty and 
demurrage. 

J. P. Garrison, of Collins & Garrison, Carroll- 
ton, Ala., the next witness, said this concern 
operated several small mills and sold its out- 
put thru wholesalers only. He admitted that 
wholesalers financed him and that he practi- 
eally shipped his lumber in payment of these 
advances. He said also that the only risk 
assumed by the wholesaler was that of collec- 
tion after sale; he assumed no risk connected 
with the selling itself. 


TUESDAY FORENOON 


The first witness at the Tuesday morning 
session was J. L. Smith, operator of a small mill 
at Sunny South, Ala. He stated that he had no 
sales organization, but sold exclusively thru the 
wholesalers. He had found that the $10 penalty 
charge on lumber held in transit for reconsign- 
ment had adversely affected his business, and 
believed it would be a good thing for opera- 
tors in his class if the charge was eliminated. 
The next witness was J. W. Campbell, of 
Winters, Mercer & Brannum Lumber Co., Ander- 
son, Ind. He stated that his company buys 
transit cars very frequently to replenish stocks. 


The next witness was A. L. Stone, of Nicola, 
Stone & Myers, Cleveland, Ohio, chairman of 
the traffic committee of the American Wholesale 
Lumber Association. Mr. Stone declared, when 
asked to recount some of his experiences with 
embargoes and penalty charges, that his com- 
pany had on several instances been refused serv- 
ices on account of embargoes to the point of 
destination, when these embargoes did not apply 
on all routes to that destination and when in- 
structions were to ship by any route. He cited 
a number of cases in which his company had 
been penalized, thru no fault of its own, 
amounts running into hundreds of dollars. He 
stated that when a car was detained in such a 
way and a resale was necessary, it is not often 
possible to make such resale within the free 
time, but that demurrage charges will neces- 
sarily accrue. The penalty charge, he stated, 
has had the effect of reducing the number of 
transit cars, in other words, reducing the volume 
of traffic. 

The complainants during Mr. Stone’s testi- 
mony introduced as exhibits a number of let- 
ters from railroad officials and others bearing 
on the subject which had come into possession 
of the committee of which Mr. Stone is chair- 
man, and the objections te their inclusion as 
evidence from the defending attorneys were 
numerous and lengthy, and the result that argu- 
ments on technicalities occupied most of the 
session. 








The Wilson & Greene Lumber Co., Syracuse, N. Y., was awarded first prize by the Syracuse Cham- 
ber of Commerce for the most attractive window display during the ‘‘Made in Syracuse Week.” 
The above illustration is of that window which attracted more attention than any other dis- 
play in the city. O. H. Greene, treasurer of the company, says: “The window has brought us 


an immense amount of inquiries and we can trace several big orders to the display. 


We 


coupled up newspaper advertising with it and succeeded in getting a great many people who 


never look in windews to go and look at this window.” 


This is a splendid example of how a 


retall lumber company may increase its business and obtain valuable business tips by making 


use of an attractive display window. 





If he did not have this privilege the retailer 
would have to buy direct from the mills, and 
because of the length of time a mill shipment 
requires in order to satisfy his trade would 
have to carry larger stocks, have larger yard 
space, and consequently a larger investment. 
Also, if larger stocks had to be carried there 
would be greater losses to the retailer thru 
deterioration. If there were no wholesalers, he 
said, the retailers could not buy from the 
smaller mills, because they could not depend 
upon the quality of the stock. It is the whole- 
saler’s business to know the kind of stuff these 
mills are cutting, and from this standpoint alone 
he considered the wholesalers as rendering an 
invaluable service to the trade. Mr. Campbell 
pointed out that the penalty charge worked 
great injustice on the wholesaler by reason of 
the fact that in many cases it is impossible to 
sell a car of lumber before charges begin to 
accrue. 


TUESDAY AFTERNOON 


Immediately upon the opening of the after- 
noon session Ralph Merriam asked permission 
to intervene in behalf of the Wisconsin Retail 
Lumbermen’s Association. Objection to this 
was made by counsel for the director general on 
technical grounds, and the examiner ruled that 
the proper action for the applicant was to 
make formal complaint before the commission. 

The examination of Mr. Stone then pro- 
ceded along the lines pursued in the forenoon; 
the purpose of the testimony being to show 
that the transit car was a necessary agency 
in the marketing of the output of small mills, 
which are unable to maintain their own selling 
organizations. Mr. Stone testified that in his 
opinion the imposition of the penalty had to 
some extent at least hindered the free market- 
ing of the output of small mills. He said also 
that these mills confined their operations to 


dimension, such stock as is used in house 
building; their timber being suited to that 
purpose. 

The next witness was G. W. Oliver, of Chi- 
cago, a railroad analyst, whose testimony was 
chiefly as to his qualifications. for preparing 
statistics relating to railroad revenue, which 
were offered in evidence. 

D. J. Kell, of the Milne Lumber Co., St. 
Louis, Mo., was next called. Mr. Kell was 
asked to tell somewhat in detail the methods 
of handling cars in transit, and in all other 
ways; the tendency of his testimony being to 
show that so far as service is concerned the 
carriers give as much or more to other carload 
shipments as to transit cars, without, however, 
the charge or penalty imposed upon transits. 

C. B. Hesse, of St. Louis, traffic manager of 
the Chicago Lumber & Coal Co., was called to 
the stand for a few minutes to give testimony 
regarding particular cars to show the applica- 
tion of the penalty to particular situations, in 
order to bring certain law points before the 
commission. 

Mr. Stone was recalled for cross examina- 
tion by Attorney Boyle, who desired to ask 
him if he had said that the price paid the small 
mill was less than to larger mills. Mr. Stone 
said the price paid the smaller mill was less. 
Further questions brought responses from Mr. 
Stone tending to show that the larger mills 
require a higher price owing to their heavy 
investments in timber, it being necessary to 
liquidate those and their investments in their 
larger mills. 

At this stage Mr. Bailey, of the Central Wis- 
consin Supply Co., Beaver Dam, Wis., an inter- 
venor, told of an experience with nineteen cars 
at Minnesota Transfer, on which the penalty 
was imposed, tho the cars were unloaded and 
rebilled. Opinion of counsel was that it was 
a simple case of overcharge. But Mr. Bailey 
said that application for reparation had been 
denied. His objection to the penalty, he said, 
was the same as that of other complainants, 
that it discriminates against lumber. 


WEDNESDAY FORENOON 


The first witness sworn Wednesday morning 
was A. J. Ribe, of Birmingham, Ala., traffic 
manager for something like one hundred lumber 
concerns and associations. Mr. Ribe’s testi- 
mony disclosed the part that had been played 
by embargoes in piling up penalty charges 
against shippers. Often it was impossible to 
secure reliable information as to when em- 
bargoes would take effect or what points they 
covered. He further testified that it sometimes 
happened that while a road would refuse a 
reconsignment order from one shipper, on the 
ground of an embargo, it would allow another 
shipper to reconsign to the same point. To a 
question from one of the counsel representing 
the carriers as to whether the principal diffi- 
culties enumerated with regard to embargoes 
had not occurred during the war period, Mr. 
Ribe replied in the affirmative. 

Next to be heard was V. W. Krafft, secretary- 
manager Associated Cooperage Industries of 
America, St. Louis, Mo., who prior to his 
present connection was traffic manager for the 
Ozark Lumber Co. Mr. Krafft testified that the 
‘*transit car’’ as understood in the lumber trade 
is practically unknown in the cooperage indus- 
try, cars being started only to consignees who 
had actually placed orders for the goods or mate- 
rial shipped. Where cars were detained at 
destination beyond the time limit it was due to 
such causes as dispute over grades, financial 
trouble of consignee ete. Mr. Krafft said that 
cooperage manufacturers and dealers protested 
against the penalty charge as unjust and dis- 
criminatory because it did not apply alike to 
all commodities. 

Testimony along the same general lines, as 
affecting the cooperage industry, was given by 
L. Burnett, traffic manager J. C. Pennoyer Co., 
Chicago; and E. F. Stecher, traffie manager 
J. D. Hollingshead Co., both of Chicago. 


WEDNESDAY AFTERNOON 


At the opening of the afternoon session Mr. 
Garrison was recalled to the stand for further 
explanation of the various items entering into 
the total cost of his lumber, which, he said, was 
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$8 per thousand. Other mills operating in a 
similar way, he said, had similar costs. Attor- 
ney Boyle crossexamined the witness as to his 
methods of obtaining his timber, fixing his 
costs of the various items, bringing out the facts 
that a small percentage of his timber is cut- 
over land and the rest of it old field pine; 50 
percent of it, he said, as good as virgin pine. 

The next witness was W. A. Shumn, traffic 
manager of the Pacific Coast Shippers’ Associa- 
tion, which, he said, shipped annually 200,000 
carloads of lumber, and paid the penalty charge 
on at least two-thirds of them. In his opinion 
if the penalty was designed to prevent delay of 
equipment it should have been applied to a!l 
commodities. He briefly reviewed the history 
of the tariffs showing that formerly ten days 
were allowed for reconsignment. 

Two exhibits prepared by Mr. Shumm show- 
ing delay in delivery of cars shipped by Seattle 
concerns and showing the cost of tracing were 
introduced. He testified that the delays caused 
many cancelations and also said that some of 
the roads did and some did not embargo during 
the switchmen’s strike; so that it was possible 
to get cars thru on some roads and not on oth- 
ers. Shippers, he said, received no notice of 
embargoes generally until they wanted to re- 
consign. Last year his association recovered 
$50,000 for penalties charged on account of em- 
bargoes when in fact none existed. He told 
also of delays owing to demands for exchange 
bills of lading and of the imposition of the 
penalty in such cases. He said that some roads 
have not in the past and do not now carry the 
reconsignment charge or the penalty; allowing 
reconsignment without charge. Owing to a 
loophole in tariffs, he explained, it was possi- 
ble at one time for British Columbia shippers 
to use the same reconsigning privileges as 
United States shippers, but without incurring 
the penalty for delay. A statement prepared 
by Mr. Shumm showing the demurrage and 
penalties assessed on fifty cars was introduced 
as an exhibit. 

R. E. Gruner, of St. Louis, Mo., of Philip 
Gruner & Bros. Lumber Co., was the next wit- 
ness, being called by the defendants on behalf 
of the National Retail Lumber Dealers’ Asso- 
ciation. Mr. Gruner testified that he was op- 
posed to the transit car because it caused diffi- 
culty in getting mill shipments. He said that 
tho he occasionally buys transits he could not 
supply his trade with stock derived in that way 
beeause of the character of the loading. He 
told of the congested condition at reconsigning 
points and said he was in favor of a penalty 
that would serve to keep the cars in motion; 
and he would apply the penalty to any commod- 
ity that abused the use of equipment. He 
bought transit cars of lumber, he said, only 
when ‘‘they practically give them to us.’’ He 
said the small mill used the transit car but that 
the big mill did not. He told of cases when he 
made offers on transits and received the answer 
that the cars would be held for a better price; 
and later the seller told him he ‘‘got $3 per 
thousand more than you offered.’’ 

The next witness, also for the defendants, 
was Adolph Boeckeler, president St. Louis Lum- 
ber Trade Exchange, a wholesaler and_ re- 
tailer. Mr. Boeckeler said that in a general 
way he agreed with the testimony of Mr. 
Gruner. He buys transits sometimes but deems 
them generally undesirable because of the 1nfe- 
rior material they contain. He objected to the 
transit car because it hampers- the movement 
of business, tying up gateways and causing mill 
shipments to come in bunches. He favored the 
imposition of the penalty. He said also that he 
opposed the transit car because it demoralized 
the market. The cars, he said, often would con- 
tain 60 percent of what the buyer did not want 
and only 40 percent that he did. 


THURSDAY FORENOON 


The first witness for the railroads was 
called at the opening of the Thursday morn- 
ing session. This was W. C. Kendall, head of 
the commission on ear service, American Rail- 
road Association, Washington, D. C., whose 
direct testimony and cross-examination occu- 
pied the entire morning session. During the 
war Mr. Kendall was chief of the car service 
section of the Railroad Administration, and 


much of his testimony related to the car sup- 
ply during the time of Government control. 
He presented a mass of statistical data and 
charts bearing upon the extent and duration 
of car detention, upon which were based the 
conclusions leading up to issuance of the pen- 
alty order. 

While the bulk of Mr. Kendall’s testimony 
was of a technical character and impossible 
to report apart from the numerous statistical 
exhibits filed in connection with it, he made 
a number of direct statements of great inter- 
est to lumbermen. 

For the purpose of supporting his conten- 
tion that the penalty charge should remain 
in force, he said, in effect, that the time is at 
hand when the increasing volume of traffic 
will tax the transportation facilities of the 
country, and require maximum use of all 
equipment. Illustrating this, he said the 
country is entering upon a great building 
boom, which will require the moving of vast 
quantities of lumber and other building ma- 
terials. This is already beginning to manifest 
itself. During the week ended May 21 the 
railroads of the country hauled 50,000 cars 
of ‘‘forest products,’’ while the following 
week, ended May 28, they hauled 54,000 cars 
of ‘‘forest products,’’ a gain of 4,000 cars in 
one week. The percentage of bad order cars is 
rapidly increasing, being now 14 percent, as 
against 7 percent a year ago. Thus the avail- 
able supply is curtailed at a time when the 





Prosperity Pointers 

W. C. Kendall, chief of car service 
commission, American Railway Associa- 
tion, sees building boom and greatly in- 
creased lumber demand imminent. Said 
that railroads hauled 54,000 cars of for- 
est products in week ended May 28, an 
increase of 4,000 cars over preceding 
week. 

Also said that total ‘‘revenue freight’’ 
hauled jumped 69,000 carloads during 
May, totals for the four weeks being: 
First week, 718,000 carloads; second 
week, 750,000 carloads; third week, 
768,000 carloads; fourth weék, 787,000 
carloads. 

Read his testimony on this page. 











demand is increasing rapidly. 

Not only forest products but general traffic 
is inereasing, according to Mr. Kendall, who 
gave the following totals of carloads of ‘‘rev- 
enue freight’’ during the four weeks of May: 
First week, 718,000 carloads; second week, 
750,000 carloads; third week, 768,000 car- 
loads; fourth week, 787,000 carloads. In other 
words, the paid freight traffic of the country 
increased 69,000 carloads during May. 

From the facts cited by Mr. Kendall, show- 
ing increased loadings of cars and at the same 
time a decreased supply because of the in- 
creasing percentage of bad order cars, and espe- 
cially in view of the great increase in build- 
ing certain to develop soon, he drew the con- 
clusion that ‘‘We should conserve our car 
supply in every way possible and the penalty 
charge should be retained in order to give 
the shipping public the use of all cars neces- 
sary.’’ ; 

THURSDAY AFTERNOON 


W. J. McGarry, connected with the car serv- 
ice division of the United States Railroad Ad- 
ministration during the war and since con- 
nected with the American Railway Associa- 
tion, was the first witness called at the after- 
noon session. Most of Mr. McGarry’s testi- 
mony related to embargoes, the method of 
issuing them, their purpose and effects. He 
said the railroads did not issue an embargo 
unless it was actually deemed necessary. In 
his opinion an embargo should go into effect 
quickly when conditions required it; otherwise, 
notice of embargo might aggravate the condi- 
tions it sought to improve. He favored the 
$10 penalty because since it has been in effect 
the surplus of cars has increased, loading of 
cars has increased and the amount of demur- 
rage has been reduced. 


At this stage complainants sought to intro- 
duce as exhibits cost sheets of the Southern 
Pine Assotiation for 1920 and for December, 
1920. After some argument it was agreed to 
admit the sheets, including also those for other 
periods in order to make them more represen- 
tative of conditions. 

A. A. Germain, of Pittsburgh, secretary and 
treasurer of the Germain Co., was the next wit- 
ness called in behalf of complainants. Most of 
his testimony related to the method of operat- 
ing in Florida. 

He said his concern is a manufacturer and 
a wholesaler, doing its milling thru subsidiary 
companies. His operating cost reached the 
peak in November and December, 1920, when 
it was $34. He had had it as low as $18; but 
said $22 was about the average on a $2 day 
labor cost. He said the small mill could produce 
cheaper than the large mill because it got its 
timber cheaper than the large mill, its cost 
being one-fourth to one-third less than that of 
the large. It also has less overhead and less 
investment generally. He explained also that 
to the mill price of the small operator’s lum- 
ber something should be added for the planing 
mill and selling before it could be compared 
with that of the large mill. 

The next witness, F. A. Pontious, superin- 
tendent of demurrage and storage of the North- 
western Line, was introduced to explain an ex- 
hibit showing returns from a questionnaire to 
the carriers regarding the delay of cars; this 
exhibit purporting to show a reduction of de- 
tention since the penalty had been in force. 
Mr. Webster; of the Illinois Central Railroad, 
was called to the stand to give his interpreta- 
tion of tariffs. 

Hugh McCarthy, of the Minnesota Transfer 
Railway Co., told of conditions at that point; 
his opinion being that fewer cars were held 
after the penalty went into effect. Mr. Me- 
Guire, yardmaster of the Northern Pacific at 
Laurel, Mont., gave similar testimony about de- 
tention at that point. 

The next witness was J. J. Comerford, of the 
Detroit Lumber Co., Detroit, Mich. Mr. Comer- 
ford said he favored the penalty and opposed 
the transit car because at times of brisk demand 
reconsigning of transit cars was a factor in 
aggravating the car shortage. He was not 
opposed to the transit car as such, but to its 
abuse thru its use for storage purposes. The 
penalty, he was sure, had had a beneficial effect 
on the movement of cars. 

Mr. Comerford said he handled stock similar 
to that sold in transit; in fact sometimes 
bought transit cars, carrying this stock in large 
quantities in his yard. He said, however, he 
preferred direct shipments because the buyer 
could not tell what mill produced the transits. 
In answer to a question of Attorney Boyle, the 
witness said a small mill having a cost of $8 
or $10 less than the large mill would have no 
difficulty in selling its output. In fact, he 
would be glad to contract for it, paying in ad- 
vance, if he could be assured of getting the 
stock. The transit car, he said, did not always 
sell lower than direct mill orders. In times of 
heavy demand it sometimes was offered by sev- 
eral wholesalers and produced an auction mar- 
ket, running the price above that of the big 
mills on direct shipments. 

Attorney Davies—referring to a report in the 
AMERICAN LUMBERMAN of April 5, 1919, of a 
statement made by C. A. Bowen, former secre- 
tary of the National Retail Lumber Dealers’ 
Association, before Examiner Chambers, when 
Mr. Comerford was president of that organiza- 
tion—asked if Mr. Bowen was authorized to 
speak for the association. The witness said he 
had no recollection of any such authority being 
given Mr. Bowen, but that he saw nothing in 
the statement that he could not endorse per- 
sonally. Finally parts of the statement were 
read into the record. The statement was to the 
effect that the association objected to the transit 
car because it demoralized the business. 

Mr. McCarthy was recalled for a few ques- 
tions in cross-examination and then Mr. Morris, 
chairman of the Cincinnati Railroads Operating 
Committee, was called to the stand. His testi- 
mony was calculated to show that the use or 
abuse of the transit car privilege hindered the 
handling of traffic generally and that the penalty 
tended to hasten the movement of transits. 
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The Annual Hardwood Convention at Philadel- 


phia Brings Its Sessions to a Successful Close 


PHILADELPHIA, Pa., June 11.—At 11 0’clock 
jast night when the curtain was rung down on 
the last act of the vaudeville show that concluded 
the twenty-fourth annual convention of the Na- 
tional Hardwood ‘Lumber Association, the 
unanimous sentiment of the more than seven 
hundred lumbermen who were in attendance 
was that it was one of the best and most en- 
joyable meetings in the history of the associa- 
tion, and many encomiums were passed upon 
Philadelphia as a convention city and upon the 
splendid hospitality of the big hearted men 
who comprise the members of the lumbermen’s 
colony in this City of Brotherly Love and, as 
added by Emil Guenther in one of his happy 
talks, ‘‘sisterly affection.’’ 

While, as the result of the many years of 
hard and patient work and thought expended 
upon them, the inspection rules of the associa- 
tion have been whipped into shape and brought 
almost to a state of perfection, changes in meth- 
ods, new uses of lumber, ete. are constantly 
making it necessary to provide some revisions 
of the rules and this always is a fruitful’ source 
of discussion at every annual meeting of the 
association, and this meeting was no exception 
to that rule. When President Taylor brought 
the meeting to order on the morning of the sec- 
ond day, John W. McClure, of Memphis, chair- 
man of the inspection rules committee, was 
called upon for the report of that committee. 
The report, covering additions to the present 
rules and some changes, which was printed in 
full in the AMERICAN LUMBERMAN in its issue 
of May 14, had been printed in pamphlet form 
and distributed to the members. Prefacing his 
report, Chairman McClure said that it repre- 
sented the unanimous opinion of the members 
of the committee present when the report was 
prepared and that there would be no minority 
report. He then read Part I of the report, de- 
voted to clarifying some of the present rules, 
and this was adopted by unanimous vote. Part 
II, devoted to ‘‘changes in the present rules,’’ 
did not have such easy sailing, however, and 
provoked some interesting discussions, the dis- 
cussion centering around the proposed changes 
in the rules for grading cypress. 


Cypress and Mahogany Rules Unchanged 


The proposed changes were defended by 
Chairman McClure and some of the members 
from the central West, but the opposition that 
developed among eastern members was so 
strong that when a vote was taken the report 
of the committee covering that feature was re- 
jected and the cypress rules will stand as they 
have been for the last seven years. The com- 
mittee asked that paragraph 11 in Part II of its 
report covering changes in the rules for grading 
mahogany be eliminated, this being done after 
further consultation with members of the asso- 
ciation who handle this wood. The final vote re- 
sulted in the adoption of the committee report 
after elimination of paragraphs 10 and 11 in 
Part II, leaving the changes and additions as 
covered by the adopted report as follows: 


Part I—For Clarifying Present Rules 
PARAGRAPH 1: 


Measurement of the Grade of Shorts in 
Mahogany 
[See page 53 of. present rules] 

The following change in the method of measuring 
and tallying the grade of shorts in mahogany is 
recommended by a number of mahogany producers. 
It has been adopted by the Timber Trades Federa- 
tion of England and by the National Lumber Ex- 
porters’ Association of the United States. This 
change in method of measurement does not affect 
the final result nor the grade. It is proposed as 
a convenience in order to make it possible to use the 
ordinary board rule. The change, if adopted, will 
make the present rule for shorts read as follows: 

Shorts must be 4 inches and over wide. 

Standard lengths are 2, 2%, 3, 3%, 4, 4%, 5, 
and 5% feet. Fractional lengths other than 
standard must be measured as of the next lower 
standard length. Shorts must be measured and 
tallied as if four times the actual standard length 
and the resulting tally divided by four. 

Pieces 4 and 5 inches wide must be clear. 


Pieces 6 inches and over wide will admit stand- 
ard defects according to the above basis of sur- 
face measure (four times the actual surface 
measure) as follows: 

feet, one standard defect or its equivalent. 
16 feet, two standard defects or their equiva- 


lent. 
22 feet, three standard defects or their equiva- 


ent. 
26 feet, four standard defects or their equiva- 
lent. 


- PARAGRAPH 2: 


No. 2 Wagon Stock 
[See page 107 present rules] 

The addition of the following sentence under the 
caption of No. 2 Wagon Stock has been suggested by 
the National Implement & Vehicle Association to 
remove a cause of misunderstanding without chang- 
ing the present interpretation of the rules: 

Heart and shake will not be admitted. 
PARAGRAPH 3: 
Wagon Box Boards 
[See page 102 present rules] 
A request coming from the National Implement 
& Vehicle Association has been approved by our 
committee regarding the grade of box boards. It 
is recommended that the words “and checked” be 
inserted after the word ‘“‘warped’’ in the last 
paragraph, page 102. This would not change the 
present interpretation and if adopted would make 
the paragraph mentioned read as follows: 
Woolly cottonwood and lumber so warped and 
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checked that it can not be used for box boards 
must be excluded from this grade. 


“PARAGRAPH 4: 


Quartered Woods 


The insertion of the following definition of the 
term “quartered” when used in connection with 
woods which now have no rules for quartered, is 
recommended : 


In woods where figure is not required, lumber 
shall be considered as quartered when the radial 
grain is at an angle of 45 degrees or less with 
80 percent of one face of the piece. 

PARAGRAPH 5: 
Measurement of Strips 
{See pages 95 and 96 present rules] 

Our present rules contain no instructions for the 
measurement of strips, under Special Inspection. 
The adoption of the following rule is recommended 
as being in conformity with the interpretation now 
being used : 

Strips may be -inch scant of standard widths 
when shipping dry. In the grades of clear and 
clear sap strips, tapering pieces must be measured 
at the narrow end. In the grades of common 
strips, tapering pieces must be measured one- 
= the length of the piece from the narrow 
end. 

PARAGRAPH 6: 
Definition of Sound Cutting 
[See page 13 present rules] 

The insertion of the word “heart” after the word 
“rot” is recommended for the purpose of removing 
a cause of frequent misunderstanding and is in 
accordance wtih the present interpretation. This 
insertion would make the paragraph read as fol- 


lows: 


The term sound cutting as used in these rules 


means a cutting free from rot, heart, shake and 

other defects which materially impair the 

strength of the piece. 
PARAGRAPH 7: 

Standard Grades 

The insertion of the following paragraph under 
General Instructions is recommended for the pur- 
pose of avoiding misunderstanding and promoting 
the use as far as possible of the exact grade names 
as they appear in these rules: 

All lumber shall be inspected according to 
these rules as defined under General Instructions 
and Standard Inspection unless otherwise speci- 
fied. The rules defined under Special Inspection 
shall be applied only when specified in the con- 
tract between buyer and seller. The rules under 
Standard Inspection and Special Inspection shall 
not be applied under any contract which specifies 
grade names different from those listed herein, 
— by special agreement between buyer and 
seller. 


Part II—Changes in the Present Rules 
PARAGRAPH 8: 
Miscut Lumber 
[See page 10 present rules.] 

Owing to the difficulties involved in manufactur- 
ing 4 inch and thicker lumber, especially in some 
woods, it is recommended that the rule defining 
miscut lumber be amended so as to permit a varia- 
tion of % inch in thickness in stock cut 4 inches 
and thicker. If adopted, this paragraph would 
read as follows: 


Lumber showing greater variation in thickness 
between any two points than the following table 
must be measured at the thinnest part and 
classed as miscut, and must be graded and re- 
ported as such: 

ts inch in thicknesses of \% inch or less. 

% inch in thicknesses of 54 and % inch. 

¥% inch in thicknesses of 1 and 2 inches. 

% inch in thicknesses of 2% to 3% inches. 

¥% inch in thicknesses of 4 inches and thicker. 

PARAGRAPH 9: 
No. 2 Axles 
[See page 107 of present rules] 

On suggestion of the National Implement & Vehi- 
cle Association, that unsound knots now admitted 
by our rules in No. 2 Axles, in connection with 
other defects admitted, make too poor an axle for 
practical utilization. It is recommended that these 
unsound knots be eliminated from the present rule. 
br adopted, this would make the rule read as foi- 
ows: 


No. 2 Axles will admit %-inch sound knots, 
1%-inch sound knots not less than 12 inches 
apart, or their equivalent in smaller defects; 
season checks 1 inch deep and 24 inches long, 
end splits not exceeding 8 inches in length, grain 
crossing in not less than half the length of the 
piece, 1 inch of wane, two grub holes showing on 
one or two sides, or other defects equivalent to 
the above. 

Hewn axles shall be measured to square to the 
size they are ordered. 

Defects at ends of axles that will admit work- 
ing five feet six inches to be accepted. 


Part III—Additions to Present Rules 

PARAGRAPH 12: 

Standard Turning Stock, Special Inspection 

The Association of Wood Using Industries has 
requested that we adopt rules for turning squares. 
It states that the requirements of the wood turning 
beryl as shown by its surveys, are normally 
1,800,000,000 feet per annum and that practically 
all of this is classed as hardwoods. The rules 
which they propose are substantially the same as 
the following recommendations : 

STANDARD TURNING SQUARES 


Standard sizes are % to 2% inches in multi- 
ples of % inch, and 2% to 5 inches in multiples 
of % inch. 

Standard lengths are 18 to 24 inches in multi- 
ples of 1 inch, and 24 inches and over in multi- 
= of 2 inches, but there must not be more than 

0 percent of 24 inches and shorter. 

Standard grades are No. 1 and No. 2, which 
are combined as one grade unless otherwise 
specified. The combined grade must not contain 
more than 30 percent of No. 2. 

Standard turning squares must be sawn full 
size and length when shipping dry. Oversize 
variation of not more than ‘%-inch shall be 
allowed. Squares having an oversize variation 
of more than -inch shall be classed as miscut. 

Wane or other defects that will be removed in 
turning the square to its working size shall not 
be considered as defects. End checks not exceed- 
ing inch %-inch in length will not be considered 
as defects. Sap is no defect unless otherwise 
specified. No heart wil be admitted. 

Otherwise No. 1 standard turning squares must 
be clear. No 2 standard turning squares will 
admit one sound %-inch knot or its equivalent 
for each 18 inches of the length of the piece. 
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Changes Made Effective Sept. 1, 1921 

Later in the session, upon motion of Chair- 
man McClure, the convention voted to make 
these changes and additions effective Sept. 1, 
1921, thus giving ample time for the rules to 
be printed and made available to the members. 
The inspection rules committee, which has given 
so much time and attention to this work, was 
made up as follows: 

John W. McClure, chairman; D. O. Anderson, 
Marion, S. C.; J. L. Benas, St. Louis; Joseph H. 
Dion, Chicago; E: B. Ford, Louisville; Harry C. 
Fowler, Macon, Ga.; M. J. Fox, Iron Mountain, 
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Mich.; C. H. Kramer, Richmond, Ind.; H. W. Me- 
Donough, Apalachicola, Fla.; O. M. Krebs, Mem- 
phis; Charles N. Perrin, Buffalo; Frank Purcell, 
Kansas City; W. T. Roberts, Wilmar, Ark. ; George 
Kersley, Montreal; L. L. Shertzer, Demopolis, Ala.; 
Daniel Wertz, Evansville, Ind., and J. R. McQuillan, 
Antigo, Wis. 


Report of Committee on Officers’ Reports 


Charles H. Barnaby, Greencastle, Ind., chair- 
man, presented the report of the committee on 
officers’ reports, as follows: 


This committee has given careful consideration to 
reports of the president and the secretary-treasurer 
which were submitted at the opening session of this 
convention, and commends each and every para- 
graph of these reports to the most careful attention 
of every member of this association, because these 
reports evidence most careful thought on the part 
of the officers of this association on all matters 
affecting the interests of this membership. This 
committee further recommends that the membership 
of this association concurs in the suggestion of the 
secretary-treasurer to the effect that the bylaws 
of the association be changed in such a manner as to 
make it possible for the executive committee of the 
association to select the time and place for its an- 
nual meeting if for any reason it is not convenient 
or desirable to call a meeting of the entire board 
of directors. This committee further recommends 
that the initiation fee to be paid by new members 
entering this association be increased from $25 to 
$50, effective Sept. 1, 1921. 


During an interval while awaiting some of 
the resolutions that were being prepared, L. L. 
Shertzer, of Demopolis, one of the most popular 
members of the association, extended a cordial 
invitation to the association to hold its next an- 
nual meeting at Demopolis, one of the members 
replying that Mr. Shertzer had an office down 
there big enough to accommodate the conven- 
tion, and as he probably had no other use for 
it under present conditions, it might as well be 
used for that purpose. 

Resolutions Report Unanimously Adopted 


The report of the committee on resolutions 
was presented by the chairman, Earl Palmer, 
of Memphis, and the work of that committee 
had been so earnestly and conscientiously per- 
formed that every resolution presented was 
adopted by unanimous vote. The resolutions 
adopted were as follows: 

Urges Reductions in Rail Rates 


WHEREAS, The Interstate Commerce Commission’s 
grant of higher rates to railroads last August was 
based on the calculation that enough additional 
revenue would be derived therefrom to meet the 
25 percent increase in wages and to cover the 6 
precent on property valuation, which has fallen 
short of fulfillment by virtue. of the fact that it 


proved the greatest factor in retarding and sup- 
pressing business; an 

WHEREAS, Afte@ia series of conferences held in 
Washington on 2 and 3 between traffic execu- 
tives of importa ail carriers and representatives 
of the Southern Hardwood Traffic Association and 
shippers interested in the movement of lumber and 
practically all building materials, the carriers an- 
nounced on June 8 their refusal to reduce freight 
rates, based on their statement that they can not 
reduce rates so long as there is no reduction in 
operating costs and insufficient increase in business 
to restore the proper relation of net to gross earn- 
ings ; and 

WHEREAS, The facts remain unquestioned. that 
the railroad ties, car material and practically all 
supplies have declined to utmost prewar levels, and 
with particular respect to lumber, which is quite so 
or below such prewar levels; and 

WHEREAS, Thru influence of public sentiment the 
railroads have been granted permission to reduce 
wages 12 percent and abolish the so termed national 
agreement, which in a large measure liquidates the 
abnormal cost which justified the increase in rates 
granted them last August by the Interstate Com- 
merce Commission; and 

WHEREAS, The lumber industry has reduced its 
cost of manufacture to the very minimum and is 
getting less for its product on the open market to- 
day than the cost of production ; and 

WHEREAS, Practically all building material prod- 
ucts have been reduced, with consequent reduced 
cost to the consumer, to as low level as excessive 
transportation charges will permit; and 

WHEREAS, The crying need of the hour is for 
more homes for people to live in, more homes for 
business, more homes for churches, more homes for 
schools, more homes for. hospitals, more homes for 
public buildings, more homes for hotels etc. ; and 

WHEREAS, The trainmen of the country at large 
YY a a strike note to become effective July 

; an 

WHEREAS, Public opinion will favor the strikers, 
whose cry will be “Our pay must not be reduced un- 
less the railroads help to reduce the cost of living 
by reducing their rates” ; and 

WHEREAS, The lumbermen of the United States 
have done their part in deflating ana are anxious to 
help others do likewise that business may move 
forward without strife, strikes and further suffer- 
ing; therefore, be it 

Resolved, By the National Hardwood Lumber 
Association whose membership totals 1,447 firms 
and corporations, that the rail carriers of the coun- 
try be earnestly implored to quickly reconsider 
their announcement of June 8, refusing to reduce 
rail rates, and that before July 1 say to the suffer- 
ing public that they, too, will do their part to re- 
store business; thus assuring the railroads a con- 
tinuance of that friendly feeling of the public that 
is so essential to their welfare; and be it 

Resolved, That it is the sense of this convention 
that there should be a general reduction in rates 
not alone on lumber but on all commodities, and 
that it believes that when such reductions are made 
there will shortly come a revival of business that 
will give to the railroads the necessary financial 
return ;.and be it further 

Resolved, That this resolution be presented to 
the executives of the various transportation lines 
at the earliest possible moment, and that they be 
urged to take prompt action, and that same also be 
presented to the President of the United States, 
the secretary of labor and the Interstate Com- 
merce Commission. , 


Commends Teaching of Sound Economics 

WHEREAS, The Constitutional League of America 
has undertaken ‘a campaign of education in the 
leading newspapers of the country, to disseminate 
facts and information for the purpose of increasing 
the regard of the American people for their present 
structure of government and for the preservation 
of our present economic and industrial system, 
under which system opportunity to succeed is open 
to all classes and all races, and under which Amer- 
ica has become the greatest industrial nation in the 
world ; be it 

Resolved, That the National Hardwood Lumber 
Association give its endorsement to this commend- 
able enterprise, and express its appreciation of the 
support given to it by the newspapers of the coun- 


Ty. 
Pertaining to National Forestry Policy 

Resolved, By the National Hardwood Lumber 
Association in convention assembled, that it favors 
the enactment of legislation to protect and perpetu- 
ate the forests and for the replacement and restock- 
ing of the forests on cut-over and denuded areas 
in order that a future timber supply may be assured 
and it recommends: 1. Adequate protection of for- 
ests from injury or destruction by fire or insects; 
2. The extension of public ownership; 3. Land 
classification and a general forest survey ; 4. Exten- 
sive reforestation of public lands and liberal induce- 
ment for private reforestation ; 5. The liberal recog- 
nition of public responsibility commensurate with 
public benefit for the cost of forestry upon private 
timber lands; 6. And be it further 

Resolved, That this association is opposed to the 
legislative proposals expressed in the bills intro- 
duced in the Congress by Mr. Snell, of New York, 
and Mr. Capper, of Kansas—to the former upon 
the ground that it proposes regulation of private 
industry and delegates legislative power, in ambigu- 
ous terms, to the secretary of agriculture; and to 
the latter because of its plain violation of the con- 
stitutional provision against taking private prop- 
erty for public purposes without compensation, and 
because of its wholly impractical economic features ; 
and be it further : 


Resolved, That this association records its oppo- 
sition to the governmental regulation or control of 
industry thru the enactment of forestry legislation 
or otherwise, excepting in so far as it may be 
necessary to enforce common honesty and fairness 


.in business. 


Condemns “Old Line’ Insurance Lobbying 

WHEREAS, The so called “old line’ fire insurance 
companies, thru a national association of loca} 
agents, are taking concerted action against al! 
forms of profit sharing insurance, particularly 
against reciprocal insurance; and 


WHEREAS, The so called “‘old line’? insurance com- 
panies are endeavoring to have passed in various 
States legislation which would hinder and pro- 
hibit reciprocal insurance; and 

WHEREAS, Said so called “old line’ insurance 
companies are operating under a plan which seems 
to us to be cumbersome, inefficient and expensive 
to policy holders ; and 

WHEREAS, The so called ‘old line’ fire insurance 
companies are endeavoring thru legislation to 
force buyers of insurance to continue to buy said 
expensive insurance policies from them; and 

WHEREAS, It is a proved fact that reciprocal in- 
surance is safe, efficient and economical for the 
policyholders; now therefore be it 

Resolved, That it is the sense of the National 
Hardweod Lumber Association in convention as- 
sembled that any legislation tending to be re- 
strictive, or which in any way makes it impossible 
for the buyer of insurance to exercise freely his 
choice in the kind of insxrance protection he buys, 
be, and hereby is, condemned and opposed as un- 
fair competition, and that the efforts of all mem- 
bers be directed to securing for each and all that 
measure of protection against any such legislation 
so contemplated. 

Policies of Secretary of Labor Are Approved 

WHEREAS, This committee believes that it would 
be remiss in the discharge of the duties imposed 
upon it if it failed to direct the attention of the 
members of this association to the magnificent ad- 
dress delivered at our meeting yesterday by James 
J. Davis, secretary of labor, and to afford this mem- 
bership an opportunity to extend the heartfelt 
thanks of this association to Mr. Davis for the 
honor which his presence conferred upon our or- 
ganization, and to assure him of the codperative 
spirit of the members of the lumber trade in the 
refreshing innovations which he has brought to 
the conduct of his office, therefore be it 

Resolved, That this association piotene its sup- 

ort in upholding the hands of the secretary of 
abor in all his worthy efforts to bring about a 
thoro understanding between employers and em- 
ployees to the end that the complete recognition 
of the mutual rights existing between these 
branches of industry may be recognized and ob- 
served ; be it further 

Resolved, That a copy of this resolution be 
properly engrossed and mailed to Mr. Davis by the 
secretary of this association. 


Thanks for Gift of Convention Badges 


WuHereEas, This committee believes that this as- 
sociation should discharge a debt of gratitude 
which it owes E. C, Atkins & Co. for the beautiful 
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and appropriate badges which that company has 
supplied for distribution at this meeting; there- 
fore be it 

Resolved, That this membership extends its 
heartfelt thanks for these tokens of esteem be- 
stowed by E. C. Atkins & Co. 

In presenting the resolution on forestry legis- 
lation, Mr. Palmer stated that it had been pre- 
pared by and was presented at the request of 
Mr. Ostrander, president of the Empire States 
Forest Products Association, who had given the 
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convention such an interesting and illuminating 
address on the subject during the first day’s 
session. 


President Appoints Committee on Nominations 
President Taylor announced the names of the 

committee on nominations as follows: W. E. 

Chamberlain, Boston, chairman; C. R. Perrin, 

Buffalo; Alex. Wilson, Pittsburgh; M. J. Fox, 

Iron Mountain, and Charles Abbott, Buffalo. 
The morning session then adjourned. 


FRIDAY AFTERNOON 


The largest attendance at any session of the 
convention filled the big hall at the convening of 
the afternoon and final session, this indicating 
the tremendous interest that had been aroused 
in the proposed sales code that was scheduled 
for discussion at that session, as well as inter- 
est in the discussions on general conditions. 

As the members came into the convention 
hall their eyes fell upon a large banner in front 
of them bearing this inscription: ‘‘Oh, God, 
help me to win; but if in Thy inscrutable wis- 
dom Thou willest me not to win, then, Oh, 
Lord, meke me a good loser.—Ali Baba.’’ 
Placed there by the proponents of the proposed 
sales code, that banner later in the session was 
destined to have a softening influence that did 
much to dispel and avoid acrimonious discussion 
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and soften any ill feeling that might have 
arisen. 


Costs Make Prewar Prices Impossible 


The first order of business in the afternoon 
session was a discussion of general conditions 
in the hardwood industry. This discussion was 
led off by Charles H. Barnaby, of Greencastle, 
Ind., who directed attention to the fact that 
there is some miisunderstanding among people, 
even among lumbermen themselves, when talk- 
ing of prewar prices on lumber. He said an 
item on which the prewar price was $36 a thou- 
sand feet, to be on the same basis now would 
have to carry a price of at least $15 higher, be- 
cause of increased elements of cost. In fact, 
he felt that this would be too low and that the 
increased cost would amount to $20, made up 
of an increase of $5 in logging costs, $10 in 
transportation charges, and $5 in overhead and 
other expenses including taxes, public utility 
charges, etc. He thought it was a mistake to 
think that prices could go back to exactly pre- 
war basis so long as the product of the mills 
has to bear such a heavy added burden of 
freight and other charges. He referred also to 
the changed conditions brought about within 
the last ten to fifteen years in the class of lum- 
ber being produced. Where formerly his prod- 
uct represented probably 60 percent of firsts 
and seconds, now there is produced not more 
than 15 percent of this grade, the bulk of pro- 
duction being of the lower grades. He thought 
these matters should be given careful considera- 
tion. 


Other Materials Must Deflate as Has Lumber 


L. L. Shertzer, Demopolis, Ala., spoke briefly 
on labor conditions and labor supply. Labor 
costs in so far as the mills are concerned have 
been deflated and the price of lumber at origi- 
nating sources has been reduced 75 percent, but 
we can not have a return to prosperous condi- 
tions until other labor, other materials and 
railroad rates are forced down. He said the 
labor supply in the South is plentiful and 
wages are down to a very low level, so that 
mills could run at a satisfactory profit if there 
was anything to run for. He assured the east- 
ern wholesalers and other purchasers that if 
they would drum up the business the mills 
would quickly supply the lumber. Common 
labor in Alabama, Georgia and Mississippi now 
is being paid from $1 a day up to $2 and lum- 
ber can be made economically if there is any 
demand for it: He thought we ought not to 
depend upon the Government too much. The 
Government is doing much, but the industry 
must solve its own problems. Building will be 
promoted and business improved, he said, when 
railroad rates, building labor and other building 
materials have been forced down in the same 
ratio as the price of lumber has been reduced. 

Alexander Wilson, of Pittsburgh, Pa., said 
there is little to worry about in prices of upper 
grades, as they will take care of themselves. 
but prices on common grades are excessively 
low and there would be little hope of improve- 
ment until factories now idle resume operations 
and begin to consume their usual quota of this 
material. 

Underpaying Labor Will Not Bring Prosperity 


M. J. Fox, Iron Mountain, Mich., expressed 
the opinion that low wages will not bring a re- 
turn of prosperity. He thought manufacturers 
as employers should use their brains a little 
more and realize that unless labor is paid a 
sufficient wage to make possible the purchase 
of goods that are produced there can. be no 
prosperity for anybody. He said his concern 
is paying $3.50 a day for common labor. Mr. 
Fox Selleten that if labor is generally employed 
at fair wages its purchasing power will be 
large enough to make business good for every- 
body. 

Canadian Retail Prices and Building Wages 

Joseph Oliver, Toronto, Ont., thought pres- 
sure should be brought to bear upon retailers 
to induce them to reduce their prices. The 
manufacturers, he said, have cut prices and 
taken their losses, but in Canada, at least, this 
was not true of the retailers, many of whom 
still are trying to secure high prices and save 
themselves from loss. He does not believe in 
reducing wages so low that men can not live 
or maintain their families in comfort. He be- 
lieved that it would be necessary, tho, for 
bricklayers, plumbers and building mechanics 
to reduce their prices somewhat in line with 
reductions that have been made in lumber and 
farm products before we can hope for a revival 
of building and a return to prosperity. 

There was some other interesting discussion 
of general conditions that was helpful and en- 
lightening. 

President Harding Sends His Greetings 

President Taylor then stated that on April 
29 a committee composed of the secretary, presi- 
dent and three former presidents of the associa- 
tion had called on President Harding in Wash- 
ington and extended to him a cordial and urgent 
invitation to be the guest of the association at 
this convention and deliver an address. They 
were assured of the deep interest of President 
Harding, but because of a multiplicity of mat- 
ters demanding his attention he could not pos- 
sibly make a Wate of that kind six weeks in 
advance. Later the invitation was renewed by 
telegraph, and President Taylor took pleasure 
in reading to the association a telegram from 
President Harding in which he sent to the asso- 
ciation warmest greetings, thanks for the invi- 
tation to be present and regrets that it was not 
possible for him to be present. 

Managers’ Committee Report on Sales Code 

Before taking up the discussion of the pro 
posed sales code, President Taylor stated that 
this matter had had the earnest consideration 
of the board of managers, which had appointed 


a committee of five to study the question and 
report to the board. This committee, composed 
of W. C. Hull, Hugh McLean, W. E. Chamber- 
lain, S. C. Mengel and George C. Goodfellow, 
had made a report suggesting that a vote of 
the convention first be taken on the question 
of whether or not the association should adopt 
any sales code. This report he placed before 
the convention. 
Memphian Speaks in Favor of Proposed Code 
Earl Palmer, of Memphis, recognized by the 
Chair, made a short talk, referring to the his- 
tory and growth of the association and to the 
fact that its managers and officers had been 
made up largely of older men in the business 
and that it had been realized that some young 
blood was necessary in order to keep the asso- 
ciation vitally alive and active. Some young 
men had been brought into the councils of the 
body and the interest and enthusiasm displayed 
by them was gratifying and was an assurance 
of the continued success of the organization. 
He said young men in the organization now 
were proposing a departure in the way of a 
sales code. He felt sure that the convention 
would give full consideration to the matter and 
that if the proposition was voted down the 
young men would not be sore or disheartened, 
but would take defeat gracefully and cheer- 
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fully. On the other hand, if they were success- 
ful, then the best thought of the association 
would be devoted to perfecting and making the 
best instrument humanly possible of the sales 
code. He then moved that the association adopt 
a sales code. The motion was seconded by 
Otis A. Felger, of Grand Rapids, Mich., and 
the president announeed open for discussion not 
any particular sales code, but the question of 
whether or not the association would adopt a 
sales code. 
Association Favors Adoption of a Code 

The first speech in opposition was by Joseph 
Dion, of Chicago, others opposing the proposi- 
tion on the floor being J. V. Stimson, Hunting- 
burg, Ind.; Emil Guenther, Philadelphia John 
M. Woods, Boston; M. M. Wall, Buffalo, and 
William Schrieber, ’ Chicago. Favoring a sales 
code in a discussion from the floor were Otis A. 
Felger, Grand Rapids; J. H. Hines, Memphis; 
C. V. McCreight, Pittsburgh; G. C. Ehemann, 
Memphis; Joe Thompson, Memphis; Mr. Mor- 
ris, of Rochester, N. Y., and J. H. Maassen vs 
Memphis. This discussion at no times became 
heated, but was earnest in the extreme and 
after ample opportunity had been given for a 
full and free expression of opinion a standing 
vote was taken, resulting in 158 votes in favor 
of the adoption of a sales code and 104 votes in 
opposition. The president declared the vote in 
favor of the adoption by the association of a 
sales code. 

Committee to Present Code to Next Annual 


M. M. Wall, of Buffalo, then made a motion 
that the board of directors appoint a committee 
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of five to give full consideration and study to 
the question, prepare a proposed sales code and 
present it at the next annual meeting of the 
association. He declared that there were many 
good points in the code proposed by. the Mem- 
phis Lumbermen’s Club, but thought it too 
long and cumbersome, and that in a matter of 
this importance more time should be given to 
the preparation of a code. This motion was 
seconded and was adopted by a large majority. 


Proposers Gratified at Action of Convention 


J. H. Maassen of Memphis, who had led the 
fight for a sales code and was largely instru- 
mental in preparing the one that had been pro- 
posed, in a graceful speech, expressed apprecia- 
tion of the Memphis delegation at the action of 
the convention in recording itself in favor of the 
adoption of a sales code and sdid they were 
entirely satisfied with the action of the body in 
appointing a committee to study the matter for 
one year and present a code at the next annual 
meeting. The work that had been done was 
only by a local organization. Now that a com- 
mittee will take it up with the official recogni- 
tion and endorsement of the association, ‘a freer 
expression and greater codperation could be 
had from consumers and all branches of the 


trade interested, and a more perfect code could 
be worked out. He stated that the banner re- 
ferred to had been placed there by the com- 
mittee favoring a sales code and in the spirit 
expressed therein they 
accepted the action of 
the convention. Upon 
motion, the committee 
presented the banner to 
the association, to be 
displayed at future con- 
ventions. 
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Election of Officers and 
Directors 


Election of officers 
being next in order, 
Charles N. Perrin, of 
Buffalo, placed in nomi- 
nation for reélection as 
Horace F. 


by a rousing standing 


vote the convention with one voice approved the 
nomination and Mr. Taylor was declared elected 
for another term. John W. McClure, of Mem- 
phis; Ben C. Currie, of Philadelphia, and W. C. 
Hull, of Tupper Lake, N. Y., were unanimously 
reélected as first, second and third vice presi- 
dents respectively. 

The report of the nominating committee, pre 
sented by Chairman W. E. Chamberlain, was 
adopted ‘unanimously and the following di- 
rectors were elected: 

Directors for three years—Earl Palmer,, Mem- 
phis; F. S. Underhill, Philadelphia; Charles F. 


Fischer, New York; A. C. Quixley, Chicago; H. B. 


Curtin, Clarksburg, W. Va.; F. G. Christmann, St. 


Louis; John J. Shafer, South Bend, Ind.; Charles 
F. Perkins, Grand Rapids, Mich. 

Director for two years to succeed Edward F, 
Buckley—George F. Kerns, of Chicago. 

After some announcements by Secretary 
Frank Fish, the convention adjourned, the eve- 
ning being devoted to a sea-food dinner and 
vaudeville entertainment. 


DIRECTORS RE-ELECT SECRETARY 


At a directors’ meeting held immediately 
following the close of the convention, Frank 
F. Fish was reélected secretary of the associa- 
tion. for the ensuing year. 





Western Piners to Co-operate With Department 
of Commerce in Securing Statistical Data 


SPOKANE, WASH., June 11.—That they were 
not in favor of putting an import tariff on 
lumber was the surprising stand taken by the 
members of the Western Pine Manufacturers’ 
Association in session here yesterday. A reso- 
lution to that effect proposed by T. A. McCann, 
manager Shevlin-Hixon Co., Bend, Ore., was 
passed by a large majority. This action seems 
to be indicative of a broad view taken by the 
western pine manufacturers. 

In response to the call for a special meeting 
there ‘was a large attendance today. The 
morning session opened at 10 o’clock with 
President E. H. Polleys, Polleys Lumber Co., 
Missoula, in the chair. 


Discuss Secretary’s Call for Codperation 


Secretary A. W. Cooper announced that one 
of the principal subjects for discussion was 
the plan of Secretary Hoover to aid the indus- 
try. As has been outlined in the AMERICAN 
LUMBERMAN, one of the principal methods 
suggested by Mr. Hoover is to have the Gov- 
ernment take a hand in gathering statistical 
data regarding production, stocks on hand ete. 
At the time the conference was called, D. D. 
Conn, Shevlin-Hixon Co., was in Washington, 
and at request he represented the association. 
Recent statements by Attorney General 
Daugherty, to the effect that it was not the 
purpose of his department to antagonize organ- 
izations but to see that they keep within the 
law and to give them full opportunity to do so, 
were also brought into the discussion. There 
was a great deal of discussion regarding the 
willingness of the mills to coéperate with the 
Department of Commerce. r 


Difficult to Secure Statistics from Mills 


T. A. McCann called attention to the futile 
efforts of the association to secure enough co- 
operation from its members to render their 
information of real value, and, while endorsing 
the policy of the Department of Commerce, 
said: ‘‘I wish them luck.’’ He stated that 
the association’s figures had never represented 
more than 50 percent of the mills. 


Let the Public Have the Facts Straight 


H. G. Miller, Kalispell Lumber Co., Kalispell, 
Mont., called attention to the fact that statis- 
tics of any industry can only be read intelli- 
gently by men familiar with conditions in that 
industry. He said there is nothing to be 
gained by holding back when the United 
States Government asks you to codperate. If 
the whole story of the lumber industry comes 


out, the public will learn that it is the most 
competitive business in the world and that it 
can not possibly be controlled by any interests. 
Let the public have all the facts straight. 


Some Members Urge Full Codperation 


R. E. Slaughter, Cascade Lumber Co., Yaki- 
ma, Wash., pointed out that a ray of sunshine 
in the East is the confidence that people have 
in Mr. Hoover and the Administration. He 
urged the fullest codperation. 

J. P. MeGoldrick, McGoldrick Lumber Co., 
this city, has always insisted on the value of 
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-industrial statistics and felt that the Govern- 


ment’s plan would assist the association in 
raising the value of its data by making it more 
nearly 100 percent representative. 


Statistics Necessary in Association Work 


Secretary Cooper called attention to. the 
absolute necessity for statistical data in doing 
association work. He distributed to those at 
the meeting a statement showing shipments of 
both western pine and southern pine for a 
stated period during May, 1920 and 1921, as 
follows: 


1920-1921 Southern Pine Shipments 
Percent 


Week No. Shipments, Average in- 
ending mills feet per mill crease 
May 1,1920.... 155 74,308,204 479,400 
Apr. 80, 1921.... 134 76,640,760 572,000 19.3 
May 8, 1920.... 141 63,060,836 447,000 
May 7,1921.... 132 175,826,800-. 574,000 28.5 
May 15, 1920.... 150 65,731,900 438,000 
May 14, 1921.... 140 83,328,800 .595,000 35.9 
May 22, 1920.... 145 61,639,725 425,000 
May 21,1921.... 184 78,035,836 582,000 36.9 
1920-1921 Western Pine Shipments 
Percent 
de- 
crease 
May 1,1920.... 33 . 24,453,000 741,000 
Apr. 30,1921.... 37 14,185,000 382,000 48.5 
May 8,1920.... 33 21,454,000 650,000 
May 7,1921.... 43 13,539,000 315,000 51.5 
May 15, 1920.... 383 22,268,000 675,000 
May 14,1921.... 46 15,507,000 337,000 50.1 
May 22,1920.... 33 24,791,000 751,000 
May 21, 1921... 44 14,981,000 341,000 54.6 


Earl Stoddard, Grande Ronde Lumber Co., 
Perry, Ore., was another member who urged 
fullest codperation with the Hoover plan and 
told of the value of all association effort, say- 
ing that he inherited his ideas of association 
work from his father, the late George Stoddard. 
one time president of the Western Pine Manu- 
facturers’ Association and for many years one 
of its staunchest supporters. 


Committee to Confer with Commerce Secretary 


The outcome of the fullest discussion on this 
important matter was the unanimous passage 
of a motion by T. A. McCann, to the effect 
that a committee be appointed, consisting of 
A. W. Clapp, of the law firm of Clapp & 
Macartney, St. Paul, attorneys for the as- 
sociation; A. W. Cooper, secretary of the 
association, and at least one other, to confer 
with Secretary Hoover and Attorney General 
Daugherty and arrange to secure the data as 
the department wants it, and then make it 
zompulsory for all members to report the neces- 
sary information or resign. Other members of 
the committee appointed by President Polleys 
were: <A. W. Laird, Potlatch Lumber Co., 
Potlach, Idaho, and T. A. McCann, Bend, Ore. 

In this connection it was pointed out that 
the disseminating of information of such kind 
had been held legal by the Federal Trade Com- 
mission if it is 100 percent representative. 

Following the disposal of this subject, Walter 
Niels, J. Niels Lumber Co., Libby, Mont., 
brought up the subject of a tariff on lumber. 
The discussion resulted in the passage, not 
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without some opposition, however, of the motion 
by T. A. McCann. 

In response to the inyitation of the West 

Coast Lumbermen’s Association to hold the 
semiannual meetings of the two associations at 
Tacoma, July 14-15, the western piners decided 
not to change their plans and to hold their 
semiannual meeting in Spokane early in August, 
but urged as many members as possible to at- 
tend the West Coast association’s meeting in 
July, at which time the directors of the National 
Lumber Manufacturers’ Association will also 
meet. 
The ‘‘old time’’ subject of standaré sizes 
came in for some discussion and from the in- 
spectors’ reports it was shown that with the 
exception of width of 848 stock, the mills were 
sticking very closely to standard sizes. 

The morning session adjourned at noon. 


Traffic Secretary Discusses Rate Situation 
At two o’clock the afternoon session con- 


- vened and R. J. Knott, traffic manager, told of 


progress made in his department. He said the 
association’s traffic department is working in 
codperation with the railroads is showing them 
where they are losing tonnage because of ex- 
cessive rates. He told of the last decision of 
the Interstate Commerce Commission in the 
Spokane rate case and the danger to Inland 
Empire shippers resulting, as it allows the 
railroads to take water competition into con- 
sideration and make eastbound rates from the 
Coast as low or lower possibly than the Spokane 
rates. He reported that southern railroads have 
made rate concessions to southern pine mills 
altho the extent of these reductions has not as 
yet been announced. Mr. Knott also spoke of the 


futility of the lumber industry as a whole 
conferring on traffic matters, because of the 
wide divergence of interests. 

On motion by J. P. McGoldrick, McGoldrick 
Lumber Co., this city, the members paid a 
tribute to the memory of the late H. R. Williams, 
vice president of the Chicago, Milwaukee & 
St. Paul railway who died in Seattle, June 8. 
The secretary was instructed to prepare a reso- 
lution of sympathy and appreciation. 


The lively interest displayed and the repre- 
sentative attendance indicated that manufac- 
turers of the Inland Empire are looking forward 
hopefully, notwithstanding that informal dis- 
cussions regarding market conditions brought 
forth only gloomy remarks. 


The afternoon session closed shortly after 
3:00 o’clock. 





Report Building Very Active 
[Special telegram to AMERICAN LumperMan] 


New York, June 16.—Building operations 
on Long Island, in Brooklyn and Jersey are 
very active and the outlying yards are doing 
good business. The city yards report a slow 
demand and the wholesalers a marked improve- 
ment in the lumber movement, especially in the 
North Carolina pine coastwise cargo business, 
which has increased materially. A better de- 
mand is reported for low grade hardwoods. 


situation of the country. Instead of selling his 
grain at any old price under pressure, under 
this arrangement, the farmer could haul it to 
the local elevator when it was most economical 
to do so and receive a certificate setting forth 
the quantity, grade and quality and the charge 
for warehousing, storage and insurance. These 
certificates could be placed with banks as prime 
collateral, or could be sold by the farmer if 
and when he wished. 

‘¢The plan was considered by all parties to 
the .conference to be practical and to promise 











UNLOADING STATION OF OVERHEAD RAILWAY BRINGING LOGS FROM FOREST TO MILL AT 
ZABOLA, TRANSYLVANIA 





Sap gum is beginning to show some life. The 
industrial demand still is slack and the box 
trade is almost lifeless. The exporters report 
some sales for shipment to Denmark and Bel- 
gium and trade with France is showing some 
improvement, but the strikes in England have 
brought exports to that country to a standstill. 





Consider Plan for Farm Credits 


[Special telegram to AMBRICAN LUMBERMAN] 


WasuineTon, D. C., June 16.—The prelim- 
inary conference called by Secretary of Com- 
merce Hoover and Secretary of Agriculture 
Wallace, on a plan to make storage certificates 
available to the farmer, and thus give him- 
greater financial stability, completed its work 
yesterday. The principal object of the plan is 
to enable farmers to secure credit on storage 
certificates and relieve them of the necessity 
of selling their crops on a glutted and declin- 
ing market. This is one of the many helpful 
movements that have been started since Mr. 
Hoover entered the cabinet. Any movement 
that results in a real advantage to the farmer 
on a broad scale, it is realized, will have a 
marked tendency to help the general economic 


great advantages,’’ says a statement issued by 
Mr. Hoover. Those attending the conference 
agreed to develop the matter in detail with their 
various associations at once. With this addi- 
tional credit facility, it was pointed out, the 
farmer will be free. to go ahead with necessary 
construction and other farm improvements. 





Death of Memphis Lumberman 


[Special telegram to AMERICAN LUMBERMAN] 


MEMPHIS, TENN., June 16.—Robert T. Cooper, 
president and. general manager of the West 
Memphis Lumber Co., of this city, died here 
yesterday. He was one of the most prominent 
of the younger lumbermen of this city and. was 
for a time connected with the Memphis Band 
Mill Co. as sales manager. Two years ago the 
West Memphis Lumber Co. was organized with 
Mr. Cooper as principal stockholder, and he 
was made president and general manager, which 
office he held until his death. 





CRUDE OIL PRODUCTION for March totaled 
41,000,000 barrels, setting a new high record 
for one month’s output. 


Sharp Fight on Import Tariff Foreseen 
[Special telegram to AMERICAN LUMBERMAN ] 


Wasuineton, D. C., June 16.—Chairman 
Fordney, of the House ways and.means com- 
mittee, following a conference with President 
Harding announced that the President would 
stand behind the permanent tariff bill as drafted 
by the Republican members of his committee. 

The conference between the President and 
Chairman Fordney resulted from a visit to the 
White House by Republican members of the 
Minnesota delegation, who protested against the 
proposed countervailing duty on rough and 
dressed lumber as incorporated in the bill now 
in course of preparation. The Minnesotans and 
other opponents of this provision contend that 
it is nothing short of a 25 percent ad valorem 
duty on dressed lumber, since Canada levies such 
a duty on American dressed lumber. President 
Harding told, the Minnesota_members he would 
consult with Chairman’ Fordney regarding the 
matter. Mr. Fordney declined -to say just: what 
the President said to him with regard to the 
lumber tariff, but indicated that he expected 
no trouble from the White House in this con- 
nection. He said the President told him he 
would stand by anything the committee might do. 

Chairman Fordney said he hoped to get the 
bill out of the committee by the end of next 
week. Such an action must be preceeded by an 
agreement on the wool schedule, with which the 
committee is still having trouble. 

Opponents of the lumber provision likewise 
are conducting a most vigorous campaign, hop- 
ing to compel a change in committee. If un- 
successful in this, they promise to take the 
fight to the floor of the House and believe they 
can beat the proposed countervailing duty on 
lumber. 


— 


Now Doing Custom Kiln Drying 


MILWAUKEE, Wis., June 14.—The Interior 
Woodwork Co., of this city, manufacturer of 
doors, sash, columns, building, insulating and 
roofing papers, veneered doors, moldings, wall- 
board ete., is now doing custom kiln drying, as 
it has a surplus capacity in its kilns beyond its 
own requirements of about 10,000 feet a day. 
It also has sidetrack facilities to handle carlots 
economically. 

The kiln equipment of the Interior Woodwork 
Co. consists of four fireproof kilns, equipped with 
the Grand Rapids moist air system. The kiln 
drying under the Grand Rapids system is done 
on a scientific basis, as the stock coming thru 
these kilns is scientifically tested as to moisture 
content. The stock is not removed from the 
kilns until the moisture content is down to 6 per- 
cent, which assures uniformity in the dryness of 
the lumber coming from the kilns, and it comes 
thru soft and flat, which reduces the cost of 
working it up. 

The factory and office of the Interior Wood- 
work Co. is located at Park Street, Fourth and 
Fifth Avenues, and its warehouse at the corner 
of Park Street and Fourth Avenue, this city. 
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TO COMPILE LUMBER STATISTICS 


WASHINGTON, D. C., June 13.—Dr. Wilson 
Compton, secretary-manager National Lumber 
Manufacturers’ Association, has been constantly 
in touch with officials of the Department of 
Commerce since the conference of lumber repre- 
sentatives on May 24 working out specific de- 
tails of a practical plan for codperation for the 
compilation and distribution of statistical data 
covering production, stocks on hand and ship- 
ments. 


Since the conference it has developed in the 
judgment of the Department of Commerce that 
an effort should also be made to secure regu- 
larly and promptly the prices on actual sales 
of representative items in building materials, 
including lumber. The plan as it now stands 
is to secure monthly reports from regional as- 
sociations by telegraph or by letter, giving es- 
sential information compiled by the associations, 
and also to secure similar information from 
representative mills outside of associations. 


As explained in the conference, reports from 
associations are to be totals or averages, as 
the case may be, compiled by the associations 
themselves. Information is to be in possession 
of the bureau of the census, which will be the 
active agent of the Department of Commerce in 
the matter, by the end of a definite short period 
after the end of each month. This information 
will be immediately released for publication and 
made available at once to the lumber industry. 


Tentative plans include monthly production 
statistics separately for each leading species as 
follows: 


Sorrwoops—Longleaf yellow pine, North Caro- 
lina pine, Douglas fir, western pine, Idaho white 
pine, California sugar pine, California redwood. 
California white pine, spruce, cypress, hemlock and 
northern pine. 

Harpwoops—Birch, maple, oak, gum, elm, ash, 
poplar, chestnut, hickory, basswood, tupelo, walnut 
and cottonwood. 


While production statistics are desired sep- 
arately by species, manufacturers will not be 
required to submit separate figures by grades. 
It is probable that statistics of shipments also 
will be kept separate by species only, not by 
grades. 

These facts are set forth in a statement is- 
sued by the National Lumber Manufacturers’ 
Association. Continuing, the statement says: 


In the statistics of stocks more detailed classifica- 
tions are expected to be followed. The chief classi- 
fications have to do with species, grade and thick- 
ness. In the case of the major hardwoods, in a 
general way the grades to be shown separately for 
each species will be firsts and seconds, selects, No. 
1, No. 2 and No. 3 common; with, of course, some 
variations in individual species. 

In the case of softwoods a similar plan of gen- 
eral classification will be followed showing sepa- 
—_, the clears, firsts and seconds, No. 1, No. 2 
and No. 3 common etc.; with, of course, variations 
made. necessary by the grading rules applying to 
individual species. 

As to thickness no conclusion has as yet been 
reached whether classification also by each grade 
separately will be sufficient or whether classifica- 
tion by various thicknesses will be required. Obvi- 
ously, however, boards, dimension and timbers must 
be kept separate. 

In the reporting of _ lumber will be classi- 
fied by species, by grades and by thickness. It is 
expected, however, that the statistics will be con- 
fined to the major species furnishing building mate- 
rials; recognized standard grades of lumber used 
for construction purposes; and standard thicknesses 
universally applied by the trade to each particular 
species. ; 

For instance, longleaf southern pine prices would 
thus be reported separately for each grade, and for 
each standard size as determined upon in the plan 
for reporting. Timbers would be shown separately ; 
also No. 1 common boards, for example, would be 
shown separate from No. 1 common dimension. 

As a result of preliminary discussion with repre- 
sentatives of the Department ef Commerce and bu- 
reau of the census, the conference wl be held soon 
with the secretary of commerce in order to reach 
as nearly as possible specific conclusions as to the 
degree of detail to which the lumber statistics of 
production, shipments, stocks and prices will be 
requested. 

As soon as possible, therefore, a further report 
will be made to the regional associations indicating 
additional progress made in working out a plan 
for this eodperation with the Department of Com- 
merce. ‘ 





Each subseribing association except one was rep- 
resented personally at the conference on May 24. 
It is impracticable to report in this manner the evi- 
dence given the lumber industry’s representatives at 
that time by the Department of Commerce of the 
Department’s purpose to surround this codperative 
jo tana with every possible safeguard to the in- 

ustry. 

For instance, this work will be done by and thru 
the bureau of the census. This means that the in- 
formation thus acquired will not be available to any 
other department of the Government for any pur- 
pose. 

Furthermore, the Department of Commerce in 
this activity desires the direct codperation of the 
various associations, and its plan for compilation 
and exchange of statistical trade information is in 
its opinion impracticable without the active assist- 
ance of the associations. 

The working out of definite plans with the secre- 
tary of commerce having been left by the regional 
associations to the secretary-manager of the Na- 
tional Lumber Manufacturers’ Association, this 
work is being continued with the definite purpose 
to insure its success. It is the belief of the officers 
of the National Association closely identified with 
this work that the success of this enterprise with 
the Department of Commerce is a matter of much 
and immediate importance to the lumber industry. 
It is the purpose, therefore, of the National Asso- 
ciation with the authority lodged with it to repre- 
sent the regional associations in this matter, to aid 
the Department of Commerce in every possible way, 
to formulate a practicable plan insuring prompt- 
ness and accuracy of reports. It confidently ex- 
nects the support of the subscribing associations in 
this activity. 





COMMITTEE REPORTS NO TOLLS BILL 


WASHINGTON, D. C., June 13.—The Senate 
committee on interoceanic canals today unani- 
mously reported the Borah bill, providing for 
the passage thru the Panama Canal of American 
ships engaged in the coastwise trade without 
payments of tolls. 

Pacific Coast lumber shippers have been 
especially interested in seeing favorable action 


on this measure. R. B. Allen, secretary of the 
West Coast Lumbermen’s Association, who has 
been here for the last few days, was highly 
elated over the news that the Senate commit- 
tee had ordered a favorable report on this 
bill by a unanimous vote. Mr. Allen had per- 
sonally interviewed every member of the 2om- 
mittee and was satisfied from the attitude ex- 
pressed by the senators that a favorable report 
would be forthcoming. 

The committee reported the Borah bill in 
preference to the Jones-Poindexter bill, which 
provides free passage for all American ships 
using the canal, on the theory that the former 
measure will meet with much less opposition in 
the Senate. The committee was influenced 
largely by assurances that the British Govern- 
ment conceded formally during the Taft admin- 
istration that the Hay-Pauncefote treaty au- 
thorizes free tolls for American ships in the 
coastwise trade. 





INTERNATIONAL CHAMBER’S ANNUAL 


WasuinerTon, D. C., June 13.—More than 200 
leading American business men will attend the 
first annual meeting of the International Cham- 
ber of Commerce to be held in London during 
the week of June 27. One group sailed Satur- 
day from New York on the Cedric. A second 
contingent will sail tomorrow on the Aquitania. 

Virtually every phase of American business 
is represented by the delegates, who include 
bankers of international reputation, prominent 
manufacturers, economists, publicists, merchant 
marine experts and leading distributors. 

‘«The Restoration of the World’s Commerce’’ 
will be the principal subject discussed at the 
London meeting, which promises to be one of 
the most important international gatherings of 
business men in recent years. Eleven countries 
will send delegates. They are Belgium, France, 
Italy, Great Britain, the United States, Poland, 
—- Holland, Czecho-Slovakia, Denmark and 

weden, 





PROPOSED LUMBER CARLOAD MINIMA 


WasuineTon, D. C., June 13.—The Inter- 
state Commerce Commission has made public a 
report proposed by the examiners whe heard the 
lumber carload minima case. This report deals 
with a further hearing on the cubical capacity 
carload minima on pine, fir, hemlock, larch and 
spruce lumber and articles taking the same group 
rate in closed cars from the Pacific Northwest 
and Inland Empire to eastern destinations. It is 
set forth that the present minima on lumber 
‘“Joaded in open top equipment are apparently 
satisfactory to shippers and carriers.’’ After 
reviewing proposals and plans the report pro- 
poses that the carriers’ plan be done away 
with and likewise states that ‘‘the proposed 
graduation of minima for standard loading 
under five lengths is unsuitable for lumber.’’ 
However, the proposed regulation is based upon 
the minima for three lengths, the conclusion of 
the report being as follows: 

The commission should find that the present 
cubical capacity minima are unreasonable; and 
should prescribe the following minima as reason- 
able on fir, pine, larch, spruce, hemlock and articles 


taking group D rates from the Inland Empire and 
the west Coast to transcontinental points: 


inima, 

pounds 

For cars 86 feet and under......... osc ce 68000 

For cars over 36 feet and not over 42 feet. 40,000 
Bor cars Over 42 Te0h......0ccceces i:0 


Subject to the following rules: 


When cars are loaded to full visible capacity, 
charges will be based upon actual weight. 

The term “loaded to full visible capacity” shall 
mean that the entire space capacity in the car 
to within 1 foot of the bottom of the rafters shall 
be utilized to the fullest extent and that no more 
lumber of ordinary lengths or other material of the 
= contained in the car can be loaded 

erein. 


Exception: When cars are loaded with lumber, 
as provided above, the doorway space, not exceed- 
ing eight feet in length, shall be considered neutral 
and the shipper may at his option fully or partly 
load short length commodities named in this tariff 
in such neutral doorway space without in any way 


affecting the meaning of the term “loaded to full 
visible capacity.” 
hen it is impossible for carriers to furnish 

within six (6) days after receipt of order a car 
of the size ordered by the shipper, and for con- 
venience a car of larger eo ae og than that ordered 
by the shipper is furnished, the larger car may be 
used subject to the minimum weight named for 
the size of car ordered by the fey gad (unless 
actual weight is greater, when actual weight will 
govern), except that when the car is loaded to full 
visible capacity the actual weight will govern. 

The minimum of 36,000 pounds upon which our 
recommendation is based, is 90 percent of the 40,- 

pound minimum proposed by the carriers for 

cars 34 feet and under in length and is the mini- 
mum on lumber for cars of any length or size ap- 
proved by the commission in the Consolidated 
Classification Case, 54 I. C. C., 1, 66. 

No finding should be made at this time with re- 
oo to the present minima on cedar lumber 
shingles. 





NO PENALTY DURING EMBARGO 


WASHINGTON, D. C., June 13.—In a tentative 
report in Docket No. 11,881—Krauss Bros, Lum- 
ber Co. vs. Director General as agent Alabama 
& Mississippi Railroad Co. et al.—Examiner 
Gaddess recommends that the demurrage and re- 
consignment charges assessed on carload ship- 
ments of lumber reconsigned at Meridian, Miss., 
Jackson and Chattanooga, Tenn., between Nov. 
1, 1917, and Jan. 12, 1918, be found to have 
been illegal and directs a refund of the charges. 

Complainant contended that the railroad re- 
ceived orders to reconsign which % either re- 
fused to accept or in any event to comply with 
immediately because embargoes were in effect 
against points of destination. Tariffs of the 
carrier contained no provision authorizing the 
assessment of demurrage when cars were held 
up on account of embargoes. Some of the 
lumber involved in the complaint was unloaded 
and stored, but most of it was held in ears, and 
moved when the embargoes were lifted. Even 
if complainant knew embargoes were in effect, 
Examiner Gaddess points out, the commission 


has held vepeatedly that unless tariff provision 
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is made for assessment of demurrage under 
such conditions it can not be legally collected. 
Incidentally, embargoes changed so quickly at 
times that shippers could not always know 
when they were in effect. 





TWO TARIFFS SUSPENDED 


WASHINGTON, D. C., June 13.—The Interstate 
Commerce Commission has suspended until Oct. 
8 the operation of certain schedules published 
in tariffs filed by Agents W. J. Kelly and F. A. 
Leland, which propose the cancelation of rules 
authorizing the application of Kelly ’s combina- 
tion tariff, I.C.C. U.S. No. 1, in the construc- 
tion of combination rates on various com- 
modities in instances where no thru rates are 
in effect on the basis of one increase authorized 
by General Order No. 28, instead of applying 
the increase to each factor. 

The commission has likewise suspended until 
Oct. 8 the operation of schedules in tariffs filed 
by Agent F. A. Leland which provide for the 
cancelation of the application of domestic rates 
to shipside at Louisiana and Texas Gulf ports 
on various commodities destined te or originat- 
ing at certain points in Arkansas, Louisiana, 
Missouri, Oklahoma and Texas, and would apply 
in lieu thereof the absorption tariff of the Texas 
Lines issued by A. C. Fonda, agent, or similar 
tariffs of individual carriers which provide for 
the absorption of terminal charges in their en- 
tirety in some instances and for the absorption 
of none or-a part of the terminal charges in 
other instances. 

Cases Assigned for Hearing 

The commission has assigned cases for oral argu- 
ment at its offices here as follows: 

July 1.—No. 11,961—Wausau Southern Lumber 
Co. vs. Gulf & Ship Island Railroad Co. et al. 

July 6.—No. 11,003—McGowin Lumber & Ex- 
port Co. et al. vs. Director General as agent Gulf. 
Florida & Alabama Railway Co. 

July 27.—No. 12,700—Pacific Coast Shippers’ 
Association et al. vs. Director General as agent 
Atchison, Topeka & Santa Fe Railway Co. et al. and 
related cases covering lumber and forest products; 
U. S. Court Rooms, Seattle, Wash., before Exam- 
iner Howell. 

July 11.—No. 12,733—Lassen Lumber & Box Co. 
vs. Director General as agent Southern Pacific Co. ; 


Room 237 Merchants’ Exchange Building, San Fran- 
cisco, before Examiner Eddy. 

July 18.—No. 12,570—Southern Pine Association 
et al. vs. Director General as agent Alabama Great 
Southern Railroad Co. et al.; Hotel St. Charles, 
New Orleans, Examiner W. H. Wagner. 

No. 12,744—A. C. Dutton Lumber Corporation 
et al. vs. Director General as agent Aberdeen & 
Rockfish Railroad Co. et al., U. S. Court Rooms, 
Seattle, July 28; Examiner Howell. 

No. 12,545—The Hebard Cypress Co. vs. Aber- 
deen & Rockfish Railroad Co., Director General as 
agent et al., Interstate Commerce Building, Wash- 
ington, July 20; Examiner Kephart. 


Asks Reparation on Mine Props 


Ball, Seligman & Co., of Tamaqua, Pa., have filed 
a complaint with the commission against the New 
York, Philadelphia & Norfolk Railroad Co. and 
others, asking $3,300.59 reparation on shipments 





A settler was sentenced to a month 
in jail with hard labor at Sudbury, Ont., 
on June 6, for setting a fire that de- 
stroyed $500,000 worth of pine lumber. 
This is believed to be the first case on 
record when such a sentence has been 
passed and it will probably be a valu- 
able warning for the summer to others 
who have been somewhat careless in 
this respect. 











of mine props from points in East Shore territory 
of Virginia to the anthracite coal region of Pennsyl- 
vania. Charges were collected on the basis of 
$2.04, $3.16 and $3.25 per ton. Complaint alleges 
that at the same time shipments were carried from 
competitive points at $2.10 per ton and asks that 
reparation be awarded on the basis of that rate. 


PROTESTS APPLICATION OF LOCALS 


MEMPHIS, TENN., June 14.—The Southern Hard- 
wood Traffic Association announces that it has 
forwarded a very strong protest to Texas railroads 
and to the Texas Railroad Commission against the 
proposal of the Texas lines to cancel their so called 
manufacturers’ rates and apply locals in lieu 
thereof. The reason given by the railroads for the 
change suggested, according to the association, is 
to remove discrimination against shippers in 
Louisiana. The association has shown that pres- 


ent Texas rates are not too low and that the 
Louisiana complaint should be taken care of by 
the extension of the Texas basis to Louisiana, and 
it points out that indications are that its argu- 
ments will prevail. . 


The association makes the following statement 
regarding present reconsigning rules at New Or- 
leans on export shipments moving to that port on 
local bills of lading on which a charge of $7 per 
car is assessed when cars are not finally moved by 
the steamship line or steamer shown in inland 
lading or this information is not furnished prior 
to arrival of cars: 

The Southern Pacific lines amended their rules 
some time ago. Today we received supplement to 
the Texas & Pacific tariffs correcting its rules ef- 
fective July 7. We are also advised that the 
Missouri Pacific and Illinois Central have their 
tariffs in the hands of the printer, and that all 
other lines, with the possible exception of the 
Louisville & Nashville, will correct their issues. 
Under the new rules it will only be necessary to 
bill shipments to New Orleans for export, and, 
when so billed, no reconsigning charges will be 
assessed so long as shipments are finally exported. 


Export Service at Southern Port 


The American Overseas Forwarding Co. has em- 
ployed a private contractor to handle export lum- 
ber shipments at the port of New Orleans. He is, 
in addition to unloading, to supervise the counting, 
to see that mates’ receipts are clean, and to use 
every means to facilitate shipments for members 
of the Southern Hardwood Traffic Association. The 
railroads are charging 4 cents per hundred pounds 
for handling shipments exported thru New Orleans, 
while the Overseas Forwarding Co. will make a 
charge of only 3 cents per hundred pounds, thus 
effecting a saving of 1 cent per hundred pounds 
under railroad costs. 

In making this announcement, the Southern 
Hardwood Traffic Association states that this han- 
dling service will apply-only to shipments moving 
on local or port bills of lading because the rail- 
roads will not allow interference with shipments 
moving on through export bills. 





FicurEs issued by the forestry department of 
Pennsylvania show that forest fires last year did 
more than $1,000,000 damage and burned over 
256,158 acres, the damage being greater than 
since 1917. The largest number was in May, 
when 782 fires occurred, due to the dry weather. 
More than one hundred fires have been reported 
this year, which is a record bad beginning. 





WOMAN FORSOOK STORY TELLING; SELLS SHINGLES 


Curnton, Iowa, June 13.—‘‘What chance is there for women in the 


lumber business??? 


‘‘Mighty little. Not a woman’s job,’’ ninety-nine and ninety-nine 
hundredths percent of the readers of the AMERICAN LUMBERMAN probably 


day, but he never knew it.’’ 


Because of the unusualness of lumber salesmanship as a business for 





girls, Miss Babbit has had a lot of funny experiences in making first 
visits to different dealers. 


**T have been taken for everything,’’ she 





will say. A different answer will come from the dealers of 
eastern Iowa, for many of them are customers of Miss Jean 
Babbit and have made the discovery that a woman can be 
an A-plus lumber salesman. 

Miss Babbit sells shingles and lots of them, and siding, 
for two well known concerns in British Columbia. Her ter- 
ritory is eastern Iowa. 

Seven years ago Miss Babbit was engaged in the thoroly 
feminine job of telling stories to children at the University 
of Wisconsin and hadn’t a glimmer of an idea that selling 
lumber was her vocation. Her father at the time was repre- 
senting the two Canadian companies in eastern Iowa. He 
became sick and unable to work. The family bills had to be 
met and it would be a catastrophe for father to lose his job. 
So the daughter undertook to do his work for him. During 
his long illness which followed she shouldered more and 
more of the responsibility and found she liked the work and 
the work liked her. On his death two years ago there was no 
question with her about what she wanted to do nor any 
question with the Canadian lumber companies as to the ad- 
visability of continuing her as their representative. So she 
is now on the job for keeps. 

An Iowa newspaper recently printed a little story about 
Miss Babbit and her work, all unbeknown to her. The 
article among other things said ‘‘she is one of the smartest 
saleswomen in the United States,’’ and ‘‘success crowned 
her efforts from the beginning.’’ Miss Babbit takes issue 
with the statements. ‘‘One of the smartest saleswomen in 


the United States covers rather a large territory it seems to me,’’ she 
‘<There are hundreds of women doing lots 
cleverer things than I am doing, only it does not happen to be out of the 
ordinary. As for ‘success crowning my efforts from the beginning’— not 
nothing ever amounted to anything that was successful from the begin- 
ning, and this has been a pull from the day I started on my father’s 
trip because he was too sick to go and a dealer ordered a car of ‘that’ 
and I didn’t know what ‘that’ was. I found out, in time to save the 


said, when shown the article. 





MISS JEAN BABBIT, 
Clinton, Iowa, 

A Successful Lumber 
Saleswoman 


says, ‘‘from a book agent to a solicitor for the Old Ladies’ 
Home, and it has been quite a common occurrence on my 
first call to have the dealer fly out of the back door. Of 
course the only thing left for me to do is to fly after him, 
make myself known, and convince him that I do not want to 
stay in the office, that I am not afraid of getting my shoes 
dusty but want to get out in the yard, where I do know the 
difference between red cedar siding and firewood, and can 
climb into a car and inspect a shipment of shingles as well 
as aman. I give as well as expect every courtesy. To my 
mind it is as much a breach of etiquette not to say ‘thank 
you’ for the seat, as it is not to offer the seat, and I see no 
reason why I should not wait my turn in facing the ‘firing 
line,’ as well as the other fellow. I ask no favors that I 
am not able to return, any more than I expect to sell shin- 
gles becawse I am a woman. I possess absolute faith in the 
thing I am selling, and I must know that it is the best that 
money can buy, as I ean neither hand out cigars nor dinner 
invitations, but must sell my shingles on their merits.’’ 

There isn’t much difference, Miss Babbit believes, between 
selling lumber as she is doing, unusual as it is, and lots of 
things other women are doing. ‘‘It all takes hustle and 
grit and courage and a sense of humor and the ability to 
judge human nature, and there you are,’’ she says. ‘‘A 
woman does everything else about the house so she might 
as well put the roof on.’’ : 

She is taking pardonable pride just now in the way she 


has been getting orders in spite of the recent hard times, and stands 
ready to wager that her order book will make as good a showing 
as any salesman’s, if not better. 
talking 
been out to the Coast twice to get hold of the manufacturing end of her 
line. ‘‘TI still have a lot to learn, but I know that I have, which helps a 
lot,’’? was her comment about the trips. A wise saying which maybe some 
‘salesman might do well to ponder over. 


**T’ve been out getting business, 


‘hard luck,’’’ she says. For one thing she has 
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LATE DEVELOPMENTS IN THE BUILDING FIELD 


MAY CONTRACTS SHOW INCREASE 


Construction activity in May, according to 
figures published by the F. W. Dodge Co., was 
9% percent greater than in April. Contracts 
awarded in the twenty-seven Northeastern 
States of the country during May amounted to 
$242,093,000, compared with $220,886,000 in 
April. The authority quoted says: 


The increase in activity should have been greater 
except for widespread labor troubles. In New Eng- 
land and thruout the middle West, where wage 
disputes have been pretty general, building activity 
kept up during May at about the same rate as in 
April. Substantial increases in activity were re- 
ported in the territory along the Atlantic coast 
from New York to South Carolina. 

Residential building continues to lead all other 
classes. In May contracts for this class of con- 
struction amounted to $82,982,000, or 34 percent of 
the total. Public works and utilities amounted to 
$64,999,000, or 27 percent of the total;. business 
buildings, $29,494,000,- or 12 percent of the total; 
educational buildings $24,462,000, or 10 percent of 
the total; industrial buildings, $20,404,000, or 8 
percent of the total. : 

Building activity of the first five months of the 
year compares very favorably with the same period 
of previous years. The total investment repre- 
sented by building contracts let from Jan. 1 to 
June 1 has amounted to $839,357,000. At the end 
of January, activity from the first of the year to 
date was 6 percent behind the average for the pre- 
ceding five years; at the end of February, 11 percent 
behind ; at the end of March, 4 percent behind; at 
the end of April, 5 percent ahead; at the end of 
May, 11 percent ahead. 

The demand for new construction still continues 
strong. Contemplated new work was reported in 
May to the amount of $462,785,000, which is 18 
percent greater than the amount reported in April. 

During the first five months of the year more 
than two billion dollars in contemplated new work 
has been reported. This is considerably more than 
double the amount of contracts awarded, and in- 
dicates the pressure of the demand for construc- 
tion. It is to be hoped that the labor disputes now 
in evidence will be rapidly settled so that the sum- 
seer months may witness a substantial increase in 
activity. ; 


FACTORY AND STORAGE FLOOR SPACE 


New York, June 13.—Recently the service 
bureau of the Metropolitan Life Insurance Co. 
sent a questionnaire to several hundred indus- 
trial concerns, in forty lines of manufacturing, 
situated thruout the United States and Canada. 
Its purpose was to obtain, for one of its group 
policy holders (a large construction concern) 
data relative to the amount of factory and ware- 
house floor space now in use, and the probability 
of increase during the next four or five years. 
This information of course has a direct bearing 
on the probable amount of industrial and ware- 
house construction that may be expected to ma- 
terialize during the next few years, and there- 
fore is of direct interest to the lumber industry. 

The questionnaire was so drawn up as to bring 
out the following facts: 

Factory REQUIREMENTS— 
1—tThe increase in factory floor space in terms of 
square feet, year by year, during the last 
five years 


2—The probable needs during the next three or 
four years, 


STorsaGE FACILITIES— 
1—The increase in storage facilities in terms ot 
square feet, year by year, during the last 
five years. 

2—tThe probable needs during the next three or 

four years, 

Questions were also asked regarding the local 
facilities outside the plant. 

Replies were received from 147 companies, lo- 
cated in thirty-one different States, the District 
of Columbia and Canada, representing over forty 
different industries. 

The report of the insurance company, based 
upon the replies to the questionnaire, is divided 
into two sections, as follows: 

ParT 1 is a summary of the replies. These are 
classified according to: (a) Factory floor space, ana 
(b) storage facilities, and under each the past ex- 


pertences and the future plans of the company are 
given. 


ParT 2 summarizes the replies of the concerns 
under their respective States. The name of the 
State, the number of replies received and the kind 
of industry summarized are given. 

A few concerns qualified their answers rela- 
tive to their future building plans. In a number 
of instances, the company stated that building 
would be conditioned on the future prosperity 
of the business, and by a reduction in building 





costs. In this summary these conditional re- 
plies have been included under companies which 
contemplate building. 

The item ‘‘number which did not answer the 
question’’ may mean one of two things; namely, 
either the nature of the business is such that 
there is little need for factory or storage facili- 
ties, in which case the question would not be 
answered; or, it may imply that no building has 
been done or is contemplated. 

Following is a condensed summary of the 
more essential facts disclosed by the replies to 
the questionnaire: 

FacToR1ES—147 REPLIES 


Past EXPERIENCES— 
66 have increased floor space in the last five 


years. 
52 have not increased floor space in the last five 


years. 
27 did not specifically answer the question. 
‘2 definitely need no factory floor space because 
of nature of business. 
Future NEEDS— 
27 contemplate building in the next three or four 


years. 
78 do not contemplate building in the next three 
or four years. 
40 did not specifically express an opinion. 
2 definitely need no factory floor space because 
of nature of business. 
WAREHOUSES—147 REPLIES 
Past EXPERIENCES— 
43 have increased facilities in the last five years. 
44 have not increased facilities in the last five 


years. 
57 did not specifically answer the question. 
3 definitely need no facilities because of the na- 
ture of business. 
FuTURE PLANS— 
20 contemplate building in the next three or four 


ears. 
62 Pg contemplate building in the next three 
or four years. 
62 did not specifically express an opinion. 
83 definitely need no facilities because of the na- 
ture of business. 





The very complete chart made up for 
the Hoover building survey, and the 
article accompanying it, appearing on 
page 44 of the June 4 issue of the 
AMERICAN LUMBERMAN, are in 
themselves worth far more than the 
price of a yearly subscription. 

Cc. B. HARMAN, Secretary 
Southern Sash, Door & Millwork Asso- 
ciation. 











HOME BUILDING IS ACTIVE 


MILWAUKEE, Wis., June 14.—Milwaukee 

lumbermen are pleased with developments in 
building in this city. The demand for various 
lumber items required is good and retail stocks 
are moving. Sash, door and millwork plants are 
busy on local orders. Thus far 12,559 permits 
valued at $9,575,928 have been authorized, while 
a year ago the total reached $9,260,912. Per- 
mits issued are 2,066 in excess'of last year, be- 
ing largely for bungalows and duplex flat build- 
ings. 
% many other cities of Wisconsin home build- 
ing is flourishing. Industrial construction both 
in Milwaukee and elsewhere in Wisconsin is 
inactive. 


POO oe 


BUILDING BOOM GETS UNDER WAY 


JACKSON, Miss., June 13.—Local building is 
on a boom. Work begins this month on new 
dormitory and other additions to Millsaps Col- 
lege which will amount to probably $200,000. 
The city is beginning the work of repairing the 
bridges and streets damaged by the recent 
flood. Seventy-one building permits were issued 
in Jackson during May, providing for the erec- 
tion of building costing approximately $250,000. 
The crop outlook in this vicinity is excellent. 


BUILDING INQUIRY BEGINS 


Burrato, N. Y.,. June 15.—The Lockwood 
legislative committee began an inquiry into 
building conditions in this city yesterday after- 
noon and is planning to hold sessions up to 
Friday. Samuel Untermyer is chief counsel. 
Investigators have been looking up facts in ad- 
vance of the sessions. 





BUILDING BOOM HAS ARRIVED 


CHASE City, Va., June 13.—Building actiy 
ity and milling operations at many plants i: 
this section have taken a sudden turn for the 
better. ’ 

An editorial in the Richmond Dispatch o 
‘May 31 says that that city is enjoying a veri 
table boom in building, permits totaling ove 
one million dollars having been issued durin; 
May. Over half the permits issued were fo: 
homes. The editorial concludes thus: 

All over this broad land the music of the hamme: 
and saw is reaching the crescendo note. Whethe: 
or not one chooses to believe it, the nation ha 
recovered from its period of depression, which neve 
has been as bad as it was painted by the peddle: 
of gloom. 





COST OF HOUSES REDUCED 


OTTawa, ONTARIO, June 13.—A big cut in 
the price of houses has been made by the com- 
mittee of the municipal council and members 
of the County Housing Board of St. John, N. B., 
the drop being from $6,000 to $4,000 and $4,500. 
A further saving of $500 can be made by home 
buyers with ready cash. : 





BUILDING IS BOOMING 


Hazarp, Ky., June 15.—Beyond question 
there is more building going on in Hazard, and 
more contemplatéd, than in any other city of 
its size in the country. Hundreds of residences 
are under way and more are to follow, while 
along the principal streets a score or more of 
good business structures are being rushed. 

Coal operating companies immediately sur- 
rounding also are doing considerable building. 
There is a great demand for all kinds of build- 
ing material and supplies, and dealers in those 
lines are doing a ‘‘land office’’ business. The 
Hazard Lumber & Supply Co. is preparing to 
double its present capacity. Hundreds of plots 
have been bought and much more building is to 
follow. Hazard has trebled in population with- 
in a year. 





PURPOSE BUILDING 2,000 HOMES 

PirrssurGH, Pa., June 13.—Building activ- 
ity here has increased greatly since the organ- 
ization of the Commerce Housing Corporation, 
sponsored by the Chamber of Commerce. At a 
luncheon a few days ago in the William Penn 
Hotel, tendered by A. W. Thompson, president 
of the Philadelphia company and chairman of 
the chamber’s housing committee, more than 
forty prominent Pittsburgh bankers, manufac- 
turers and business men attended. It was an- 
nounced immediate steps would be taken to 
erect two thousand houses. 





ARBITRATOR ORDERS 15 PERCENT CUT 

Burrato, N. Y., June 13.—George Eastman, 
president of the Eastman Kodak Co., who was 
appointed arbitrator in the building trades dis- 
pute at Rochester, has ruled that the unions 
concerned must accept a 15 percent cut in 
wages. The men have been on strike since 
April 1. 





WILL BUILD A TRIAL HOUSE 


Moseriy, Mo., June 13.—At a round table 
discussion of the local housing shortage held in 
the Chamber of Commerce rooms last Friday 
evening, it was resolved to erect a trial house 
at actual cost, to show the public what can be 
done and thereby to stimulate building. Robert 
Kingsbury, of the Cross Lumber Co., placed the 
local shortage of houses at from 300 to 500. 

As an outcome of the discussion George 
Perry offered a lot at $1,000, its cost five years 
ago, and proposed that a trial house be erected 
thereon at cost. The proposition met with ap- 


proval, and work on the house probably will be 
begun immediately. The Cross Lumber Co. is 
to furnish the lumber; the Harris Lumber Co. 
the hardware, nails, cement, plaster ete., while 
other firms and individuals will supply the 
other materials, all being put in at cost. 
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“THERE'S NO PLACE LIKE HOME™ 





Weikneine ae Makes ‘School inscemisaaiil Center 


Specialization or division of labor has been 
carried to such an extent in the United States 
and each of the various branches of industry has 
been developed to such magnitude as to consti- 
tute a sort of microcosmus or little world itself. 
As a consequence the concentration. of effort 
thought to be necessary to achieve success in 
one field may involve almost total disregard of 
what is going on in another. This situation has 
disadvantages as well as advantages. Its ad- 
vantages are, of course, that it makes success 
possible for a greater number of persons and 
that it brings about greater general develop- 
ment. One of its great disadvantages is that 
it is likely, at least, to produce ignorance and 
indifference toward other fields of activity that 
are of the utmost importance in their relation 
to the public welfare. 

Polities affords a good illustration of this 
principle; at the same time that many men have 
become absorbed in specialized business or pro- 
fessions, others have become practical, that is to 
say, specialized, politicians. The resultant evils 
afford a practical demonstration of the fact 
that the public welfare demands that no citizen 
shall become so engrossed in business as to be 
indifferent toward and neglectful of his duties 
to his community. The Community Builder de- 
partment in the AMERICAN LUMBERMAN repre- 
sents an attempt to keep before its readers 
some of the movements and developments in 
civic affairs that are of sufficient importance to 
merit the attention of lumbermen everywhere. 

From time to time considerable space has been 
given to growth of the community center idea; 
which in its most advanced development has 
meant the erection of Community Buildings to 
serve as meeting places for civic and social 
groups engaged in varied activities designed to 
make the community a better place in its social, 
civic and economic aspects. The community or- 
ganization and the community building under- 
take to do for the community what the trade 
association and its conventions do for the branch 
of industry it represents. Even commereial or- 
ganizations have for many years recognized that 
the relations between civics and commerce can 
not be ignored in their activities. 

Legislation in many States as well as in Con- 
gress has shown a marked tendency to charge 
local governmental bodies with civie and social 
obligations otherwise hardly recognized by many 
communities. The school, for example is no 
longer only a place where the three R’s are 
taught; but it is the institution whence radiate 
influences of every kind calculated to lift the 
community and its people to a higher plane of 
living. Appropriately enough, State legislation 
generally has not been compulsory; it has merely 
made possible such taxation ‘as is needed by a 
community that desires to take a step forward 
in its own development. 


In the middle of this page appear. extracts 
from the laws of Washington State, enacted in 
1913. The first will be seen to make the school 
building a community meeting place, as well as 
to provide for ‘‘suitable dwellings ete.’’ for 
teachers; the second enables the community to 
adapt its school building to larger community 
use or if need be to erect a community building. 

Washington has had for a number of years 
and still has for superintendent of public in- 
struction a woman—Josephine Corliss Preston. 
Each year she sends to the AMERICAN LUMBER- 
MAN a copy of her annual report; that for the 
year ending June 30, 1920, being the twenty- 
fifth, and comprising 361 pages. This report 
is a rich mine for the community worker and 
for the student of modern education; it is even 
more valuable to the resident of Washington 
who wishes to know what the department of 
— is doing for the young folks of the 

tate. 


Community Center Plan 


Exactly what the community center move- 
ment means in Washington is set forth by 
Superintendent Preston in that section of. her 
report devoted to the pregram of rural educa- 
tion. Under the caption, ‘‘Community Center 
Plan,’’ she says: 

‘«The Community Center idea in the State ot 
Washington is an attempt to group together 
rural school districts for social, educational 
and recreational purposes. Many country dis- 
ticts are grouped around a town or village-as 
a nucleus, while in a few instances several rural 
districts have been grouped together as a ‘Com- 
munity Center.’ Where the local school dis- 
trict includes a large school plant or extends 
over a large territory little effort is made to 
include outside districts. This is known as an 
‘Independent Center.’ 

‘‘There are 608 community centers in the 
State of Washington. Every County is organ- 
ized upon the group plan. There are 140 inde- 





SCHOOL AND COMMUNITY 


That school boards in each district of the 
second class and third class may provide 
for the free, comfortable and convenient 
use of the school property to promote and 
facilitate frequent meetings and associa- 
tion of the people in discussion, study, im- 
provement, recreation and other commu- 
nity purposes, and may acquire, assemble 
and house material for the dissemination 
of information of use and interest to the 
farm, the home and the community, and 
facilities for experiment and study, espe- 
cially in matters pertaining to the grow- 
ing of crops, the improvement and han- 
dling of livestock, the marketing of farm 
products, the planning and construction of 
farm buildings, the subjects of household 
economics, home industries, good roads 
and community vocations and industries, 
and may call meetings for the considera- 
tion and discussion of any such matters, 
employ a special supervisor or leader, if 
need be, and provide suitable dwellings 
and accommodations for teachers, super- 
visors and necessary assistants. 

That each school district of the second 
or third class, by itself or in combination 
with any other district or districts, shall 
have power, when in the judgment of the 
school board it shall be deemed expedient 
to reconstruct, remodel, or build school 
houses, and to erect, purchase, lease or 
otherwise acquire other improvements and 
real and personal property, and establish 
a communal assembly place and appur- 
tenances, and supply the same with suit- 
able and convenient furnishings and facili- 
ties for the uses mentioned in section 1 of 
this act.—Extracts from Laws of State of 
Washington. 











pendent centers; 171 rural district group centers 
with no town included ; 275 centers including a 
town and adjacent districts ; 22 districts not 
included within any community center organi- 
zation. 

‘‘The first meeting of the school year in a 
community center should be a general educa- 
tional one. People are invited together for so- 
cial acquaintance and for information as to the 
program of work for the community during the 
ensuing year. There should be a community 
sing under the leadership of one capable of 
rousing the old and young to spirited song. 

‘*Tt is a wise plan to supplement the educa- 
tional talk with a school program under’ the 
supervision of the community leader. Prominent 
people of the community should also be invited 
to take part in the program. An addréss by an 
outside speaker with an inspirational message 
on educational topics of the day should be the 
climax. 

‘*A community dinner is one of the best so- 
cializing plans. Often the only way in which 
social spirit and neighborhood feeling can be 
stimulated in the gatherings of the more remote 
centers is in the preparation and serving of an 
old-fashioned dinner. 


. ‘*The purpose of the community center is to 
utilize the intelligence that exists in every com- 
munity; to bring that intelligence to a focus in 
the common gathering in the schoolhouse; to 
direct the attention of the men and women in 
the community to their needs, and to the needs 
of the school, and by this interchange of ideas 
to discover the means of meeting those needs. 
It is thus stimulating and directing the thought 
in communities that social progress will be in- 
itiated. 

‘*Good roads may be the topic for one meet- 
ing; an address may be given by the county 
engineer or some other well-informed person, 
and the people will be given an opportunity to 
discuss the question. The benefit of these 
neighborhood meetings can not be overestimated. 
The sense of social solidarity which gives rich 
and deep meaning to the word ‘neighbor’ is 
still a human creed. 

‘*A series of county-wide contests, such as 
spelling, reading, athletic, declamation, cooking, 
potato growing, manual training, sewing etc., 
may be carried out successfully. The annual 
field meet at the close of the year’s work has, in 
some of our counties, proved a happy culmina- 
tion of community activity. The community 
fairs which were held in over 200 of our neigh- 
borhood centers aroused much enthusiasm and 
neighborly spirit. As one woman enthusias- 
tically wrote us after the community fair in her 
neighborhood, ‘I’ve been here twenty years and 
our fair this fall brought all of this community 
together for the first time in history.’ 

‘*TIn addition to the regular lines of commu- 
nity activity—basket socials, contests, debates, 
club work, community sings ete.—other lines of 
activity have included community improvement 
day—the ‘cleanup’ of schoolhouse grounds and 
grange grounds; food conservation ; food preser- 
vation; school improvement, to include teachers’ 
cottages; libraries; domestic science; manual 
training; hot lunches; playgrounds; play appa- 
ratus; Chautauqua course; patriotic pageants; 
Junior Red Cross; modern health crusade clubs; 
war savings, and strong Americanization pro- 
grams. 

‘¢The keenest thinking of the last fifty years 
has been devoted to devising machinery by which 
things should work together for good, by which 
mechanical forces should be combined for the 
service of man. The solution of our problem of 
right adjustment among individual citizens lies 
practically in an organization by which folks 
may work together, think together, act together 
for good. The colonists of early American his- 
tory did not just try to like each other; they 
established a community center wherein it would 
be possible to get together on a common ground, 
to disagree agreeably under the rules which 
guaranteed each an opportunity to be heard. 
They constructed a headquarters of coérdina- 
tion and found it to be a means of codperation ; 
and, incidentally, when they did, they found, of 
course, that most of the unpleasant things which 
they had thought about each other were not so.’’ 


Then follow reports from County superintend- 
ents and others thruout the State regarding the 
actual work that has been done during the year. 
Only brief extracts from these reports are given 
in the State superintendent’s report; and still 
briefer extracts will here be given. Clallam 
County says: ‘‘Net result of community cen- 
ter activities: Pysht community center, $560; 
eash applied to purchase of piano, $325; to 
Christmas cheer, $50; equipment for social uses, 
$40. A community "hall a $8,000 
was presented to Pysht by the Merrill & Ring 
Lumber Co. All the ponte & of the County took 
part in a County spelling contest.’’ 

‘Our Christmas program was held in a pack- 
ing house owing to the fact that we lacked room 
in the schoolhouse. The entertainment was a 
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great success. A crowd of 500 people was pres- 
ent, including practically every person in the 
community.’’ That is the report of Douglas 
County. Jefferson County has this to report: 
‘*The Chimacum school holds weekly community 
meetings with its moving picture machine. The 
pictures are of the highest order and are in- 
structive and entertaining. Two schools have 
financed by popular subscription a thoro medical 
inspection and clinic. In the County there have 
been seventy community meetings, three com- 
munity sings, thirty public programs and ten 
school picnics. The community interest has 
grown snd people are coming to realize that 
after all the school is the center about which all 
things revolve. The modern health crusade has 
been helpful to the boys and girls and we have 
’ the Clearwater school, with 100 percent, win- 
ning the gold pin.’’ 

There are many other reports fully as inter- 
esting, and all indicating the systematic devel- 
opment of the community spirit. It will be 
noted from the extracts on this page that the 
Washington statute authorizes the construction 
of homes for teachers. Reports from all over 
the State show that wherever teachers’ homes 
are provided better teachers are secured and 
are more easily kept. In some cases the state- 
ment is made that without the teacherages the 
schools could not be kept open. As already inti- 
mated, there is much more in the report ‘that 
community workers will find of the greatest in- 
terest and value. 


CLARIFYING SHINGLE QUOTATIONS 


SEATTLE, WASH., June 11.—One of the inter- 
esting features of the new shingle pack is the 
ease with which a given shipment of squares 
may be converted into terms of thousands, and 
vice versa. The rule ordinarily is that four 
bundles make a square and five bundles a thou- 
sand; in other words, by adding 25 percent to 
the queted price per square one may arrive at the 
price per thousand, or by deducting 20 percent 
from the price per thousand one finds the price 
per square. This rule of thumb is simphcity 
itself. If, for example, the quotation per square 
is $2, the quotation per thousand ought to be 
$2.50; or, if the quotation per thousand is $2.50, 
the quotation per square necessarily is $2. This 
tule applies to new pack Rite-Grade stock, and 
to new pack ordinaries of both first and second 
grades. It applies also to nearly all the grades 
of British Columbia stock. But there are some 
important exceptions on the other side of the 
line, where there are no less than four grades 
which are packed four bundles to the thousand. 
Such grades are XXX eurekas, XX 6-2 16, and 
XX eurekas. There is also an important varia- 
tion with respect to XX eurekas and XX per- 
fections. The average going quotations for 
XX eurekas today, eastern prices f. o. b. mill, 
are $1.44@1.66 per square and $2@2.25 per 
thousand. The ‘‘rule of thumb’’ does not 
apply. The same observation is true of XX 
perfections, which are packed four bundles to 
the square and five bundles to the thousand, 
but carry quotations exactly in line with those 
for XX eurekas. 


COAST WHOLESALERS AND SHINGLE MEN 


SEATTLE, WAsH., June 11—M. H. Williams, 
of the lumber department of the J. E. Morris 
Lumber Co., presided at the Thursday luncheon 
of Seattle wholesalers. The meeting was fea- 
tured by the presence of well known manufac- 
turers, including Ed R. Hogg, of the Atlas Lum- 
ber Co., Seattle; William A. Whitman, West 
Waterway Lumber Co., Seattle; William 
H. Oliver, Seattle Cedar Lumber Manu- 
faeturing Oo.; Jack Conner, of the Lake 
Riley Lumber Co., Seattle; Ernest Dolge, 
of Ernest Dolge (Inc.), Tacoma, and 
Karl Kellogg, of the Ship Lumber Mill, Tacoma. 
The discussion dealt with conditions generally, 
and the fact that manufacturers are not yet able 
to cut lumber at a profit. A favorable comment 
was made by Mr. Hogg, who declared that he 
was still an optimist, because of a belief that 
business. was sound, fundamentally. He was of 
the opinion that the industry would go ahead 
slowly, and get steadily better. ‘‘And if it 








shows a profit by the end of the year, I’ll be 
satisfied,’?’ concluded Mr. Hogg. Before ad- 
journment, Chairman Williams referred to the 
presence of representative manufacturers at a 
gathering of wholesalers as a favorable and cn- 
couraging sign of harmony. 





Next Wednesday’s meeting of shingle whole- 
salers will have an important bearing on trade 
extension work for red cedar products. A full 
attendance is requested in order that there may 
be an accurate gage as to the policy to be 
adopted. At the same time a committee will 
probably be appointed on disbursements of the 
advertising fund. The sentiment appears to 
favor the adoption of a broad plan of featuring 
the wood shingle in all publicity, and not to con- 
fine the campaign solely to the Rite-Grade brand. 





HEADS FIR EXPORT COMPANY 


SEATTLE, WasH., June 11.—The retirement 
of A. A. Baxter as general manager of the 
Douglas Fir Exploitation & Export Co., with 
headquarters in San Francisco, has been fol- 
lowed by the elevation of George T. Thompson 
to the position heretofore held by Mr. Baxter. 
Mr. Thompson has been assistant to Mr. Baxter, 
and in every sense of the word has been his 
right hand man. The position of assistant to 
the general manager will be filled by J. E. Madi- 
son, who for the last sixty days has been acting 
secretary of the company at the Seattle offices, 
during the absence of Secretary Charles E. 
Hill. Mr. Hill will return tomorrow by steamer 
Wenatchee from a tour of the Orient. He wil 
take charge of his office here without delay, 
and Mr. Madison will leave for San Francisco 
as soon as he can get away. Mr. Baxter wiil 
take over the interests of his brother, J. H. 
Baxter, who recently passed away, the proper- 
ties including extensive holdings in the Pacific 
Northwest, such as the firm of Baxter & Jordan, 
with coal interests near Everett; the Pacific 
Creosoting Co.; and the San Francisco agency 
ag - Willapa Lumber Co., of Raymond, 

ash. 








TALKS TO FARMERS (NO. 2) 


Lumber Is Down 


Yes, Lumber is down—down to where 
a farmer can afford to build anything 
that can be made of lumber, even in 
the face of a low market on farm prod- 
ucts. 


Lumber was the last great commodity 
to go up and the first to come down. 
Today lumber prices are down to where 
it is hard to see how they can go any 
lower when costs are considered. 


You farmers have reason to be disap- 
pointed in the returns from last year’s 
crops, but with lumber selling on the 
present basis we don’t believe you can 
afford not to do whatever building or 
repairing may be necessary before sum- 
mer work commences. 


Whether it’s a barn, or a shed, or just 
some boards for fixing up around the 
place, the facts about lumber will ap- 
peal to any man or woman who believes 
in thrift and knows values. 


Come in and talk over your particular 
problems. We want to be helpful, and 
we welcome an opportunity to show you. 


Wilson & Greene Lumber Co. 


LUMBER HEADQUARTERS 
Cortland 


Syracuse 
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A resume of the lumber situation that Is bound to 
make customers think 





GRADUAL IMPROVEMENT INDICATED ... 


SEATTLE, WASH., June 11.—A wholesaler re- 
marked this week that if he could buy at the 
selling price, and sell at the buying price, he 
could make a ‘‘lot of money.’’ The summary 
reveals in a striking way the topsy-turvy condi 
tions that prevail in the lumber industry; bu: 
underneath it all is the conviction that read 
justment and stabilization of values will ulti 
mately place everything on a solid basis. Th 
most encouraging tendency is the improvement, 


‘which is proverbially slow and sure, with eaci. 


month since January being a mere trifle bette 
than the month previous. A competent judg: 
expresses the belief that at least a year will b: 
required to place the industry back on earth 
Meanwhile, everyone who takes on business mus‘ 
work hard for it. 

As the July shutdown approaches, there is 
practically no labor trouble worth mentioning, 
despite the ruthless slashing of wages as com 
pared with the impossible standards of war 
times. In other words, the water has been 
squeezed out of wages. At least one mill is 
operating ten hours at $2 for common labor, but 
the prevailing basic wage is the Loyal Legion 
minimum of $3. If that were all, it might be 
possible for the fir mills to keep going, and 

ile up lumber ‘‘ till the world looks flat.’’ But 
it isn’t all. Some of the keen analysts of the 
industry are making quite a point out of the 
fact that when the Government price-fixing com- 
mission announced $18.50 for dimension as a 
fair return based on costs of production, the 
basic log scale was $12, $16 and $20. It hap- 
pens that logs are at the same level today, 
with a fair supply of fir in the water. But di- 
mension at the mills has slumped to $8.50 and $9 
off list. The difference between dimension under 
the price-fixing process and dimension today just 
about represents the handicap on the industry, 
so they say. Another point is that clear lum- 
ber is just about at bedrock now. Loggers are 
getting out of the valleys, and are advancing 
to higher elevations, one operator remarking 
this week that his crews were now up 1,800 feet 
—with the result that the industry as a whole 
is marketing fewer clear logs than formerly. 

There is not a great deal of cedar in the 
water; in fact, that branch of the industry faces 
a log famine. Concurrently, there is a very 
heavy demand for siding, and the market is 
strong. 

The West Coast association report for the 
week ended June 4, 112 fir mills reporting, 
shows production at 53,833,534 feet, or 32 per- 
cent below normal; new business, 51,191,064 
feet; shipments, 56,929,382 feet. New rail 
business included 1,356 cars, and shipments 
1,489 cars, making the unshipped balance 
3,570 cars. Local business increased to 4,032,- 
470 feet, as compared with 3,222,629 feet for 
the previous week. In the cargo trade domes- 
tic orders totaled 4,048,594 feet; export, 2,430,- 
000 feet; coastwise and intercoastal cargo ship- 
ments totaled 4,369,570 feet, and export ship- 
ments 3,857,342 feet. 


SHOCK HAS PASSED; RECOVERY SURE 


BELLINGHAM, WASH., June 11.—That this 
country needs patience, codperation and under- 
standing is a point made in an interview here 
this week by J. J. Donovan; vice president of 
the Bloedel Donovan Lumber Mills, upon his 
return from a six weeks’ trip to the East, accom- 
panied by Mrs. Donovan, and, on the home 
journey, by his daughter, Miss Helen Donovan, 
who, on June 1, received her master’s degree at 
Columbia University. Mr. Donovan’s conclu- 
sion from his observations is that ‘‘ Conditions 
in this country are basically sound, but it is 
going to require more time than we first 
thought. for readjustment. The shock, has 
passed. Recovery, while slow, is sure.’’ 








- THE SHORTAGE of farm labor which was so 
acute during 1919 and 1921 has entirely dis- 
appeared in most sections of the country. In 
fact, the supply of farm labor generally is in 
excéss of the demand, due to the drifting back 
to the farms of men and boys drawn. into the 
industries during or immediately following the 
war period. 
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TRADE COMMISSION’S FIR REPORT TERMED UNFAIR 


SEATTLE, WASH., June 11.—R,. W. Vinnedge, 
president of the West Coast Lumbermen’s As- 
sociation has issued the following statement 
relative to the charges made by the Federal 
Trade Commission: 


At the invitation of this association, all records 
and files were inspected by several Federal Trade 
Commission investigators early in 1920 for the 
ostensible purpose of determining whether or not 
this industry in its associated efforts was in con- 
trovention of any existing laws. This association 
gave every assistance possible to the investigators 
in the hope that the Federal Trade Commission 
would offer constructive criticism of our activities 
and thereby perform the salutory and interpreta- 
tive function for which the commission was orig- 
inally coneeived. 


Figures Can Not Lie, But Humans Err 


That our first knowledge of the commission’s 
findings should come to us in deep type thru the 
daily press is rather disheartening and lacks a 
spirit of codperation. 

If present statements are correct, the commis- 
sion gives some figures which are absolutely cor- 
rect to prove conclusions which are absolutely in- 
ae which renders the publicity all the more 
vicious. 


Chooses One Side of Question for Publicity 


It is true lumber prices in 1920 were 300 percent 
higher than in 1915. The report omits the in- 
formation that from 1913 to 1915 the industry 
was staggering under a depression almost ruinous, 
and that for twenty-seven months of this period 
50 percent of the mills in the Northwest were idle 
for lack of markets, and lumber sold far below the 
cost of production. It fails to state that all 
items entering into operating costs were 
likewise enhanced in 1920. The industry paid 
common labor $1.75 in 1915 and $5.20 in 1920. 
Labor is 60 percent of manufacturing cost. It also 
fails to show that with all the high prices of 1920, 
due to high manufacturing costs and lack of trans- 
portation, the Northwest industry earned but 6.7 
percent on its investment. 

The report states that present prices are more 
than double 1915 prices. This is incorrect. The 
present average sales price of lumber at the mill 
is but 65 percent higher than in 1915 and is being 
produced at a loss of from $5 to $7 a thousand. 

That standing timber is owned by a few strong 
concerns and this concentration used to control 
prices is ridiculous. There are 230 mills in this 
association, all sawing timber on individual hold- 
ings and maintaining separate sales organizations, 
and the fact that lumber prices at the mill have 
fallen from $25 to. $30 a thousand in the last 
twelve months answers this charge. If the present 
market price of lumber is the result of collusion, 
the conspiracy has failed in its object. 


Does the Actual Profit Pay for Investment? 

The statement that “stagnation and present 
claims of unprofitable mill prices is the result of 
collusive actien on the part of loggers and timber 
owning mills in enhancing prices of logs’’ omits the 
information that in 1919 return on the investment 
of log operators in the Puget Sound section was 
in the neighborhood of 4 percent, and in 1920 of 
8.95 percent. 


Why Are Prices Low If Statistics Maintain Them? 

As to exchange of information as to prices, this 
association compiles statements of stocks and 
prices and circularizes them, not only to members, 
but publishes same in the public press and trade 
papers. The inference that this compilation re- 
sults in maintaining high prices is untrue. 

Such a compHation is no more than any efficient, 
forward looking industry should undertake. This 
fact is substantiated by the action of Secretary 
Hoover in calling a conference of national lumber 
manufacturers for Washington, D. C., for the pur- 
pose of bringing about just such a compilation for 
public distribution. 

That “manufacturers have joined hands with 
retailers in an advertising campaign to revive buy- 
ing” is held to be reprehensible. In the first place, 
such is not the case, unless reference is made to 
the proposed national publicity campaign to be 
instituted in July by the National Lumber Manu- 
faeturers’ Association in the interest of wood prod- 
ucts. In sg Sp objection to commodity adver- 
tising, which one of the cardinal principles of 
salesmanship, this is not worthy of discussion. 

On the whole, the report is unfair and savors 
of politics and animus. 


Further comment on the statement made by 
the Federal Trade Commission emphasizes the 
denial authorized by President Vinnedge. 

‘¢The figures are wrong.’’—G. E. ANDERSON, 
. the Anderson-Middleton Lumber Co., Aber- 

een. 

‘tT know of no Douglas fir association strong 
enough to control the market. Many of the 
large operators do not belong to any organiza- 
tion.’?’—ALEx PoLson, of the Polson Logging 
Co., Hoquiam. 

‘*Tf congressional investigation follows these 
charges, I hope it will reveal the true condition 
of the lumber market. In such a probe the lum- 


bermen would gain in public estimation.’’— 
Water L. Stout of the Coats-Fordney Lumber 
Co., Aberdeen. 


SECRETARY CALLSREPORT FALLACIOUS 


WasuineTon, D. C., June 13.—R. B. Allen, 
secretary of the West Coast Lumbermen’s As- 
sociation, today urged the Federal Trade Com- 
mission to reopen the West Coast lumber in- 
dustry report. The conference was executive. 
Mr. Allen went over the commission’s report 
item by item, pointing out the numerous glar- 
ing errors and injustices. Chairman Thompson, 
however, was adamant. 

Commenting on the conference tonight, Mr. 
Allen said that it is a badly tangled up situa- 
tion, with lumber tariff politics playing a con- 
spicuous part but one not indulged in by the 
commission. Mr. Allen made this statement: 


While the commission pulled a “dud” so far as 
its efforts at publicity were concerned, there never- 
theless stand on the records of the Government 
absolutely illogical, viciously erroneous, unjusti- 
fiable, indefensible charges against the West Coast 
lumber industry. Neither the industry, the people 
of Oregon and Washington, nor the congressional 
delegations of the Pacific Northwest, can afford to 
let that charge stand unchallenged. If the Federal 
Trade Commission will not in all fairness reopen 
the case, then I hope it will be possible to bring 
about a congressional investigation, not only of the 
West Coast lumber industry but also of the com- 
mission’s methods in arriving at its incredible and 
impotent conclusions. 

Here again is one of the singular features of the 
case. Huston Thompson, chairman of the commis- 
sion, is one of the finest men you could ever hope 
to meet. He is thoroly conscientious in the lumber 
report but absolutely wrong. His own brother is a 
lumber manufacturer in a producing region wherein 
are practiced the same things which the commission 
says are illegal in the West and South. It is not 
impossible that a case may be brought involving 
that region, and if it is Huston Thompson will 
be in opposition to his brother just as strongly 
as he is in opposition to manufacturers whom he 
never met. You can not help but admire his cour- 
age of conviction even tho you know the man to be 
absolutely and unqualifiedly wrong in what he says 
about the West Coast industry; and even tho you 


have a complete realization of the utter and irre- 
parable injustice he is doing men of just as good 
citizenship as he can possibly boast of. 


All Counsel for Prosecution 


The trouble with the Federal Trade Commission, 
as it is now constituted, is that it is loaded down 
with lawyers of the prosecutor type in the guise of 
examiners. When they are assigned to a case they 
go out to get it whether it is there or not, and 
regardless of whether in doing so they ruin the 
reputation of an individual or an industry. When 
the facts of industry are set before them in plain 


‘black and white, all they can apparently see is red; 


and all men who carry the responsibilities of pay- 
rolls are naturally guilty of business malpractice 
and stygean delinquency in commercial ethics. I 
think that, at least, is one of the things deserving 
of the attention of a congressional investigating 
committee. } 

Practically every charge the commission has madé¢ 
against the West Coast Lumbermen’s tion ig 
without foundation of fact; or in’some cases it has 
taken the shadow for substance in reaching its con+ 
clusions. Take, for instance, where the commission 
compares the West Coast prices of 1915 with those 


of 1920—in other words, it takes the prices of a 


period of depression and compares them with a 
temporary skyrocketing period in a runaway mar- 
ket, and brazenly leaves the impression with Con- 
gress that West Coast operators are positively 
Mephistophelian in their profiteering. They ignore 
the vital facts of increased cost in that free-spend> 
ing inebriation of the post war days, and neglect 
to mention that the basic wage for labor on the 
West Coast in 1915 was 17% cents an hour for a 
10-hour day as compared with 66 cents an hour in 
1920 for an 8-hour day. They do not even have 
the fairness to say that all things entering into the 
cost of manufacturing lumber were greatly in- 
creased over 1915, but hark back to a period when 
bankruptcy courts were busy with lumbermen, and 
lumber of the West was being sold without profit 
in order that men might be employed. . 

In charging that the West Coast Lumbermen’s 
Association is curtailing production, the commis- 
sion does not even give credence to Forest Service 
figures, which show a steadily increased cut in Ore- 
gon and Washington during the periods when cur- 
tailment is alleged to have taken place. Each year 
has recorded an increase, and the 1920 cut in those 
two states was 56 percent greater than in 1915. 

The entire report of the Federal Trade Commis- 
sion is so fallacious that the industry can not 
afford to just growl and bark at it. That is why 
I hope that Congress can be prevailed upon to 
investigate. 





Long Island Dealers Fraternize 


Sayvinte, L. I., June 14.—The Long Island 
Dealers’ Association simply took possession of 
this beautiful little water resort today. It was 
its eighth annual gathering and by far its big- 
gest, more than two hundred being present, in- 
cluding many New York lumbermen. Most of 
the visitors motored the seventy-five miles to 
the Tidewater Inn and they were royally re- 
ceived. 

A business session at which officers were 
elected preceded a shore dinner and the menu 
provided every delicacy of the season. A cab- 
aret performance kept the company in merry 
mood, while a delightful Long Island breeze and 
a typical sun made everyone comfortable. 


Officers Elected at Business Session 
The dealers topped off their morning business 


‘session by electing a lumberman, H. H. Tink- 


ham, as their new president. Mr. Tinkham is 
president of the Wood Lumber Co., of Amity- 
ville. Other officers elected are W. R. Pettit, 
of Huntington, vice president; F. F. Barrett, 
of Huntington, secretary; George W. Baldwin, 
of Westbury, treasurer. New members of the 
executive board are D. 8. Wood, Farmingdale; 
J. Robert Bailey, Patchogue; H. J. Conklin, 
Roslyn, and E. J. Malkmus, Oyster Bay. Ed- 
ward Schmidt, of Mineola, who had served as 
president of the organization since its birth, 
was chosen to fill out the unexpired term on the 
executive board of Mr. Pettit. Mr. Tinkham 
sounded a note of optimism by saying:‘‘On 
the whole I consider the lumber situation a very 
healthy one.’’ Mr. Barrett tried to resign as 
secretary but his associates reélected him unan- 
imously. Harmony featured the business ses- 
sion and a determination to accomplish greater 
things. 

After hearing addresses on business in the 
several lines represented by the members, reso- 


lutions were adopted. One of these opposed a 
tariff on Canadian lumber and another put the 
association on record as against Government 
ownership in all lines of business. 

W. Chester Fisher, secretary New York 
Builders’ Supply Association, said that ‘‘We 
believe that now is the time to build.’’ R. B. 
Chapman, president, the Retail Lumber Deal- 
ers’ Association of the State of New York, 
declared in favor of a duty on dressed lumber 
from Canada and of leaving it off elsewhere. 
Mr. Chapman also stood for a reform in the 
lien laws. 

H. B. Coho, secretary New York Lumber 
Trade Association, said investigation had pro- 
duced the fact that 90 percent of everything 
Canada buys offtside is purchased in the United 
States. Mr. Coho condemned attacks on asso- 
ciations and held that the great reason for as- 
sociations is the same as that for living in com- 
munities. ‘‘We hope to see a great amalga- 
mation of the lumber associations around New 
York City,’’ he said. ‘Primarily we hope to 
bring about a great interchange of thoughts 
in the lumber business.’? Mr. Coho praised a 
speech delivered last night before the Nylta 
Club by E. L. Miller, president of the shingle 
branch West Coast. Lumbermen’s Association, 
and quoted Mr. Miller as having said: ‘‘If 
you want business you’ve got to go after it.’’ 

‘*Not only that,’’ Mr. Coho emphasized. 
‘*You’ve got to put business on the right plane 
by codperation.’’ 

A resolution of sympathy was adopted in 
behalf of Arthur Rice, coal commissioner of 
New York City, who recently suffered an at- 
tack of paralysis and is recuperating in Cali- 
fornia. 

A beautiful hand-colored program inscribed 
‘‘A Thing Worth Having Is Worth Working 
For’’ and in the distance the words ‘‘ Better 
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West Goast 


Manutacturers 


eyeing the Eastern Market and the 
steady demand it affords those ‘‘ Johnnie 
on the Spot’’ with service need. 


Chicago Storage 











For Rates and Details 
Write 
“OD, tn 


N E. BARTHOLOMEW, MANAGER, 


3622-3628 SOUTH MORGAN ST., TEL. BOULEVARD 830 














Good Sellers 


Lumber dealers will find a ready 
sale among farmers, carpenters, 
painters, masons, etc., for 


Bull Dog Brand 


Ladders 


We can furnish them in either 
Norway Pine or Spruce, with 
hickory rungs, and they’ re strong, 
durable and reliable. 


Send for illustrated booklet. 


F. Smith & Son 
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Appraisal’ | 


Lumber Industry 
Exclusively 


15 Years Experience 


Personal Service 
Certified Values 


WORKING DRAWINGS 


Thos, J. Callen, Jr. 


Engineer and Appraiser 
836 -838 Merc. & Mfg. Bank Bidg., 
MILWAUKEE, WIS. 

















Business,’’ inscribed on an outline map of Long 
Island, greeted the diners. 

Professor E. W. Anibal, principal of the 
Glen Ridge (N. J.) High School, brought a 
rapturous outburst of laughter when he re- 
ferred to the ‘‘fine interior trim’’ supplied. 
Rabbi Stephen 8. Wise, Free Synagogue, New 
York City, reminded his hearers that he had 
been permitted to select the day of meeting 
and that June 14 suited him as being Flag 
Day and just the occasion to remind the dealers 


of their duty to their country. Other prom- 
inent guests were C. B. Staats, president New 
York State Coal Merchants’ Association; Fred 
W. Ives, president’ New York State Builders’ 
Supply Association; Justin Peters, manager 
and assistant secretary Pennsylvania Lumber- 
men’s Mutual Fire Insurance Co.; Paul S. Col- 
lier, secretary Retail Lumber Dealers’ Associa- 
tion of the State of New York, and G. W. F. 
Woodside, secretary New York State Coal Mer- 
chants’ Association. 





June 20-24—American Society for Testin 
rials, New Monterey Hotel, Asbury Par 
Annual. 

June 20-22—Southern Forestry ere. Pied- 

mont Hotel, Atlanta, Ga. al. 

June a ang gige ol a of ro Orleans, New 
Orleans, La, nn 

June 21—Lumbermen’s gee Ausooietion of Chicago, 
Beverly Country Club. nn 

June 21—Alexandria District a Ex- 
change, New Orleans, La. Monthly meeting. 

June 29—North Carolina Pine Association, Monti- 
cello Hotel, Norfolk, Va. Monthly. 

July 13-14—Pennsylvania Lumberman’s Association, 
Berkshire Hotel, Reading, Pa. Summer meeting. 

July 14-15—West Coast Lumbermen’s Association, 
Tacoma, Wash. Semiannual. : 

Aug. 17-18—Southern Sash, Door & Millwork Manu- 


et 


facturers’ Association, Richmond, Va, Summer 
meeting. 

Sept. 8- ap emanates Order of Hoo-Hoo, Fresno, 
Calif. Annual. 


Oct. — ciundeaiines Retail Lumber Dealers’ Asso- 
ciation, Congress Hotel, Chicago. Annual. 





CENTRAL MISSOURI ANNUAL 

BoonvituE, Mo., June 13.—Secretary Harry 
E. Moore, this city, of the Central Missouri 
Association of Retail Lumber Dealers, announces 
that the organization will hold its annual ‘‘ good 
time’’ and June meeting in Sedalia on June 
23. It will be an all-day affair, the morning 
to be spent in renewing acquaintances, and the 
afternoon at the Elks Club room where the 
wholesalers who are hosts of the occasion will 
give the retailers the benefit of their advice and 
experience and aid them in forming their plans 
for the future. Later on in the evening the 
big swimming pool at Liberty Park will be 
placed at the disposal of the lumbermen and 
their friends. At 7 o’clock at the banquet hall 
in Liberty Park a fried chicken dinner will be 
served. From 9 o’clock on dancing will be in- 
dulged in in the convention hall. 





KEYSTONE STATE MEET AT READING 


PHILADELPHIA, PA., June 13.—It has just been 
announced that the summer meeting of the 
Pennsylvania Lumberman’s Association will be 
held at Reading, Pa., on Wednesday and Thurs- 
day, July 13 and 14, with headquarters at the 
Berkshire Hotel. On Wednesday there will be 
a meeting of the board of directors at 11 a. m., 
with luncheon for members and guests at the 
hotel. The regular meeting will be from 1:30 
to 3, and then there will. be an auto trip over 
the mountains, possibly visiting Wernersville. 
At 7:30 in the evening there will be dinner and 
a dance at the Berkshire Country Club, going by 
auto. On Thursday at 11 a. m. there will be a 
trolley ride over the gravity road on Mount 
Penn, with a picnic luncheon; in the afternoon, 
there will be music, dancing, and the quoit 
tournament, returning at about 4 o’clock. 





NEW JACKSONVILLE COMMITTEES 


JACKSONVILLE, Fua., June 13.—The regular 
monthly meeting of the Jacksonville Wholesale 
Lumbermen’s Association was held at the Semi- 
nole Club on June 10. The new president, 
Clyde Taylor, presided and was gratified to 
find a large attendance at his first regular meet- 
ing, twenty-five concerns out of the roster of 
thirty-five being represented. Mr. Taylor 
handed in his nominations for committees, 
which were approved by the association without 
a dissenting vote and which are as follows: 

com ang’ gy gl M. Keller, chairman; D. W. 
Travis, F. D. Sho 


Traffic—P. M. Visch, chairman ; G. D. Gay, S. A. 
Jackson, 


Membership—M. J. Roess, 
Shaver, Harry Shelley. 

Port—T. M. Griffin, chairman ; 
L. A. Warren. 

Publicity—R. D. Baldwin. 


chairman; E. E, 
H. W. Taylor; 


es—B, = Bennett, chairman; C. J. Williamson, 
D. A. Burn 
Yeoman 9 Manson, chairman; T. G. Ozmer 
A. Upmyer. 
Lumber—Dimension: Ernest Smith, H. H. 
Yancey, C. Geringswald. Dressed stock: M. J. 


Roess, W. C. Peeples, Joe Shulhofer. Cypress: 
Holley. 

The principal business discussed was the ap- 
peal to the Interstate Commerce Commission to 
abrogate the present tariff on wharfage and 
storage at the Atlantic ports and it was de- 
cided that the association not only send Traffic 
Manager G. L. Moore, but Secretary S. A. 
Jackson and a committee of the strongest and 
ablest members to appear before the commis- 
sion in the effort to get these rates abolished. 
A committee was also appointed to explain the 
points at interest to the newspapers in language 
that the general public will understand and 
to request their codperation, This committee 
named was D. W. Travis, chairman, and Messrs. 
Fisk and Jackson. Traffic Manager Moore then 
gave a clear and comprehensive statement of 
the whole matter. 

The balance of the meeting was used in 
bringing routine business up to date. 


A. D. 





MADE TRAFFIC VICE PRESIDENT 


MEMPHIS, TENN., June 14.—Paul C. Smith, 
of the Helena Band Mill Co., Helena, Ark., has 
been made vice president of the Southern Hard- 
wood Traffic Association in charge of the Helena 
district. Mr. Smith succeeds Frank Cannon, 
who has been serving as vice president for the 
= but who has resigned on account of ill 

ealth. 


NEW OHIO FORESTRY LAWS 

CoLuMBUS, OHIO, June 13.—The three Silver 
bills, fathered by Representative Silver, of 
Preble county, to carry out the program of re- 
forestation and preservation of the present 
forests in the Buckeye State, were signed by 
Gov. Harry L. Davis and will become effective 
about Aug. 15, thus allowing ninety days in 
which to file referendum petitions. The three 
bills, often styled the Silver triplets, provide 
for an appropriation of $50,000 for the purchase 
of wasie land, $10,000 for fire protection, and 
$10,000 for a ’ State nursery. This is. the pro- 
gram of the Ohio Forestry Association. A State 
forester is to be named and it is believed that 
the present incumbent at Wooster Experiment 
Station, Edmund Segrist, will be appointed. 








PINE COMMITTEE DISCUSSES FORESTRY 


NEw Or.EANs, LA., June 13.—The Southern 
Pine Association’s forestry committee met in 
the Grunewald Hotel here last Thursday to dis- 
cuss the formulation of a forestry policy for 
recommendation to the association directors, and 
after several hours of conference drafted recom- 
mendations which will be submitted to the di- 
rectors at the latters’ meeting in Chicago 
Tuesday, June 14. Pending the latters’ action 
on the subject it is understood that the com- 
mittee ’s suggestions will not be made public. 

Present were J. H. Eddy, of the Kaul Lum- 
ber Co., a Ala., who served as chair- 
man pro tem; H H. Patterson, of the W. M. 


Carney Mill Co., “Atmore, Ala.; F. W. Reimers 


of the Natalbany Lumber Co., Hammond, La.; 
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F. H. Farwell, of The Lutcher & Moore Lum- 
ber Co., Orange, Tex.; R. M. Hallowell, of the 
Industrial Lumber Co., Elizabeth, La.; 8. E. 
Moreton, of the J. J. Newman Lumber (Co., 
Brookhaven, Miss.;.P. A. Rogers, representing 
Frank G. Wisner, of Eastman, Gardiner & Co., 
Laurel, Miss. Others in attendance included 
Austin Cary, of the Forest Service; M. L. 
Alexander, Louisiana State conservation com- 
missioner; Forester R. D. Forbes and Assistant 
Forester W. E. Sonderegger, of Louisiana; and 
Professor Evans, of the Crowell-Spencer Lumber 
Co., Longleaf, La. 

Both the Snell and the Capper bills, pending 
before Congress, were discussed and analyzed 
informally. Mr. Alexander explained the pro- 
visions adopted by Louisiana’s constitutional 
convention, now in session, with respect to the 
practice of forestry, together with the details 
of the existing State law permitting the con- 
servation department to contract with owners 
undertaking reforestation, on a basis which 
limits taxation on reforested holdings for 
specified periods of fifteen to fifty years. 
Forester Cary, who has been studying tree 
growth and reforestation in the southern States, 
deseribed several of the operations he has 
visited in the course of his studies. Fire pre- 
vention and the open stock range problems were 
discussed at some length, while the question of 
taxation as usual came in for its share of at- 
tention. The committee’s findings and conclu- 
sions as to policy were embodied in the recom- 
mendations submitted to the association direc- 
tors. 





NORTH CAROLINA PINE MONTHLY 

NorFouk, VA., June 13.—A call has been is- 
sued by Secretary Vaughan Camp for the next 
monthly meeting of the North Carolina Pine 
Association to be held in Norfolk, Va., at the 
Monticello Hotel, at 10 a. m., Wednesday, 
June 29. 

There will be several important matters com- 
ing up for attention, among them an interest- 
ing report from R. A. Parsley, chairman of the 
transportation committee, regarding the meet- 
ing of the lumber manufacturers with the rail- 
road executives. D. O. Anderson will give a 
full report of the publicity campaign now being 
inaugurated by the National Lumber Manufac- 
turers’ Association. 

The hope is expressed that a large attendance 
of the members be had, as the present plan of 
the association is to have no other meeting dur- 
ing the summer months, but to have a meeting 
early in September in Wilmington, N. C. 





MONTANA MANUFACTURERS MEET 

SPOKANE, WASH., June 11.—The Montana 
lumber manufacturers who attended the meet- 
ing of the Western Pine Manufacturers’ Asso- 
ciation here yesterday took advantage of the 
opportunity and called a meeting of the Mon- 
tana Lumber Manufacturers’ Association. This 
meeting was held just prior to the afternoon 
session of the western piners, between one and 
two o’clock. 

The president of the Montana manufacturers, 
Walter Niels, of the J. Niels Lumber Co., 
Libby, Mont., called the meeting to order, and 
Miss Olive Masters, the association’s secretary, 
read the minutes of the previous meeting. 

Reports of committees were heard but action 
was deferred until the next meeting of the as- 
sociation, 

The most important announcement was that 
the railroads have stated that the former dif- 
ferentials in rates from Montana points, as 
against Spokane points, to points east as far 
as the Missouri River and probably including 
St. Paul, will be restored. 





NORTHWESTERN AIDS DAIRY SHOW 


MINNEAPOLIS, MINN., June 14.—The North- 
western Lumbermen’s Association has appointed 
a committee to codperate with the management 
of the National Dairy Show, which is to take 
place on the Minnesota State fair grounds Oct. 
8 to 15. It consists of F. W. Mann, of the Atlas 
Lumber Co.; C. E. English, of the Midland Lum- 
ber & Coal Co.; G. L. Heegaard, of the Mandan 
Mercantile Co., and J. V. Dobson, of the J. F. 


Anderson Lumber Co. The association will help 
to advertise the show, in the realization that 
dairy development means more business for the 
lumbermen. Representative retailers have dis- 
cussed the subject with W. E. Skinner, manager 
of the show, at two local luncheons. 





ADVISORY BOARDS DO GOOD WORK 


Sr. Louis, Mo., June 14.—At the annual 
concatenation of the order of Hoo-Hoo in St. 
Louis last September, there was authorized the 
creation of advisory boards, one to act with 
each of the supreme officials. Each member of 
the Supreme Nine had the authority to appoint 
eight members of the advisory board to serve 
with him. 

‘‘The idea of this advisory board,’’ said 
Seeretary-treasurer H. R. Isherwood, ‘‘is to 
have greater representation in each jurisdiction, 
and to have the ideas and suggestions of each of 
these members for the betterment of the order, 
to aid in the selection of the Vicegerent Snarks, 
and to promote Hoo-Hoo activities in their re- 
spective localities. Members of the order are 
assured of greater activities and more benefits 
thru the many ideas and suggestions that are 
being made and to be submitted at the coming 
annual meeting in Fresno, Calif., Sept. 8-10.’’ 
The members of the eight advisory boards have 
been working harmoniously with their respective 
leaders and much has been accomplished for the 
good of the order. 


HOO-HOO PLANS FOR ANNUAL 


Sr. Louts, Mo., June 15.—First word of the 
tentative arrangements for the annual of the 
Coneatenated Order of Hoo-Hoo at Fresno, 
Calif., in September, was received today by 
H. R. Isherwood, secretary of the order. The 
information came from C. D. LeMaster, Vice- 
gerent Snark for the San Joaquin Valley dis- 
trict. 

It is planned that the convention will open 
Sept. 8 with the usual routine of business. On 
the night of Sept. 8 there will be a grand re- 
ception at the Fresno Hotel. Sept. 9 will be 
given over to business, with a concatenation 
in the evening. On the morning of Sept. 10 
members of the Osirian Cloister and candidates 
for that degree will journey by automobile for 
General Grant’s Park. The ceremonies will be 
held in the evening, the party remaining at the 
park over night, viewing the entrance to the 
Grand King’s River canyon Sunday morning 
and returning. 


RETAIL DIRECTOR OPPOSES TARIFF 


WasHIneTon, D. C., June 14.—Nelson Mor- 
gan, Washington representative of the Western 
Pine Manufacturers’ Association, today re- 
ceived the following communication from E. 
Bruce Hill, of Pittsburgh, a director of the Na- 
tional Retail Lumber Dealers’ Association, 
which was immediately given to the daily press: 


I am astounded at the information I have re- 
ceived in regard to the proposed tariff on lumber. 
Surely, the ways and means committee did not 
understand what a lumber tariff, based on the 
principle of reciprocity, would mean, and I am 
taking it for granted that it was adopted under a 
general reciprocity plan. It is very necessary that 
the situation be made clear at once to our represen- 
tatives. 

The proposed tariff means a 25 percent ad 
valorem on finished lumber, or from $7 to $10 per 
thousand. This is three to four times the rate on 
— lumber contained in the Payne-Aldrich 
The retail lumber dealer is opposed to this tariff 
for two reasons: First, the effect it will have on 
the depletion of our timber reserve. The retailer 
is not in a position to handle rough lumber from 
Canada but must buy finished lumber; and there- 
fore a duty of $7 to $10 shuts out Canadian lum- 
ber, as such an amount is prohibitive. 

Our supply of white pine is being exhausted very 
rapidly in this country and it is to the interest 
of the country at large to get every foot of Cana- 
dian white pine, and also other woods, in order to 
save our own timber supply. 

Second, the retailer is opposed to any tariff on 
account of the effect it will have on the resump- 
tion of home building. There is a dire need of a 
million and a quarter new homes in this country 
and how are we going to get them unless we can 
get the costs of building down? 

The proposed duty will automatically shut out 
Canadian finished lumber and will enable the Amer- 
ican manufacturer to get several dollars per thou- 
sand more for his finished product. This in turn 
Se the cost of the lumber to the home 
uilder, 











Dealers! Why 
Not Get This 
Extra Profit? 


When you sell a cus- 
tomer lumber to build a 
home, somebody is going 
to sell him the paint to 
go on it. Why not you? 
You've got the first 
chance. You can have 
him sold before the paint 
stores in your town know 
he’s going to build. And 
you'll find sales easy to 
make when you handle 


Dott 


RETARDENT PAINT 


The fire protection feature of 
our paints carries a good deal 
of weight with builders, be- 
cause it is right in line with 
the present demand for fire- 
proof building materials. Our 
paints—we make both interior 
and exterior—are guaranteed 
to do all that good paint should 
do and at the same time make 
wood painted with them fire 
resistant. We can make you 
most attractive terms. 


Write for dealer’s proposition. 


Pyro-Non Paint Co. 


Incorporated 
505 Driggs Avenue, BROOKLYN, NEW YORK 


REPRESENTATIVES 


Woodward-Wight Co., Ltd., - - New Orleans, La. 
Pyro-Non Products Co. ,440 New Guardian Bidg. ,Cleveland,O. 
Pyro-Non Paint Co., Inc., 208 North Wells St., Chicago, IH. 
K.M. Supply Company, 123 West 8th. St., Kansas City,Mo 
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Commercial Banking 
Foreign Exchange 


Investment 
Securities 


Member Federal Reserve System 





110 South Dearborn Street 
CHICAGO 





Capital $3,000,000 
Surplus . . . . $600,000 














Fix Your Credit Loss 
in Advance 


You can state pretty nosmuetony every 
item in your over-head expense but one 
—your credit loss. That you can only 
guess at. And how often you miss the 
mark, you, only, know! Because of pres- 
ent conditions, your credit loss is more of 
a problem than ever. 

If the year’s total covered credit losses 
exceed a certain previously agreed upon 
percentage of your gross sales, we repay 
the excess. 

hus your credit loss for twelve months 
is determined in advance and nothing can 
increase it. 

The cost of Credit Insurance is small 
compared to the security afforded. 


Over $9,500,000 paid to our 

pase ate «sa 
The American Credit-Indemnity Co. 
OF NEW YORK 


Sit Locust St. 1141 Marquette Bidg. 80 Maiden Lane 
St. Louis, Me. Chicago, Ii. New York, N. Y. 
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ROBERT W. HUNT & CO. 
INSPECTING ENGINEERS 
Independent Unprejudiced Inspection of 
LUMBER - PILING - TIES 
TREATED MATERIALS 


New and Used Rail and Equipment 


NEW ORLEANS, LA. JACKSONVILLE, FLA. 
Hibernia Bank Bldg. Bisbee, Bldg. 


Gen'l Office—2200 Insurance Exch., CHICAGO 











GILBERT NELSON & CO. 
Public Accountants 
600-601 LUMBER EXCHANGE BUILDING © 


CHICAGO 


TELEPHONE RANDOLPH 7777 








Lumbermen Enjoy Various Events 


GOLF AT MISSISSIPPI TOURNAMENT 


LavrEL, Miss., June 14.—The annual State 
golf tournament of Mississippi, beginning Tues- 
day and closing Friday of last week, was held 
on the beautiful links of the Laurel Country 
Club. There were 104 contestants from all parts 
of the State among whom were many well known 
lumbermen. 

J. R. Newkirk of Charleston, won the men’s 
championship. S. P. Hughes, of Meridian, was 
the runner-up, being defeated by Newkirk 3-2. 
In the second flight W. 8. Love, Laurel, won 
from Charles Green, Laurel, 4-2. The third 
flight was won by P. F. Allen, of Hattiesburg, 
from C. A. Barksdale, of Meridian, 7. up. M. F. 


Parker, Meridian, defeated K. E. Sharpe, Vicks- . 


burg, in the fourth flight, 4-3. 

It is interesting to know that Mr. Newkirk, 
winner of the championship is only 19. He is 
connected with the Lamb-Fish Lumber Co. The 
third flight winner, Mr. Allen, is a commission 
lumber buyer, and Mr. Hughes, runner-up, and 
Mr. Parker, fourth flight winner, are both en- 
gaged in the wholesale lumber business. 

Visiting golfers pronounced the Laurel course 
‘The best in the South’’ and were loud in their 
praises of the hospitality and entertainment fur- 
nished. 
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PHILADELPHIANS CHANGE DATE 


PHILADELPHIA, Pa., June 13.—The date for 
the summer outing of the Lumbermen’s Ex- 
change has been changed from June 30 to June 
29.. The meet will be at Willow Grove Park, 
with a baseball game between wholesalers and 
retailers in the afternoon, a dinner at the 
Casino, and then dancing and Victor Herbert’s 
orchestra. 


LUMBER TRADE GOLF ASSOCIATION 


PHILADELPHIA, Pa., June 13.—The sixteenth 
annual tournament and meeting of the Lumber 
Trade Golf Association was held June 6, 7, 
and 8 on the famous Shawnee course, at 
Shawnee-on-the-Delaware, near the Water Gap, 
Pa., with headquarters at Buckwood Inn. There 
were fifty-two in attendance and twenty-seven 
ladies. The players reported the course to be 
in the best of condition, and the three days, 
were enjoyed to the full. Fifty-one players 
qualified on Monday, with net scores from 73 
up. The championship was won by E. B. 
Humphreys,. of Camden, N. J., with low gross 
of 323 for 72 holes. The Lumber Trade Golf 
Association cup and gold medal for low net for 
72 holes was won by W. A. Webster, Newton 
Centre, Mass., with 288. Low gross prize in 
the qualifying round was won by E. B. Hum- 
phreys, with 81. Low net in the qualifying 
round was won by W. A. Webster, 93-23-70. 
The Pennsylvania team won the Saw Dust 
Trophy and individual prizes, the players on 
the team and their scores being: E. B. Hum- 
phreys, 81, Horace Smedley, Ardmore, Pa., 84, 
E. F. Henson, Philadelphia, 95, and R. W. 
Wistar, Philadelphia, 100, totaling 360. 

The winners in the several events, were as 
follows: 

First. eight, E. - Humphreys: J. A. Finley, 
— runner up. Second, W. A. Webster: 

X. Diebold, Philadelphia, runner up. Third, 
| Crowell, Newark, N. ae Sam B. Barr, Phila- 
delphia, ranner up. Fourth, J. G. Conner, Tren- 
ton, N. J.; Irving A. Collins, Moorestown, N. J., 
runner up. Fifth, A. R. Carr, New York; F. A. 
Benson, Philadelphia, runner up. Sixth, Harry 
Humphreys, Camden, N. J. ; we priges, Oneonta, 
N. Y., runner up. Seventh B Hopkins, Cin- 
cinnati; Jolin E. Lloyd, Pistadel pita, as up. 
First consolation, Horace medley ; = F. 
Herdling, Brooklyn, runner - Second, J. B. Du- 
bois, Dubois, Pa.; E. M. Diebold, Pittsburgh, run- 
ner up. ‘Third, M. G. Wright, Philadelphia; H. V. 
Meeks, Weehawken, N. J., runner up. Fourth, F. 
Schumaker, Boston; E. O. Robinson, Cincinnati, 
runner up. Fifth, J. C. West, Cincinnati; F. E. 
Wood, Boston, runner up. Sixth, es; Ace Briggs ; 
J. M. Farrell, New York, runner up. 

The Blasted Hopes prize was won by David 
Baird, jr., Camden, N. J., and Kickers Prizes 
were won by mw C. West, J. Anderson Ross and 
David Baird, j 

Officers ae. ‘elected as follows: 


President—J. Anderson Ross, Philadelphia, Pa. 





Vice president—Arthur B. Lane, New York. 
Treasurer—L. F. McAleer, Boston, Mass. 
Secretary—J. E. Troth, Philadelphia, Pa. 
Executive committee—H. W. Smedley, Ardmore, 

Pa., chairman; Henry Cape, New York; L. 

Smith, Boston. 

The limit of membership was increased to 125. 
The question of where next year’s meet is to 
be held was left to the executive committee. 
During the play there were events for the 
ladies, with prizes, and a generally good time 
was enjoyed. 


LUMBER TEAMS HIT THE NINEPINS 


Detroit, MicH., June 13.—With the team of 
Lowrie & Robinson flag winners, the seven- 
teenth year of the Detroit Lumbermen’s Bowl- 
ing league has come to a close after a warmly 
contested fight for supremacy. Twelve teams, 
all with some of the best bowling talent in the 
city, finished the season. Many of the partici- 
pants have been bowlers in the league since its 
inception. 

Here is the way the teams 
finished : 
Games Games 
Won Lost % 
Lowrie No.1...65 34 .656 
Huebner Lum- 


2 eee 60 39 .606 
Hamtramck 

Lumber Co..58 41 .586 
Wallich Lumber 

Daa aead'ee. a 54 45 .545 
Babcock rere 53 46 .535 


Lene Lumber Co. 53 46 .535 
Restrick No. 1.53 46 .535 
Braun Lumber 

Co. 48 





en 51 .485 
T. H. MYERS, Restrick ...... 39 60 .394 
Highest Individual Miller ........ 38 61 .384 


Single Game Bowler Lowrie No. 2..20 79 .202 


T. H. Myers, of the winning team, was the 
high individual single game bowler, running up 
258 in his best game. W. P. Ternes, head of 
the lumber company bearing his name, had the 
high individual three game honor, rolling 664. 

With the high individual average for the 
season, a mark of 178, L. H. Werner, of the 
Restrick Lumber Co., won the Morgan Sash & 
Door Co. cup for the third successive year. W. 
J. Cardiff won the trophy awarded by George 
H. Howenstein, secretary of the Detroit Lum- 
bermen’s Association, for rolling 5,826 total in 
thirty-three games. 





DO PITTSBURGHERS GET THIRSTY? 


PirtspurGH, Pa., June 13.—Wholesale and 
retail lumbermen of Pittsburgh, including prac- 
tically the entire membership of the clubs and 
other organizations of lumbermen in this city, 
will hold a picnic Saturday, June 25, at Key- 
stone Park on the Butler Short Line trolley loop 
a few miles north of Pittsburgh. Motoring 
to the park, most of the lumbermen will leave 
the Wabash building, in the downtown section, 
at 9 a. m., it was announced today by C. V. 
McCreight, president of the Ricks-McCreight 
Lumber Co., chairman of the entertainment 
and arrangements committees. Baseball, track 
and field events and other contests, with plenty 
to eat and maybe a wee bit to—er—imbibe, will 
be on the program. 





CINCINNATIANS PLAN GAY TIME 


CINCINNATI, OHIO, June 14.—Details of the 
outing of the Lumbermen’s Club of Cincinnati 
to be held next Tuesday have been completed 
and the members look forward to a banner event. 
Arrangements have been made to make the trip 
to Bass Island on the Little Miami River, 
about twenty miles from the city, in automobiles. 
In the afternoon there will be a baseball game 
between two teams to be known as the Regu- 
lars and the Independents. Roy E. Thompson 
has been named captain of the Independents 
and Emil Thoman will captain the Regulars. 
The remainder of the afternoon will be devoted 
to other outdoor sports. A sumptuous chicken 
dinner will be served, after which a short busi- 
ness meeting will be held. Following this the 
evening will be devoted to a social good time. 
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RE-ERECT LIBERTY POLE 


New York, June 15.—On Flag Day, June 14, 
there was erected in this city in City Hall Park 
a great flagstaff on the exact site of the original 
Liberty pole which stood there in 1766 and was 
cut down by the British when they oceupied the 
city after the American army evacuated New 
York. 

The origi: 11 pole came from Maine but the 
one erected '‘iuesday typifies the unity of the 
nation from coast to coast as the mainmast of 
the pole is of Douglas fir, the gift of the West 
Coast Lumbermen’s Association, and the top- 
mast comes from the east coast, the original 
State of Maine, the gift of Frank C. Deering, 
of Saco, Me. 

A procession in which appeared delegations 
from the New York Historical Society, Sons of 
the Revolution, Society of the Cincinnati, Society 
of Tammany, the American Legion and repre- 
sentatives of twenty-seven other historical and 
patriotic societies in the city marched thru the 
city to the City Hall Square to the erection 
ceremonies for this flag pole. 

Just prior to the Revolutionary War five poles 
were erected successively in what is now called 
City Hall Park and was then known as the 
Common. In those days the Common was 
the scene of all public gatherings and it 
was to celebrate the repeal of the Stamp 
Act that the first Liberty pole was 


erected by the colonists. By degrees the 
flag pole which was sponsored by the Sons 
of Liberty, a secret organization which had 
just sprung into existence, came to be a bone 
of contention between the authorities and the 
colonists and five times in succession the flag 
pole was cut down. As the authorities refused 
to petmit the erection of the fifth because of 
the disturbances the people determined to 
reérect it on a small strip of privately owned 
land running thru the Common. 

The present pole is as nearly as possible an 
exact duplicate of the original and stands in 
precisely the same spot. 





CENSUS OF WOODWORKING PLANTS 


According to a recently published census re- 
port of manufacturers conducted by the census 
bureau, there were 25,794 lumber and timber 
products establishments in the United States 
in 1919. In 1914 there were 27,229 such estab- 
lishments, making a decrease in 1919 of 1,435. 
The value of the products in 1914 was $715,- 
810,000 and in 1919, $1,400,000,000. 

Establishments making planing mill prod- 
ucts, not including planing mills connected 
with sawmills, numbered 5,314 in 1919 and 5,841 
in 1914, their output having a value of $560,- 
867,000 in 1919 and of $307,672,000 in 1914. 





New President of Southern Piners 


A. L. Clark, of Dallas, Tex., resigned his 
office as president of the Southern Pine As- 
sociation at a meeting of the directors of the 
association held at the Congress Hotel, Chi- 
eago, last Tuesday, and P. S. Gardiner, of 
Eastman, Gardiner & 
Co., Laurel, Miss., who 
was the vice president, 
now heads the associa- 
tion. 

Mr. Clark tendered 
his resignation stating 
that he did not find him- 





P. S. GARDINER, 
Laurel, Miss., 


New President of 
Southern Pine 
Association 





self in accord with the 
views held by the 
majority of the south- 
ern pine manufacturers 
regarding the principles 
that should govern in 
working out a solution 
of competitive freight 
rate relationships, especially in reference with 
the west Coast. He declared himself determinea 
to relinquish his office in order that his views 
might not prove embarrassing to the association, 
and in order that he might be free to express his 
convictions as to principles that should govern 
without being unfair either to himself or to 
the members of the association. He stated, 
however, that he was willing to remain in the 
service of the association, and will continue as 
a member of the board of directors. 

Mr. Clark was elected president of the South- 
ern Pine Association in February, 1919, and 
has twice been reélected to that office. 

Accepting Mr. Clark’s resignation, the diree- 
tors voted appreciation of his self sacrificing 
and energetic work as president for more than 
two years, and a commendation of the honesty 
of purpose that led to his resignation. 

Mr. Gardiner, the new president, has been a 
vice president of the association ever since its 
organization in 1914, and his ability is known 
thruout the country. 

Thomas Hamilton, vice;president and general 
manager of the Standard Lumber Co., Live Oak, 
Fla.,.of which concern Mr. Clark is the presi- 
dent, was elected a member of the board of di- 





rectors and vice president to succeed Mr. 
Gardiner. 

It was announced at this meeting that ap- 
proximately a dozen of the larger manufacturers 
of southern pine in Florida have decided to sub- 
seribe to the service of the Southern Pine As- 
sociation, and in view of this enlarged interest 
of the association in the Florida lumber pro- 
ducing territory the directors authorized Secre- 
tary J. E. Rhodes to establish a branch office 
at Jacksonville, Fla. This office, it was an- 
nounced following the meeting, will be in the 
charge of W. E. Gardner, traffic manager for 
the Georgia-Florida Saw Mill Association, who 
immediately wired his resignation to the latter 
association. Mr. Gardner in his new capacity 
will, in addition to the executive duties it will 
entail, continue to handle traffic matters for the 
Florida mills, as he has for the seven years of 
his connection with the Georgia-Florida Saw 
Mill Association. 

John M. Lucas, chief counsel for the associa- 
tion, was present at the meeting and made to 
the directors an extended statement on the in- 
junction suit which the Government has filed 
against the association. Joseph W. Bailey, 
former senator from Texas, also attended and 
was retained as associate counsel. 

Secretary Rhodes then reported on the con- 
ference he had recently with Secretary of Com- 
merce Hoover, and the codperation of the South- 
ern Pine Association with the Department of 
Commerce in the compilation of lumber statistics 
was offered by the directors. 

The report of the forestry committee, of which 
J. L. Kaul, of Birmingham, Ala., is chairman, 
was then considered. The committee met in 
New Orleans last week and recommended that 
the association offer its codperation with 
forestry officials of State governments in mak- 
ing field investigations of those forestry methods 
which when applied to practical logging opera- 
tions tend to protect and encourage second 
growth timber. The directors adopted a reso- 
lution based on his recommendation. They 
also endorsed the Snell bill, ‘‘ whenever it is so 
written as to make definitely certain the methods 
of accomplishing its purposes.’’ This resolu- 
tion, it was decided, will be submitted to manu- 
facturers of lumber for a referendum. 

The following directors attended this meeting: 
J. G. MeGowin, C. A. Buchner, A. L. Clark, 
R..M. Hallowell, P. S. Gardiner, W. E. Guild, 
Charles S. Keith, E. A. Frost, John M. Lucas, 
D. V. Dierks, and B. F. Bonner, representing 
John H. Kirby. 








Unload Lumber 
This Way 





and make a big saving on every car 
you unload. 

With Mathews Conveyers, every 
minute is utilized in unloading and 
piling. There are no idle trips—no lost 
motion. Just a continuous stream of 
lumber from car to yard—straight or 
around curves. 

One man puts the lumber on the con- 
veyer—the other takes it off. Mathews 
Ball Bearing Rollers and a slight grade 
do all the carrying—without cost. 


$14 &: Saved! 


Car 


Tests by the National Casket Co. of Pitts- 
burgh, Pa., showed a net saving of 33 man 
hours at 45%c per car, including the time 
necessary to set up the conveyer. 

Multiply the number of cars you unload 
each year by $14.00. The sum is your profit 
on the investment for one year. The saving 
in time and demurrage are sufficient to pay 
for the conveyer. 

Built of steel throughout, with ball bear- 
ing rollers. Years of service with practically 
no upkeep. Furnished in straight and curved 
sections of convenient length. Quick coup- 
lings included. 

Write for illustrated catalog. 


MATHEWS GRAVITY CARRIER CO. 


112 Tenth Street, Ellwood City, Pa. 


Branch Factories: Port Hope, Ont. — London. Eng. 
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Service 
You Want 


is the kind our facilities 
enable us to render at 
all times. 

Our mills have a daily 
+ oa of 300,000 feet 
fe) 


BAND SAWN AND KILN DRIED 


N.C. Pine 


ROUGH or DRESSED LUMBER 


& You'll find our prices 
right and our quality 
unexcelled in 


o 
% Partition, Ceiling, 
@,. Moulding, Trim, 
T Lath, Dimension. 


Inquiries and orders solicited for 
rail or water shipment. 


Surry Lumber Company 


Incorporated 1885 


Baltimore, Maryland 


Manufacturers 


9th Floor Union 
Trust Building, 














Who's uncertain in the lumber business 
and related lines? What list has all the 
names? « 


The Red Book wlll answer both questions. 
Sure on Collections too. 


Lumbermen’s Credit Association 
‘ CHICAGO NEW YORK 








Bue Oak FLOORING 


THE Best Oak Hooting 











We Manufacture— 
Full product of Cut- to-size 
Cottonwood Logs C R AT f N G 


Booraem-Kemper Lumber Co., Inc. 
Capacity—Car per day. 








Lansing, lowa a 














HOO-HOO CLUB ORGANIZING 


ATLANTA, GA., June 13.—The second meeting 
of the Hoo-Hoo Club of Atlanta was held on 
June 6 at the Daffodil, this city, at which a 
goodly number were present, Milton Klein, 
president, presiding. C. B. Harman is secretary 
and treasurer of the club. 

Mr. Klein brought the meeting to order with 
a short talk outlining the business to be taken 
up and then Secretary Harman read the report 
of the committee on constitution and bylaws 
and upon a motion of G. W. West it was re- 
ferred back to the committee for more complete 
formation with instructions that the constitu- 
tion and bylaws be made up in separate form 
and with the suggestion that the annual dues 
be $5 a year and that each member present pay 
his pro rata share of the expenses of each meet- 
ing of the club. The revised form is to be 
ready for consideration and probable adoption 
at the July meeting. 

The following were then appointed as a com- 
mittee on program and entertainment for the 
July meeting: W. J. Fraser, chairman; R. C. 
Morrison, C. B. Harman and George W. West. 
This committee was given instructions by Presi- 
dent Klein to see that the next meeting of the 
club is a ‘‘hummer.’’ 





DISCUSS BUYERS’ STAND ON RATES 


JACKSON, Miss., June 13.—A general discus- 
sion in regard to pending reduction in freight 
rates, lead by B. C. Godwin, was the feature of 
last Thursday’s meeting of the Jackson Lum- 
bermen’s Club. The meeting was held during 
luncheon at the Edwards House, President C. E. 
Klumb presiding. It was the consensus that 
buyers need not hesitate to place their orders, 
as there was little likelihood of a cut in rates 
soon, and, should the rates go down before ship- 
ment, the mills are willing to protect the buyers. 

C. W. Payne, manager of the Chess-Wymond 
Lumber Co., told of beginning life as a tele- 
graph operator and recounted many experi- 
ences as such with Tennessee railroads. He 














became connected with the company he is nuw 
with at Carthage, Tenn., in 1910, and was 
transferred to Jackson, Miss., soon thereafter. 
He said the plant at ‘this place was engaged 
in the manufacture of barrel staves from white 
oak timber. He said the Volstead Act rendered 
the company a severe jolt, but it had prospered, 
nevertheless. 

Mr. Godwin was assigned the duty of provid- 
ing entertainment next week. 





RATE CUT WOULD BENEFIT ROADS 


Tacoma, WASH., June 11.—Statements made 
in Tacoma by H. E. Byram, president of the 
Chicago, Milwaukee & St. Paul railway, who 
on June 7, in a public statement, declared that 
no reduction in freight rates can be expected at 
the present time and that the reduction in wages 
of railroad workers is not sufficient, were an- 
swered June 9 by Paul Johns, president of 
the Lumbermen’s Club of Tacoma. His offi- 
cial statement is in part as follows: 


President Byram is evidently not well posted as 
to the amount of lumber that is being sold in the 
territory east of the Mississippi River as evidenced 
by the shipping records of the eastern and south- 
ern manufacturers. If the western roads are con- 
tent to sit idly by and see an immense amount af 
tonnage escape them at a time when the extra 
volume would mean so much to them, the people 
of this section will have to abide the time when 
some more astute men are at the helm. The rail- 
road business is no different from any other big 
business in that volume spells the difference _be- 
tween loss and profit. 

President Byram’s statement that a 20 percent 
reduction in freight on lumber that goes into a 
house is a small item, needs a little consideration. 
The architect, retail yardsmen and contractors 
have to figure their charges on delivery costs, 
which would result in an extra freight cost of $96 
on a bill of lumber to the retail yardsman, amount- 
ing to $140 to the eastern home builder, a sum 
sufficient to pay the interest for a year on the 
sum of $2,000. A saving of 20 percent in freight 
on all commodities would amount to more than 
double this figure in the saving on the cost of a 
small house in Chicago, as the decreased freight 
would reflect reduced living costs, and this in turn 
decreased wages, and building would be greatly 
stimulated, as the lower costs make building loans 
more easily obtained. 





Labor Men Discuss Building at Annual Meet 


DENVER, CoLo., June 13.—The department 
subeonventions preceding the annual convention 
of the American Federation of Labor, which 
began here today, were productive of news of 
more than passing interest to the lumber trade 
and building industry generally. 

One of the outstanding features of the build- 
ing trades department convention was the adop- 
tion of a resolution directing the executive coun- 
cil of the department to investigate the feasi- 
bility of establishing a national building ma- 
terials supply company, to function under the 
direction of the executive council or an agency 
to be designated by it. Proponents of the 
resolution asserted the move is necessary to 
combat building material supply dealers, who, 
the resolution charged, ‘‘have entered into a 
combination with various elements and associa- 
tions that are trying te destroy the building 
trades unions.’? 

The executive oom was instructed to re- 
port on its investigation of the subject at the 
next annual convention of the building trades 
department. 

No less important was the action of the build- 
ing trades department in suspending the United 
Brotherhood of Carpenters & Joiners of Amer- 
ica, because of that body’s refusal to abide by 
a decision of the National Board for Jurisdic- 
tional Awards in the Building Industry in a 
dispute between the carpenters and sheet metal 
workers. In suspending the carpenters, the 
building trades department reaffirmed its sup- 
port of the board and adopted a motion order- 
ing all the building trades unions to comply 
with its decisions. William L. Hutchinson, 
president of the carpenters’ union, the largest 
in the building trades department and the sec- 


ond largest in the federation, declared that 
‘“‘The action will disrupt the building trades 
and result in chaos in the building industry.’’ 

Attacks on the building supply dealers was 
the burden of many of the addresses made 
during the progress of the department conven- 
tion. William J. Spencer, secretary, asserted: 

Labor is not responsible for excessive costs of 
building, notwithstanding efforts of cold, calculat- 
ing interests to place the blame on the back of 
labor, in order that the building materials dealers 
may, thru duplicity, continue to reap their harvest 
of inflated prices. The curtailment of building 
activity is traceable to excessive cost of building 
materials. While some building materials, includ- 
ing lumber, have temporarily decreased in price, 
there is no assurance that higher prices will not 
become immediately effective with. the resumption 
of building activity. When the contractors direct 
their aim solely at a reduction of the worker’s wage 
and suffer material dealers the enjoyment of un- 
limited latitude, they are simply taking part in a 
monumental game of opera bouffe for the purpose 
of deceiving the home owner, or prospective builder. 

John H. Donlin, president of the department, 
was slightly more temperate in his remarks. He 
urged cessation of internal strife and co- 
operation of capital and labor to revive build- 
ing and reduce the high cost of living. Mr. 
Donlin predicted that building operations will 
resume with a rush in the near future, and 
advocated the inauguration, at once, of a na- 
tional home building campaign. ‘‘It can be done 
cheaper and more expediently now than in the 
recent past or near future,’’ he said. 

The annual report of the executive council 
of the federation, presented at the initial ses- 
sion of the convention, shows that strikes during 
last year cost the building trades more than 
$1,000,000; the coal miners $3,000,000; the iron 
molders, the machinists and the cigarmakers, 
approximately $900,000 each. 
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THE LITTLE BILLS 


When things are humming, business coming, ev ’rybody glad, 
When lumber selling’s simply telling prices to be had, 

When all you need to do, indeed, to sell a man a lot 

Is tell the figure to some jigger, anything you’ve got, 

We’re often mournful, often scornful, over little biz— 

But now and then it’s welcome when it’s all the biz there is. 


Yes, forty, fifty, cars are nifty on the dotted line; 

You’re glad all over, right in clover, feeling fit and fine. 
Perhaps you wire it, say to fire it to them right away; 

But tomorrow brings you sorrow, spoils your perfect day. 
Phone starts ringing. Boy is bringing up a telegram 


From the mill. 


It can not fill it. 


Haven’t got it. Damn. 


Just at present mighty pleasant are the little bills— 
Welcomed gladly, often madly, at the biggest mills. 

And a fellow selling yellow pine or fir or what 

Now can offer, safely proffer, lumber he has got. 

That’s the lining that is shining thru the clouds there are: 
When you sell them you can tell them they will get the car. 





BETWEEN TRAINS 


LEXINGTON, Ky.—This is the town that Ralph 
McCracken made famous. Tonight Ralph as 
chairman, ably assisted by L. M. Moore, for- 
mer president of the Kentucky Retail Lumber 
Dealers’ Association, John Tom Perry, Sam 
H. McCormick, Ben P. Eubanks, Leland Hanks, 
C. C. Congleton, and L. C. McCormick, made the 
lumber business as celebrated in Lexington as 
these gentlemen are celebrated in the lumber 
business. It was ‘‘Lumbermen’s Night’’ at 
a dinner at the Phoenix to which members of 
various organizations to which the above named 
gentleman belong had been invited. The other 
lumber folks who performed were Mrs. Mce- 
Cracken, who sang and was warmly encored, 
and the famous southern pine picture ‘‘ From 
Log to Lumber,’’ which the committee had se- 
cured for the purpose, and which was reeled 


off. 

Bill Delaney, once president of the United 
States, as far as hardwood is concerned, was 
also present. Bill told us he is eating only 
two meals a day. We knew the lumber busi- 
ness was bad, but we didn’t know it was as 
bad as that. 





GREENSBURG, IND.—Nearly everybody has 
heard of the town that has a silver maple tree 
growing out of the tower of its courthouse. 
Some bird carried a seed up there forty or 
fifty years ago and the seed, with all the 
foolish courage of a man starting another 
yard in a one-yard town, took hold and grew. 
The other points of interest in Greensburg are 
Will Pulse and Roy Kanouse. Will runs a lum- 
ber yard that covers a large part of two city 
blocks with its big sheds, mill, ete. It used to 
be Pulse & Porter, but since Jan. 1, Will has 
been the sole owner. 

It is the inevitable history of mankind that 
others shall enjoy the fruits of our labors; the 
land that grandad cleared with an ax is now 
ploughed with a tractor by a farmer who com- 
plains of the farmer’s lot and forgets that the 
farmer’s lot was cleared for him by somebody 
else. 

Roy is ‘‘the shoe feller’? and has what so 
many retail lumbermen lack, the knack of get- 
ting the most for his advertising money. It is 
remarkable how many men have an idea to 
advertise and then advertise without an idea. 
Roy’s ads are read before the news is. Roy’s 
idea is to give people what they want. A 
local Hoosier, for example, came into Rvy’s 
store the other day and said: 

**T want to git some shoes.’’ 

‘¢What kind of a shoe do you want?’’ asked 
Roy. 
eWhy,? ? said the farmer, ‘‘I want kind of 
a broad, easy kind of shoe like—I’ve got a 
homegrown toenail.’’ 

Will and Roy brought us over here to meet 
with the Rotary Club and Business Men’s As- 
sociations, and a pleasant time was had by all— 


especially us, as we hung around Will’s big 
brick mansion two days. 





Bay Crry, Micu.—Speaking of names, this is 
the place of residence of E. T. Lumber, lum- 
berman. We had heard of E. T. and had even 
had a letter from E. T., and yet we never could 
quite get over the idea that he was a myth. 
But today he sat right across from us at the 
Board of Commerce luncheon, and later we 
talked to him, and felt of him—and Lumber 
really is his name and lumbering his lifetime 
occupation. 

There were other lumbermen present, like 
Paul Smith, who always is, and Fred Westover, 
John Miller, W. D. Fox, T. P. Dixon, and no 
doubt others. Bay City needs no special intro- 
duction to lumbermen, but we shall record the 
fact that it was looking breezier and prosper- 
ouser than ever. We found the interior mill- 
work plant of the Westover-Kamm Co. running 
overtime. What, in the immortal words of 
Hamlet in his speech to the players, do you 
know about. that? 





Norton, Va.—We say it with no disrespect, 
but maybe you never heard of Norton. Yet 
here is a town of five or six thousand prosper- 
ous and progressive enough so that when 1t de- 
cided it wanted a new hotel it went out and 
sold $250,000 worth of stock with ease. We 
were invited down for the _ christening, 
and put in two delightful days in this little 
Switzerland of southwestern Virginia, not to 
mention nights. America is just full of hust- 
ling communities like this, and if we knew 
more about them we would be better Americans. 
They are as interesting as your New Yorks or 
your New Orleans. 

Norton lies in a beautiful valley in the Cum- 
berlands, and you know what the Cumberlands 
are if you are anything of a traveler. Surely 
you have not overlooked one of the beauty 
spots of the world within a few hours ride of 
Cincinnati to go chasing over the water to 
gush over a lot of foreign mountains that can 
not speak a word of English. 

We feel that we would like to say a few 
words about the southern dawg. The southern 
dawg is not only an animal—he is an institu- 
tion. 





Speaking of Pretty Deer 

A bunch of seven pretty deer wandered into 
the Schwartz lumber yard at Estes Park, Colo., 
the other day. We don’t know what effect it 
had on J. F., but we have known just one pretty 
dear to wander into a lumber yard in these parts 
and demoralize the whole office. And, before 
you are thru with them, ‘‘pretty dear’’ is right. 





We are always indignant when we think of 
‘*Grover Cleveland’’ Bergdoll; and then we re- 
member that, thank heaven, there is also a 
Grover Cleveland Alexander. 





Introducing 


Our Traveling Salesman 





“I draw a big salary, but 
have no expense account. 
travel in freight cars with every 
shipment. My employers claim 
that I am the best salesman 
on the road. The other boys 
keep busy at the mill to make 
sure: that I have a berth in 
every car.”’ 


Reynolds Bros. Lumber Co. 


Manufacturing 
Cypress, Short Leaf Pine and Hardwood 
Lumber and Rotary Cut Veneers 


Albany, Ga. 














o 
For Sale:— 


100,000 Feet 
90 6-4 kin 


days a 
and 
ee Hickory 
DRY 
Cut from good logs. No 


high grade stock taken 
out. 


O. L. Shull Lumber Co. 


LONOKE, ARK. 
\ JS 
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ROUGH AND DRESSED 


Cypress Lumber 
Shingles and Lath 


We are located 54 miles North of New Orleans 
on the Louisiana Railway and Navigation Co. 


Opdenweyer-Alcus 


Manufacturers Cypress Co. 
Sorrento, - - - Louisiana 








SE LONG and SHORTLEAF 

WEF FIOUENT \@ - 

tase Yellow Pine Lumber 
Flooring, Ceiling, Siding, 
Boards and Dimension. 


Cc. E. BLACK LUMBER CO. 


Montgomery, Ala. 
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HARDWOODS 


The Arrow Points the fied 











to the home of 
quality 


West Virginia Hardwoods 
and White Pine 


LONG OAK TIMBERS AND PLANK OUR SPECIALTY 


We invite your inquiries. 


The Arrow Lumber Co. 
mis; Parkersburg, W. Va. 


Raleigh, W. Va. Eastern Sales Office 
Natural Well, Va. Bourse Bldg., Philadelphia, Pa. 











ee ) 
| For Sale 7 


Southern 
, Hardwoods 


Wir : Elm Maple Cypress 
; Oak Gum Ash 
Hickory Poplar 


Jerome Hardwood 
Lumber Company 


JEROME, ARKANSAS 
We ship straight or mixed cars of 


Flooring, Oak, Ash, Cypress ae 
bail Soft <) | 


Gray Elm. 


We Offer: 


70,000 ft. 4-4 No. 2 Com. & Btr. 
36,000 ft. 5-4 No. 2 Com. & Btr. 
16,000 ft. 6-4 No. 2 Com. & Btr. 
21,000 ft. 10-4 No. 1 Com. & Btr. 


All thoroly air dried. 
Also on Sticks 5 mos. and under: 
225,000 ft. 4-4 No. 2 Com. & Btr. 
110,000 ft. 8-4 No. 1 Com. & Btr. 
20,000 ft. 12-4 No. 1 Com. & Btr. 


Will be pleased to quote. 


Foster-Latimer 





























ae Lumber Co. | 








BAND SAWED 


OUTHERNI 1LARDWOODS 


—the kind ecomomical buyers have 
in mind right now. We manufacture 
high grade lumber and ship it when 
you want it. Try us. 


The Hendrix Mill & Lumber Co. 


MOUND CITY, ILLINOIS 








Modern Lumber Co. 
NORTHPORT, ALA. 


YELLOW PINE ©Fe'5,"™ 


R. R. Johnston, Manager 











National Lumber Exporters’ Semiannual 


BALTIMORE, Mp., June 13.—The semiannual 
meeting of the board of managers of the Na- 
tional Lumber Exporters’ Association, held last 
Wednesday at the Manufacturers’ Club, in Phil- 
adelphia, brought together not only practically 
the entire membership of the committee but 
attracted also a number of the lumbermen affili- 
ated with the association otherwise, the entire 
roster being invited. 

R. 8S. Huddleston, of the Astoria Mahogany 
Co., president of the association, called the first 
session to order at 11 a. m., and made a clear 
and concise report of the export trade situation 
as it exists at the present time and as it 
has been set forth in these columns repeatedly 
in past months. 

The report of Secretary Harvey M. Dickson 
was a resumé of important matters that have 
come to his attention since the last annual meet- 
ing in New Orleans, among them the various 
developments with respect to transactions that 
throw a striking light upon the attitude taken 
by the foreign buyers. 

Dwight D. Hartlove, of Price & Heald, Balti- 
more, who is chairman of the transportation 
committee, presented a succinct and instructive 
statement on transportation conditions, rates 
of inland and ocean freight, bills of lading con- 
ditions and other phases of the work that would 
naturally come before his committee. 

It appears that during the last few months 
brokers and buyers have filed complaints against 
shipments of northern oak made thru the south 
Atlantic and Gulf ports, claiming that the stock 
was not northern oak. It was suggested that 
the general term northern oak, as used in buy- 
ers’ contracts, is much abused and greatly mis- 
understood. After considerable discussion of the 
matter President Huddleston appointed a com- 
mittee consisting of Edward Barber, of the 
Howard & Barber Co., Cincinnati, chairman; J. 
J. Linehan, of the Mowbray & Robinson Co. 
and J. W. Turnbull, of the J. W. Turnbull Lum- 
ber Co., to investigate the matter and define 
northern oak, and, if possible, name the States 
from which it may be shipped. 

Mr. Barber, as chairman of the railway oak 
scantling committee, reported that the rules of 
inspection which his committee prepared had 
not been acceptable to the Liverpool Timber 
Trade Association, and that the latter had sub- 
mitted another set of rules which was not ac- 
ceptable to his committee. On his suggestion 
the committee was continued with the request 
that an effort be made to prepare a set of rules 
which shall be satisfactory to the railway oak 
scantling shippers and to the foreign buyers 
and users of such lumber as well. 

Gustave A. Farber, London representative 
of Russe & Burgess (Inc.), Memphis, and 
chairman of the United Kingdom uniform con- 
tract form of contract committee, was present, 
and a proposed draft of such a contract was 
discussed. A special committee consisting of 
Mr. Farber, Mr. Barber and John L. Alcock, 
the latter of John L. Alcock & Co., of Balti- 
more, was appointed to draft a form of contract 
for Mr. Farber to submit to the hardwood sec- 
tion of the Timber Trade Federation of the 
United Kingdom on his return to England. 
Shortly after Mr. Farber sailed for the States, 


’ in December last, it was brought to the atten- 


tion of Secretary Dickson that the hardwood 
section of the Timber Trade Federation of the 
United Kingdom was about to prepare a form 
of contract for submission to the National 
Lumber Exporters’ Association. On request, 
the chairman of the hardwood section con- 
sented to hold the matter in abeyance until 
Mr. Farber’s return. The matter of the uni- 
form form of contract has been under dis- 
cussion between the Timber Trade Federation 
and the National Lumber Exporters’ Associa- 
tion for a number of years, and it is now be- 
lieved that thru having a representative of the 
latter organization meet in conference with the 
special committee of the Timber Trade Feder- 
ation, a form of contract can be prepared which 
will be satisfactory to American exporters 
and to British importers as well. 


A Liverpool form of contract was under 
discussion between the Liverpool Timber Trade 
Association and the National Lumber Exporters’ 
Association for the last year, and a draft was 
agreed upon, Mr. Farber, who is chairman of 
the latter’s committee, being requested to take 
up the matter personally with the Liverpool 
association on his return to England. 

Various other matters of minor importance 
came up and there was an extended discussion 
of the questions mentioned, the committee re- 
maining in session, with a short interval for 
luncheon, the greater part of the day. A rising 
vote of thanks was given to M. J. Dukes for 
the interest he has taken in taking the semi- 
annual meeting to Philadelphia and for his 
efforts in securing suitable accommodations in 
the Manufacturers’ Club. 





MOLDS AND WOOD DESTROYERS 


Not all fungi which live upon wood impair its 
strength, but conditions which promote the 
growth of molds, blue stain fungus, and other 
noninjurious fungi are usually favorable to the 
growth of the wood destroyers, and these may 
be active on the same wood bearing the molds. 
Hence, the presence of molds on timbers intend- 
ed for any structural purpose should cause them 
to be looked on with suspicion. 

In the early stages of their growth the molds 
and the wood destroying fungi sometimes have a 
very similar appearance, and there is no simple 
means known to the Forest Products Laboratory 
by Which lumbermen and wood users can separ- 
ate them at sight. The surface growth of molds 
is generally cottony or felty in appearance; the 
mycelium or fine mold threads are interwoven, 
never compacted into membranous sheets or 
strands. The mycelium of wood destroyers may 
be fluffy and glistening, but more usually are 
compacted into strands or fan shaped patches. 

The characteristic feature of mold growth 
on wood is the fact that the minute threads 
which enter the wood do not bore into the wood 
fibers or dissolve them away. They pass thru 
the spaces between the fibers or enter them 
thru the natural openings, called pits, which are 
found in the walls of certain cells. Starches, 
sugars, and other contents of wood cells con- 
stitute the food of the molds. 

The wood destroying fungi are able to send 
their threads right thru the wood fibers, break- 
ing down the cell walls and utilizing parts of 
this decomposed material as food. This action 
very markedly weakens the wood, making it 
crumbly, stringy, or spongy, producing rot or 
decay. The presence of wood destroying fungi 
is an advanced stage of growth is evidenced 
by fruiting bodies, commonly called mushrooms, 
toadstools, conchs, or brackets. 

The principal economic loss caused by molds 
is thru the staining or discoloration of the 
wood. No greater injury may be caused by the 
wood destroyers in their early stages; but their 
work will continue and finally result in the de- 
struction of the wood if favorable moisture and 
temperature conditions prevail. 





A PRELIMINARY report of the Forest Service 
shows that New York cut 411,000,000 
feet of lumber in 1920, valued at $20,- 
000,000, or nearly double the value of 
the 1918 cut. This remarkable increase 
was due primarily to the great postwar 
increase in lumber prices, which reached its 
peak in March, 1920, together with the fact 
that the quantity of lumber sawed increased 25 
percent in two years. The number of miils 
cutting 50,000 feet or more increased from 
1,023 to 1,206 in the same period. The average 
valuation f. 0. b. mill of the lumber cut was $48 
a thousand feet—the highest point on record. 





SHIPS BEING BUILT in American yards on May 
1 for private account numbered 254, totaling 
820,000 gross tons. 
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FIELDS FOR INDUSTRIAL ENDEAVOR 





The Wood Markets of Eastern Europe 


[Special correspondence to AMERICAN LUMBERMAN] 


BuDAPEST, HuNGAry, May 20.—Conditions on 
the wood markets of eastern Europe are very un- 
favorable, and so is the outlook. Prices have not 
yet relaxed from their abnormally high levels, al- 
tho the prospects are that they soon will. One 
can not say that there is an overproduction in the 
wood industry, but there certainly is an ‘“under- 
consumption.” Building thruout this section of 
the continent is at a standstill, and is not likely 
to be resumed until economic conditions have 
changed radically. Even the farmers are making 
none but the most necessary repairs. On the other 
hand, the sawmills continue in operation, because 
the logs already felled must be manufactured, and 
stocks are accumulating steadily. The necessity 
for the mills to sell is becoming more and more 
urgent, and as demand is very dull it is reasonable 
to expect that prices will not long remain at the 
prevailing levels, but that sacrifices must be made. 


The wood goods situation in Roumania is still 
affected by the acute demoralization of transporta- 
tion in that country. The railroads there are in 
such bad condition that it is impossible to obtain 
regular traffic, and exportation is out of the ques- 
tion. It is estimated that there are at Roumanian 
stations about sixty thousand carloads of sawn 
softwoods and about one hundred thousand car- 
loads of firewood awaiting transportation, not 
counting the very large stocks at the sawmills at 
a distance from the railroads and in the forests— 
and these stocks naturally increase from day to 
day. Much of this lumber is sold, and there is a 
demand within the country and in Hungary and 
the Mediterranean countries probably on a par 
with the current production, but the difficulty is 
utter inability to deliver. The Foresta (Ltd.), one 
of the largest lumber manufacturing corporations 
in eastern Europe, was obliged recently to buy 
twelve locomotives and a large number of railroad 
wagons to make possible the forwarding of its 
wood goods to the harbor of Galatz for exportation, 
and it hopes as a result during this summer to 
forward about two thousand carloads monthly. But 
even this would not relieve the needs of the mar- 
kets to any consequential extent. The situation 
wiil improve only when transportation between 
Roumania and Hungary can be carried on unin- 
terruptedly, and it becomes possible to send Hun- 
garian locomotives and wagons to transport Rou- 
manian timber to Hungary and the other western 
European States. 

In the meanwhile. timber values have decreased 
very materially in Hungary, and the other timber 
importing countries have to large extent covered 
their wants. It is to be feared that when the 
large quantities of Roumanian timber finally make 
their appearance on the western markets there will 
be such a slump of prices that the Roumanian pre- 
ducers will have to take losses. 

The wood producers of Czecho-Slovakia recently 
held a meeting at Bratislava, at which they strongly 
protested against the Government order and the 
high export taxes which hinder the exportation of 
timber, in consequence of which there are now in 
Czecho-Slovakia very heavy stocks of timber at the 
mills which are in danger of deterioration. They 
addressed to the Government the urgent request 
that it reduce export taxes on wood of all kinds 
immediately and that all orders hindering the 
foreign shipment of wood goods be countermanded, 
which denands the Government was quick in com- 
plying with. The lower export taxes and the re- 
cent lessening of the spread between the values of 
the Hungarian and the Czecho-Slovakian crowns 
already have resulted in increased trade in wood 
between the two countries—at the present time 
chiefly in firewood, but will certainly very soon 
also affect trade in timber and lumber. 


The lumber production in Jugo-Slavia has de- 
clined very materially, both because the domestic 
consumption is very light and because export trade 
with western Europe is very difficult to carry on. 
Fiume, the harbor thru which the Jugo-Slavian 
wood exports naturally would move, still is de- 
moralized to the extent of being incapable of 
handling traffic. About the only consequential de- 
mand in western Europe at present is for railroad 
sleepers of oak and beech. In France several mil- 
lions of these sleepers are urgently required, and 
Jugo-Slavia, Roumania and Poland are the only 
countries in Europe today which could supply 
them—but they can not deliver them. Negotia- 
tions for the purchase of these sleepers are going 
forward, but whether there will be any result is 
a question, for the governments of the respective 
producing countries make it exceedingly difficult 
to export railway sleepers, the entire production of 


which they claim they require for their own rail- 
ways. 

Austria in prewar days never had the importance 
it now has as a wood producing country. As this 
country is in an awful economic plight, not having 
nearly enough food of its own production for its 
population, and as its exchange is very low, it must 
import great quantities of provisions at very dear 
prices, so it finds it necessary to export everything 
posible to create credit for the imported com- 
modities. For this reason great expansion in the 
production and export of timber has been forced. 
and as Austrian values are very much lower than 
those obtained in any other equally accessible coun- 
try, Austrian timber has been much sought for 
by Italian, French and Hungarian buyers. But as 
the more urgent requirements of these eountries 
have by this time been covered, there is not now 
the former activity to the Austrian timber trade, 
and prices have declined. 

The value of the Hungarian crown has increased 
quite materially of late, which has increased the 
country’s ability to buy Austrian and Czecho- 
Slovakian timber. But this rise in exchange has 
had the further effect of raising the value of fur- 
niture of Hungarian manufacture in the import- 
ing countries of western Europe, with the result 
that this very important trade has been almost 
completely checked. With the furniture industry 
at a standstill and with building operations at a 
very low level, there are at this time very small 
needs for timber. Retailers have large stocks on 
hand which they bought at high prices, and it is 
only natural that they are loath to sell at the low 
prices which in the case of newly acquired stocks 
would be justified in view of the recent tremendous 
declines in the manufacturers’ prices. 

Poland is now the most important wood produc- 
ing country in eastern Europe. The Polish pro- 
vinces which before the war belonged to Russia, 
Germany and Austria always have been large tim- 
ber exporters. The northern part of the present 
republic in those days forwarded wood products 
by floating on the Vistula to Danzig, and from that 
port to England, Holland, France ete.; but the 
greater part of the Polish wood export was for- 
warded both by river floating and by railway to 
the German ports and distributed from them. The 
southern part of the country—the Austrian Pro- 
vince of Galicia—sent its timber partly thru Ger- 
many or Austria, and partly to the Mediterranean 
markets thru the port of Galatz. The consolidated 
Poland of today has a forest area of more than 
6,000,000 hectares (15,000,000 acres), and con- 
tains an especially fine quality of fir, and also ex- 
cellent white oak and beech. The timber industry 
in this country is growing in importance, altho 
hindered by transportation difficulties ; and Poland 
is without doubt destined to take a leading part 
in the future timber trade of Europe. 


__-s 


Orders for 4,000,000 Feet Booked 


San Francisco, CAuir., June 11.—Conditions in 
the export trade continue to be quiet, as far as most 
foreign countries are concerned. Australia is not 
buying lumber to any extent and South American 
trade is very dull. China and Japan, however, are 
in the market. The Douglas Fir Exploitation & 
Export Co., this city, sold 4,000,000 feet during the 
week, mostly Japanese squares. The barkentine 
George U. Hind has left the Columbia River with a 
cargo for Durban, South Africa. Ships are scarce, 
on account of the maritime strike, and buying is 
interfered with by the uncertainty of securing ton- 
nage. 

The Redwood Export Co., this city, has no new 
business to report on lumber sales. Tie inquiries 
are coming in from the west coast of South Amer- 
ica, and a sale of 20,000 pieces has just been made. 








Rice Exports Boost Parcel Shipments 


BEAUMONT, TEX., June 13.—Thru the combina- 
tion of lumber and rice exports, Beaumont lumber- 
men are now making many satisfactory shipments. 
The demand is not always sufficient to take care of 
the usual cargo ranging from 1,000,000 to 3,000,000 
feet, but parcel shipments overcome this disad- 
vantage. This arrangement had not only opened 
up the West Indies market to Beaumont lumber- 
men, but is now extending to Europe. 

One vessel has already been booked for Rotter- 
dam and Hamburg with rice and lumber. The 
schooner Louisville Bridge will arrive in Beaumont 
tomorrow to take on such a cargo for Greece. The 
schooner Elsie arrived in port and will take on a 
cargo of 500,000 feet of lumber for Tampico. 
The Lake Gadsden sailed yesterday for Porto Rica 
with a cargo of lumber and rice. Another Lykes 












All Home Builders 
Are Sales Prospect 


When you show your custo- 
mers how little more oak floors 
cost than softwood floors you'll 
find it quite easy to get them to 
fit up their new homes with 


Acorn Brand 


‘*America’s Best Oak Flooring’’ 
Other points you can use to advan- 
tage in selling “Acorn” Brand are the 
ease with which it can be kept clean, the 
attractiveness it adds to the home and 
its economy in the long run. 


May we quote you prices? 


Nashville Hardwood 
mime Flooring Co. 


and Mills, 
NASHVILLE, TENN. 














QS — 








Perfection | Brand 











never fails to satisfy the 
\ most exacting buyer. 
We put into it quali- 
ty that makes it a 
favorite with deal- 
\ ers and builders 
alike. We ship 
mixed cars oak 
flooring and 
oak lumber, 
quartered and 
f plain, also Vel. 
SAWED 7 N vet Edge 


SAWED \ : : 
TONGUED AND GROOYED, END MATCHED OAK FLOORING Flooring strips. 








Arkansas Oak Flooring Co.,?in¢ 3" 








They Gan’t 
Pass It Up 


Perfectly:c'ean, carefully milled floor- 
ing will always clinch the orders of 
exacting buyers. That’s why deal- 
ers prefer to sell our 


13-16" and %" OAK 


FLOORING 


All 34" stock is carefully wrapped for L.C. L. 

shipment; or, upon request, forcarload buy- 

ers. A trial car will show you how this floor- 

ing boosts sales. Better include some of our 
flooring. 


MMinnville Mfg.Co. 


M°Minnville,Tenn- 
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FV Taga anya. 
MFG.C 


WHOLESALE 
e MANUFACTURERS 


WHITE PINE 
QUALITY MILLWORK 
OPEN SASH AND 
GLAZED WINDOWS 
PANEL DOORS 
SASH DOORS 
COLONIAL COLUMNS 
SCREEN DOORS 
GARAGE DOORS 
COMBINATION SCREEN 
AND STORM DOORS 
VENEERED DOORS 
STOCK COLONNADES 


Facilities 
DUBUQUE, 
IOWA. 


Ses . 
STRAIGHT¢- MIXED 
CARS A SPECIALTY 
OVER 1S ACRES FLOOR SPACE 








YELLOW PINE 


SHORT LEAF 
ROUGH AND DRESSED 


OAK—GUM—TUPELO 


MILLS—SULLIGENT, ALA, 


KENTUCKY LUMBER CO. 


MANUFACTURERS LEXINGTON, KY. 











W. E. Small Mfé. Go. 


CORINTH, MISS. 


Short Leaf Pine 


Wire reply to 
all inquiries. 

















H. C. BELL 
LUMBER CO. 


aa’s PINE 


Corinth, Miss. 


Dimension and 
Boards10 to16’ 





2x4’s 
Two by Fours 


Dress S4S Standard and & Scant 
9 tol2 ft. 


Shortleaf Yellow Pine 


ALSO OAK CROSSTIES 


McRae Lumber Company 
CORINTH, MISSISSIPPI 





M.M. Elledge Yeilow Pine 
Lumber Co. 2x4’s 


We own and operate 5 


sawmills and 3 planing imensi 
mills at Corinth, Miss.; Dimension and Boards 
Paden, Miss.; Red Bay, General Offices: 


Ala.; Littleville, Ala. CORINTH, MISS. 





Pocahontas Lumber Co. 
CORINTH, MISSISSIPPI 
Specialists in Two by Fours 


Planing Mills at Corinth, Tishomingo, Miss. 
and Lynn, Ala. 


L. F. GARRETT, Owner and Manager 











line steamer is due June 20 for a like cargo to the 
West Indies. The schooner Ludlow is taking 
1,000,000 feet of lumber for Tampico, the cargo 
being handled by the Beaumont Forwarding Co. 
The steamer L’Amico is also taking on a cargo of 
brick and lumber for Tampico. Charles A. Bland, 
traffic manager of the chamber of commerce, has 
been advised by the Lykes Line that it had def- 
initely decide to send the Fourth Alabama to Beau- 
mont for general cargo to Rotterdam and Hamburg. 
The Beaumont Forwarding Co. will handle this 
shipment. 


Japanese and South Americans Order 


SEATTLE, WASH., June 11.—The tendency of 
the Japanese market to take advantage of low 
freights is still reflected in a demand for squares 
and flitches. In some quarters the trade is re- 
ported as easing off a bit, but at the offices of the 
Douglas Fir Exploitation & Export Co. the trend 
is toward an increased movement. This week 
there was a revival of inquiry from South Amer- 
ica, accompanied by the booking of an order for 
800,000 feet of Douglas fir for Callao. 








Orange Loads Many Offshore Cargoes 


ORANGE, TEX., June 13.—With eleven vessels in 
harbor at one time for lumber cargoes it begins to 
look as if Orange was coming into her own, in so 
far as export business is concerned. The schooner 
Albert Myer cleared last week for Tampico with 
580,000 feet of lumber for the Orange Forwarding 
Co. The Ward liner Lake Flora Vista cleared 
Sunday with 790 tons general cargo and 1,150,000 
feet of lumber for the same firm for Tampico deliv- 
ery. This firm is loading the Ward liner Lake 
Govan, which will carry 1,000,000 feet of lumber 
and 600 tons general cargo, and the bark Alpena, 
which will carry 1,150,000 feet. 

The Norwegian steamer Modeni is completing a 
eargo of 1,000,000 feet for Lutcher & Moore and 
the schooner William H. Marston is taking on 
1,200,000 feet for the same firm. The Lutcher & 
Moore company is also loading the British schooner 


Copperfield and furnishing cargo for the American 
schooner Hilda M. Stark. At its upper mill this 
firm is loading its own schooner Roseway and the 
British schooner Integral, and at the rice mill 
wharf is loading the schooner Lillian HE. Kerr. 


To Attempt Transpacific Rafting 
- Vancouver, B. C., June 11.—The first inquiry of 
any importance to be received from Great Britain 
for some time is for 250,000 feet of large timbers 
suitable for dock work. The entire order is for 
several million feet, but it is being dealt out in 
small parcels suitable tor shipment on the regular 
steamers plying between Vancouver and Liverpoo! 
Answer to quotations is now being awaited. 

Rafting logs across the Pacific is to be tried 
again, this time by the Japanese, and it is expected 
that a raft will be started in August. This venture 
has not met with much success in the past, but 
with the bringing of a big Davis raft from up coast 
to the Howe Sound plant of the Whalen Pulp & 
Paper Co., Japanese have figured out that they may 
be able to take the rough timber to their own 
country. 








Cuba Rates Cut; European Rates Go Up 


MOBILE, ALA., June 13.—The Munson Steamship 
Co., which operates the only regular service be- 
tween Mobile and Cuba, announced last week that 
it had reduced rates on all commodities from Mo- 
bile to Cuban ports 10 to 25 percent, lumber taking 
nearly the larger percentage in cut. 

Steamship services to European ports announced 
an increase averaging about 25 percent in rates, 
lumber advancing from $12 to $16 a thousand. 

Exports for the week are: To Genoa, Italy 
689,000 feet sawn pitch pine timber and 330,000 
feet longleaf pitch pine timber; to Caibarien, 


Cuba, 75,267 feet pitch pine lumber; to Aricibo, 
Porto Rico, 96,000 feet dressed and 102,000 feet 
rough southern pine lumber; to Aguadilla, Porto 
Rico, 214,000 feet dressed and 219,000 feet rough 
southern pine lumber; to the Virgin Islands, 73,- 
000 feet pitch pine lumber. 





But little change is to be noted in the general 
situation. The resumption of building work in 
Chicago, pending adjustment of the wage dis- 
putes by an umpire, is a favorable factor, the 
effect of which will be more than local. The 
volume of business developing seems to increase 
from week to week, tho not yet reaching normal 
proportions. Conditions directly affecting ‘the 
sash, door and millwork industry are reflected in 
the following excerpts from the AMERICAN LUMBER- 
MAN’S news correspondence this week: 


The Minneapolis and St. Paul (Minn.) factories 
are running on light schedules and have few 
orders ahead. The special work called for by city 
builders keeps them going to some extent and there 
are occasional carload orders from country yards. 
Prices are not showing material change. 


The door and millwork trade has sustained some 
decline recently at Buffalo, N. Y., and builders are 
not going ahead with the former confidence. The 
labor situation is partly responsible for the de- 
cline, altho there also is a feeling that build- 
ings may soon be erected on a cheaper basis, and 
accordingly many are waiting. 

The members of the sash and door trade, at 
Baltimore, Md., while facing fairly active com- 
petition, find the demand for their products quite 
good, so that the volume of business compares 
very favorably with that for the corresponding 
period of last year. The level may not be main- 
tained with respect to dollars and cents, but in 
point of quantity the trade is quite satisfactory. 
The outlook for the sash and door men is quite 
encouraging, much construction work being in 
prospect; and with builders proceeding to bring 
about a reduction in costs, operations may be ex- 
pected to take on an even more active aspect. 

Factories engaged in manufacturing doors, sash 
and millwork at Columbus, Ohio, are 
along with reduced forces. A slight reaction is 
reported by certain factories and the gains of 
several weeks ago are not being maintained. There 
is still considerable figuring on new work, but 
building projects are held up because of the uncer- 
tainty of the labor situation and prices generally. 
Building operations, as far as new projects are 
concerned are not as active as a month ago. Quite 
a few of the projects have progressed to the point 
where millwork, doors and sash are now needed. 
There is little strength to the trade and prospects 
are not very cheering. 


There is no business to speak of at the San Fran- 


running ~ 


cisco (Calif.) sash and millwork plants, as all but 
a few are closed on account of the strike in the 
building trades. As work is to be resumed, next 
week, on an open shop basis, a revival of business 
is expected. Door factories in the Bay counties 
are operating at less than capacity. Finished door 
factories connected with the white and sugar pine 
mills are operating at about half of capacity, with 
a light eastern demand. Sash and door cut stock 
business is quiet. 





RECENT PATENTS 


The following patents of interest to lumbermen 
recently were issued from the United States patent 
office. Copies thereof may be obtained from R. E. 
Birnham, patent and trade mark attorney, Con- 
tinental Trust Building, Washington, D. C., at the 
rate of 20 cents each. State number of patent and 
name of inventor when ordering. 


1,377,826. Saw setting apparatus. 
Francis, Okanogan, Wash. 


John T. 


1,377,891. Wood beam. Eugene V. Knight, New 
Albany, Ind. 
1,377,961. Glenn H. 


Sawing and boring device. 
Drabenscott, Wooster, Ohio. 


1,378,350. Attachment for woodworking shap- 
ers. William A. Henn, Evansville, Ind. 


1,378,409. Saw tooth gage. Coleman O. Hawks- 
ley and William J. Baumann, Philadelphia, Pa. 


1,378,611. Apparatus for refinishing or retouch- 
ing the teeth of saw blades. Reinhart W. Pitt- 
man, New York, N. Y., assignor to Alston Saw & 
Steel Co., same place. 

1,378,650. Saw set. Christian Bodmer, New 
Britain, Conn., assignor of Stanley Works, same 
place. 

1,378,845. 


Feed mechanism for wood-reworking 
machines. , 


William J. Elder, Oswego, N 


1,378.899. Box making bench. William G. 
Price, Yakima, Wash. 
1,378,963. Portable motor saw for felling trees, 


cutting logs, and sawing wood. 
Abo, Finland. 

1,379,196. Knockdown shipping box or crate. 
Daniel Lowénhaupt and Charles D. Rowe, Mount 
Vernon, Ind. 

1,379,252. Saw filing machine. 
Manitowoc, Wis. 

1,379,385. Band saw lubricator. Robert C. 
Berry, Indianapolis, Ind., assignor to E. C. Atkins 
& Co., same place. 


Knut R. J. Lagus, 


William Diegel, 
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Why Motor Truck Circles ey 7 


In San Diego, Calif., deliveries are charged for. 
During seven years of hauling by teams, when the 
delivery charges amounted to $104,340, a net 
revenue of $3,016.42 was made by the Benson Lum- 
ber Co. But after operating two trucks for seven 
years, when the trucks took in a gross revenue of 
$52,580, the net revenue was $24,598.92. Therefore 
it is not surprising that C. H. Woodward, cashier, 
said: “It is needless to tell you what we think of 
truck operation from a financial point of view.” 
The following description of the operation of motor 
trucks by the Benson Lumber Co., and the con- 
clusions, are as set forth by Mr. Woodward: 


“Probably the best way to compare truck and 
team operations so far as our experience goes is to 
take the operation of two of our trucks, with a 
corresponding period of team operation, 

“We are, therefore, giving you a condensed state- 
ment of seven years hauling by team, and seven 
years by each of the two trucks with which we be- 
gan motor truck hauling. 

“You will note that the periods overlap a matter 
of three and one-half years, and you should also 
know that our rate of charges for the service were 
not changed during the entire period covered, and 
therefore they are a fair basis for comparison. 

“The two trucks were owned and operated by us, 
but the teams were mostly hired from teaming con- 
tractors, from whom we hired each day the number 
of teams needed. There would appear to be 
some element of profit to the contractor in this 
arrangement which would increase the cost of haul- 
ing to us over owning the teams ourselves, and 
would be reflected in the figures given below. We do 
not believe this to be the case, however, as the 
arrangement was elastic and adjusted itself to con- 
siderable fluctuation in business, whereas had we 
owned the teams ourselves some of them would be 
eating their heads off during the frequent lulls in 
operation. We figure it was about a stand off. 

“When the cartage rates were originally estab- 
lished, after careful study of the topography of the 
city, distances and conditions of the roads, the ter- 
ritory was finally divided into cartage zones and 
the rates graduated accordingly. Our idea at the 
time the rates were established was to break even 
on our hauling, or a little better. 

“It is needless to tell you what we think of 
truck operation from a financial point of view. 

“Another advantage we see in auto truck opera- 
tion is that we are able to give our customers better 
and quicker service, and as many of our orders are 
rush orders, a matter of a saving of time in de- 
livery is quite important. 

“We are thoroly of the opinion that after a truck 
has been run two and a half to three years it should 
be turned in on a new one while there is still con- 
siderable value left in it, and before the heavy re- 
placement costs begin. You will note this is indi- 
cated in the above statement by a sharp falling off 
of the percentage of net revenue earned by both 
trucks after the first three years’ operation. 

‘We have no particular suggestion to make rela- 
tive to improvements in construction, unless it is 
to keep the height of the body as low as possible. 
A high body truck is at quite a disadvantage in the 
lumber game, when it comes to loading and un- 
loading. 

“We attribute the long life of our trucks to a 
large extent to the fact that they are controlled by 
a governor to a maximum speed of eight miles. This 
speed may appear excessively slow, but a heavy truck 
traveling at a much higher rate of speed is subject 
to excessive road vibration, which in our experience 
is harmful. It is possible, however, that the dam- 
age done by a higher speed would be more than 
offset by the increased output obtained, as from the 
above figures we might conclude that the original 
cost of the truck is not of very vital importance. 

“Summing up our experience: Whereas we were 
operating the teams at practically no profit at all. 
the two trucks netted us, during the first two and 
a half years, a little over 62 percent profit on the 
turnover, and after that time their earning capacity 
was very materially reduced by the heavy cost of 
replacements and repairs and loss of time from 
breakdowns.” 

The Benson Lumber Co. uses a map of San Diego 
and vicinity which is divided into zones, and the 
charges for delivery are based upon the zone in 
which the delivery point is located. The charges 
for delivery in the various zones or districts are 
as follows: 


District Net per M feet 
No. board measure 

© KchincyeeNWeweoeumeassees 46ous $ .75 

DB cesbencsscdeevesceewecveuns2é¢ 1.00 

MD civ Geb Wher ent veeee uc medeeehews 1.50 

D dcneeeetadavdesetcsebeusectarns 2.00 

DB iseceorec dosvescteocessdacaseee 2.50 

EE re ee ee 8.00 

lene Wd Chee Hem keee Rie etaweaen ee 3.50 


Special Trips: On quantities of less than 
one thousand same rate applies as on one thousand 
feet as quoted. To wharves or depots, same rate as 
District No. 1. 





The following tables give the comparison between 
truck and team operation : 





Teams 
Percent.of 
Gross Net Profit to 
Year Revenue Revenue Gross Rev. 
BOOS Sesacicvuves $ 8,600.00 $1,041.71 
i Se 11,900.00 1,502.96 
DRO) caccvenesaes 19,390.00 209.90* 
BEE c<ccseeccaes 23,540.00 304.32 
SE oc veadu Keeee 20,720.00 1,629.92 
BORG ctececnuvees 14,760.00 1,239.99* 
ROAD Si eees etcee 430.00 12.60* 
TOTRE © cccccas $104,340.00 $3,016.42 3 
*Loss. 
Trucks 


Truck No. 2—3-Ton VELIE. 
ing 7 mos. only $ 3,940. 00 


Cost, $3,085.00. 
$2,387.86 60 





WOES .ncccccesecc 6,160.00 3,812.89 62 
1914 Tere 5,080.00 2,731.07 54 
T9115 2... cccecces 1.710.00 377.58 22 
BORE scurcepccce 3,220.00 1,179.20 37 
BOET wccccccesee 2,740.00 406.44 15 
WIS ..ccccccese 3,020.00 710.45 24 

Total ....-+.0- $25,870.00 $11,605.49 45 


Truck No. 3—3-Ton VELIE. 
1912, 4 mos. only $ 2,500.00 
113 


Cost $2,815.00 
+.en 7 


itor) 





1913 ....ceccees 7,010. 00 580.86 65 
WDLE wcccccccece 5 750.00 3 521.61 61 
ID1B5 ...cccccees 3,630.00 1,289.63 36 
WD1G ...ccccceee 2,580.00 602.46 23 
BOLT wcccvdscces 1,970.00 115.48 6 
DIS ...ccccccee 3,270.00 988.70 30 
Total ....eee- $26,710.00 $12,993.43 48% 


Prescott Tractors in Wisconsin 


The Menominee Bay Shore Lumber Co., of Soper- 
ton, Wis., has purchased and is using two Pres- 
eott tractors for hauling green lumber from the 
sorting chain to the pile. Two tractors are doing 
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Oak, Gum, Elm, 
Magnolia, Beech, 
Hickory and Ash 


First Class Manufacture 
and Uniform Grading 


Mills at A. L. BOYNTON 

White Cityand San Augustine LUMBER CO. 
Tex., and Hornbeck, La. Manufacturers and Wholesalers 
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Red Gum 1,500,000 feet now on 
Magnolia sticks — ready to 

* shi our inquiries 
a and orders are so- 


licited. 











Poplar . 
Hickory Eastman-Gardiner 
White Ash Hardwood Co. 


LAUREL, MISS. 














A Prescott tractor hauling lumber from the sort- 
ing chain of the Menominee Bay Shore Lumber 
Co. 


the work that formerly required three horses. The 
company’s tramways are over a mile in length and 
on the longer hauls the tractors have particular ad- 
vantage over the horse. A return trip to the most 
distant part of the yard may be made in five 
minutes. 


New Tire Plant Is Ready 


J. V. Mowe, general sales manager Kelly-Spring- 
field Tire Co., has announced that soon after the 
formal opening of the company’s new $11,000,000 
plant in Cumberland, Md., the company will be in a 
position to manufacture practically all of its tires 
there. 

Incidentally, it is interesting to lumbermen who 
are using Kelly-Springfield tires with such great 
success to know that after the new plant is fully 
at work the company will be in even better position 
to supply the wants of the trade. Some idea of the 
size of the plant can be obtained from the fact that 
the single service pump can supply 6,000,000 gal- 
lons of water a day. This is in addition to the 
water used for condensing, which, when pumped to 
capacity, approximates 28,000,000 gallons. The 
company, as in the past, will continue to pay par- 
ticular attention to getting out tires suitable for 
lumbermen. 








The Hawkeye Lumber & Coal Co., Cedar Rapids, 
Iowa, has named its trucks Zep, Eli and Pep. 
These trucks are fast making themselves and the 
company known on all roads out of Cedar Rapids. 


B.C. Godwin, Pres. J. R. Sandefur, Secy.-Treas. 


Warren-Godwin Lumber Co. 


Specializing in Yellow Pine 
Dimension, Siding, Finish, 
Shiplap, Flooring and Ceiling 
STRAIGHT OR MIXED CARS. 

Sales Office: JACKSON, MISS. 








Wanted Orders °3"3° Sa" 
Crating 


Manufactured from 
Gum, Poplar or Oak 


Inquiries solicited from all consumers. 


Merl Lumber Go..™"s23"* 


Baldwin Hardwood 
LumberCo. || Lumber 


316 Railway Exchange, 

















aise" | POPLAR 
Sales Office and Yards, 
LAUREL, MISS. A SPECIALTY 
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i| Lincoln Santry 
umb er Uo. Manufacturers of 
Lense Mississippi BAND SAWN 


Yellow Pine Lumber 


Specializing in Mixed Car Shipments 


J.F. Vernon Lumber Go. 
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We’re Always 
On the Job 


when it comes to promptly 
supplying high quality 


Oak and Gum 


We would like to prove it 
on the following items:— 


l car 4-4” FAS Plain White Oak 

l car 4-4” FAS Plain Red Oak 

5 cars 4-4” No. 1 Com. & Sel. Plain White Oak 
2 cars 4-4”’ No. 2 Com. & Sel. Plain White Oak 
2 cars 4-4” Sound Wormy Mixed Oak. 

l car 4-4” No.3 Com. Mixed Oak. 

3 cars 4-4” No. 1 Com. & Sel. Plain Red Oak 

2 cars 4-4” No. 2 Com. & Sel. Plain Red Oak 

4 cars 4-4” FAS Sap Gum 

4 cars 4-4” No.1 Com. Sap Gum 

2 cars 4-4” No. 2 Com. Sap Gum 

l car 4-4” No.1 Com. Plain Red Gum 

l car 4-4” 13” to 17” Gum Box Boards. 


Quality First—Service Always. 


H. G. Bohlssen 
Band Mill Mfg. Co. 


and Office: 
Ewing, (Angelina Co.) Texas 


Telegraph and Telephone, Lufkin, Texas. 








LUNHAM, & MOORE 


Forwarding Agents. Marine Insurance 
New York, Produce Ex., 2 Great St., Helena, London, Eng. 
_Unexcelled facilities for negotiating ocean freight con- 
tracts and effecting quickest dispatch from seaboard. We 


handle all classes of cargo and have Special Department 
handling Export Lumber "Shipments. 


LOUISIANA HARDWOODS| 


Sound Square Edge Mixed | 

















Bridge and Timbers, 
Crossing O A Grade 
Plank Stock 


us know your needs in 
Oak, ws Elm, Gum, Cottonwood 








i erm umber (‘o. 


Mound, Louisiana ' 








SOUTHERN HARDWOODS 


| pce | The uniform quality 
|B / of our 
L DB: Oak, Ash, Gum, 
Cottonwood, 
BONE DRY Cypress, Elm 
STOCK is 


Iumber attracts and 


now ready 
holds customers for us 


for shipment 


Bomer-Blanks 


Bass: ~~ Lumber Co., Inc. 











Distribution and Profits in Handling Cement 


Probably nothing will cause the retail lumber- 
man to sit up and pay attention quicker than a 
discussion of the cement distributing problem 
and whether dealers are securing a reasonable 
profit. To say that retail lumbermen generally 
have been dissatisfied with the cement situation 
is perhaps putting it rather mildly. The situa- 
tion is well covered by A. L. Porter, secretary 
Western Retail Lumbermen’s Association, in a 
paper he prepared for presentation at the recent 
annual of the association held in Fresno, Calif. 
On distribution and profits in cement Mr. Porter 
said: 

“The sausages you sent me had meat at one 
end and sawdust in the other end,” said the lady 
to the butcher. “Yes, ma’am,” replied the 
butcher; ‘“‘these hard times it is very hard to 
make both ends meat.” From what retailers 
have told us about the cement business we take 
it for granted that if they were honest in apply- 
ing anything like their cost of doing business to 
the cement side line they handle it would be 
most difficult to make both ends meet. 


Retailer Should Ask for Fairer Deal 


The attitude of the retail building material 
merchant toward the cement business these days 
should be a good deal like the hen when she 
found the farmer had put a number of baked 
clay eggs in the nest. She promptly kicked them 
out and said, ‘“‘You can’t make a bricklayer out 
of me.” The cement folks for a long time have 
endeavored to make, and we believe have suc- 
ceeded to a great extent in making, a financial 
monkey out of the retailer. Said retailer has 
kicked and complained a great deal, just like 
folks complain about the weather, but as Mark 
Twain says, ‘‘Nothing has ever been done about 
it.’ We should all remember that there is many 
a good thing lost by not asking for it. Proba- 
bly if we retailers would ask the cement folks 
for just what we want, and stick to it, we’d be 
agreeably surprised. 


Cement Is Usually Handled at a Loss 


The retail building material merchants of this 
country have millions upon millions of dollars 
invested in their lumber stores and retail yards. 
The cement folks have used the retailer’s place 
of business, with his enormous investment and 
overhead, as a distributing agency for their ce- 
ment without paying anything like proper re- 
muneration for the privilege or the service ren- 
dered by the.retailer in marketing their prod- 
ucts. This enormous investment of millions is 
maintained chiefly by lumber and its products. 
The overhead expense of maintaining and op- 
erating a retail building material business, in- 
cluding a normal profit of between 6 and 10 per- 
cent on the investment, will average somewhere 
between 25 percent on the sales, or 3344 percent 
on the cost of the merchandise. With few excep- 
tions the cement end of the retail building ma- 
terial business constantly represents an actual 
loss to the retailer. Ten or twenty cents a barrel 
on cement is just a little handout—a bunch of 
Salve that does not heal or cure. 


Every Commodity Should Pay Its Way 


Our thought is that every line of merchandise 
handled thru a retail building material yard or 
store should stand its just and equitable pro- 
portion of the cost of doing business. If that 
cost is 25 percent on the sale price, or 33% 
percent on the cost price of the goods, that per- 
centage should be added to the commodity and 
the total should be the retail price secured by the 
merchant. To illustrate: If cement costs the 
retailer $3 a barrel, and if his cost of doing busi- 
ness, including a just and earned profit on his 
investment, is 3314 percent on the cost of the 
merchandise, then he should retail that cement 
at $4 a barrel. If he sells it for any less he is 
losing money and charging just that much more 
to lumber and- its allied products. 


Margin Allowed Is Ridiculously Small 


We recently had the pleasure of reading a let- 
ter written by a large line-yard concern to a 
cement manufacturer. It sets forth the cement 
question from the retailer’s standpoint in most 
illuminating fashion and is as follows: 

“Gentlemen: 

“That you may not misunderstand our 
policy as stated to you in recent conversa- 
tion in our office and later over the ’phone, I 
am writing you this letter. 


Protests Against Direct to Consumer Sales 


“FIRST: We will not buy goods from any 
manufacturer, wholesaler, jobber or broker 
who sells goods or quotes prices to the con- 
sumer. We believe that the retail dealer 
who carries for the twelve months in the 
year a stock of goods that will meet the de- 
mands and requirements of his trade should 
not be forced to compete with the manufac- 
turer or wholesaler: Who is not interested 
in the community; pays no taxes in the town 
or the county; spends no money with the 
merchants or the farmers or for labor; 
donates nothing for good roads, the building 
and maintenance of churches, for charitable 
purposes, entertainments etc. 


Commission Practice Destroys Standards 


“SECOND: We will not buy goods from any 
manufacturer, wholesaler, jobber or broker 
who continues to sell to merchants who make 
a practice of selling goods on commission or 
at a small margin that will not pay legitimate 
expenses and give them a fair return on in- 
vested capital and for their services. The 
merchant who sells his goods for a price that 
does not pay his expenses and leave him a 
legitimate profit on his investment is a dis- 
turbing factor and makes impossible good 
standards in business, and neither is the 
consuming public benefited by unbusiness- 
like methods of distribution, for the losses 
must be paid by the consumer eventually. 
The successful manufacturer and merchant 
must include in his expense for doing busi- 
ness a percentage to cover losses; therefore 
such competition must involve cost to the 
consumer that outweighs any benefits. 


Contractor Sales Should Bear Full Profits 


“THIRD: We do not believe that the pur- 
chaser of $1,000 worth or more of material 
is entitled to a lower price than the pur- 
chaser of $10 worth, except a reduction for 
any saving in the expense of handling, and 
no more. The retailer is entitled to the same 
net profit a sack for every sack he sells. 
The contractor who buys two thousand bar- 
rels of cement and employs fifty or two 
hundred men pays the same wage scale as 
the contractor who buys only ten barrels and 
employs only one or two men. The con- 
tractor who ships one hundred carloads pays 
the same freight as the shipper of one car- 
load of the same commodity. This is the 
ruling made by the Federal Government re- 
garding railroad and water freight rates; 
otherwise it is discrimination against the 
small shipper and would tend to give a mo- 
nopoly to the larger shipper. You expect 
and get the same price a sack on large 
business sold direct to contractors, with the 
local dealer guaranteeing the account and 
collecting it for the absurd figure of 3 per- 
cent, which you expect to get on business 
which can only be sold in small lots and 
which in consequence has to be sold thru 
the dealer. The compensation the retail 
dealer is entitled to ask for taking care of 
small and difficult trade is that we have all 
the trade. The builder or owner is not bene- 
fited, and should not be; but the profit that 
belongs to the retail dealer is given to the 
contractor and, while you are pretending to 
be the friend of the retailer, you are helping 
to take from him his legitimate profit and 
give it to the contractor. You give no credit, 
to the retail dealer for creating a demand 
for cement by his talking, recommending 
and advertising it in the newspaper and thru 
other channels. 


Should Correct Evil That Hurts Retailer 


“Your pretenses of friendship for the re- 
tailer are highly absurd and ridiculous. You 
have two uses only for the retail dealer 
and you use him for both: First, you use 
him to distribute your product to the small 
consumer, as you can not do so profitably; 
second, you use him to guarantee and collect 
the payment from the carload consumer, for. 
which you allow him the sum of 10 cents a 
barrel—not a fair profit. Why do you not 
assist in correcting this evil instead of pur- 
suing your old policies and perpetuating it? 
The falsity of this 10 cents a barrel is illus- 
trated by the fact that it was 10 cents a bar- 
rel three years ago and is 10 cents today, 
when the investment required to handle the 
business is nearly three times what it was 
then and the costs of doing business are 
double. You know that if the product of all 
the cement manufacturers is marketed on a 
margin of 10 cents a barrel by the retail 
dealer you would soon be looking for a new 
class of distributers, for the old ones would 
all be bankrupt unless they had another 
source of income out of which to pay the 
losses they sustained handling your product. 


Can Not Be Handled on 10-Cent Margin 


“Ts it fair for the manufacturer of the other 
products that their product should bear an 
additional cost to the consumer to cover the 
loss sustained in handling your product? If 
the manufacturers of lumber and other prod- 
ucts would adopt your methods and every 
time a consumer wanted a carload of mate- 
rial they would quote him a price that would 
allow a commission of, say, 3 percent to the 
retail dealer, you know that it would — 
the elimination of the retail dealer. But, 
you believe that society would be benefited? 
That the consumer would profit? Where 
would he go for a bunch of shingles to repair 
a leaking roof, the material for a granary 
or for an addition to his house or for a sack 
of cement to repair his cistern? There would 
be only one place to go and that would be to 
the factory and to the mill and he would 
have to pay the local freight rates and await 
the delivery by local freight. You give as 
your excuse for quoting a profit of 10 cents 
per barrel that another cement company was 
going to make the same price. That concern 


says the reason it quoted 10 cents a barrel 
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was because you did; you courteously return 
the favor and you hide behind one another. 
We will admit that the fault is not entirely 
yours and that if some retailers were not 
tempted by the glamor of a few dollars made 
at the rate of 10 cents a barrel this evil 
would not exist; but if you are sincere in 
correcting it you can assist and make it im- 
possible. But you have got to have the 
courage to make your price and stand by it; 
choose between the retailer who demands 

. what he is entitled to and the dealer who 
is willing to sell his self-respect for 10 cents 
a barrel and quit hiding behind one another 
and trying to convince us that two wrongs 
make a right.”’ 


Should Have 20 Percent on All Sales Financed 


It seems to me that if cement is to be quoted 
and sold direct to others than regular dealers 
and the dealer is expected to finance the ship- 
ment and stand good for the payment when a 
sale is made, a very different arrangement than 
for a few cents a barrel margin should be made 
in order properly to compensate the retailer. 


Our thought is that on all shipments the dealer 
is expected to finance he should have a trade dis- 
count of at least 20 percent, and that so far as 
local consumption is concerned—that is, any- 
thing less than a number of carloads, which 
would be unloaded direct on the job—the dealer 
should have 100 percent dealer distribution, the 
same as he has in other lines. 


INDIANA MANUFACTURERS MEET 


INDIANAPOLIS, IND., June 13.—The Indiana 
Manufacturers’ Association held a meeting re- 
cently, at which Senator Harry 8. New and 
W. H. Barr, of Buffalo, president of the Na- 
tional Founders’ Association, were the principal 
speakers. Both speakers dealt with the excess 
profits tax system, favoring its abolishment, and 
discussed the open shop principle. Fred Gard- 
ner, treasurer E. C. Atkins & Co., of Indianapo- 
lis, was elected treasurer of the organization. 








Should File Amended Tax Returns 


WASHINGTON, D. C., June 14,—Taxpayers 
who in computing their invested capital under 
the Acts of 1917 and 1918 included unrealized 
appreciation, contrary to the Treasury Depart- 
ment regulations, are urged in a statement 
issued today by L. C. Boyle, general counsel 
of the National Lumber Manufacturers’ Asso- 
ciation, and H. B. McCawley, tax counsel, to 
file amended returns immediately. Otherwise 
they may face penalties for fraud or negligence. 
The statement follows: 


It is of greatest importance that taxpayers who, 
in computing their invested capital under the 1917 
and 1918 Acts, included unrealized appreciation, 
contrary to the regulations of the department as 
sustained in the decision of the La Belle Iron Works 
case, immediately file amended returns, in compli- 
ance with the law as settled by that decision, to 
avoid possible penalties for fraud or negligence. 
Likewise, amended returns should be filed by tax- 
payers who, contrary to the law as settled by the 
decision in the case of Brewster vs. Walsh, failed 
to include in their returns as taxable income 
amounts realized from the sale of capital assets. 

In October, 1920, the matter of penalties in cases 
where taxpayers upon advice of counsel had com- 
puted invested capital contrary to the regulations 
by including unrealized appreciation, but made in 
connection with their returns a full disclosure of 
the methods used, was argued before the committee 
on appeal and review of the internal revenue bureau 
and it was held that no penalties would attach in 
such cases where the proper disclosure was made 
with the return. A similar holding has been made 
with regard to cases where taxpayers, relying upon 
the decision in the lower court in the case of Brew- 
ster vs. Walsh, failed to include as taxable income 
amounts realized from the sale of capital assets 
and made full disclosure at the time of filing their 
returns that they were not made strictly in com- 
pliance with the regulations. However, now that 
the law is settled, taxpayers who made returns con- 
trary to the regulations, altho full disclosure was 
made at the time of filing returns, should file 
amended returns in compliance with the law as 
interpreted by the decisions of the Supreme Court. 

What the attitude of the department will be 
with regard to taxpayers who included unrealized 
appreciation in invested capital but failed to make 
proper disclosure of the fact in connection with 
their returns has not been definitely and officially 
announced. With regard to taxpayers who, relying 
upon the decision in the lower court, failed to in- 
clude as taxable income amounts realized from the 
sale of capital assets, but did not make proper dis- 
closure in connection with such returns, the de- 
partment has just published the following Mimeo- 
graph No. 2,891: 


Section 213 (a)—Gross Income Defined: 
Inclusions 


Section 213 (a), Article 31: What included in gross 
income. (Also Section 250, Article 1,005.) 


TAXATION OF GAINS FROM THE SALE OF CAPITAL 
ASSETS 


It appears that some taxpayers in preparing their 
income and profits tax returns for 1920 omitted 
from gross income all gains derived from the sale 
of capital assets. The majority of taxpayers so 
proceeding relied, perhaps, on the decision of the 
district court of the United States for the district 
of Connecticut in the case of Brewster vs. Walsh, 
268 Fed. 207. This case was appealed to the Su- 
preme Court of the United States and by that court 
overruled in part. The Supreme Court held that 
the gain derived from the sale of capital assets 
was income subject to tax, but that where property 
was purchased prior to March 1, 1913, and sold 
subsequently to that date there was no gain unless 
the sale price exceeded the original investment. 


The bureau did not acquiesce in the decision of 
the lower court but consistently held that the gain 
derived from the sale of capital assets constituted 
taxable income. Consequently, if a taxpayer in 
preparing his tax return omitted from gross income 
the gain derived from the sale of capital assets, 
and failed to make a full disclosure of the facts per- 
taining to the transaction, the bureau holds he is 
guilty of negligence or fraud, as the case may be, 
for making the understatement. 

The collector should, so far as possible, expedite 
the examination of the returns as filed, to discover 
those cases in which the taxpayer omitted from 
gross income the gain derived from the sale of capi- 
tal assets and made a full disclosure. If a full dis- 
closure was made negligence will not be imputed to 
the taxpayer. These returns should be reported to 
the commissioner on Form 23-A in the usual man- 
ner prior to the serving of notice and demand. 
After the commissioner has assessed the tax on the 
basis of the collectors’ lists the collectors shall 
immediately serve, upon Form 17, notice and de- 
mand for the additional tax due, and after the 10- 
day period proceed to collect the tax plus interest 
and the penalty for delinquency as provided for in 
Section 250 (2) of the Revenue Act of 1918, by dis- 
traint if necessary. 

Withcut appearing to intimate that taxpayers 
who filed improper returns and did not make proper 
disclosures at the time can by now filing proper 
amended returns avoid penalties, it is advised that 
all taxpayers who have filed improper returns, in 


‘ order to show absolutely good faith and place them- 


selves in the best possible position under the circum- 
stances to avoid penalties, as soon as possible file 
amended returns in accordance with the law as set- 
tled by these decisions of the Supreme Court and 
pay the additional tax due. 





SPLIT AND ROUND POSTS 


Is a split fence post as durable as a round 
fence post? This is a question frequently 
asked of the United States Forest Products 
Laboratory, Madison, Wis., and the reply is 
that one kind of post will last about as long 
as the other if the amount of heartwood is 
the same in both. But if the percentage of 
sapwood is increased by splitting, the split 
post will be less durable, and if the percent- 
age of heartwod is increased, it will be more 
durable than a round one. Posts of spruce, 
hemlock, or any of the true firs are excep- 
tions to this rule, because their heartwood 
and sapwood are about equally durable. 

When posts are to be treated with creosote 
or other preservative, a round post is prefer- 
able to a split post, because of the compara- 
tive ease with which the sapwood can be 
treated. The heart faces on split posts do 
not, as a rule, absorb preservative well. Split 
red oak posts will take treatment, because 
the wood is very porous, but the heart faces 
of split posts of many other species, notably 
white oak, red gum, and Douglas fir, resist 
the penetration of preservative, even under 
heavy pressures. : 





RETAIL PRICES have come down more than half 
as much as wholesale prices, says John Moody, 
the financial expert, whose opinion is that this 
is an excellent and reasonable response on the 
part of retailers. He thinks there should be 
given wide publicity to the fact that cost of 
living is following priees downward much more 
promptly than it usually does. 
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Established 


Manufacturers 
for 38 Years 


HAmMmonpb,La. 
Manufacturers of 
LONG AND SHORTLEAF 


Southern Pine 
Lumber and Timbers of Quality 


Rough Piling All Lengths 
Daily Capacity 75,000 Feet 














Manufacturers 


Short Leaf Pine and Hardwoods 














— 
LONG LEAF YELLOW PINE 


R.R.-Car Material 


Poitevent & Favre ‘Pitch Pine 
Mandeville, T umber Co. P| L.] NG 


Branch Office, NEW ORLEANS, 606-7 L.& L.&G. Bldg. hd 














Long Leaf Yellow Pine 
Calcasieu Lumber 
WESTLAKE LOUISIANA 








Henry E. Hardtner, Pres. Q. T. Hardtner, Sec. & Treas. 


THE 
Urania Lumber Company, Ltd. 


Manufacturers of 


Long Leaf Yellow Pine 


Railroad Construction and Car Material 
Long and Heavy Joists and Timbers 


Urania, La. 


T [UMBER COMPANY 


RUSTON, LA. 
Manufacturers of 


Shortleaf Yellow Pine 
Forked Leaf White Oak 


We Grade it Right and Ship it Quickly. 


Mills at 
CANDY, LA. 
























Office, 
RUSTON, LA. 








POWELL LUMBER CO. 


LAKE CHARLES, LA. 


YELLOW PINE 
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FLORIDA 














Real Merit For 
Home Builders 


Your customers will be quick to see 
the economy offered in our 


Longleaf Yellow Pine 
e e 
Rift loering 
It is widely used by many builders in 


place of hardwood flooring. 


Aso yard and shed stocks, 
timbers and R. R. Materia. 


anfla Lumber Co. 
Holt, Florida 











Yellow Pine 
Timbers, Lumber 
Lath and Shingles 


For our high grade dressed stock— 
** Ask the Wholesaler ** 


The Alger-Sullivan Lumber Co. 


CENTURY, FLORIDA 














East Coast Lumber Cot 
ROUGH AND DRESSED 


CYPRESS 


Mills and Office: 


WATERTOWN FLORIDA 








oa Sr ee 


TIDEWATER 


RED CYPRESS 


Longleaf Yellow Pine Timbers 
Shortleaf Finish, Flooring, Ceiling, Siding, Etc. 


SOUTHERN HARDWOODS 
Aycock - Holley Lumber Company 
Cable Address—‘‘AHLCO’’ Jacksonville, Fla. 








We Furnish Everything in 
ROUGH AND DRESSED 


Gulf Red Cypress 


Our wood is, more even in color and 
texture and runs uniform in quality, 
millwork and grades. 

Burton- Swartz 


P Perry, Fla. 





In the Heart 
of the best 
Cypress District 


Annual Cap., 70,000,000 Ft. 














Cummer Gypress Go. | 








t 
| Mills: Jacksonville and Sumner, Fla. 


LUMBER 
Cypr CSS rough and Dressed 


Shingles and Lath 





Sales Office, 280 Madison Ave., New York City i 





Collections by Retail Lumber Dealers 4 scrics 


, of letters 
by subscribers to the American Lumberman, giving their vlews 
on the best way to handle the accounts of a retail lumber 
business. These letters offer many excellent ideas and it will 
repay any retail lumber dealer to read them carefully.. 


Fifteen cents, postpaid. 


American Lumberman, Publisher 431 So, Dearborn St., Chicage 











LOUISVILLE, KY. 


June 13.—Demand for building lumber continues 
fair, several of the leading retail houses report, 
while jobbers report good replacement orders. 

There is a fair demand for gum, with some de- 
mand for plain oak and a little poplar moving, 
but as a whole demand for hardwood is dull, the 
best demand coming from the furniture trade, with 
most of the jobber demand for direct shipment to 
customers, 

The first time in many years that retail lumber 
prices have been advertised in market form in local 
newspapers was this week, when the financial page 
of one of the local papers quoted current prices 
on standard sizes of boards, joists, flooring, drop 
siding etc., quotations being credited to Gernert 
Bros. Lumber Co. 


MILWAUKEE, WIS. 


June 14.—Some improvement in local hardwood 
sales and Mquiry. Locally the demand from rail- 
roads is very light. Furniture plants are finding 
better prospects. Box factories, musical instru- 
ment manufacturers and other lines report only 
nominal business. The principal source of demand 
is in building lines. Sash, door and millwork 
plants here are working on orders from. local 
sources, and dealers in hardwood flooring and other 
building lumber report satisfactory business. 

Local lumberman are looking into the possibili- 
ties of trade expansion thru the establishment of a 
coéperative office of the Bureau of Foreign & Do- 
mestic Commerce in Milwaukee. 


EVANSVILLE, IND. 


June 14.—Trade with the hardwood lumber 
manufacturers of southern Indiana, southern II- 
linois and western and northern Kentucky, has 
held its own very well during the last week or ten 
days, altho it has been nothing to brag about. 
General conditions are getting better gradually, 
the lumber manufacturers report, and they believe 
that trade will continue fairly good during June. 
The retail lumber trade has been fairly good and 
has about kept pace with the wholesale trade. 


COLUMBUS, OHIO 


June 13.—Trade has been rather quiet. South- 
ern pine has become draggy and there is a rather 
wide range. Recent mill advances are not being 
maintained and dealers still hold off, their stocks 
being fairly good. 

The hardwood trade shows some activity. A 
fair run of inquiries is received, principally from 
retail yards. Factories still hold off, but furniture 
concerns are in the market ‘to a certain extent. 
Automobile .concerns are not buying as actively 
as formerly. Box factories are buying low grade 
stocks to a limited extent. 

F. B. Pryor, sales manager for the W. M. Ritter 
Lumber Co., reports little change. High grade 
stocks are getting scarcer and some strength is 
developing. The demand is being switched to a 
certain extent to medium grades. J. W. Mayhew, 
assistant to the president, and F. B. Pryor have 
returned from a trip to Philadelphia and Balti- 
more, looking over the hardwood situation in the 
Hast. While in Philadelphia they attended the 
meeting of the National Hardwood Lumber Asso- 
ciation. 

BR. M. Stark, vice president and treasurer of the 
American Column and Lumber Co., said, “We find 
that there is quite a good deal of replacement 
business from factories. Their high priced stocks 
of hardwoods are now pretty well liquidated. This 
is especially true of automobile and box manufac- 
turers. Prices are about the same, altho more 


stabilized.” 
MERRILL, WIS. 


June 13.—Lumber manufacturers here view their 
situation today as similar to that existing in the 
fall of 1919, when many retailers and the general 
public gained by buying stocks of lumber at less 
than cost of production, particularly as based on 
replacement values, Lumber manufacturers were 
unable to close down their plants last fall and await 
the resumption of trade, owing to the fact that 
hardwood logs on sidings and at the mills would 
deteriorate. Today they are offering this lumber 
at-a price which appears to them ridiculous but 
which is inducing the public to build on a more 
general scale than at any time since early in the 
war. This boom in building, to many lumbermen, 
is taken as an indication that lumber will be in 
great demand in the fall months and that lumber- 
men will be the losers on all sales made at present 
biddings, 


Tomahawk (Wis.) manufacturers at present ap- 
pear to be offering their stocks at lower prices than 
many of the other plants owing to the fact that 
more logs were cut there last winter and consider- 
able of this merchant-sawed for the logger at the 
mill. The building boom which is imminent at 
Tomahawk as the result of the starting of the new 
paper mill in that city Saturday, and which is cer- 
tain to follow the present acute housing shortage, 
is expected to have a bearing on the price situation 
in the Tomahawk lumber market, and the surplus of 
lumber now on hand promises to disappear within 
the next few months. 


BAY CITY, MICH. 


June 13.—The last week has been exceedingly 
quiet, due to what seems to be merely a temporary 
slump. The most encouraging feature of the last 
week was the statistical information just issued 
for May. Curtailment is beginning to show its 
effect on stock conditions. It is freely predicted 
that production will not be over 30 percent of 
normal by Aug. 1. 

W. N. Wrape, of the Kneeland-Bigelow Co., has 
returned from Philadelphia, where he attended the 
National Hardwood Lumber Association conven- 


tion. 
INDIANAPOLIS, IND. 


June 13.—The demand is a little more active 
and there is a large volume of inquiries. Indian- 
apolis is just recovering from the building strike 
and a good demand is now certain during most of 
the season. Little improvement is to be seen 
among the industrials. The furniture factories 
appear to be buying more frequently, but their or- 
ders are small. The automobile body business is 
off. The talking machine cabinet makers here are 
operating just about as usual. There is a tone of 
confidence among retailers; most of them believe 
prices have gone as far down as they will go and 
there is less hesitancy in buying. 


BUFFALO, N. Y. 


June 13.—The lumbermen are not holding any 
regular meetings this summer, but many members 
of the Buffalo Lumber Exchange are still lunching 
together on Fridays at the Iroquois Hotel. Not 
much was said in regard to regular business last 
Friday, but the coming picnic, which has not been 
given a date yet, was discussed, and also the candi- 
dates for the mayoralty. 

There is still considerable difference in the re- 
ports from dealers in hardwood lumber and in those 
who take up other woods. Hardwood, which de- 
pends largely upon the idle or slow-running imple- 
ment and furniture factories, is very dull, while 
other lumber, especially that going into house build- 
ing, is doing fairly well, some dealers in that branch 
of the trade reporting business as good. 

F. E. Longwell, a member of the A. J. Chestnut 
Lumber Co., is off on a long trip South. He will 
visit Mississippi, Arkansas and Tennessee in quest 
of hardwood lumber. 

A. L. Dickinson, secretary of the Mixer Co., was 
here last week from Binghamton. R. B. Fairchild, 
treasurer, ‘has been spending a week’s vacation at 
Portville, N. Y. 


MEMPHIS, TENN. 


June 14—The hardwood market continues rea- 
sonably active. There has been some shading of 
prices during the last week or ten days, presum- 
ably because owners of lumber need funds with 
which to pay the second installment of income 
and excess profits taxes for 1920. Flooring man- 
ufacturers are re-entering the market in a larger 
way and a good demand is being experienced from 
that source. Reports indicate that the building 
industry is rapidly expanding in practically all 
parts of the United States and this is regarded as 
a certain omen of good business from manufac- 
turers supplying materials to the building trades. 
Manufacturers of furniture are displaying slightly 
greater interest in hardwood lumber and some fair 
orders are being booked from them. Reports re- 
ceived here indicate that the furniture manufac- 
turers are looking hopefully to the exhibits at 
Chicago and other points in the West. They are 
also encouraged by the reports indicating that 
stocks of furniture in retail distributer’s hands 
are comparatively small and must be replenished 
at an early date. There is a- moderate miscel- 
laneous demand for southern hardwoods. Export 
business is quiet. Fair sized inquiries are com- 
ing from England and other European countries, 
but many exporters are unwilling to sell lumber at 
the prices suggested in cables and letters. 








f 
h 
1 
; 

















Jung 18, 1921 


AMERIGAN LUMBERMAN 


77 





There is no change in the attitude of manu- 
acturers with respect to resumption of either log- 
ring or manufacturing operations. It is coneeded 
hat the number of mills resuming operations is 
iractically offset by the number closing down-as 

result of the completion of the cutting of logs 
lready on hand. It was expected that, if the 
‘ailway executives allowed lower rates on logs 
moving to the mills and on lumber moving from 
yrroducing points to consuming territory, there 
vould be a decided revival of logging and manu- 
‘facturing operations. However, the situation is 
xactly where it was before the conference at 
Washington, since the railway executives have de- 
lined to grant the lower rates sought at that 
cathering. 

James E. Stark, of James E. Stark & Co. (Inc.), 
innounces that their band mill at Memphis will 
lose down at the end of the current week and 
that their band mill at Dyersburg, Tenn., will go 
sut of commission by the end of next week. This 
innouncement is based on the fact that this firm 
1as completed sawing all logs on hand which were 
arried over from the previous season. Mr. Stark 
says that the mill at Memphis will be operated 
intermittently during the year to take care of cer- 
tain contract timber which must be removed dur- 
ing 1921. However, this is the only manufactur- 
ing the company proposes to do for an indefinite 
period. 

The Valley Log Loading Co., effective July 1, 
1921, announces substantial reductions in the cost 
of loading logs on the main and branch lines of 
the Yazoo & Mississippi Valley Railroad, which 
serves the greater part of the Mississippi Valley. 


The lower rates are based on the decrease in the 
cost of labor as well as in the cost of food and 
feed stuffs. _In making announcement of the lower 
rates, J. W. Dickson, president of the company, 
states that clients of this firm will be given ad- 
vantage of any lower rates which may be put 
into effect by the railroad company covering en- 
gine and train service. 


TROUBLE AND LITIGATION 


DENVER, CoLo., June 13.—An involuntary peti- 
tion in bankruptcy has been filed in the federal 
district court here against the Rocky Mountain 
Lumber Co., of Greeley, Colo. 





MERRILL, WIs., June 14.—The Catencamp Lum- 
ber Co., of Shawano, Wis., has been placed in the 
hands of a receiver. The amount of the liquida- 
tion is rumored to be more than $100,000. J. H. 
Driesen, of Marion, and Wallrich & Humphrey, of 
Shawano, are the chief creditors, it is said. 


CoLuMBvus, OHIO, June 13.—Action brought by 
a number of Mobile creditors against the Brasher 
Lumber Co., of Columbus, in the federai court ask- 
ing that the concern be declared bankrupt, has been 
dismissed by Judge Sater. Harry BE. Stafford is 
receiver for the concern under appointment of the 
State courts. 


KELSO, WASH., June 11.—C,. C. Bashor, cashier 
of the First National Bank, has been appointed re- 
ceiver for the Thompson-Ford Lumber Co., of Kelso, 
on petition of the creditors. A majority of the 
creditors favor operation of the mill. The mill was 
burned in February, 1920, and rebuilt when lum- 
ber was at peak prices, just before the drop. 








OR THE MANUFACTURER AND DEA 








‘‘PERMISSIBLE’’ BLASTING MACHINE 


The Davis No. 0 blaster, manufactured exclusively 
for the Atlas Powder Co., Wilmington, Del., has 
just been put on the market. This blaster bears 
the approval plate of the United States bureau of 
mines and should be used for the sake of safety in 
gassy and dusty coal mines. Those who have had ex- 
perience in blasting realize that there are a number 








The Davis No. 0 Blaster 


of practical reasons why charges should be fired by 
the electric method, any one of which justifies its 
use. In gaseous mines electrical firing is necessary, 
for a burning fuse presents too great a danger of 
igniting coal dust and gas. Then the operator is at 
a safe distance from the shot when he fires it, the 
blast can be timed to a second and, in the case of the 
Davis No. 0 blaster, the machine is always up to 
full standard strength. It will not lose in effi- 
ciency, as does the dry cell battery. Hang fires and 
mis-fires are practically eliminated, and in blasting 
under wet conditions the electric method is most 
reliable, as moisture can not enter an Atlas electric 
blasting cap nearly so quickly as it can a blasting 
cap crimped to a fuse. This blaster is said to be 
as different from an ordinary battery as are the 
new improved “permissible” explosives from blast- 
ing powder. 


A FIRE RESISTANT PAINT 


A fire is an ever lurking menace about a sawmill 
or a woodworking plant. It is the unseen enemy 
which arises at the time when least expected and 
whose visit causes the greatest havoc.. Probably 
the danger of fire causes more uneasiness on the 
part of the lumbermen than any other one danger. 
This danger can be greatly lessened by the use of 
a fire retardent paint such as that made by the 
Pyro-Non Paint Co., 505 Driggs Avenue, Brooklyn, 
N. Y¥. Pyro-Non fire resistant paint may be secured 
in various colors and for either outside or inside 
use. Its spreading capacity is as great as that of 
any high class, well made paint and in addition, 
of course, it has fire retardent qualities. Wood- 
ward, Wight & Co. (Ltd.), New Orleans, La., one 
of the distributers of this paint said: “We have 
sold a considerable amount of this paint in the 
southern territory and it has proved very satisfac- 
tory in every instance.” A number of prominent 
southern pine manufacturers have employed Pyro- 
Non paint in making their sawmills fire resistant. 
A typical example of the character of mills finding 
the use of this paint well worth while is the 
W. R. Pickering Lumber Co. The W. R. Pickering 
Lumber Co. has been using Pyro-Non paint for 
some time and in fact the mill construction in all 
its plants is coated with this paint. The company 
has had no opportunity at this time to test the fire 
resistant quality of the paint, as it has not had a 
fire. Insurance companies, however, highly recom- 
mend it for this purpose. After an exhaustive in- 
vestigation, for example, the Rankin-Benedict 
Underwriting Co., Kansas City, Mo., will allow a 
special reduction in insurance rates where Pyro- 
Non paint is used. No claim is made that the paint 
will extinguish fire or that wood painted with it 
is absolutely fireproof; in the words of the manu- 
facturer: “The truth about Pyro-Non is good 
enough: Wood coated with Pyro-Non paint will 
char but will not carry flame.” The Rankin-Bene- 
dict Underwriting Co. says in part: 

“For the interiors of sawmills and planers we 
recommend two coats of ‘Pyro-Non Special interior’ 
mill white paint, and for exteriors of the buildings, 
two coats of ‘Pyro-Non No. 1 oxide fire resisting’ 
paint, manufactured by the Pyro-Non Paint Co. 
Where the interior of a building holds an old coat of 
whitewash, the woodwork should be cleaned with 
wire brushes before applying the ‘Pyro-Non special 
interior’ paint. Two coats of ‘Pyro-Non No. 1 
oxide’ paint will be effective even if exterior of 
building has been previously coated with other 

n 

aa our statistics covering a period of the last 
twelve or fifteen years indicate, the present rates 
on sawmills and planers are close to the burning 
costs, so we have hesitated to make any further 
reduction in these rates even for so excellent a fire 
retardant as we believe ‘Pyro-Non’ paint to be, but 
have finally decided that if the members will put 
two good coats of the ‘special interior’ and ‘No. 1 
oxide’ paints on interiors and exteriors, respec- 
tively, that the fire losses on these divisions will be 
sufficiently reduced to warrant a special credit of 
20 cents in the rates; namely 15 cents for painting 
the interior of mill or planer and 5 cents for paint- 
ing exteriors of the buildings with two coats of the 
paint recommended for the purpose.’ 





THE 


M. B. FARRIN 
LUMBER CO. 


CINCINNATI 


: 
: 


Kiln Dried 
Hardwoods 


Can Include 


OAK and MAPLE 
FLOORING 


We ship very high grade stock from our 
West Va. and Arkansas Band Mills. 








Page & Jones, Mobile, Ala., U.S.A. 
Cable Address, “PAJONES, Mobile” 
All leading Codes used 





Ship Brokers & Steamship Agents 








- MICHIGAN 





REMEMBER 
Mershon, Eddy, Parker Company 


SAGINAW, MICHIGAN 
Specialize in Mixed Cars of WHITE PINE and 
BASSWOOD Lumber, Siding, Ceiling, Flooring, 
Sash, Doors, Blinds, Window Frames, Mouldings 
and Box Shooks from SAGINAW. 


Western White Pine and Idaho White 
Pine for direct shipment from Idaho. 








200 M ft 2x 6 No. 3 Common 
200 M ft. 124 No. 2 Com.&Btr, 70) Tt 2h be at Com. 
40M ft. 14-4 Mo. 2Com.&Btr. 59 m ft. 7-4 Yo. 2 Com. & Btr 
40 Mit. 16-4 No. 2Com.&Btr 100 Mit. 84 No. 2 Com. & Btr 
100 M ft. of G ft. Grain Door Lumber 
100 M ft. of 7 ft. Grain Door Lumber 


Von Platen-Fox Co. ,™'"* Iron Mountain, Mich. 








Michigan.Hard Maple 57° 


- (4-4 to 16-4 No. 1 Com. & Btr. Maple 
Can Ship \4°4 's-4 & 6-4 No.1 ©. & B. Basswood 
‘ow {Also Pine, Hemlock and Tamarack 


ABBOTT & WAGNER, Cadillac, Mich. 








GRAND RAPIDS MICHIGAN 
Where else can you get in the same car anything in Northern or 
Southern Hardwoods and choice of 114 varieties of 3-8 in. and 
13-16 in. Hardwood Flooring? The lumber can be kiln dried and 
worked too if desired. Send your inquiries to 


NICHOLS & COX LUMBER CO. 
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AMERICAN LUMBER & MFG. CO. 


PITTSBURGH, PA. 


WHITE PINE 


Our SILVER White Pine is a real Cork Pine 
substitute for planing Mill and Pattern 
Work, Etc. 

At our various mill connections we own and 
carry large stocks of 

Idaho White Pine. 

Calitornia White Pine also Sugar Pine. 

Michigan and Minnesota White Pine. 


YELLOW PINE and HARDWOODS. 


Our new mill at Lenox, Ky., is now operating, 
Also our new mill at Florala, Ala., and Paxton,Fla, 


















— e 
White Pine MINNESOTA 
CALIFORNIA & 
OREGON STOCKS 


LONG and SHORT LEAF 
ened > { Yellow Pine 


WM. SCHUETTE CO. 
Pittsburgh, Pa. New York, N. Y. 















West Penn Lumber Co. 


Wholesale Lumber 





WHITE PINE YELLOW PINE 
HEMLOCK HARDWOODS 


PITTSBURGH, PA. 














PITTSBURGH. PA. 

















GET OUR 


grr ovk, BOX LUMBER 
Cypress, Hemlock, Spruce and White Pine 
B. W. Cross Lumber Co., ,7#7,Qiner Blas, 








Books for Sawmill Men 


Twelve Principles of Efficiency 
By Harrington Emerson 


Essentials of American Timber Law 
By J. P. Kinney, A.B., LL.B., M.F. 


Principal Species of Wood—Their Characteristic 
Properties 
By C. H. Snow 


Kiln Drying of Lumber 
By H. D. Tiemann 


seeeeees a Handling Weediness 
enry S. Grave 


Timber—Its Ptizenatin. Soncenies and Grading 
By Harold Ss. 





Economies of Business 
By Norris A. Brisco 


Commercial Law 
By John A. Chamberlain 
Logging 
By Ralph C. Bryant 
Lamberman’s Actuary 


Write for prices and full information. 











American Lumberman, Chicago’ | 
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BELLINGHAM, WASH. 


June 11.—Another logging camp seems in pros- 
pect in the Concrete district, where the Tozier 


Lumber Co. owns a large tract of timber. It is 
understood the company is making preliminary 
cruises and arrangements now. Shipments will be 
made over the Great Northern. 

The Western Cedar Co. at Anacortes has re- 
sumed operation following the rebuilding of two 
dry kilns destroyed by fire about a month ago. The 
intention is to run steadily. 

Three vessels loaded in Bellingham this week, 
the steamship West Canon, 600,000 feet, for Kobe 
and Shanghai; the steamship Arizonian, 500,000 
feet, Honolulu, and the schooner Helene, 1,150,000 
feet, Honolulu, all loading at the Bloedel Donovan 
docks. The Arizonian also took over one thousand 
tons of box shooks from the Morrison mill at 
Bellingham and the Fidalgo Lumber & Box Co.’s 
Anacortes plant. 

Esker Fitzwater, manager of the Minnesota 
Western Lumber Co. and a member of the Bell- 
ingham park board, was this week given a further 
opportunity to serve the community. He now has 
general direction of playground supervision in the 
city parks. 

President E. F. Gierin, of the Puget Sound Saw- 
mills & Shingle Co., returned this week from an 
extended trip thru the middle West. 

Another arrival from the East this week was 
C. L. Flynn, general superintendent of the Bloedel 
Donovan Lumber Mills. He was absent one month, 
visiting Minneapolis, Grand Rapids and other 
cities. He was accompanied by Mrs. Flynn. 
Shortly after his return he made a trip to the 
company’s Skykomish plant. All of his company’s 
mills are operating. 


DENVER, COLO. 


June 13.—Local officials of the United States 
Forest Service find a parallel between the devastat- 
ing Pueblo flood of June 3, and the flood which 
wreaked millions of dollars’ worth of damage in 
Pittsburgh, Pa., in 1908. And they find in the 
two floods ‘solid argument for the forestation of 
water sheds and protection of forests against fire. 
In a lengthy statement, William L. Barker, sur- 
veyor in the Forest Service, says, in part: “The 
Allegheny and Monongahela rivers, confluent at 
Pittsburgh, carried the flood waters there. Foun- 
tain Creek flows into the Arkansas River at Pueblo. 
A comparison of maps showing the condition of the 
water sheds of these streams in Colorado and 
Pennsylvania present many striking similarities.” 
He argues that forestation of the water sheds would 
lessen the surface run-off and thus tend to minimize 
the flood danger. 

Late reports from Pueblo indicate that at least 
two of the Pueblo lumber companies will be among 
the heaviest individual losers as a result of the 
disastrous flood and the fires which accompanied it. 
They are the Newton and King companies. In the 
ease of the former the loss is estimated at ap- 
proximately $1,000,000, while the King company’s 
loss is placed at about $150,000. 

The Union Pacific Railroad Co. is enlarging its 
tie preserving plant at Laramie, Wyo. 


LOS ANGELES, CALIF. 


June 11.—While a stiffening of prices generally 
is evident, the figures of the last two weeks show 
but little actual change. There is, of course, no 
cargo market, as there is no cargo movement. But 
one cargo has arrived at the harbor this month—a 
kind of ‘‘accidental” arrival, due to unusual con- 
ditions: The steamer Wilmington brought in 
1,000,000 feet of fir. The carrier was caught at 
sea by her owners on a return trip from Hawaii 
to San Francisco, was diverted to mills on the 
Sound, loaded with lumber there and sent to Los 
Angeles. 

Stocks, of course, are becoming broken, especially 
in unusual sizes, tho some all-rail shipments are 
coming in, the railroads making satisfactory de- 
liveries on about a 10-day average as a rule. 
Should the marine strike continue much longer 
dealers will face the handicap of all-rail deliveries 
as their only dependence for stock. 

Demand continues brisk, in sympathy with build- 
ing in Los Angeles and vicinity, which has started 
at a pace that holds some promise of a new high 
record for June. Up to the morning of June 8. 
permits issued for Los Angeles building numbered 
716, calling for an expenditure of $1,446,223, no 
large individual enterprises being included. At 
that rate, which promises to be maintained, this 
month’s total permit valuations will approximate 
$6,000,000. The permits represent a heavy pro- 
portion of wood structures. 





W. H. Seaman is reported to have started a yard 
at Long Beach. 

During March 590,000 feet of lumber was re- 
ceived at Los Angeles harbor from Canadian 
sources. 

U. G. Richards. vice president and general man- 
ager of the E. K. Wood Lumber Co., with head- 
quarters in San Francisco, was a visitor this week 
at local plants of the company. 


CENTRALIA, WASH. 


June 11.—About 80 percent of the mills continue 
to operate with a normal production. Local de- 
mand is much better and in a number of places 
is about 25 percent of the cut. Rail shipments call 
for mixed cars, with the result that uppers are 
getting scarce and their prices stronger. The cargo 
mills are still affected by the marine strike. Lath 
continue to be strong. There is but little change 
in the shingle market. Owing to the unusual de- 
mand for cedar for export, there is a reported short- 
age of cedar logs. The railroads are buying but 
only for immediate needs. 

The Columbia River continues to rise. All the 
mills near the river at Vancouver, Kelso, Kalama 
are closed on account of the high water. 


SAN FRANCISCO, CALIF. 


June 11.—Conditions in the lumber and building 

t s in San Francisco are somewhat chaotic. 

wall but two of the lumber yards in the city 
cl , during the last week there has been very 
little consumption. Wholesalers are unable to 
make sales to local yards, but they are doing some 
business with southern California and the East. 
Sales of northern Douglas fir have fallen off some- 
what and California mountain fir sales have in- 
creased since the steamer strike cut off water ship- 
ments. The deadlock in the building situation will 
be broken June 13 by the resumption of work on 
the open shop plan. The lumber yards will, pre- 
sumably, resume business then. 

FE. A. Blocklinger, president of the Chiloquin Lum- 
ber Co., this city, who has returned from Chiloquin, 
reports the circular mill making a good showing 
as to production of white and sugar pine. The 
Dorris Lumber & Box Co.’s factory at Dorris is in 
operation. 

The Lassen Lumber & Box Co., this city, con- 
tinues to run two shifts at Susanville with an out- 
put of 170,000 feet a day. The box factory is 
operating at about half capacity. Inquiries for 
both box shook and white and sugar pine lumber 
have increased. The volume of actual orders has 
been growing. 

The Red River Lumber Co., this city, is running 
the mill at Westwood with one shift and accumulat- 
ing an assortment of white and sugar pine. There 
is a moderate demand, with continued inquiries for 
D select and better. Prices are being maintained at 
list. The demand for box shook is slightly im- 
proved. 

Fredric S. Palmer has returned from an exten- 
sive tour as far east as Boston. He attended the 
annual of the American Wholesale Lumber Asso- 
ciation and was elected a director. He finds some 
improvement in demand here with sales of clears 
for delivery when ready. There is an immense 
potential demand. 

H. W. Cole, general manager of the little River 
Redwood Co., is paying a visit to the San Francisco 
office and reports a pretty good cut at the mill at 
Bulwinkle. There has been a fair demand for dry 
stock. Dry kilns are being installed. J. C. Mal- 
colm, formerly with the Union Lumber Co., has 
joined the sales force and will cover the Sacra- 
mento and San Joaquin valleys. 

L. D. MacDonald, representing the Pacific Export 
Lumber Co., of Portland, in this city, reports an 
improvement in demand for Japanese squares. Cedar 
logs also are moving to the Orient. 

F. O. MecGavic, representing the Pennsylvania 
Door & Sash Co., of Pittsburgh, Pa., has been look- 
ing over the white and sugar pine situation in 
southern Oregon. He found some of the larger 
mills operating with one shift and a number of the 
smaller mills closed down. The general feeling 
is that there is a little better tone to the market. 

The Weed Lumber Co. has put on a second shift 
and the white pine mill at Weed is cutting at the 
rate of 429,000 feet a day. The demand for doors 
is not very brisk, but the door factory is in opera- 
tion at Jess than capacity. 

The F. P. Doe Lumber Co., L. L. Long, manager, 
is doing a little eastern business on white and 
sugar pine and there is some California demand. 

The Standard Lumber Co., D. H. Steinmetz, gen- 
eral manager, is making good headway in cutting 
white pine at Standard and an assortment of stock 
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will be accumulated as soon as possible. The door 
factory is operating at less than capacity. 

W. R. MeMillan, superintendent of the Hammond 
Lumber Co.’s redwood plant at Eureka, says the 
mill is operating with one shift and gradually ac- 
cumulating an assortment. The steam schooners 
are tied up, but some rail shipments are being made. 
The fir mill at Astoria, Ore., is operating with a 
day shift. 

Charles R. McCormick & Co., this city, are doing 
some California rail business. There is a moderate 
demand for Douglas fir in the Sacramento and San 
Joaquin valleys and southern California is still 
taking some rail shipments. Cargo business is 
practically dead, altho a few orders are being placed 
for future delivery. The St. Helens Lumber Co.'s 
mill at St. Helens is operating, altho the bulk of 
the mills in the Columbia River district are closed 
on account of high water. 

The E. K: Wood Lumber Co., this city, continues 
to operate its Douglas fir mills at Bellingham and 
Hoquiam, Wash., and is carrying good stocks at its 
Oakland and Los Angeles yards. Seven steam 
schooners are tied up here, but rail shipments will 
be made when necessary. The sailing schooners 
Dauntless and Fearless have sailed from Puget 
Sound and Grays Harbor respectively with offshore 
cargoes. - 

M. L. Euphrat, manager of the Wendling Nathan 


days a week. James Danaher, jr., assistant man- 
ager, is visiting Minneapolis. 

Among the lumbermen in the city as visitors are: 
P. A. Albertson, of Klamath Falls; H. W. Cole, of 
Eureka; F. Dean Prescott, manager of the Valley 
Lumber Co., of Fresno; W. E. Landram, of the 
Merced Lumber Co., of Merced; J. C. Ferger, man- 
ager of the Swastika Lumber Co., of Fresno; Mr. 
Guerin, of the Puget Sound Sawmills & Shingle 
Co., of South Bellingham, Wash. 

L. C. Stewart is now assistant manager of the 
Ocean Lumber Co., headed by Allan H. Daugherty. 
This firm has done considerable exporting during 
the last year. Mr. Stewart had charge of sales at 
the Hammond Lumber Co.’s San Francisco office 
for some years, and was more recently with the 
W. L. Comyn Co. 

Rod. Hendrickson, of the Hendrickson Lumber 
Co., this city, motored to Stockton to attend the 
meeting of the Central California Lumbermen’s Club 


his week. 
SPOKANE, WASH. 


June 11.—The weather so far this season has 
been exceptionally favorable in the matter of for- 
est fires. Several fires started last week in the 
Pend Oreille country but they were put out by 
the recent rains before they gathered any head- 
way. ‘This next week the timber protective asso- 

ciations of northern 








Idaho are to hold their 
quarterly meetings in 
Spokane, at which the 
plans for the summer’s 
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eutting. A standard 
gage railroad twelve 
miles long is operated 
into this timber, the 
loaded cars being trans- 
ferred to the Great North- 
ern at Springdale for 
shipment to Deer Park. 

The wood preserving 
plant of the Lindsley 
Bros. at Yardley is to be 
operated to full capacity, 
starting with a crew of 
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sured daily. However, 
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mill of the Louisiana Central Lumber Co., Clarks, La. This Wickes 

gang was bought from the Holliday Klotz Lumber Co., Greenville, _A memorial to the late 
Mo., after the Missouri company had used the gang about ten years. William Deary, general 
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Resawed Fables 


is a collection of the funniest 
prosewritings of “the lumber- 
man poet.” 

It is the everyday experi- 
ences of the lumberman, told 
with a smile. Every lumber- 
man owes it to himself. 


Price postpaid, $1.00. 








ments of fir from Oregon to California points since Memoriam, William Deary” is to be placed on the 


the maritime strike began. The demand for rail 
shipments is not very heavy just now. 

A. W. Heavenrich, manager of the Madera Sugar 
Pine Co., has been spending a few days in the city. 
He reports a cut of more than 300,000 feet a day 
with a moderate demand for lumber. The factories 
are operating to suit the demand. 

R. E. Danaher, general manager of the Michigan 
California Lumber Co., reports the mill at Pino 
Grande cutting at the rate of 170,000 feet a day. 
Eighty percent of the output is white pine. He 
expects new dry stock to be ready for shipment 
about Aug. 1. There is on hand very little old 
stock in the upper grades. There is a moderate 
demand for upper grades. The demand for shop is 
light. The box factory at Camino is running four 


topmost stone. 

The Edward Rutledge Timber Co. is putting in 
a large modern cedar pole yard at Clarkia on the 
Chicago, Milwaukee and St. Paul Railway. Many 
of the poles come direct from the woods with the 
bark on and are manufactured at Clarkia. The 
company intends to install a modern butt treat- 
ing plant at Clarkia. 

Robert G. Chisholm, general manager of the 
Crookston Lumber Co., Minneapolis, was a visitor 
in Spokane this week and attended the meeting here 
of the Western Pine Manufacturers’ Association, 
Friday. Mr. Chisholm, who is associated with the 
Shevlin-Carpenter interests in other enterprises and 
a man who is in close touch with the lumber situ- 
ation, did not hold forth much hope for an early 
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White Pine 


We manufacture and carry in stock at all 
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All our stock is cut from virgin Wisconsin 
White Pine Timber and is of a very soft 
texture. Shop Lumber and Factory Selects 
are our Specialties. 
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resumption of business. 
was a pessimist. 

P. L. Musick, general manager of the Hilgard 
Lumber Co., Chicago, Spokane and Seattle, arrived 
in Spokane this week. From here he will go to 
Seattle, Portland and California points before re- 
turning to Chicago. 

The plant of the Boulder Lumber Co., Boulder, 
B. C., was destroyed by fire June 8. The Boulder 
plant was a circular sawmill with an 8-hour ca- 
pacity of about 75,000 feet. 

Lester A. Heckard and wife, and S. L. Foulston 
and wife, all of Wichita, Kan., were visitors in 
Spokane this week. Mr. Heckard is vice president 
of the J. W. Metz Lumber Co., Wichita, and Mr. 
Foulston, his son-in-law, is a Wichita attorney. The 
party is touring the Northwest and will visit Seat- 
tle, Portland and other Pacific coast points, includ- 
ing trips to Mount Rainier and to Victoria, B. C. 
Mr. Heckard reports business good at Wichita and 
other points where his company has yards. 


EVERETT, WASH. 


June 11.—The Clark-Nickerson and the Robinson 
Manufacturing plants are again operating, following 
a walkout last week. This restores to the active 
list all the mills in which wage cuts were estab- 
lished. Production of “lumber here is about 40 
percent of normal. Demand has not increased 
noticeably, and there is no indication of a stiffen- 
ing of prices. Two wage scales are in effect in the 
Everett district, some of the mills working on a 
basis of $3.60, with half a dozen on a $3 basis. 
Organization of a rejuvenated Timber Workers’ 
Union has been accomplished, and, while there is 
current talk of a strike, this is confined largely 
to the rank and file and union officers are exerting 
influence to discourage any suspension of effort at 
this time. 

The shingle industry shows virtually 100 percent 
mill operation, with a consistent demand and prices 
at least sufiicient to render operation more oad 
able than idleness. 

However, the tinge of draggy slowness permeates 
the entire industry, from logging camp to mill 
market. 

Announcement was made of the purchase by the 
Bird Timber Co., of Snohomish, of eight lots of 
standing timber near Granite Falls, formerly the 
property of Joseph L. Werner, of St. Louis. The 
consideration was $12,000. 


SEATTLE, WASH. 


June 11—Home after an absence of six weeks, 
during which he made an extensive tour thru 
Kansas City territory and on to the Atlantic sea- 
board, John D. Collins, president of the John D. 
Collins Lumber Co., says: “In my judgment 
conditions are practically the same thruout the 
United States. The lumber business everywhere 
is spotted and spasmodic. In most of the cities 
building operations are being held up by some 
form of labor trouble. In my opinion a most sig- 
nificant point is that I did not find anybody com- 
plaining about the price of lumber, but there 
were numerous objections on account of cement, 
plumbing and labor. All told, it’s a waiting game 
for the lumber industry, with practical assurance 
that everything will be all right the very instant 
the entire United States shakes off its lethargy 
and gets down to the simple proposition of doing 
today’s business today.” 

W. C. Ruegnitz, of Portland, who, replaces Rob- 
ert S. Gill as executive secretary of the Loyal 
Legion of Loggers & Lumbermen, is well known in 
Seattle. He has spent nine years in the Pacific 
Northwest. Since 1916 he has been connected with 
the personnel work of the Wind River, Bridal Veil 
and Douglas Fir Lumber companies. He is a di- 
rector in the Industrial Relations Association of 
America. At one time he was engaged in general 
supervision and management of railroad and hydro- 
electrical construction work in the United States 
and Canada. Mr. Gill will go to Baltimore, Md., 
to supervise the establishing of an association 
along Loyal Legion lines in the printing trades. 

Numerous Columbia River mills have shut down 
on account of high water, coupled with the sea- 
men’s strike. The St. Helens Creosoting Co. has 
been obliged by high water to remove the dyna- 
mos from the engine room. At Kenton the water 
is close to the storage sheds of the Aladdin Co., 
ready-cut house builders. The Barr Shingle Co., 
Kalama, and the Kalama Shingle Co., have been 
forced to close. At Ridgefield, Wash., the Peck- 
O’Neil Lumber Co. and the Bratlie Bros. Shingle 
Co. have both shut down. 

R. S. Whiting, secretary of the shingle branch 
West Coast Lumbermen’s Association, is spending 
the week among the mills of the Grays Harbor re- 
gion, familiarizing himself with conditions affect- 
ing the industry. 

W. A. Shumn, traffic manager of the Pacific 
Coast Shippers’ Association, {s devoting special 
efforts to compiling data on minima freights. The 


In fact, he admitted he 


figures, which will be exceptionally complete, wil! 
be ready in about a week. 

Lou R. Fifer, president of the L: R. Fifer Lun: 
ber Co., left Thursday for the East. He will visi 
sales connections in the middle West, and go t 
New York before his return. The trip will ré 
quire about six weeks. 


TACOMA, WASH. 


June 11.—Discussion of market conditions at tl 
regular session of the Lumbermen’s Club of Tacom, 
June 8 showed that little or no change has take: 
place during the last week. Manufacturers pre:- 
ent reported orders still very light and prices un 
changed, 

A committee of lumbermen was named June » 
to revise the logging safety standards of the State. 
The appointments were announced from Olympi: 
by H. L. Hughes, State supervisor of safety. Joh: 
Holland, State safety engineer, has in preparation 
a report covering an extensive study of the cause: 
of logging accidents which will be submitted to th« 
committee as a basis for working out the new 
standards. The committee is composed of Mark 
E. Reed, Simpson Logging Co., Shelton; James 
Irwin, Sultan Railway & Timber Co., Everett; A. 
W. Callow, Wynooche Timber Co., Hoquiam; W. H. 
Hewitt, St. Paul & Tacoma Lumber Co., Tacoma ; 
James Frisken, Simpson Logging Co., Shelton; E. 
B. Chinn, Loggers’ Information Bureau, Seattle; 
Alex Polson, Polson Logging Co., Hoquiam; L. A. 
Young, Inman Poulsen Logging Co., Kelso; W. M. 
Lawthold, Deer Park Lumber Co., Deer Park; Nick 
Leary, Great Northern Lumber Co., Leavenworth ; 
H. A. Lightner, Goodyear Logging Co., Seattle; A. 
W. Morrison, Bloedel Donovan Lumber Co., Bel- 
lingham. 

Another cut in lumber rates from the Northwest, 
applying on shipments from Tacoma to Michigan 
City, has been announced by the Northern Pacific 
officials here. The new rate will*be 7554 cents as 
compared with a former rate of 82% cents. 

A reduction of 10 percent on the towing rates on 
logs has been announced by the Northwest Tow- 
boat Owners’ Association. 


ABERDEEN—HOQUIAM, WASH. 


June 11.—The fight for the Federal dredge for 
use on Grays Harbor bar goes merrily on. A. B. 
Mack, National Lumber Co.; Thorpe Babcock, 
Northwestern Lumber Co., Hoquiam, and A. F. 
Peterson, West Coast Lumber Co., of Aberdeen, are 
among the prominent lumbermen who are using 
their influence for the project. A letter signed by 
members of the Hoquiam Chamber of Commerce and 
the Aberdeen Chamber of Commerce has been sent 
to the Grays Harbor port commission pledging sup- 
port in sending a representative to Washington to 
lobby for the dredge. 

The shipments of lumber by rail from the Aber- 
deen and Hoquiam mills showed an increase of 
more than 3,000,000 feet during May and helped to 
offset the lowering of the cargo shipments caused 
by the marine strike. The cargo shipments totaled 
21,945,600 feet from the Hoquiam and Aberdeen 
mills, while the rail consignments amounted to 10,- 
177,000 board feet carried in 407 cars. Thirteen 
cars of shingles were also carried by rail. 


BEAUMONT, TEX. 


June 13.—What is ordinarily a dull season in 
the southern pine market is being turned into a 
good one by the demand for yard stocks. From 
the character of material going out, it is evident 
that most of the buildings are of the small home 
variety which use lumber exclusively with the ex- 
ception of the foundation. Practically all of the 
sawmills are back on normal running time, and it 
is considered remarkable that this one source of 
demand could consume the output with very little 
noise being made about it. Exports, the railroads 
and oil field trade have had eee little to do with 
the market. : - 

In spite of the saaibieditein, stocks are badly 
broken and none of the mills have been accumu- 
lating. This shows a big improvement over three 
months ago when mills were figuring on whether 
they could be operated three or four days out of 
the week. During this time they have not gained 
in stocks, reduced the price or glutted the market. 

There are some inquiries for railroad track and 
bridge timbers, as well as car, and shop material, 
but sawmill men do not expect orders to result 
from these feelers until after July 1, when the new 
fiscal year will begin. While there have been ex- 
ceedingly heavy rains during the last week, more 
than four inches falling in the city of Beaumont, 
they have been spotted and did not seriously inter- 
fere with logging operations. Some of the mills 
lost as much as one day, but even this was not 
general. ar 6 

There has been ipibicelaiaiie no change in the 
hardwood market, the spurt of a few weeks ago 
having spent itself and left a lull in the demand. 
It is now a question of whether the hardwood men 
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have entered the usual summer dullness, or whether 
they are to have the phenomena of a spotted mar- 
ket. The inaction covers practically every item on 
the list. Notwithstanding this condition, stocks 
are lower than they were on May 1, with the pro- 
duction still off. Thick stocks and first and sec- 
onds have practically disappeared. On account of 
the big demand for home building material being 
confined largely to small houses, hardwood men 
are not getting their share of the construction 


demand. 
MOBILE, ALA. 


June 13.—There seems to be a stiffening of 
prices, with a more hopeful view of the future. 
Promise of good crops, produced at lower costs, 
indicates a better buying capacity next fall. Sales 
of considerable quantities are noted at frequent 
intervals, the aggregate running into the millions 
of feet, but they fall under normal for the season, 
and the prices obtained show small profit. The ad- 
vance of from $1 to $2 noted a week ago is main- 
tained and there is talk of further advances. The 
average number of mills in operation continues 
about the same from week to week. The business at 
Mobile is confined almost exclusively to pine lum- 
ber and timber, with an occasional sale of cypress, 
hickory, oak and ash logs, with a slightly better 
business in hardwood flooring, due to home build- 
ing activities. 

The barge Luther HB. Hooper loaded at Mobile 
with 1,250 feet of pine lumber for New York and 
the barge Marie Hooper loaded at a Mississippi 
port with over 1,000,000 feet of pine lumber for 
Boston, sailed from Mobile, in tow of a tug, the 
latter part of the week. 


ST. LOUIS, MO. 


June 14.—The retailers of St. Louis are re- 
ceiving a fairly large number of requests for esti- 
mates, and there are a number of large projects 
under consideration which are expected to reach 
the contract stage. The only thing that is re- 
tarding building, they feel, is the fact that there 
has been no reduction in building trades wages. 

The Home & Housing Association organized with 
$2,000,000 capital to help solve the housing situa- 
tion in St. Louis will stop building houses be- 
cause it can not sell the houses it has on hand. 
The association has built 127 homes in different 
sections, and has sold 101, but there does not 
seem to be a demand for the remaining 26. Nel- 
son Cunliff, who was manager of the association, 
has resigned to become director of public welfare 
of St. Louis. 

Edward O’Brien, jr., who has been represent- 
ing the Louisiana Red Cypress Co. here for the 
last year, has been transferred to Memphis, where 
he previously represented the company for sev- 
eral years. W. Pearsall, who has been the 
representative of the company at Oklahoma City, 
Okla., for a short time, will come to St. Louis 
to succeed Mr. O’Brien, and George C. Williams 
will be transferred from Louisville to Oklahoma, 
where he formerly represented the company. These 
changes are effective July 1. 


NORFOLK, VA. 


June 13.—While business has not been so freely 
offered to some of the mills as to others, inquiry 
for both rough and dressed lumber continues just 
as large and calls for a wide variety of items. 
There are still some few items on the rough list 
that are not moving briskly. Most orders are for 
dressed stock, either flooring etc. or dressed low 
grade such as box, culls etc. The rough sawmills 
are not finding the demand as good as the small 
planers, as they are holding firm, One or two addi- 
tional rough mills have closed down recently. There 
have been some advances made in certain items, 
but these have not been taken to kindly by the 
buyers, altho if stock is wanted promptly the prices 
will have to be paid, for very few mills can make 
prompt shipment. Building conditions continue to 
improve slowly, altho the labor situation is still 
retarding the demand. Business is on the mend, 
but in this section the break in the potato market 
has been a hard blow to the farmers. They are do- 
ing well on other truck crops and bank clearings are 
increasing. 

Sales of 4/4 edge No. 2 and better were a little 
lighter during last week, altho inquiries keep com- 
ing in from various sections. Buyers, however, are 
looking for lower prices and the millmen are very 
firm because of the small surplus. No. 2 and bet- 
ter 4/4 and thicker stock boards, as well as 5/4 
and 6/4 edge, are active and prices show a tendency 
to advance, These items come from the log slowly. 
There is a better demand for Nos. 1 and 2 bark 
strips and the southern trade for these is picking 
up, altho yards prefer to pay for what they get 
~before ordering additional supplies. The railroads 
are now making some inquiry for No. 3 lumber. 
Sales of 4/4 edge box have been light, altho in- 
quiries are becoming numerous. for small lots 
dressed, There is still a brisk demand for 4/4 and 


thicker stock box and prices have stiffened, not only 
in kiln dried but in air dried. No. 2 stock box is 
still moving briskly but edge is quiet. Most of this 
is being shipped dressed. A few inquiries are 
circulated for box bark strips, but orders are being 
placed very slowly. The demand for flooring, ceil- 
ing, dressed stock boards and roofers has continued 
brisk. Prices are a great deal stronger and in 
roofers advances have been secured for prompt 
shipment. Several large sales of roofers of all 
widths have been made during the week at good 
prices. Air dried roofers are now being quoted on 
par with kiln dried. Building in this section is 
active, with permits for residences being issued 


freely. 
JACKSON, MISS. 


June 13.—The volume of business this week is 
slightly smaller in the aggregate. The demand for 
mixed cars continues and buyers find it much more 
difficult to place them. Mill stocks are getting in 
worse condition as to staple items. No. 1 common 
dimension is exceedingly firm, and No. 2 common, 
2 x 4—18 and 20-foot, are very scarce. No. 1 
common standard decking is being sold at $25 
f. o. b. cars mill, with dry stock hard to find. Local 
offices report that export demand for the higher 
grades of lumber is increasing. Timber orders are 
scarce, altho there is some figuring on future rail- 
road business. 

W. S. F. Tatum, of Hattiesburg, Miss., spent 
several days in Jackson last week. He recently 
made a donation of $100,000 to Millsaps College. 


LAUREL, MISS. 


June 14.—The local labor situation has improved 
perceptibly during the last week. With a single 
exception all the plants are operating at full ca- 
pacity and it is believed the remaining plant wil. 
start before the end of the week. With the start- 
ing of the mills, production is becoming more 
normal, inquiries are plentiful, and considering 
the serious labor troubles at many consuming cen- 
ters, orders are not scarce. The whole situation 
has resolved itself into a matter of efficiency, and 
operators are engaged quite generally in cutting 
the corners in their endeavors to make both ends 


meet. 
LAKE CHARLES, LA. 


June 13.—The demand for southern pine for the 
last week held its own fairly well, with sales 
slightly in excess of production. In some instances 
there has been a slight stiffening of prices, but as a 
general thing they have remained firm. Produc- 
tion is still considerably below normal and mills 
show no inclination to stock up. The same con- 
dition is apparent in the retail trade. Yards are 
buying freely, but hold their stocks down as low 
as possible. They are enjoying a fairly active 
business. Builders are buying on very close mar- 
gins and are shopping for maximum quality and 
minimum prices. Thruout this entire territory 
there are a great many people desirous of building, 
but who are unable to avail themselves of the pres- 
ent prices of lumber on account of the excessive 
costs of labor and building accessories. 

Mills are operating regularly. Labor and cars 
are plentiful, the former at reasonable wages. Con- 
siderable rain fell during last week, but as the 
woods were very dry, it has not interferred with 


logging. 
NEW ORLEANS, LA. 


June 13—The following figures purport to show 
the progress of dwelling house construction in 
New Orleans since Jan. 1, as compiled from the 
records of the city engineer’s building division: 
January, 85 structures, total cost $243,361; Feb- 
ruary, 126, total cost $274,650; March, 294, total 
cost $426,062; April, 227, total cost $612,765; 
May, 227, total cost $630,075. Commercial con- 
struction has undergone a heavy slump, according 
to figures from the same source. 

The Williams Lumber Co., of Ponchatoula, La., 
began the operation of its new planing mill last 
week. The company’s sawmill plant began its 
run on Jan. 1. The planing mill, newly com- 
pleted, is said to be the largest cypress planing- 
mill in Louisiana; it is electrically driven and 
equipped thruout with thoroly modern machinery 
and appliances. Incidentally it may be added that 
Ponchatoula now has two thriving industrial 
suburbs. That built up around the Williams Lum- 
ber Co.’s plant has been named “Edgewood,” 
while the mill community of the Rathborne Lum- 
ber Co., which likewise is operating a brand new 
and thoroly modern cypress plant, has been chris- 
tened “Cypremoor.” 

Hal R. Meeks, a Tampico (Mexico) lumberman, 
was in New Orleans on business last week and 
reports considerable building under way in Tam- 
pico, to relieve the housing shortage which has 
existed there for several years. Mr. Meeks reports 
Mexico’s general condition better than it has been 
for years. Lack of adequate railroad transportation 


is the most serious trouble at present, he says, 
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and the government is moving vigorously to supply 
this need. 

The Bowie Lumber Co., which last year pur- 
chased a building at the corner of Carondelet and 
Poydras streets, is now having the interior over- 
hauled and remodeled. As soon as the overhauling 
is completed the Bowie company and the R. H. 
Downman interests will move their offices to the 
second floor, the Southern Cypress Manufacturers’ 
Association will occupy the third floor and the 
Louisiana Red Cypress Co. will take over the 
fourth floor. The building hereafter will be known 
as the Poydras Building. 

Louis D. Nalty, of the Hammond Lumber Co., 
Hammond, La., was recently elected by the State 
convention of the Knights of Columbus as dele- 
gate to the supreme council of the order, which 
will be held in San Francisco next August. The 
Knights of Columbus held tkeir State conven- 
tion in Hammond and Mr. Nalty, as grand knight 
of the Hammond council, took a leading part in 
the arrangements for what proved a most success- 
ful and enjoyable meeting. 


TUSCALOOSA, ALA. 


June 13.—There has been practically no change 
in the lumber situation during the last week, except 
possibly prices are a shade firmer and there might 
be a small increase in volume. There has been an 
advance in a few items of high grade stock, espe- 
cially noticeable in high grade 3-inch flooring. 
Finish has also shown an improvement. The state 
of the market is not satisfactory by any means, 
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either as to prices or volume, but there seems to be 
a very slight betterment from week to week, so 
gradual that it can be scarcely recognized. 

The weather is ideal, except some few miils are 
down on account of lack of water, as the weather 
has been very dry for the last six weeks. Common 
labor is plentiful at from $1 to $1.50 a day. Stocks 
on hand continue to decrease and possibly are as 
low as 30 percent of normal. Production is around 
40 percent ef normal. 


ELKINS, W. VA. 


June 13.—Evidence was not lacking during the 
first half of June of continued recovery from the 
slump in hardwoods, altho during the period ending 
June 11 there was no further change in conditions 
because the eastern market had been more or less 
flooded with lumber during the convention at Phila- 
delphia, as an aftermath of which dullness gener- 
ally prevailed in West Virginia. The situation as 
analyzed by lumbermen warranted the belief, how- 
ever, that the demand was becoming a little firmer, 
tho prices had not become materially hardened 
except as to No. 1 and No. 2 grades of poplar and 
oak, which had advanced to about $100 a thousand. 
No. 1 common remained at about $55 and No. 2 
common at about $30. 


JACKSONVILLE, FLA. 


June 13.—The dimension market for Jacksonville 
and vicinity for the last week was quite listless. 
Dimension prices run: 6-inch, $14 to $15; 8-inch, 
$16 to $17 ; 10-inch, $18 to $19 ; 12-inch, $20 to $23. 

H. W. Taylor, of the Seminole Lumber & Export 
Co., and director of the American Wholesale Lum- 
ber Association, returned from a trip to the Hast 
the latter part of the week. 

Charles Darby, of the Consolidated Crate & Lum- 
ber Co., of Lake Wales, Fla., was around Jackson- 
ville the early part of the week. He reports that 
the mill is cutting right along with a fair assort- 
ment on hand. 


HATTIESBURG, MISS. 


June 13.—The demand continues about the same 
for the general line of lumber used in the building 
of small houses,. and prices are holding the gains 
made recently. Special cutting orders, while not 
plentiful, are being offered in sufficient volume to 
enable the bill mills to keep a fairly good variety 
of cutting ahead. The mills in operation are get- 
ting enough business to keep them from building 
up stocks of each item to the amount usually car- 
ried. Most of the orders offered now call for bone 
dry stock wherever possible, because of the differ- 
ence in freight on green and dry stock. The season 
is good for drying of yard stock, as there is little 
rain and the hot sun and winds dry the lumber 
very fast. 


PHILADELPHIA, PA. 


June 13.—Taken as a whole, it seems that there 
is a better volume of business in everything except 
hardwoods, and that the prices are generally firmer. 
Among the retailers the report is generally that 
there is more business, but that it is mostly small 
stuff. While there is a slight increase in building 
activity in this city, it is far from seasonal, as prac- 
tically all the big work is held up on account of 
labor conditions. Each week sees fewer building 
mechanics on strike, as they are going to the sub- 
urbs or elsewhere and working where there are no 
strikes, but there is always the uncertainty as to 
whether work can be completed without a lot of 
trouble. Outside the city, building is going ahead 
at an accelerated pace, and the lumber dealers are 
doing a fine business. This is using up the short 
supply rapidly, and some items are much firmer 
in price, with quotations from mills showing ad- 
vances. Some dealers say this advance can be col- 
lected, others that it can not, but there is a feeling 
that a lot of effort should be put into keeping prices 
from soaring as soon as demand grows. General 
business here is spotty. The railroads are buying 
practically no lumber, many of big industrial users 
are out of the market, planing mills are doing 
less business than normal, and furniture manufac- 
turers are doing very little. 

The hardwoods are moving in small volume and, 
while there is great variance in quotations, prices 
are holding very well. Plain and quartered oak, 
chestnut, hardwood floorings, maple, birch, beech, 
gum, poplar, cherry and mahogany are all selling 
slowly, with the better grades easier to move than 
the lower. In all the woods there seems to be 
difficulty in disposing of the lower grades. White 
pine shows a slight increase in volume, with prices 
unchanged. Spruce is inactive but firm, with small 
supply. Hemlock is beginning to show the effect 
of the new peel, and buyers are holding off in the 
hope of lower prices. Cypress demand for the bet- 
ter grades is good, and prices are firm, but marked 
reductions are offered on lower grades. Longleaf 


pine in timbers and boards is moving in fair vol- 


ume, and prices are holding well, and about the 
same conditions obtain in the North Carolina mar- 
ket. Lath are offered freely, but the supply seems 
to be dwindling and the market is firmer. Cedar 
shingles are selling well in the suburbs, but prices 
are low, and the market for cypress shingles seems 
to be less active or strong. 

Dave C. Pettit, formerly with Mell & Sons Lum- 
ber Co., of this city, has become manager of east- 
ern sales for Carstens & Earles (Inc.), of Seattle, 
Wash. 

Philadelphia has another new wholesale concern 
in the L. P. Barber Lumber Co. This concern has 
been formed by Lloyd P. Barber, formerly asso- 
ciated with the W. N. Lawton Lumber Co. The new 
concern will handle longleaf and shortleaf pine, 
cypress, hardwoods, Pacific coast products, and will 
specialize in piling. 

William M. Rankin has added Thomas H. Zane to 
his sales force, largely to handle longleaf and short- 
leaf pine, while Mr. Rankin will handle hardwoods 
and specialties. 


PITTSBURGH, PA. 


June 13.—The local lumber market is showing 
strength, altho there has been no startling develop- 
ment in the last week. Southern pine is a little 
stronger than it has been recently. Cypress has 
advanced a little in price, particularly C finish and 
better. No. 2 common Idaho pine is very strong. 
Other items show little change. Demand is stil] 
lively and many inquiries are being received. 


DULUTH, MINN. 


June 15.—Further improvement was reported by 
retailers in the city and this territory during the 
last few days. Planing mills and interior finish 
plants are working on a more nearly normal basis 
than at any time in more than a year. In May 
Duluth issued 343 permits, estimated cost $434,- 
147; as compared with 274 permits, cost $354,293, 
during the same period last year. Most of them 
were for moderate priced houses. 

The Scott-Graff Lumber Co. proposes to close 
down its sawmill for the season on July 1, after 
having operated steadily since early in January and 
with day and night shifts until a week ago. The 
season’s output of logs will be fully cut up. Offi- 
cials hope soon to increase the force employed in 
its sash and door factory and planing mill. 

The Virginia & Rainy Lake Co. is working ap- 
proximately eight hundred men at its large saw- 
mill and yards at Virginia. About one-third of the 
cut is being shipped out, and the remainder is be 
ing piled. The company is not doing any summer 
logging. 

The Angora Lumber Co., located at Angora, 
Minn., is working day and night on box lumber, but 
on account of the light demand nearly the full out- 
put is being stored. The output of the W. T. 
Bailey Lumber Co.’s mill at Virginia will be about 
10,000,000 feet this season. The Pelican Lake 
Lumber Co. is preparing to operate a one-band 
mill at Orr, Minn. The sawing capacity will be 
approximately 50,000 feet a day. 

A sale of shop lumber for eastern delivery was 
reported at the end of last week, the first lot so 
far this season. No further cargo sales have been 
reported recently. Two cargoes for Tonawanda de- 
livery were loaded out here last week, and another 
boat is expected to load this week. 

A contract, approximately $675,000, for improve- 
ments to the Superior Coal & Dock Co.’s wharves 
was let this week. Considerable piling will be 
required. Whitney Bros., Superior, Wis., obtained 
the general contract. 


KANSAS CITY, MO. 


June 14.—The local committee which is fixing 
the wage scale in the building trades and also 
going into the matter of prices on materials will 
finish its work this week, and it is expected a set- 
tlement, if it involves any material reduction in 
costs, will be followed by an extensive program. A 
great deal of work is being held up awaiting the 
settlement, particularly by individual home build- 
ers. Outside of Kansas City in the Southwest the 
situation does not appear to be so bright. The 
market has slumped off quite a bit here in the last 
few weeks and country trade is reported very light. 
No doubt there will be a larger demand from the 
country yards in the fall, but at present the farm- 
ers have no time for building. Most farmers are 
thoroly dissatisfied with the returns they are get- 
ing for their products and the prices they must 
pay for everything they buy. ‘ 

A postponement of the western trip of J. R. 
Moorehead, secretary-manager of the Southwestern 
Lumbermen’s Association, was caused by the sud- 
den illness of J. R. Moorehead, jr., who was seized 
with an attack of appendicitis two weeks ago. An 
operation was completely successful. The young 
man will be able to leave the hospital in another 
week. 
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VANCOUVER, B. C. 


June 14.—Shingle orders from the Atlantic sea- 
board have brought greater activity to the shingle 
industry than has existed for many months, possibly 
because of the prospect of an import duty. Large 
water shipments are being made. Orders received 
recently total 28,000,000 of which 15,000,000 goes 
to A, C. Dutton & Co., of New York. The result is 
that all the mills are operating. The water charge 
is 75 cents a thousand, irrespective of weight. Per- 
fections are quoted at $4.60; eurekas, $3.75 to $4; 
XXXXX, $3 to $3.50. 

The marine strike in the United States is bring- 
ing lumber business here, and the Canadian service 
to San Francisco will carry 3,000,000 feet, which 
order was placed by a Californian concern. Mexico 
is also looking this way for lumber. The Canadian 
Robert Dollar Co. is making heavy shipments and 
sent 600,000 feet to Santa Rosalia. 

The new excise tax is agitating lumber whole- 
salers, because it is not possible to pass the tax 
along. The manufacturer has to pay a 2 percent 
tax, but he is allowed to charge this, but the whole- 
saler’s 2 percent must be paid by the wholesaler. 

The proposed sale of the mill and timber hold- 
ings of the Victoria Lumber & Manufacturing Co., 
whose mill is at Chemainus, Vancouver Island, is 
off. E. J. Palmer will remain at Chemainus to exer- 
cise general supervision of the mill, with J. D. Long 
as active manager. 

With an increased cut of shingles, cedar logs are 
firmer, and a recent price was $17 for a boom. A 
feature in the log market is the number of hemlock 











logs which are going across the border, presumably 
for box making. 


TORONTO, ONT. 


June 13.—Business is still spotty. All wood- 
working plants are quiet with the exception of 
phonograph factories, which have been using a con- 
siderable quantity of veneer. In some lines of 
hardwood, which are moving slowly, there has been 
a drop of several dollars. A number of hardwood 
mills have completed their cut and several are hold- 
ing on to their stock. While retail purchasing of 
softwoods has been in mixed carlots only travelers 
report a better feeling in the smaller towns. 

H. S. Fergus, Toronto (Ont.) manager for G. A 
Grier & Sons, and the Misses Fergus left this week 
on an extended trip to Great Britain and Ireland. 

J. L. Nevison, Winnipeg, has opened an eastern 
sales office here for the C. A. Burrows Lumber Co., 
of Winnipeg, and will handle Manitoba spruce. 

A. E. Richards, who for the last two years has 
been on the selling staff of Terry & Gordon, Tor- 
onto, covering eastern Ontario, has gone to Van- 
couver, as British Columbia manager of the firm. 
A. E. Gordon has just returned from a trip to the 
Coast. 

Robert Stewart (Ltd.), of Guelph, has opened a 
branch lumber yard and planing mill in Hespeler, 
Ont., which is under the management of F. W. 
Plank, until recently on the selling staff of the 
Frank H. Harris Lumber Co., Toronto. 

F. A. Bowden & Sons, Toronto, have opened a 
branch lumber yard under the management of 
Harry Bowden. 














JOHN HENRY QUEAL, president of J. H. 
Queal & Co., of Minneapolis, Minn., and 
the McCloud ‘River Lumber Co., of McCloud, 

Calif., died on June 13 at a hospital in Rochester, 
Minn, at the age of 69. Mr. Queal was one of 
the best known lumbermen of the central and 
far West. He was a native of Ohio and entered 
the lumber field as a young man in the Wiscon- 
sin woods. His first position was with the 
Kirby-Carpenter Lumber Co. at Menominee. 
After a number of years he came to Chicago to 
become a traveling lumber salesman. From 
here he went to Clinton, Iowa, to join the sales 
staff of C. Lamb & Sons. In 1880 Mr. Queal 
entered business for himself, establishing a line 
of retail lumber yards with headquarters at Des 
Moines. The system grew steadily and in 1891 
Mr. Queal removed his headquarters to Minne- 
apolis. He was active in the retail trade until 
about three years ago, when he sold the yards 
to Thompson Yards (Inc.), with the exception of 
the one at Des Moines. That was taken over 
by a new company in which Mr. Queal was inter- 
ested. It was in 1904 that he became heavily 
interested in the manufacturing end, being one 
of the founders of the McCloud River Lumber 
Co., and the McCloud River Railway Co., and 
president of both concerns until his death. Since 
that time he had spent much of his time on the 
affairs of the company and had spent his win- 
ters at Pasadena, Calif. Mr. Queal served as 
president of the Retail Lumbermen’s Mutual In- 
surance Co. for several years, and also with its 
successor, the Retail Lumbermen’s Inter-insur- 
ance Exchange. , He was a director of the First 
National Bank of Minneapolis. He was a mem- 
ber of a number of Minneapolis clubs and also 
several in California. His death followed what 
was considered a minor operation. He leaves a 
widow and one daughter. 


JAMES KNOX BIVINS, president of the Bivins 
Lumber Co., of James, Texas, died at his home 
at Longview, Texas, Monday evening, May 23, at 
the age of 76. Mr. Bivins was a Georgian by 
birth but his family moved to Texas when he was 
ten years old. They settled near Pittsburg, and 
Mr. Bivins served thru the Civil War with the 
7th Texas Infantry. At the close of the war he 
returned and went to work in small sawmills of 
the district as a common laborer. Later he 
started a mill of his own near Kildare, Texas, 
about 1880, and continued in active business until 
the end, having operated mills at Bivins, Kildare, 
Tally, Steepcreek and James, Texas, and Myrtis, 
La. Mr. Bivins leaves a widow, one daughter, 
Mrs. M. M. Turner, of Longview, Texas; three 
sons, F. H. and M. H. Bivins, of Longview, 
Texas, and J. K. Bivins, jr., of James. He was 
buried at Longview, the Confederate Veterans 
being in charge of ceremonies with escort of 
—- Legion and Masonic Fraternity mem- 

ers, 





ALBERT H. STEARNS, who for many years 
Was associated with the A. T. Stearns Lumber 
Co., of Boston, Mass., died suddenly a few days 
ago at the home of his son, Albert Thomas 
Stearns, in Pawtucket, R. I. Mr. Stearns was 
77 years old. He was ‘born in Waltham, Mass., 
and educated in the public schools of Dorchester, 
Mass. Early in life he and his father, Albert 
Thomas Stearns, organized the Stearns 
Lumber Co., of Neponset, Boston, and he main- 
tained his connection with it until his death. He 


was a 32nd degree Mason, and member of the 
Ancient & Honorable Artillery Co., Sons of the 
American Revolution, a number of ‘historical so- 
cieties, and a director of the Dorchester Savings 
Bank. He is survived by a widow, two sons and 
one daughter. One son, A. Maynard Stearns, is 
a member of the A. T. Stearns Lumber Co. 


EDWARD F. COOPER, sales manager for 
Henry Disston & Sons, dropped dead from heart 
failure as he was getting out of bed at the Manu- 
facturers’ Club in Philadelphia on June 10. Mr. 
Cooper had been in attendance at the National 
Hardwood Lumber Association’s convention, and 
with his brother, Charles H. Cooper, had en- 
gaged a room at the club for the night, intend- 
ing to be at the sessions on the following day. 
He had been in fairly good health, tho threatened 
by too high blood pressure. Mr. Cooper is widely 
known among lumbermen. He had been asso- 
ciated with the Disston Saw Works since boy- 
hood, and two of his brothers are officers in the 
concern. He is survived by a widow, three 
brothers and two sisters. 


LE ROY HENSEL, a member of the sales 
staff of the Peterman Manufacturing Co., sash 
and door manufacturer of Tacoma, Wash., died 
at his home in that city on June 4 at the age 
of 35. Mr. Hansel was a veteran of the world 
war having served as lieutenant in the 340th 
Infantry in France, and afterward as instructor 
in the Tank Corps. He is survived by a widow 
and one child. 








EDMUND PENNELL, a well known whole- 
sale specialist in white pine and hardwood floor- 
ing, of Philadelphia, dropped dead at the break- 
fast table at Ocean City, of apoplexy. He was 
59 years old and had been in good health, death 
coming without warning. Mr..Pennell as a boy 
went into the employ of Watson & Gillingham, 
to learn the lumber business. Later he became 
salesman for Captain Manges, and then went 
into the business for himself. He retired about 
a year ago. Mr. Pennell was honorary member 
of the Philadelphia Wholesale Lumber Dealers’ 
Association. A widow survives. 


JERRY MILLAY, of Eureka, Calif., who died 
of heart failure while delivering. an address ata 
banquet at Merced on the night of May 28, was 
a director and former vice president of the 
Holmes-Eureka Lumber Co., of Eureka. 





JAMES A. BROWNFIELD, veteran lumber 
dealer of Fort Mitchell, Ky., died on June 6, fol- 
lowing an emergency operation for appendicitis, 
at the age of 69. He is survived by a widow, two 
daughters and a son, Henry K. Brownfield. 


RICHARD B. HERBERT, traffic manager for 
the Turner, Dennis & Lowry Lumber Co., of 
Kansas City, died at Yonkers, N. Y., possibly by 
his own hand, on June 9. Mr. Herbert was 23 
years old and was the son of Mrs. Mary Herbert, 
4112 Kenwood Avenue, Kansas City. He had 
been employed by T. H. Dennis & Co., and went 
with the Turner, Dennis & Lowry Lumber Co. 
when it was organized two years ago. He had 
seen service in the world war. Mr. Herbert had 
been in poor health for some time, and had been 
sent to Yonkers to visit an aunt there and to rest 
and recuperate. Besides his mother, he leaves 
one sister. 
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Lower Than Pre-War Basis 


Prices Just Reduced 


Northern Cedar Company's 


cg ~~ 


Western Red Cedar 
Axe-Split Fence Posts 


Write or Wire our 


5 Representatives: 


Marsh & Bingham Company, 
1944 Conway Building, 
Chicago, Illinois. 


Porter Lumber Company, 
Springfield, Illinois. 


Geo. P. Noble Lumber Co., 
Milwaukee, Wis. 


Moetzel & Tobin, 
Des Moines, Iowa. 


Northern Cedar Company 


424 Symons Bldg., SPOKANE, WASH. 








Here's Big 
Value Lumber 
Buyers, who know, say s»4 


it is hard to beat the 
quality of our 


Western White Pine 


lize in the re of 


Western Pine, ‘SHOP AND. 
Fir and Larch, BOX LUMBER 


Yard Stock. Have complete stock of 
4-4”, 5-4", 6-4” and 84” 
MILLS: Loon Lake, Wash.,Deer Lake, Wash., Plains, Mont. 


Pine Zone Lumber Co. 


and Wholesal 
SPOKANE, WASH. 












Home Office, 














$6. 
Off List 


OsTS 


We are quoting $6 off list dated 
Oct. 28th, 1919 on all sizes, both 


Buy NOW! 


round and split. 


E.T. Chapin Co., Spokane, Wash. 








The Cost of Growing Timber An tere 


By B, &. Kellogg and E. A. Ziegler. 25 cents, postpaid. 
AMERICAN 


An interesting exposition 
figures. 


LUMBERMAN, 431 So, Dearborn St., CHICAGO 
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CALIFORNIA | 


alifornia White Pine 
alifornia Sugar Pine 
and Arizona Soft Pine 


Best Stock for Factory and Pattern Lumber, 


4s%k LOUIS WUICHET, Inc. 


Room 712 Railway Exchange 
Tel. Harrison 1295 





CHICAGO, ILL. 








Two Million Feet 


r ee 
CALIFORNIA White 
6-4 and 8-4 No.1, Pine 


2 and 3 Shop. 
Rough or Surfaced---Air Dried Ready for Shipment. 


Macomber Savidge Lumber Co. 








= Hobart Bldg.,San Francisco, Calif. j 


—=— 
| Port Orford Cedar 


(Lawson Cypress) 





Battery Separators 


Has Proved its Superiority 


As the largest producers of dry 
untreated stock for this pur- 
ose, and the first Pacific Coast 
anufacturer of this product, 
we invite your inquiries. 


We Supply 


Dimension Cut-Up Stock 


in Port Orford Cedar and 
Douglas Fir, cut to dimension 
and bundled, shipped Green 
or DRY in the rough—l1xl to 
1x6—10” and longer, 

Another product—Pine Crat- 
ing Stock — Bundled to size 
and length. 


Western Lumber Mfg. Co. 


2930 Avalon Berkeley, Calif. 


venue, 2 
Plants :—Marshfield, Ore. 
Fort Bragg, Calif. 








The Lumberman’s Searchlight 
By M. M. FERGUSON 


One of the handiest lumber calculators on the 
market today. It contains tables of ready-made 
answers to freight rates; reducing board feet to 
pieces and pieces to board feet; lineal feet to board 
measure, including moulding, unusual methods of 
rechecking extensions and other valuable informa- 
tion on making correct estimates. 

90 pages, size 4x9 (hip pocket edition) 
Bound in Cloth. Price $2.00 Postpaid. 
ORDER YOUR COPY TODAY. 


America fumberman 431 South Dearborn St., 


CHICAGO 

















Russell Hawkins of The Whitney Co., Portland, 
Ore., was in Chicago during the week on one of 
his periodical eastern business trips. 


D. O. Anderson, of the Anderson Lumber Cor- 
poration, Marion, S. C., was in the city this week, 
and besides transacting business attended the In- 
terstate Commerce Commission hearing on the 
transit car penalty case. 


J. J. Donovan, of the Bloedel Donovan Lumber 
Mills, Seattle, Wash., was in Chicago this week 
on business matters. While here he attended by 
invitation the meeting of the directors of the 
Southern Pine Association held last Tuesday. 


N. C. Mather, president of the Lumbermen’s 
Association of Chicago, returned this week from 
the South, where he has spent about ten days with 
a party of friends on a pleasure trip, with fre- 


quent sessions on the greens of the best golf . 


clubs in the parts visited. 


George T. Meinzer, secretary-manager of the Lum- 
ber Dealers’ Service Bureau, Chicago, returned 
Thursday after an extended trip to Colorado. It 
took him five days and five nights to get from 
Wichita, Kan., to Denver, because of flood condi- 
tions. He missed the flood in Pueblo by five hours. 


George D. Griffith, of George D. Griffith & Co., 
spent last week on an automobile trip thru In- 
diana and Ohio, combining business with pleasure. 
Accompanying him were Mrs. Griffith and his 
mother, who despite her eighty-three years can en- 
joy a thousand mile jaunt as keenly as if she were 
but half that age. 


C. K. McClure, of St. Louis, treasurer of the 
South Arkansas Lumber Co., was among the lum- 
bermen in Chicago this week to attend the hear- 
ing on reconsignment charges. Mr. McClure joins 
with many other lumbermen in expecting a gradual 
revival in the lumber business and looks forward 
to considerable activity this fall. 


H. M. Halsted, president of the Halsted Lumber 
Manufacturing Co., Chattanooga, Tenn., spent a few 
days in Chicago this week, and from here went to 
Milwaukee, Wis., and other northern points. He 
reports the growing scarcity of oak in the upper 
grades to be the feature of the present market 
situation, and predicts that FAS oak will sell at 
$150 by Christmas. 


John Dimeling, general manager of the Panhandle 
Lumber Co., with sawmills at Spirit Lake, Idaho, 
and Ione, Wash., passed thru Chicago recently on 
his way back to Clearfield, Pa., where the serious 
illness of a brother necessitated his presence. Both 
sawmills of the Panhandle Lumber Co. are running 
steadily on single shift and cutting up some espe- 
cially fine western white pine. The outlook seem- 
ingly is better. 


L. R. Fifer, of the L. R. Fifer Lumber Co., Seat- 
tle, Wash., passed thru Chicago during the wéex« 
on his way to the East, where he went on business 
matters. He said that the Coast lumber market 
remains very dull, but that the sentiment is better. 
He was particularly gratified to learn that the Chi- 
cago building trade lockout has been called off. He 
believes the ending of the lockout will have a good 
effect not only on the local lumber trade, but also 
a widespread moral effect that will be valuable. 


E. S. Miner, of the Miner & Frees Lumber Co., 
with headquarters in Bethany, Mo., passed thru 
Chicago this week on his way back home after 
attending a reunion of the regiment in which he 
fought during the Civil War, the reunion being 
held at Antigo, Wis. The yards of the company 
this year are not doing a great deal of business 
and consequently operating expenses have been 
cut as much as possible. Mr. Miner is a very 
firm believer in the work of a good wood shingle 
roof where that roof is put on preperly. He cites 
as an illustration of the worth of a shingle roof 
the fact that one of his sheds at Bethany is roofed 
with shingles from Wisconsin which have been in 
place forty years. The shingles were not of the 
best grade, but nevertheless after forty years still 
turn rain successfully. They were put on with cut 
iron nails. 





—_~ 


TO HOLD ANNUAL TOURNAMENT 


The fifteenth annual golf tournament of the Lum- 
bermen’s Golf Association of Chicago will be held 
Tuesday of next week at the Beverly Country Club. 
A large number of local golfers and several enthusi- 
asts from out-of-town will participate in the play. 
Fourteen prizes will be contested for, and that each 
of them is exquisite assures keen and therefore all 
the more enjoyable competition. 

There will be morning and afternoon play, with 





luncheon served at the club house. In the evenin» 
the annual banquet of the association will be he! | 
at the club, followed by entertainment and th» 
annual business meeting. 

The events are the following: 


Championship—Lowest gross score, 86 holes, 
medal play. Morning and afternoon play. Winne- 
of this event will be awarded gold medal presente! 
by the Lumbermen’s Golf Association. 

Stillman Cup—Lowest gross score, 36 hole: 
Morning and afternoon play. Cup presented by 
Addison Stillman, and will become permanent pro)- 
erty of player who wins it three times. Winne 
bn also be awarded medal presented by associa 

on. 


W. J. Foye Cup—Match play against par, 3: 
holes. All day play. Three-quarters handicap t: 
apply. Cup will become permanent property o 
player who wins it three times. Winner will als: 
be awarded medal presented by association. 

Hettler Cup—Match play against par, 18 holes 
Afternoon play. Three-quarters handicap to apply 
Cup presented by Herman H. Hettler, and will be 
come permanent property of player who wins i! 
three times. Winner will also be awarded medai 
presented by association. 


AMERICAN LUMBERMAN Cup—Lowest gross score, 
18 holes. Afternoon play. Cup to become perma- 
nent property of player winning it three times. 
Winner will also be awarded medal presented by 
association. 

Lumber World Review Cup—Lowest net score, 36 
holes, full handicap to apply. Cup to ome per- 
manent property of player winning it three times. 
Winner will also be awarded medal presented by 
association. 

Lumbermen’s Association of Chicago oer. 
est net score, 18 holes. Afternoon play. Full handi- 
cap to apply. Cup to become permanent property 
of player winning it three times. Winner will also 
be awarded medal presented by association. 

Edward Hines Trophy—Lowest net score, 18 
holes. Afternoon play. Full handicap to apply. 
This trophy is two enormous solid silver candle- 
sticks, and only players having a handicap of ten 





KEYS FOUND 


Still another nonregistered AMERI- 
CAN LUMBERMAN key ring with keys 
attached has been found. Its number is 
5075 and it may be had by the owner 
upon identification from the finder, Mrs. 
Shanley, 7506 Rogers Avenue, Chicago, 
telephone Rogers Park 2035. 











t 


or more and forty-five years of age or older are 
eligible in this event. The trophy will become the 
permanent property of the player who wins it 
twice. Winner will also be awarded medal pre- 
sented by association. 


> 

President’s Cup—Lowest net score on odd holes. 
Afternoon play. Three-quarters handicap to apply. 
Presented by C. A. Flanagin. a 

Flight Events—Four-medal play. Full handicap 
to apply. Afternoon play. The handicap commit- 
tee will divide the players into four flights accord- 
ing to handicaps assigned. First flight: First prize 
presented by Richard G. Gebhart; second prize, by 
Fred H. Burnaby; third prize, by James Miksak. 
Second flight : First prize presented by Ralph Bond ; 
second prize, by Frank J. Burns; third prize, by 
George M. Coale. Third flight: First prize pre- 
sented by J. W. Embree; second prize, by George 
Kemler, sr.; third prize, by E. T. Gamble. Fourth 
flight : First prize presented by Herman H. Hettler; 
second prize, by Robert Cousin; third prize, by 
Charles J. Rittenhouse. 


Golfers desiring to participate in this tournament 
should advise Minor E. Botts, secretary-treasurer 
of the association, 11 South La Salle Street. 





DEMAND EXHAUSTS NO. 1 MAHOGANY 


J. S. Otis, president of the J. S. Otis Mahogany 
Co. (Inc.), New Orleans, La., was a Chicago busi- 
ness visitor Wednesday. Mr. Otis reported that 
inquiries for mahogany the last two weeks have 
equaled the volume of the last two months. He 
spent Tuesday in Rockford and found all the 
furniture factories there running again, several 
of them being in the market for lumber. Mr. 
Otis believes that business is going to get increas- 
ingly better and that fall will see much more 
healthy conditions than have prevailed this spring. 
He thinks it is just a matter of restoring confi- 
dence among men generally so that buying again 
will be on a scale commensurate with the neces 
sities of industry. 

Regarding the condition of stocks in the ma- 
hogany industry, Mr. Otis said that several of 
the manufacturers, including his own company, 
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are out of the - market just now on inch No. 1 com- 
mon because of the brisk demand for that item 
from the trade. 





WRITE SLOGAN, EAT FREE LUNCHES 


The Chicago lumber market should have a slogan 
that will brand it with the importance it has, 
contends S. F. D. Meffley, secretary-manager of 
the Lumbermen’s Association of Chicago. He has 
invited the members to send in to him suggestions 
for a slogan, and has appointed a prize committee 
composed of L. R. Pomeroy, Peter DeVries, Frank 
Burnaby, Charles Lawrence and Joe Dion. The 


lumberman who is the author of the prize slogan 
will have his lunches at the association free for 
one week. 





ROTARY HONOR 


DetTrRoIT, MicH., June 
11.—Jeff B. Webb, official 
of the Lowrie & Robinson 
Lumber Co., Detroit, and 
a member of the Board of 
Commerce board of direc- 
tors, has been elected 





JEFF B. WEBB, 
Detroit, Mich., 


Lumberman Elected 
President Rotary Club 





president of the Rotary 
Club of Detroit, one of the 
livest civic and business 
organizations of the city. 
There are a number of 
lumbermen in the Rotary 
Club. 





LOG ARTISTS CAUSE BRIEF STRIKE 


This has been a busy week for L. L. Barth, vice 
president Edward Hines Lumber Co. Besides his 
regular duties, and attending several sessions of the 
“car penalty” hearing before the Interstate Com- 
merce Commission at the Great Northern Hotel, he 
found time to settle a small sized strike. The Hines 
company is erecting a log cabin on the Municipal 
Pier, Chicago, to house its exhibit at the coming 
Pageant of Progress. In order that the structure 
might be built in true woods style, the company 
put on the job one or two of its lumberjacks 
familiar with that kind of work. As these men did 
not belong to the carpenters’ union, the other work- 
men on the building demanded that they cease 
work. This demand being refused, the union car- 
penters walked out on Wednesday. Thursday morn- 
ing they resumed, the necessary work having 
been done in the meanwhile by the log artists from 
the northern woods. 





BUILDING LOCKOUT AT AN END 

The building tie-up in Chicago is at anend. The 
lockout of building labor which was declared by 
the contractors’ associations May 1 was called off 
late last week, and on Tuesday of this week ap- 
proximately twenty-five thousand workmen re- 
turned to their jobs. The calling off of the lockout 
was a result of an agreement between the Building 
Trades Council and the Building Construction Em- 
ployers’ Association to ‘arbitrate the wage con- 
troversy, and the selection of Federal Judge K. M. 
Landis as arbitrator. Judge Landis declared his 
willingness to act as arbitrator upon the stipula- 
tion that the lockout be ended and the workmen 
return to their jobs. The judge held a hearing on 
the questions involved last Tuesday, but at the time 
of going to press had not reached a decision. He 
declared that he probably would take his time in 
doing so, saying that he considered this “the 
toughest job he ever tackled,” because he had no 
standard by which to reach a decision. 

Contractors in the meanwhile report that build- 
ing operations in Chicago are again in full swing. 


While the carpenters have not yet gone back as an 
organization, there were enough of them on hand 
on the various construction jobs, the contractors 
said, to keep the work going, and they expressed the 
belief that when Judge Landis’ decision is an- 
nounced the carpenters’ district council will lose 
no time in falling into line with the other trades. 





CIRCULATE BIG FIR INQUIRY 

The General American Tank Car Corporation, 
with general offices in Chicago, this week circulated 
an inquiry for 5,000,000 feet fir tank car stock. The 
inquiry stipulates that the lumber must originate 
on Great Northern System lines. This inquiry, 
which is one of the largest circulated in recent 
months, has stimulated a great deal of interest 
among lumbermen, as it indicates that plans for 
car construction are afoot. 





ALLEN B. CROW, 

Detroit, Mich. ; 
Who for the last two 
years has conducted “Own 
Your Home” campaigns in 
Detroit as director of Na- 
tional Thrift Week, and 
as city industrial secre 
tary of the Y. M. C. A,, 
has just become associated 
with the Strand Lumber 
& Woodwork Co. in charge 
of the home builders’ serv- 
ice department of that or- 
ganization. 











WHERE WILL LIQUIDATION LEAD US? 


Some few days ago we chatted it over with an 
officer of the Federal Reserve Bank. As we repeat 
our conversation from memory let us not claim 
exact accuracy. Because we can not we choose to 
withhold the official name. 

Of course, we learned anew that it was the said 
bank that had so stabilized our institutions as to 
enable the World War to be brought to a (more or 
less) successful conclusion. \ 

We expressed a confirmed suspicion that an in- 
jection of more money into the industrial activities 
of our commonwealth is a crying necessity. We will 
say that the suggestion was not met with glad 
acclaim. 

Much Less Currency; Much More Gold Reserve 


In answer to our query, Is it not true that there 
is at present a curtailment of our currency? figures 
were produced indicating that there were some 
$205,000,000 of Federal Reserve Bank notes retired 
during the last year. 

How about gold? Considerable gain in our gold 
reserve; notably in the last few months, which 
registers some $200,000,000 shipped us from abroad. 

We asked: Is there plenty of money in circula- 
tion? Answer: Enough for safety. 

Is this country as a whole in a healthy and 
sound condition? Answer: 
are in a precarious situation, 


Neither Unemployed Nor Farmers Can Liquidate 


May we ask what shoiild be done? What is the 
remedy? Answer: People must pay off their debts; 
labor and things must get back to something ap- 
proximating a prewar basis. Liquidate. Liquida- 
tion is an absolute necessity. 

Do I understand that you so advise the city man 
out of a job and who owes on his home; or the 
farmer who has raised 24-cent corn on his mort- 
gaged land: Are they to pay off their obligations, 
and how? Answer: That is an idle question; of 
course these men can not liquidate. 

May we ask, then, who is to liquidate his obliga- 
tions? Who are the people that the Federal Re- 
serve Bank expects will liquidate? Answer: Every- 
body who can raise a dollar should, if he be in 
debt, use the dollar to reduce his obligations. 
Why Doesn’t Government Take Own Medicine 

Is the Government in debt? Answer: Yes. 

About how much? Answer: Oh! about $24,- 
000,000,000. 

How much before the war? 
1,000,000,000. 

Is our Government liquidating; that is, paying 
off its indebtedness quite rapidly? Answer: There 


Answer: About 


On the contrary, we 


[By F. A. Good] 


is little change so far as the Government indebted- 
ness is concerned. 

Then are we to infer that both individuals and 
corporations are advised by the Government to pay 
up and get back to a state of normalcy; yet this 
advice does not pertain to the Government itself 
which now owes twenty-four times as much as in 
1914? Answer: We are only speaking for the 
Reserve Bank, which is not the Government. 

Reserves Ample for Expansion of Credit 

What percent of the world gold has the United 
States? Answer: About 40 percent. 

Is currency issued up to the hegal limit on our 
gold reserve? Answer: No. 

Why not? Answer: The Reserve a does not 
think it necessary. 

If Money Pientiful—Why Doesn’t Business Go? 

Than at any period in many years more saw- 
mills, box cars, railroad men and carpenters are 
idle. Still millions of people want and are en- 
titled to homes. If there is plenty of money, why 
don’t things go?. Answer: We must first liquidate 
and reduce commodity and wage scales. 

Would 10-cent corn and $1 a day wage hasten 
a return to prosperity? Answer: That is not a 
banking question. 

Are we nearing a wave of prosperity? Answer: 
Not yet. 

Business Men Needed on Federal Reserve Board 


Nobody seems willing to “sass” the Federal Re- 
serve Board, and “there’s a reason,” yet there is an 
increase of sentiment favorable to the appointment 
of one or two business men on the board—men who 
have to do with industry rather than with finance, 
men who would give to the board that poise not 
possible to achieve while wholly dominated by one 
class; i. e., bankers. 

The law of compensation teaches that with every 
loss there is somewhere a compensating gain. Most 
certainly we know that during the last year the 
farmer, laborer and business man have had a most 
unprofitable season. It is really the bankers’ day 
to say, “I told you so.” Corn is plenty and cheap. 
Money is scarce and high. We would rather have 
money to purvey than corn. 

Inadequate Currency Restricts Business 

Money and the credit incident to an adequate 
supply of it is today the crying necessity of all 
industry and our wonder grows as we try to dis- 
cover where it has gone. Iowa, the richest agri- 
cultural State in the Union, is most sorely harassed, 


One Iowa bank whose deposits shrank from $670,- 
000 to $142,000 is but an earnest of the inadequate 
supply of money. 

We wonder whether it is possible that the Fed- 
eral Reserve Board is doing its very best to meet 
this emergency? Let us call as a witness the Wal- 
lace Farmer (issue of March 4). Secretary of Agri- 
culture Henry Wallace is the responsible publisher. 
“At the present time the Federal Reserve Bank has 
excess reserves amounting to a little over $500,000,- 
000. Now its reserves are sufficient to serve as the 
source for $5,000,000,000 worth of extra credits.” 

Governor W. P. G. Harding, of the Federal Re- 
serve Board, says that “liquidation has gone to the 
bone.” “ As we witness evidences of continued dis- 
tress we can but wonder if they are going to tear 
out the bone as well. Really our country don’t 
need any such operation. What we need is a 
chance to Go. 


Excelsior!—Liquidate Life Out of Business 


Both Longfellow and his hero, Martyr Excelsior, 
are long since dead, so without fear of their wrath 
we reclothe a few verses giving them a more 
uptodate dress : 


The shades of gloom were falling fast, 

For thru all U. 8. cities passed 

A messenger who bore mid heat and ice 

An order with this straight advice—to 
Liquidate. 


In happy homes he saw the light 

Of household fires gleam warm and bright; 

But now a spectral failure shone, 

For from his lips escaped the tren 
Liquidate. 


Try not to build, the banker said— 

Dark lowers the tempest overhead, 

The whirlpool tide is far from out; 

Let me admonish, turn about and 
Liquidate. 


Beware the mortgage on your ranch, 

Beware the interest avalanche, 

This was the loaner’s last good-night, 

A voice replied far down the height—I'll 
Liquidate. 


A debtor by collection hounds, 

Half buried in the slump-was found, 

Still grasping in his hand of ice 

That tragic letter of advice—to 
Liquidate. 


There in the twilight cold and gray, 

Lifeless his busted business lay ; 

And on the flowers white and fair 

A voice fell like an answered prayer—he’s 
Liquidated. 
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Latest Reports on Current Lumber Prices 





feature. 


strengthen demand for and prices of common grades. 
better is moving more freely than the No. 3. 





WISCONSIN HARDWOODS AND HEMLOCK 

















manufacturing points remain unchanged: 











Because factory consumption is low, No. 3 common hardwoods are not moving in any volume; demand for B&better continues to be the principal 
Millmen feel that resumption of activities by woodworking plants would quickly bring about a shortage of selects and better that would 

i ~ erg - is a good movement of hemlock, many mills being short of desirable sizes, but No. 2 and 
rices f. o. b. 


























FAS Selects No.1 No. 2 No.8 FAS Selects No. 1 No. 2 No.3 
ASH— Harp MAPLE— 
4/4 $100.00@110.00 $ 80.00@ 85.00 $ 55.00@ 60.00 $32.00@35.00 $22.00@24.00 | 10/4  120.00@130.00 90.00@105.00 75.00@ 80.00 55.00@60.00 a ee 
5/4 105.00@115.00 —85.00@ 90.00 60.00@ 65.00 35.00@38.00 23.00@25.00 | 12/4  130.00@140.00 110.00@115.00  85.00@ 90.00 65.00@70.00 ee 
S/ Ustogiss.ce Seimgrve.s ane feo skangso.v0 seopgsces | SOrP Marra 
aa. on — 00@25.00 | “4/4 95.00@105.00 75.00@ 80.00 50.00@ 55.00 30.00@33.00 19.00@21.00 
ASS WOOD— 5/4 100.00@110.00  80.00@ 85.00 55.00@ 60.00 33.00@36.00 20.00@22.00 
4/4  95.00@105.00 75.00@ 80.00 55.00@ 60.00 30.00@33.00 23.00@25.00 6/4 105.00@115.00 85.00@ 90.00  60.00@ 65.00 35.00@40.00 20.00@22.00 
5/4 100.00@110.00  80.00@ 85.00  60.00@ 65.00 33.00@36.00 24.00@26.00 8/4  110.00@120.00  90.00@ 95.00  65.00@ 70.00 40.00@45.00 20.00@22.00 
6/4 105.00@115.00 85.00@ 90.00 65.00@ 70.00 35.00@40.00 24.00@26.00 | ga, 
8/4 — 110.00@120.00 — 90.00@ 95.00 70.00@ 75.00 40.00@45.00  24.00@26.00 | “474 105.00@115.00 85.00@ 90.00 55.00@ 60.00 30.00@33.00 19.00@21.00 
BircH— 5/4 110.00@120.00  90.00@ 95.00  60.00@ 65.00 33.00@36.00 20.00@22.00 
4/4 105.00@115.00  85.00@ 90.00  55.00@ 60.00 30.00@33.00 19.00@21.00 6/4 115.00@125.00 95.00@100.00  65.00@ 70.00 35.00@40.00 20.00@22.00 
5/4 110.00@120.00  90.00@ 95.00  60.00@ 65.00 33.00@36.00 20.00@22.00 8/4  125.00@135.00 105.00@110.00  75.00@ 80.00 45.00@50.00 20.00@22.00 
6/4 115.00@125.00 _95.00@100.00 —65.00@ 70.00 35.00@40.00 20.00@22.00 | rasrock. No. 1, S181 
i/t Janmgiscey Imovgiaea 90.006 sea snangeees ee vvokinoso aaatfctivco sano8Sea.oo axaticilico aacttli 
10/4 140. 150.00 .00@125. : E .00@65. er RE - - -24° 
2/4 150.00@160.00 130.00@135.00 100.00@105.00 70.00@75.00 JictPoasee 2x 4 = $27.50@29.50 = $28.50@30.50 $30.00@32.00 $32.50@34.50 $34.50@36.50 
A E — we @ . @ 2x 6 26.50@28.50 27.50@29.50 29.00@31.00  31.50@33.50  33.50@35.50 
OFT LM— 2x 8 26.50@28.50  27.50@29.50 29.00@31.00  31.50@33.50  33.50@35.50 
4/4  90.00@100.00 70.00@ 75.00  50.00@ 55.00 30.00@33.00 23.00@25.00 | 2x10 27.00@29.00  28.00@30.00  29.50@31.50  32.00@34.00  34.00@36.00 
5/4 95.00@105.00 75.00@ 80.00  55.00@ 60.00 33.00@36.00 24.00@26.00 | 2x12 27.50@29.50  28.50@30.50 30.00@32.00  32.50@34.50  34.50@36.50 
6/4  100.00@110.00  80.00@ 85.00  60.00@ 65.00 35.00@40.00 24.00@26.00 Merchantable, $2 less than No. 1 
8/4 105.00@ 145.00 85.00@ 90.00 65.00@ 70.00 40.00@45.00 24.00@26.00 : ’ as 
10/4 125.00@135.00 105.00@110.00 85.00@ 90.00 60.00@65.00 .....@..... No. 2, $3 less than No. 1. 
12/4 135.00@145.00 115.00@120.00  95.00@100.00 70.00@75.00 a ae No. 1 HeMiock Boarps, $1S— 
Rock ELmM— ‘ 10-14" 16° 18-20" 8-16" 
4/4 00@ 95.00 60.00@ 65.00 30.00@35.00 22.00@24.00 | 1x 4  $28.00@30.00 $29.00@31.00 $31.00@33.00 $33.50@35.50 $30.00@32.00 
5/4  90.00@100.00 65.00@ 70.00 35.00@40.00 23.00@25.00 | 1x 29.50@31.50 30.50@32.50 32.00@34.00  34.50@36.50  31.00@33.00 
6/4 95.00@105.00 70.00@ 73.00 40.00@45.00 23.00@25.00 | 1x 8 29.50@31.50  30.50@32.50 32.00@84.00  34.50@36.50  31.00@33.00 
8/4  120.00@130.00 90.00@ 95.00 45.00@50.00 23.00@25.00 | 1x10 30.00@32.00  31.00@33.00  32.50@34.50  34.50@36.50  31.50@33.50 
10/4 135.00@145.00 105.00@110.00 65.00@70.00 .....@..... 1x12 30.50@32.50  31.50@33.50  33.00@35.00  35.00@37.00  32.00@34.00 
12/4 145.00@155.00 115.00@120.00 75.00@ 80.00 me eocrce Merchantable, $2 less than No. 1. 
Harp MarLe— No. 2, $3 less than No. 1. 
4/4  90.00@100.00 70.00@ 75.00  45.00@ 50.00 30.00@33.00 18.00@20.00 Add for shiplap and flooring, 50 cents a thousand. 
5/4 95.00@105.00 75.00@ 80.00  50.00@ 55.00 33.00@36.00 19.00@21.00 2x4 and wider, 6 feet and longer, No. 3 hemlock, rough, $18.00@21.00. 
6/4 100.00@110.00  80.00@ 85.00  55.00@ 60.00 35.00@40.00 19.00@21.00 1x4 and wider, 6 feet and longer, No. 3 hemlock, rough, $19.50@22.50. 
8/4 105.00@115.00  85.00@ 90.00  60.00@ 65.00 40.00@45.00 19.00@21.00 Add for select No. 3 hemlock, $4 a thousand. 
The following list represents prices obtaining during the last week, based f. o. b. shipping point: 
FAS Selects No. 1 com, No. 2 com, No. 3 com. FAS Selects No. 1 com. No. 2 com, No. 3 com. 
Bass woop— Sorr ELmM— 
4/4 $ 95.00@100.00 $ 75.00@ 80.00 $ 50.00@ 55.00 $35.00@37.00 $25.00@27.00 8/4 $115.00@120.00 $ 95.00@100.00 $ 70.00@ 75.00 $45.00@48.00 One 
5/4 —100.00@105.00 — 80.00@ 85.00 —55.00@ 60.00 38.00@40.00 27.00@29.00 | 10/4 130.00@135.00 110.00@115.00  85.00@ 90.00 50.00@55.00 es 
6/4 105.00@110.00 85.00@ 90.00  60.00@ 65.00 41.00@43.00 27.00@29.00 | 1274  140.00@145.00 120.00@125.00 95.00@100.00 60.00@65.00 = ae 
8/4 110.00@115.00 90.00@ 95.00 65.00@ 70.00 45.00@48.00 .....@..... | 16/4 160.00@165.00 140.00@145.00 115.00@120.00 70.00@75.00 5 ee 
10/4 120.00@125.00 100.00@105.00  75.00@ 80.00 50.00@55.00 *+@eeoee | Brapp MAPLE— 
BrEcH— 4/4  95.00@100.00 75.00@ 80.00  50.00@ 55.00 33.00@35.00 18.00@20.00 
5/8 No. 2 common and better 40.00@45.00 16.00@18.00 5/4  100.00@105.00 80.00@ 85.00 55.00@ 60.00 36.00@38.00 19.00@21.00 
4/4 = 80.00@ 85.00 60.00@ 65.00 45.00@ 50.00 33.00@35.00 20.00@22.00 6/4 105.00@110.00  85.00@ 90.00  60.00@ 65.00 38.00@40.00 19.00@21.00 
5/4  —85.00@ 90.00 65.00@ 70.00 50.00@ 55.00 36.00@38.00 21.00@23.00 8/4 115.00@120.00  95.00@100.00  70.00@ 75.00 45.00@48.00 21.00@23.00 
6/4  90.00@ 95.00 70.00@ 75.00 55.00@ 60.00 38.00@40.00 21.00@23.00 | 10/4  130.00@135.00 110.00@115.00  85.00@ 90.00 50.00@55.00 23.00@25.00 
8/4 100.00@105.00  80.00@ 85.00 65.00@ 70.00 43.00@45.00 21.00@23.00 | 12/4  140.00@145.00 120.00@125.00  95.00@100.00 60.00@65.00 23.00@25.00 
BircH— 14/4  160.00@165.00 140.00@145.00 115.00@120.00 70.00@75.00 .....@..... 
dae . 
4/4 105.00@110.00 80.00@ 85.00 50.00@ 55.00 35.00@37.00 20.00@22.00 | 16/4 160.00@165.00 140.00@145.00 115.00@120.00 70.00@75.00 .....@.. 
5/4 110.00@115.00 85.00@ 90.00  55.00@ 60.00 38.00@40.00 21.00@23.00 | Sorr MarpLe— 
6/4 115.00@120.00 90.00@ 95.00  60.00@ 65.00 41.00@43.00 21.00@23.00 4/4 —95.00@100.00 75.00@ 80.00 50.00@ 55.00 33.00@35.00 20.00@22.00 
8/4  125.00@130.00 100.00@105.00 70.00@ 75.00 45.00@48.00 .....@..... 5/4 100.00@105.00  80.00@ 85.00 55.00@ 60.00 36.00@38.00 21.00@23.00 
10/4  135.00@140.00 110.00@115.00  80.00@ 85.00 50.00@55.00 i eee 6/4  105.00@110.00  85.00@ 90.00  60.00@ 65.00 38.00@40.00 21.00@23.00 
12/4 145.00@150.00 120.00@125.00  90.00@ 95.00 60.00@65.00 oo ae 8/4 115.00@120.00  95.00@100.00  70.00@ 75.00 45.00@48.00 21.00@23.00 
16/4 165.00@170.00 140.00@145.00 100.00@105.00 70.00@75.00 eS ee Sen Rass Went Mammen 
Sorr ELmM— 4/4 115.00@130.00 ......@...... 85.00@100.00 ..@. Ree) oe 
4/4  95.00@100.00 75.00@ 80.00  50.00@ 55.00 33.00@35.00 23.00@25.00 5/4 120.00@135.00 ...... SO 90.00@105.00 i; i oe 
5/4 100.00@105.00 80.00@ 85.00  55.00@ 60.00 36.00@38.00 24.00@26.00 6/4 125.00@140.00 ...... eee 95.00@110.00 Disc Ae 
6/4 105.00@110.00  85.00@ 90.00  60.00@ 65.00 39.00@41.00 24.00@26.00 8/4 140.00@155.00 ...... (eee 110.00@125.00 ..... , ae - ee 


Jacksonville, Fla., June 15.—Following is a recapitulation of prices obtained in this territory during the two weeks ended June 11: 


Week ended— 


June 11 June 4 


Flooring 

1x4 B&better .....$31.88 $33.04 
No. 1 com.... 28.72 27.36 

No. 2 com.... 15.44 15.45 

No. 3 & cull.. 6.23 6.80 

5/4x3 B&btr. hrt. rift 90.00 ..... 
B&btr. flat.... 46.43 ..... 

in8 BAvir, Tit... 6... 68.50 
B&btr. sap rift ..... 60.00 

No. 1 com rift 43.00 ..... 


B&btr. flat.... 
No. 1 com. flat 
No. 2 com. flat 
No. 3 & cull.. 


1x6 


No. 
No. 
No. 


43.36 42.74 
26.74 26.52 


14.94 14.54 
B.D) san0y 
nec 27.00 
17.00 22.00 
ase 





Weck endcd— June 11 June 4 
Ceiling 
1x6 No. 2 COM. .6:0. v0 22.25 
5/8x3 No. 3 & cull... 5.00 ..... 
%%x3% Bé&better .......... 32.00 
MO; 2 COMES ccs ss 25.19 
Cee flo: ee ee 20.00 
wxe% B&better ..... 2446 ..... 
ee eo eee ae 
tO, ZB. COM ss.5 RaOe «56.5% 
Partition 
ix4 Babotter:..... BB22 ..wecs 
mO.. 2 COM... GRO snes 
No. 2 com.... 16.49 22.95 
Siding 

1x26 Novelty— 
el. er 2 Ze 
ee SS ee 26.12 26.05 
NO, D2 GORGE ot Ses 16.4 17.73 
MO; DS Ci SiS és see 8.50 





Week ended— 
Siding 
Bevel— 
i 21.00 
IO. 2 COM esse os0 17.00 
%,x26 Square edge— 
Me 2.5 ssp anegswals 19.00 
Roofers 
1x6 No. 2:com..;. 17:41 
No. 3 com.... 8.75 
Boards 
Bédbetter— 
ce 81.50 
at | eee ae eae 
oo arn 40.00 
Ue a ere 
1x 6 to.12 D4S.... 40.14 
No. 1 common— 
Se. Aa ee 
pho ae « MN ee 29.00 


June 11 June 4 





Week ended— 


Boards 
No. 2 common— 
eS FR oon aca sic 17.95 
Ce 8. a ee 18.38 
BS POD oo ke ereces 
pS a. Se 18.14 
1x10 shiplap ...... 17.50 
al | ee 19.25 
ix G40) DES..... 18.09 
No. 3 common— 
pg RS eee 10.50 
1x 8 shiplap ...... 10.80 
ay Sh. ee 
lx 6 to 12 D&M.... 11.00 
1x 8 No. 3 & cull.. 8.50 
Pine Shingles 
CEG NW Ea cn ced te eee 
GEIS DOL Be vvecscnes 1.50 
Lath 
iS? NGS E1GROOs Ser OGaa 


June 11 June 4 
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1x3” EG A 


No. 
FG 
B 
1x4” BG A cccvece 


N 

1x6” No, 1, C. 
No. 2 

No. 3, C. 





No. 
56 x4” 
No. 


%x4” 


No.2: 


1x4 & 6” B&better. 

; ae 

Bre B acs’ 

1x6” B&better .... 
No, 1 


No. 2 


56 x6” Bebetior KER 


1x4 or 6” B&better. 
SS 
NO Bees. 
IO Sieve 


i rough: 
wee OO EP cesecss 


». 

1% & 2x4 to 12”. 
B&better surfaced: 

—_., to 12” 





The following are the average prices taken from sales reported on the dates Indicated 


34.00 
23. 


30.11 
24.71 
16.99 


40.00 





8/4x6 es 
6/4 & 8/4x5" & 10” .... 
C surfaced: 


5/45” & 10”..... 
5/4x12” 


Bé&better: 
eS eee 
WO Be ksicccts 


Bé&better: 
1x4 an 
1%,1% & 2x4 & 6” 


No. 1, 1x4”, 16’. 
Other lets. 

1x6”, 16° 
Other Igts. 


24 (all lengths): 
ao $reRORMENaaEO 


1 xe” 


5.00 
5500 


—_- Birmingham, 
June June June June 
11 4 11 4 

Flooring 

Mowe tame cc eee 
61.18 60.89 58.00 58.50 
Co ee oaee. «ceed 
. 60.00 45.50 sees 44.00 
Sock. eoae.. A ates 
wach: . wn 19.50 19.00 
cons CREO 43.11 41.00 
86.00 cee ose eeds 
37.04 27.50 35.47 32.37 
16.00 16.00 17.00 14.50 

48.46 49.87 52.75 

1.00 ici on 
ak - Sao. 
30.39 31.69 34.94 32.34 

32.00 32.00 sate 


27.00 Peds cies 


24.97 31.18 28.84 
16.21 15.09 16.67 
Pere 7.21 7.00 
rt) 164i «(15.71 
8.50 8.00 
Celling 

ae eee 
25.00 wees 30.00 
ea 700 2:2: 
30.27 80.75 32.00 
24.76 31.00 30.00 
14.97 14.28 14.50 
ears SOG *. 03. 


1GO 2 <0, 
Partition 
35.25 36.25 
BO.2G cece 
Bevel Siding 
28.00 eeas Vittes 


17.00 
Drop Siding 
30.46 35.00 33.40 
25.61 32.00 28.11 
16.40 18.50 19.00 
Ge 10.00 8.50 
Finish 
34.00 .... 
<4. Saae 
35.00 35.25 
36.00 .... 
48.00 sie 
40.00 
47.00 
46.00 
50.00 





30.00 
30.00 
39.00 
39.50 


Casing and Base 


49.75 49.33 46.50 
50.00 49.50 48.50 
Jambs 
Fencing, S1S 

sits Cuceuiti ave 

23.98 29.50 

10.71 ecoe 122.50 

14.47 18.00 14.50 
7.43 ha ea yee 
8.55 10.00 11.00 


Hattiesburg, 


June 
11 
72.50 
62.50 
22.00 
42.50 


31.50 


8. 
June 
4 


70.54 
61.75 
50.25 
21.50 
45.00 
32.00 
16.50 
56.00 
50.00 
36.00 
32.50 
22:00 
33.25 
28.00 
15.50 
27.75 
16.00 
11.25 


28.00 
16.00 


15.25 


28.50 
17.00 


33.25 
31.2 


31.00 
29.00 
13.00 
16.75 


11.00 
10.00 


Kansas City, 


June 
il 


66.10 
Se 
38.72 
27.90 
15.26 
53.35 


31.90 
28.25 
24:98 


15.97 


32.46 
26.38 


36.37 


29.44 
25.86 
” ” 


“June 
5 


60.76 


36.40 
27.08 
16.35 
53.00 
50.58 


37.00 
31.83 
25.20 
24.54 
15.70 


24.38 


17.00 
34.25 


29.40 
25.95 
= - 








Alexandria, 
Le 


June June 
11 4 


No. 1, 1x6 to 12”. 
1x 8”, 14 and 16’ 
Other lengths. 21. 98 
1x10”, 14 and 16’ 
Other lonathe. 21.35 
1x12”, 14 and 16’ 
Other lengths. 31. 94 


No. 2 (all ~ to 20’): 
1x6 to 


a ee 
TS eit a 15.49 
Si: pete 17.80 





12 
No. 4, all widths a7 
lengths 





No. 1, 1x8”, 14 & 16’ .... 
Other Mee 23.16 

1x10”, 14 & 16’ 
Other Igts. 24. 42 
ms at to 20’): 


x 
TO” co ccccsccece 16.21 


No. 1, other Igts... 


No. 1, —_—, 10’. 


16’ ..... 
18 & 20’. 


2x 8”, 1. 
1 


1 

18 & 20’. 
2x12”, 10’ 

42’ 


24.12 


18 & 20’. 





10’ to 20’ 15.25 
16. 





15. 
18.37 


6 ° 
18 & 20’. 
2x10”, an 


be & * 
2x12”, 10° 


1 
pag 25 


2x4 to 12”.. 


No. 1 Sq.E&S S4S, 
20’ and under: 





No. 1, %”, ¢ ovesee 3.33 
No. 2, a cecese 1.75 
wk SEE COL 11.00 
Sk eee 11.25 
12° and longer.... .... 


(All 1x4 and 6”): 
Bé&better, 5’ & 
multiples 


In the sections named: 








Birmingham, Hattiesburg, 
Ala Miss. 
June June June June 
11 4 11 4 
Boards, S1S or S2S 
ease 28.96 27.50 30.00 28.50 
23.57 29.50 29.50 29.25 
23.93 ° ee 30.50 32.00 
32.09 31.50 .... 31.50 32.75 
anda 16.25 16.00 14.00 .... 
15.41 16.50 14.50 16.00 17.00 
16.61 16.50 16.31 17.50 17.55 
17.10 17.01 15.29 19.00 19.25 
aese 12.50 11.00 10.50 10.25 
9.46 IBM .«<- 10.00 10.50 
9.70 13.25 11.75 10.08 11.00 
10.17 13.75 10.70 9.59 12.00 
eee wean) é0ue ees 7.25 
Roofers 
ees eoee Pr ecee 37.50 
rr ovee sen ecce SD 
cone aes oces eooe MD 
Shiplap 
aede woe 20.88 
23.18 24.50 22.44 
seus eeee 24.35 
esos 31 
16.40 16.50 17.50 16.46 17.00 
16.78 17.00 17.00 16.70 16.75 
9.87 10.00 11.25 10.06 11.00 
11.54 11.63 11.00 10.25 11.75 
Grooved Roofing 
25.75 eece «eee “vee 
Dimension, S1S1E 
21.36 oc. 250 24.45 22.75 
21.48 éoce. aE 1.69 23.25 
22.39 a 22.92 23.25 
23.64 e+e 19.50 24.35 24.50 
23.66 ocee SUD 
19.33 20.52 1.00 
18.07 18.57 18.00 
18.19 19.95 .00 
19.30 19.75 19.50 
20.69 eee - ee 
21.37 22.00 18.00 
20.19 20.00 19.75 
21.16 21.01 21.50 
24.18 23.25 21.00 
22.53 cons Sue 
nee 21.50 23.00 
21.28 21.52 20.50 
22.16 23.92 22.25 
22.40 23.90 25.25 
23.67 eoce - ane 
aes 26.65 .... 
23.40 24.82 21.25 
22.66 26.26 25.00 
26.27 27.76 25.00 
25.13 «naa nee 
18.21 WTS cece 
17.39 17.67 19.50 
18.80 9.60 20.75 
21.41 21.95 19.25 
20.47 «eee 20,00 
14.00 
14.20 13.95 15.50 
15.27 15.54 6.50 
17.20 16.00 16.75 
17.00 ese 15.00 
18.00 ue nade 
16.26 16.50 19.00 
16.77 7.00 20.00 
19.86 19.50 21.50 
19.77 ate< Sea 
aacned 15.88 .... 
15.38 15.78 16.75 
17.16 i eer 
21.00 21.29 22.25 
20.46 ice Se 
wae 20.50 
17.50 18.50 
18.36 17.50 
20.08 8.00 
20.25 pate 
9.69 8.25 
8.50 ete Abe 
«aed 6.25 6.58 8.50 


Longleaf Timbers 


Shortleaf Timbers 








Plaster Lath 


3.33 
1.50 


11.00 


4.50 4.55 3. 
2.50 2.10 2, 


Byrkit Lath 


Car Material 








Kansas City, 
Mo. 


June 
il 


22. 
24.23 


b 


34.28 


15. 73 
56 
it. 98 


6.58 


June 


8.54 


3.36 
1.47 
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Alewandria Birmingham Hattiesburg Kansas City Alewandria Birmingham Hattiesburg Kansas City 
June June June June June June June June June June June June June June June June 
11 4 11 4 il 11 4 
‘3 om ant ae Se"? : Car Material . Car Sills 
fd od en eee = ena hr 
SOMONE’ 86. hS:c5 > “aves SEO. nae eee LM isavis 155 ente | MP OLEO > 734 to 30’. sees sees eee vee sees 25.00 
De casantes cece eos coon eves cece eoee 25.00 .... 88 to 40°. woe iSerace eke awe eae cose See 
No. 2, Random..... occ cece cece wees sees eee 9.70 .... | Up to12”, 38 to 40°, saa eee tees tees 81.50 
Car Decking Up to 14”, 38 to 40’. 40.00 
No 1, 2”, 9, 10, 18 or 
MO) ciscewksswe oe een «300 E00 vate 2 REBO cue O01 Stringers 
Gon Stn 90% hrt., 7x16 & 
8x16”: “a 
ee bisa cipro: OMANI Serie: 3 scsacutiac suecequetekeaieuam te 26 to 28’......64. ee cee | Sec cee 
Up tod”, PESOS. cscs de08 cies). stkueie Fear! ae «aos, S00 
conc nie Pa, wees 25.00 cha + uae HEM el RIES Ties 
38 to 40’. .... cece eoee cece eeee «sere ecee 27.00 6x8”, 8’, 90% heart. .... sees eoce cove eves eevee cose 24.00 
The following are the prevailing prices on northern pine f. o. b. Duluth: 
Common Boarps, RoucH— FENCING, RougH— 
hd 10° 12° 14416’ gs 20° he 8’ 10,12414° 16’ 18420" 
ao, 1, $62.00 $65.00 $65.00 $65.00 $68.00 $68.00 gt ae: ee + - $55.00 $59.00 $62.00 $65.00 $65.00 
65.00 71.00 73.00 68.00 73.00 73.00 a Se eceeve 45.00 48.00 50.50 53.00 53.00 
72.00 78.00 78.00 73.00 78.00 78.00 PD TBs hee eiwew aein 29.00 31.00 33.00 34.00 34.00 
No. 2, 50.00 53.00 55.00 53.00 58.00 60.00 get, ee eee -- 52.00 54.00 58.00 64.00 64.00 
53.00 56.00 56.00 53.00 58.00 60.00 Ti, Besveseshekose - 38.00 41.00 46.00 52.00 52.00 
No. 8 ped +4 ares 58.00 65.00 68.00 DIGS Bis secu bwsaees 23.00 25.00 27.50 31.00 31.00 
o. 3, J J r : R R 
33.50 35.50 arte red pe p44 No. 4, 6 foot and longer, mixed lengths, 4”, $24; 6”, $27. 
34.00 36.00 36.00 36.00 40.00 40.00 5” fencing, same as 6”. 
—_ al white pine = deat 2 oo $200 $1. All white pine, Nos. 1, 2 and 3, add $1. 
fe} to , ” ” ” ‘ _ 
For Si or 2S, add’$1; S1S1E, ada $1.50; for resawed, add $2. 2 5 SR: e St SENeey tee Serer Sey One TS. " 
Drop siding, grooved roofing and O. G. shiplap, 8’ & up, add $3. Flooring, 5- or %-inch ceiling, or beveled well tubing, add $2. 
Shiplap and D&M, 8’ & up, add $2. ‘ Drop siding or partition, add $3. 
No. 1 Pisce Sturr, S1Sib— Well tubing, D&M and beveled, add $4. 
2. 8’ 10’ 18° 14’ 16’ 18’ 20° SIp1InG, 4 AND 6”, 4 TO 20’— 
SER HG FG EGG MERGE abe Sebeg sebee Soo sf too safo 
nese : ’ . . . 32.50 -50 B&better $55.00 $55.00 or ...-$27.00 $27.00 
ee 25.00 29.00 30.00 31.00 30.00 31.00 33.50 33.50 , . "00 Norway, C&better... 5: Y 
2x10... 26.00 30.00 34.00 34.00 32.00 © 33.00 35.50 §« 8550 | Gitte oe fe Norway, Cabetiar..ar00 “41.00 
4 ae 27.00 32.00 36.00 36.00 34.00 35.00 37.00 37.00 at 5 nL F - 
Bate. icc 32.00 36.00 40.00 40.00 38.00 39.00 41.00 41.00 Siding may contain not to exceed 20 percent of 4 to 9 foot. 
No. 2 piece stuff, $3 less than No. 1; pine rough, deduct $1; D&M or S4S, Siding run to O. G., $2 a thousand extra; product of the strip as it grades. 
add $2. Beaded ceiling, %-inch, $1.50 more than same grade of siding. 


s “9 algaac Va., June 13.—The following prices for North Carolina pine have been obtained f. 0. b. 
orto 























Culls and 
Epcr RovucH— No. 2 & better No Box red heart 
of EE Oe CO Te oe. re 9 00 oe 00@ 32. 00 $19.00 @20.00 $16.50@17. 0 
5/4 .. se 00@49.00 50@37.50 20. 50@21.50 
4 se oomse 00 ar. 50 )40.50 21.00 @22.00 
52.00 @55.00 SP C0@ISO0. . axesvaesnsie.c 
; . 46.50@49.50 33.00@35.00 23.00 @24.00 18.50@19.50 
Pe a kieiesextainpe eee cesses - 48.50@51.50 35.00 @37.00 24.00 @25.00 19.50@20.50 
De sbautk ocd weseetean Oss eewiee ee 54.00@57.00 39.00 @41.00 25.00 @26.00 20.50 @21.50 
Bark Strips, Nos. 1. and 2.......... $30.00 @33.00 Bark Strip PartTITION, Nos. 1 & 2. ig bY pee iry 00 
eee ed Pee - 13.75@14.50 CULL RED BART... 0... cccccesceves -00@12.00 
No. 2 & better 
tate, No... 1...000.8 Hy 75@ 6.50 ROOFERS, 6” 23.50 
LS ee 3.00@ 3.50 ae 24.00 
WOCTORT, 2” cass 23.50 @26.50 BO seca 25.00 
7 ii a ere 21.50 @24.50 | : 25: 00 @26.00 
Finished Widths— No. 2 & better 
FLooRING, 18x2% and 2 PILE. o's c's cinn ncn since sO IUD 1200 
2% and 3 % « 42.50@49.00 $33.50 @35.50 $21.00@23.00 
CEILING, %” ecoecee 31.50@33.50 25.50 @27.00 14.75 @16.00 
oes -- 32.75@35.50 26.00 @28.00 16.00 @17.50 
PARTITION, }$”..... cocccccccccccccesces 45,00@49.00 34.50 @37.00 22.00 @24.00 





OAK FLOORING 


Cincinnati, Ohio, June 13.—The following are the average prices, Cincinnati base, obtained for 
oak flooring during the week ended June 4: 

















18x14" 3$x2” a Ka 36x2” 
Clear quartered white............ ss, Weeeu Seca bs 139.66 $110.00 $108.40 
Clear quartered red.......... ‘ aa’ ”, Sisto see eeOw +130 °00 ren her 00.00 
Select quartered white and red. eer, maligeeeie. ""  getie— 0b davai 75.00 
Clear plain white..... (jab aane - $ 93.51 100.96 75.85 72.28 
Eaear DIRIS. EGU... ocvccvene . 85.25 92.08 67.38 64.25 
Select plain white.. 59.41 69.58 51.10 a 
Select plain red...... snot ees hoses Sitpeaw r 69.60 51.06 50.32 
ts REN. 5h54.64R ka Ghwhes cee ee " 35.00 ee 42.65 25.00 16.50 
BO. B. COMMON, 6.000 s000000000 a ey eee <6 27.48 10.00 v.66 
[Special telegram to AMERICAN LUMBERMAN] Cincinnati, Ohio, June 13.—The following are 
Portland, Ore., June 15.—The following are | the average prices, Cincinnati base, quoted for 
western spruce prices prevailing here today: cypress today: 
Finish, . aie tebe Tio eo Rep Cypress— 4/4 5/446/4 8/4 
DOMED ac ksbeeuseusuaeasee a 
Bevel siding, 4x4.......0ssccccslscsseeee UR ee noteice: Mine Ming 
roth XG... ccc cccccccccccccccece eed PSR Ot og 55 65 q5 
BR ts pt gpd cen Pion 00 0 0 0isie esses 5,00 No. 1 com. ran. widths 41 44 44 
actory stock, 11 “oe 3 igs oseseseseasens ee +4 No. 2 com. ran. widths 29 31 31 
W csvccteccccccccccccces 30.00 | YELLOw CrPress— 
A ger ee ohtuwe 33.00 PAS s60cse ce ‘$asee0 aD 100 105 
Common rough dimension..........e.eee+ -. 20.00 UTS rae em 80 85 
ee ere Seen ee 14.00 RD: 40:06 5535's 48 58 62 
Rik MUON o's 6.0 nee 04 5009469505) Ee No. 1 com. ran. widths 38 41 41 
Logs, $20, $16 and $12. No. 2 com. ran. widths 27 28 28 


The following are f. o. b. mill prices for Arkan- 
sas soft pine, from actual sales made between 
June 4 and June 10, inclusive: 


Flooring 
Edge grain— 123 124 
5 SE ACE ie Site SOC RE ee a or id $55.00 
a eee ee oe $73.00 52.00 
CHOKES VON UNIS OOS 47.00 
Oee ein ines :5iee¥s 4:6 GR We a oeiele 41.00 37.00 
Flat grain— 
IONE 51 is bie AereW <del are see 34.75 34.00 
RD Ree eer ere ares 29.75 27.25 
ee Be re ee en 00 16.50 


Ceiling and Partition 
” ” 4” 4%” 
Ceiling Ceiling Ceiling Partition 
pabatter a - $34.00 $36.00 $37.25 
i eee 7.25 28.00 29.00 28.75 


No. 2: oh. Vee 16.50 16.25 
Finish—Dressed 





“oq” 
SOON EEC ee ee $38.00 
. © ee ves 40.00 
DM Be vins0se0 caeee e 45.00 
14, 134'and'sx ‘4 to’ “8%. ee 
1%, 1% and 2x10 to 12”.. se 
Casing ae Base 

4, 6 Gnd BP A occ 6 iccedessecccves $58.00 
5 and 10” B&better....... Co Ch ECS OCS RS Oe 


Fencing and Boards 


le . o.$ 
4” nccccccccccccccs o$aa.00 $12.50 $ 9.25 
BP wee eeeeeeeeeeceee 24,00 50 11.00 


BOM scans spau set neu epee 17.50 10.50 
BO cases cisiie ostatenie MeO 17.75 11.25 
Dimension S&E 


No.1 No. 2 
12,14416’ 10,18420’ 12,14416’ 10,184¢20° 
$23.50 $25.50 2x4” $17.25 $19.25 
17.00 19.50 2x 6” 16.00 17.00 
19.00 21.50 2x 8” 17.00 19.50 
22.75 23.00 2x10” 18.00 20.00 
24.75 24.50 2x12” 18.00 20.00 


aca ase 


No. 2 No. 3 

, MEE 83 30 $17.00 $10.25 
a Te re a ae 26.50 17.50 11.25 
BO wceecan%s issencee wee 18.25 11.50 

Lath 
No. 1 No. 2 
86x114—4’ ......05. eeerwerr fo $ 1.85 
Molding 

1g" a ANA amMalle”? ...scccscecccres 33 percent off 
1 and larger ......s.ss+eeceee 89 percent off 


~ <i sales reported ; price brought forward. ~ 
** None so 
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FIR, WESTERN HEMLOCK 
_ AND CEDAR 


Centralia, Wash., June 11.—The following 
rvices were realized on fir, western hemlock and 
dar products for the week ending June 10: 


~OUGLAS FIR— 
Vertical Grain Flooring 


No.2 No.8 aa 2 No.$ 

CéBtr. C&éBtr. CeBtr. Cé&Btr. 
+ re = 00 $43.00 1%4x3”...$56.50 $46.50 
fo cens 00 43.00 1%4x4”... 53.50 45.50 
Ores 52. 50 45.00 144x6”.. -. 55.50 45.50 

Slash Grain Flooring 

WBF swe $24.00 $22.00 14%4x3”. $29.00 
1x4" Ns cae 23.00 21.00 1%4x4”... 35.00 29.00 
x6" .feace 25.00 238.00 114x6”... 38.00 31.00 


Vertical Grain Stepping 


11%, 3% ane: 2e. Gt 39? ci ccecies $50.00 $40.00 
ae) Fo oS er aoe 52.00 42.00 
Finish, No. 2 Clear and Better S2S or S4S 
1X Qe ences eeeikerewocseeneseaas $39.00 $33.00 
Et (GF Neco dunner nacahe ewes mused 0.00 34.00 
Ix Gi Oe ee occ ucverseuecenkea's 41.00 35.00 
ATES: 446000 8 hahceden Cederecedéa 43.00 37.00 
1%, 1%4x5, Pe fh | are 42.00 36.00 
QxEE Pea cecwercerehettcceurseses 43.00 37.00 
2% OMG GEG S ORG 12" sk dic cccccces 50.00 44.00 
Ceiling, C@EB and C&EV, and Partition 
8 x4”....$20.00 $15.00 8 x6”....$23.00 $18.50 
5 x4”.... 22.00 17.00 54x6".. +. 25.50 20.50 
1.x4”..°. 20.50 15.50 1%x6”.... 24.00 19.00 
ix4”,.... 28.50 20.50 1x6” - 26.00 23.50 
Drop Siding, Rustic 
55 x6". +o 00 $16.50 i1x6”..... $23.00 $20.50 
ix4”, £.0G: -36.50 306" 2.23: 30.00 27.00 
Fir Battens 
oP en aewnne S 2 De OC. Gh. ics $ .95 
2” O, Give svece ae FR OR Gicccccus 1.00 
Lath 
Fir, per thousand... ....cccccccsecscccces $ 3.50 
Common Boards and Shiplap 

Phe 1 No.2 
com. 
SE Dee CN GEE 6 bes00<e cogeeee $15 y ‘00 $12.00 
Se Swivde vicars ens edhe ncenwends .00 
EEC eeeeracrceen akes Cou casaecaos 13°60 10.50 
SO ere le wet cececdusedwes 14.50 11.50 
SEEM CMO chs ceicke tv caucen swears 15.00 12.00 
oe. and 10, 144x12”.........e00. 17.00 14.00 
Re eo ccei state ewEee ee eaaeen 15.50 12.50 
11438 BO AS ockc nc deccedcnencestes 16.50 13.50 
Common Planks and Small Timbers 
DRG ME Weed wu daes cick ee ueaae $18.00 $15.00 
SEG, Ge BOE © vviccckccncacacce 17.50 14.50 
OS BMS” dec rst bncccccaccasees 19.00 16.00 
SEEG, GRID, GEES” wccivecccucccces 20.00 17.00 
Common Dimension, S1S1E, 12” 
™ 1 pis 2 No.1 No.2 
com. com, 
2x8, 2x4". $11.50 $ °8.50 2x14”.... 15.00 $12.00 
2x6, 2x8”. 11.00 8.00 SEIG cess SO 13.00 
2x10”.... 13.00 9.00 2218" 18.00 15.00 
2x12”...: 123.50 9.50 2:20”.. 20.00 17.06 
Common Dimension, 2x4”, S1iS1E 


Dy elt meiy $ 4 ee +» orene 
16°21211 1200 8bO 82 : 1680 13:50 
Common Timbers, mee 32’ and Under 

No.1 Sel. No.1 Sel. 

com. com. com. com. 

6x 6”...$22.00 $25.00 18x18”...$26.00 $29.00 
10x10”... 23.00 26.00 20x20”... 27.50 30.50 
14x14”... 23.00 26.00 22x22”... 29.50 32.50 
16x16”... 25.00 27.00 24x24”... 32.00 35.00 


Common Timbers, 12x12” 


24 to 40’ .$25.00 $28.00 72to 80’. set. r+ be 00 
42 to 50’. 31.00 34.00 82to 90’. 00 


12 to 60’. 37.00 40.00 92 to 100’. $3, 00 6. 00 
62 to 70’. 438.00 46.00 
Ties, Rough 
ORF ses 6x0 CCE “TEE cacccdiccees $16.00 
(Sie ccéeaceccevc Meee 
WESTERN HEMLOCK— 
Boards, S1S or Shiplap 
Pook 1 rhe 2 No.1 No? 
com, com. 
ix 2&3. $16.00 $13.00 1% & 1% 
Cs TRS 14.00 11.00 & 4, $36. 00 $13.00 
LS Giruss 14.50 11.50 = ¢. 17.00 14.00 
zo ince reed x § & 10 17.50 bred 


x12. 
13432 &'3 18:00 18:00 
RED CEDAR— % ¥ 


Common Boards and Shiplap 


1x4......$12.50 $ 9.50 1x10.....$14.00 $11.00 
1x6..66+. 18.00. 10.00 -1x12..... 14.50 11.50 
SRO S008 14.00 11.00 
Flume Stock 

No.1 Sel. No.1 Sel. 

com. com. com. _ com. 
1x6......$18.00 $15.00 1x10.....$20.00 $25.00 
1x8...... 19.00 24.00 1x12..... 20.00 25.00 





SOUTHERN HARDWOODS 


Cincinnati, Ohio, June 13.—The following are 
average prices, Cincinnati base, quoted on hard- 
woods today: 


4/4 5/ 446/45 8/4 
QUARTERED WHITE OAK— 
one 175 oe 185 
5 120 120@125 
1S 100 100@105 
65@ 70 T9@ 75 





Sound wormy.. 40@ 45 
QUARTERED RED OAK— 


50@ 55 60@ 65 


DE ccwetcoae pe a See Pe 

NO.-1 COM... 0 Mm «et@Base oveQnene 

No. 2 com..... 0@ 45 ...@... éeQace 
PLAIN WHITE AND RED OAK— 

I Ee 115@120 125@130 125@130 

eer 75@ 80 85@ 90 90@ 95 

No. 1 com..... 55 60 60 70 65 75 

No. 2 com..... 30@ 35 35@ 40 40@ 50 

No. 3 com..... 22@ 25 28@ 30 30@ 32 

Sound wormy. 40@ 42 483@ 45 48 50 
PoPLaR— 

Dt cc¢uceees aie 125@130 190@ 185 

Saps & selects. 130 85@ 90 

No. 1 com..... 60 @ 65 65@ 70 70 75 

No. 2 com..... 88@ 40 43@ 48 50 

Panel and wide, 

No. 1, 18to23” 165@170 175@185 180@190 


Boxboards, 
13 t 


o 17”... TIO GISS...cccGQicce ces G irc 
Basswoop— 
BE cas ecnaere 110@115 115@120 120@125 
No. 1 com..... 3a 55 55@ 65 60@ 70 
No. 2 com..... 382@ 35 40@ 45 45@ 50 
BrrcH— 
LY | OEE ..+- 115@120 125@130 135@140 
No. 1 com..... 65@ 70 T70@ 7- 80@ 85 
No. 2 com..... 40 45 4 50 8650 55 
BrecH— 
1 | ere 90@ 95 100@110 105@115 
No. 1 com...e- 55@ 60 60@ 65 60@ 70 
No. 2 com..... 35@ 40 40@ 45 40@ 45 
CHESTNUT— 
We wctcvaene 115@120 125120 130@135 
No. 1 com..... 55@ 60 T0@ 75 75@ 80 
No. 3 com..... 23 a 80@ 32 32@ 35 
Sound wormy.. 38 42@ 44 43@ 45 
WHITE ASH— ' 
PRS. csccus -.- 110@120 125@135 135@145 
No. 1 com..... 60@ 65 T0@ 75 Be 8 
No. 2 com..... 32 35 40@ 42 42@ 45 
Hickory— 
SS. ere » «+-@... 140@145 145@160 
NG. F. COte ccc — 75 80 85@ 90 
Ws. @ Gvccce cosGece 40@ 45 50@-55 
MaAPLE— 
WME cc ahiacns 95@100 110@115 120@125 
Pee 5 GOR. 2 ccc 50 55 75 80 85 90 
No. 2 com - 80@ 35 4@ 45 50@ 55 
WALNuUT— 
ME. oceans --. 240@250 250@260 265@275 
No. 1 com - 155@160 165@175 175@185 
No. 2 com..... 60@ 65 65@ 70 T0@ 75 
GumM— 
Qtrd. red FAS.... $95 $100 $103 
Qtrd. No. 1 com... 55 60 63 
Plain red FAS.... 82 90 93 
Plain red No. 1 com. 41 49 52 
Sa boxbeart 
Isto 17".7.-.. 65 ” Zs 
Sap FAS ri & wider 42 45 48 
Sap No. 1 com.... 28 31 33 
Sap No. 2 com.... 23 25 27 
Corronwoop— 
FAS 6” & wider... 53 60 as 
No. 1 com...... ee 40 43 os 
No. 2 COM..cccoece 30 34 ee 
Boxboards— 
18 to 177. cece 82 ee ee 
SF to Ie 2608s 62 oa 


{Special telegram to AMERICAN LUMBERMAN] 


Portland, Ore., June 15.—The following are the 
f. o. b. mill prices on western pine products: 





No. 2 No. $3 
te: 6.16, 35, 16, 38 OI . cceccsas $23.00 $14.00 
PE PETS 25.00 15.00 
1x 6”,10,12,14,18 & oe esesweees 24.00 17.50 
Ps cnekot ee 26.00 19.50 
Su 8", 10. 00: BOT desde iieitedes sian 24.50 18.50 
1x10”; SO GR Dee bese canes causes 25.00 18.50 
1x12”, SGM Oe ciccscs eeseden -- 30.00 20.00 
Se ONG Be vc csccdcnedecss - 29.00 20.00 
oS reer, rere Cree 26.00 19.00 
Selects 
Bébetter “0” “D” 
256, ©: 6 « -" 10’ and epeyanie tf . ey Po Be .00 
ME scntinegeveccte 
SE davbewea aleew ed Ox 97:00 59 00 80-00 
1x13” and wider sseeee++102,00 97.00 85.00 
5/4 & 6/4x4” ‘%* wider, 10° 
longer ....eeeeceeees 95.00 90.00 78.00 
8/4 and wider.......@.... 97.00 92.00 80.00 








SEATTLE 


7 ‘ 


Established 1891 








Carstens & Earles 


(INCORPORATED) 


Pioneer Shippers of 


Douglas Fir (Oregon Pine) 
Western Spruce 


Western Hemlock 
Red Cedar 


Spars—Timbers- 
Lumber all Grades 
Box Shooks 

Red Cedar Shingles 


always in transit. 


Wire Our Expense. 

















I Seattle, Washington 
r 5, 


Fir, Hemlock, Cedar 


We specialize in straight or mixed cars 
of Fir Flooring, drop siding, ceiling, di- 
mension and lumber—Hemlock boards, 
shiplap—Cedar Siding and 


“RITE-GRADE” RED CEDAR SHINGLES 
Try our MATCHLESS BRAND CLEARS—there’s none better. 


John D. Collins white Building 
SEATTLE, WASH. Lumber Co. | 

















The Atlas Lumber Co. | 
SEATTLE, WASH. 
Manufacturers | 

FIR, HEMLOCK and CEDAR LUMBER 
CEDAR SIDING and SHINGLES 
Straight or Mixed Cars. } 





| 

















C.C. Bresson LumberCo. 


West Coast Forest Products 


Western Hemlock 


A SPECIALTY 
Red Cedar Siding & Shingles 


723-24 White Building, SEATTLE, WASH. 























Pacific Creo-Wood Pipe 


Trade Mark—Re§gistered 


KorrugoWood Blocks 


Patented and Trade Mark | 
Registered. 


Pacific Creosoting Co. 


Northern Life Building, SEATTLE, U.S.A. 








1 i A series 
Collections by Retail Lumber Dealers 4 =i 
by subscribers to the American Lumberman, giving their views 
on the best way to handle the accounts of a retail lumber 

These letters offer many excellent ideas and it will 
repay any retail lumber dealer to read them carefully.. 
Fifteen cents, postpaid. 


American Lamberman, Publisher 431 So, Dearborn St., Chicage 
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DOUGLAS FIR 


[Special telegram to AMERICAN LUMBERMAN] 

Seattle, Wash., June 14.—The following prices 
paid for yard item, f. 0. b. mill, were reported to- 
day: 


Pre- 
High Low  vailing 
Price Price Price 
Flooring 
1x4 No. 2 clear V.G...... =. $46.00 
eS A ae 27.00 17.75 
No. 2 & better S. G. 22.00 18.75 
ME Se: Soares 16.00 12.00 
1x6 No. 3 . better S. G. 25.00 22.00 
GB: BHA os 55s cen oe 3.00 22.00 
cee 
No. 2 & better clear....... DEO. Atecs 
Finish 
LR ee ge a ie ee Te 56.00 46.00. ..... 
Casing and base.......... 60.00 53.00 ..... 
Ceiling 
56x4” No. 2 & better..... 21.00 20.00 20.00 
RE ee 5.00 BD. -she<g 
1x4” No. 2 & better..... 24,00-. 19.00.2205 
Ps DB ckckneuae eee 8.00 14.00. ..... 
Drop Siding 
1x6 as. : a 22.00 20.00 21.00 
SE Ae see SEDO. ABDO cceve 
Boards and Shiplap, No. 1 
= .. and BO" .455 025% oe5e 13.50 10.00 11.50 
(cabo cankeecnsne 13.00 12.00 13.00 
Dimension, No. 1 S&E 
BES. AR MEA 56550805028 12.00 10.50 10.50 
Plank and Small Timbers 
4x 4”,12 to 16’ S4S...... 16.50 14.50 16.50 
Baia", 23 to: 16* BAB. 23% BUD  AG00  scecs 
Timbers, 32’ and Under 
BES OE aie ecss keccss A | bo | | ee 








[Special telegram to AMERICAN LUMBERMAN] 


Portland, Ore., June 15.—The following are the 
Douglas fir prices prevailing here today: 


Vertical Grain Flooring 






1x4” No. 
No. 
No. 
1x3 and 14x4” No. 2 clear and better..... 
PUG Fe ES 65.04 0-00 4b New 
Slash Grain Flooring 
1x4” No. 2 a BR WRU 6 c<c0 sds veneer 22.00 
GS; RNS ara gp oat se athe v0.0 8.60 0 .n' bib oe 16.00 
1x6” No. 2 pene EE RI eons sev 0:0 00.0 50 24.00 
eR PN eer tree fe 21.00 
Vertical Grain Stepping 
1% and 1% No. 2 clear and better......... 65.00 
Finish 
ING; 2 CORP A Wao 6.5 60856 :5.0 cele a tibeae 50.00 
Ceiling 
Sox4” No. 2 cloarand: better. ......6c60 cesses 21.00 
RS eee er 14.50 
ine” NO, 2 CIOAP GUE DOTEP....occciccccnsien 22.00 
SUR ME hs ti6 Sis ao 8 onieck hae esas 16.00 
Drop Siding and Rustic 
1x6” No; 2 cloar-and better. icc cccccssees 21.00 
OE Lo errr ey as ere 16.50 
Miscellaneous Items 
Dimension, < OR Sea rrr 8.00 
WOOTAS, GH RAY BSE. ...- occ cccvccccccsces 8.00 
Small timbers, off Rail B list.............. * 6.00 
6x6” and larger timbers, of Rail ee ae 6.00 


Fir logs, $20; $16; $12. 
Fir lath, per ‘thousand, $4.50. 





RED CEDAR SHINGLES 


Seattle, Wash., June 11.—Eastern prices, new 
pack, f. 0. b. mill, are: 


RITE-GRADB INSPECTED 


4 Bundles 5 Bundles 
extra etare, 6-2... ccces $1.80 $2.25 
Rirtes Stare, 5-2. ..6 ccc 2.02 2.53 
BERETS CIOBER 5-0: 6-6.9.0:0,6:0 08 2.48 3.10 
POCTOCER, DBec oc vivceeees 3.02 3.78 
ae eee 2.76 or Ae 
POPC COUON 66 6.6.60 b0:06580 3.66 ae 

Stranparp Srock, First GRADES 
POxtrAa BEATS, 6-2 y.c.0.0.0 o.0:08 $1.76 $2.20 
Extra stare, 5-2......... 1.98 2.47 
WUSUPR CIOGLSs cc wcccccce 2.37 2.99 
POMOC, SBivivccscccses 2.93 3.66 
ee See 2.70 eS ee 
PUPEOCHONE: .. 0.00 50s 0006 3.48@3.54 ....@... 


STANDARD Stock, SECOND GRADES 


Common stars, 6-2.......$ .52 $ .66 
Common stars, 5-2....... 6 825 
Common ClOQTS ...0.sces 1.10@1.20 1.38@1.50 
BriTISH COLUMBIA STOCK 
(United States Exchange) 
Per Square Per M 
PME SC aewewencaeees $2.93@3.10 a apes “ 88 
OO er er 3.12@3.48 
a 3.90@3.96 
po ere 1.38@1.50 i. tials 87 
Te OUNOEES wees cnssenes 1.44@1.66 2.00@2.25 
2X POPISCTIORS ovcccccee 1.44@1.66 2.00@2.25 
OLp Pack, OLD GRADE 
Per M PerM 
oy See $2.15@2.20 Clears..... $2.875 @2.93 





Lumbermen' 


A Short 
Cut to 
Figuring 
Building 
Costs 





¢ 


welcome this system that 


Lumber Dealers 
eliminates drudgery in figuring bills. 


A. W. Holt, an experienced retail lumberman, 


method for figuring 
ractice and thoroly 
nally printed in book 


Lumbermen’s 
Building Estimator 


The basic principle of this book is new but very simple. 
For example—The outside wall of a building of ordinary 
frame construction contains so many board feet of stud- 
ding, sheathing, siding, so many lath etc., for each square 
of surface. The approximate costyper square is, therefore, 
the same whether the building be large or small, and it 
is only necessary in finding the cost of outside walls to 
multiply the number of squares by the unit cost per square, 
The same principle of enst per square can be applied to 
floors, upper ceilings, roofs, inside partitions, etc., and 
thus the total cost of the completed building may be 
arrived at by figuring the number of squares and the univ 
cost per square in its component members. 

The book carries this idea out at all the possible varia- 
tions in price of lumber per thousand feet. It is also 
useful in outing barns. 


developed this practical 
building costs in actual 
tested it out before it was 
form. 


Bound in red leather, indexed, 
size 5% x82 inches, 148 pages, 
148 pages, price $6, postpaid. 


American Lumberman 
431 So. Dearborn St., CHICAGO, ILL. 














An interesting exposition 


The Cost of Growing Timber of facts and figures, 


By R. S. Kellogg and E. A. Ziegler. 25 cents, postpaid. 
AMERICAN LUMBERMAN, 43) So. Dearborn St., CHICAGO 


For Editorial Review of Current Market Con- 
ditions See Page 43 


NORTHERN PINE 


Minneapolis, Minn., June 13.—Factory buying 
is light, country yards are not in the market for 
any large orders, and wholesale trade on the 
whole continues slow. There is a fair city de- 
mand for better grades, but common lumber is 
moving very slowly. Prices show little variation 
now. 


Buffalo, N. Y., June 15.—Wholesalers get a fair 
number of orders for intermediate grades, but 
not as Many as usual at this season. The better 
grades are not showing anywhere near ordinary 
activity and. the lower grades are almost at a 
standstill. There is a large amount of the last 
mentioned stock in this territory, so that it prom- 
ises to last some time, altho large. inquiries are 
afloat. 





North Tonawanda, N. Y., June 14.—Buyers are 
disposed to purchase supplies for immediate re- 
quirements only. They hope for further conces- 
sions, but dealers claim to be selling for less 
than their supplies cost. While there is much 
contract building, cheap lumber is being used in 
preference to white pine. 


EASTERN SPRUCE 


Boston, Mass., June 15.—For dimension demand 
is improving, tho business is still far from nor- 
mal. Present supply is being readily absorbed. 
The market is firm without doubt: Base, $45; 9- 
inch, $46.10; 10-inch, $47; 12-inch, $49. While 
the random situation is perhaps a little improved, 
competition is very keen. Scantling generally 
Sells at $34; in some cases at $33.50 and even $33. 
There is a fair demand for all narrow random. 
The wide is still very dull. Other prices are: 
2x6, 2x7, $33 to $35; 2x8, $37 to $40; 2x10, $42 to 
$43; 2x12, $43 to $44. The board market remains 
very dull. Covering boards, 5 inches and up, $35 
to $36; matched, $40 to $42. 


Buffalo, N. Y., June 15.—The demand for 
spruce crating lumber continues at a low level, 
and other grades are not doing anywhere nearly 
as much as usual. A good deal of competition is 
felt. Pulpwood has had quite a decline recently, 
so the building of.new mills has been postponed. 


WHITE CEDAR 


Minneapolis, Minn., June 13.—Producers are 
making shipments on the pole orders taken in 
the last few weeks, but report that not many new 
ones are being taken. Evidently most of the re- 
quirements for summer have been met with 
orders sent in. Post business still is quiet. 


HARDWOOBS 


Chicago, June 15.—There has been no notice- 
able change in the local market during the last 
week, altho the outlook #as improved a great 


deal as a result of resumption of building. Of 
course this will have no immediate material effect 
on the hardwood market, but manufacturers of 
flooring, interior trim, furniture, etc., who are 
directly or indirectly dependent on the volume of 
building for business are already beginning to 
take greater interest. 


Minneapolis, Minn., June 13.—Wholesalers here 
say they are having one of the quietest summers 
on record. There is little interest among buyers 
and prices do not seem to attract orders. Few 
factory buyers are in the market. 


Kansas City, Mo., June 14.—More hardwood 
mills are cutting now and FAS oak has been 
offered freely enough to keep the price from 
advancing beyond $100. The demand for oak 
finish and flooring continues to be the mainstay 
of the market, tho there also has been a heavy 
local demand for maple flooring. There has been 
some call for cottonwood and poplar in the Chi- 
cago district. The furniture factories have 
bought red gum lately, but otherwise their pur- 
chases are small. 


St, Louis, Mo., June 14.—A few scattering sales 
are being made of high grade oak and gum. 
The furniture trade here is buying little and the 
box factories report dullness. Local yards buy 
an occasional car to fill in. The trade feels that 
the bottom has been reached in prices. 


New Orleans, La., June 13.—Fair demand for 
upper grade stock continues, with prices tending 
to firm up as stocks are reduced. Lowers are in 
very quiet call, with offered prices unsatisfactory 
to the mills, which have shown of late a disposi- 
tion to steadier adherence to quotations. 


Ashland, Ky., June 13.—Inquiries for poplar 
have been fairly plentiful the last week and some 
business has been placed at prices that allow 
the millman a fair profit. FAS are most in de- 
mand in 4/4, 5/4 and 6/4; there seems to be no 
demand for No. 2 common and lower. There is 
some demand for chestnut and basswood in the 
higher grades. Inquiries for oak common and 
better are numerous, but the mills of the South 
are making prices so much under those quoted by 
mills in this territory that little oak business is 
being booked. Some sound square edged oak is 
being cut at good prices. 


Boston, Mass., June 15.—Trade is rather quiet. 
The furniture people are not buying quite as 
much. The chair people are buying hardly at all. 
The piano trade is rather uneven. There is but 
little trade with the finish people.. Trade with 
the hardwoods yards is below normal. Little 
business is being done with the railroads and 
there is hardly any export trade. Prices are 
fairly firm on FAS but weak on commons. Quo- 
tations: Quartered white oak, $150. to $160; plain, 
$110 to $125; poplar, $125 to $133; maple, $100 to 
$110; white ash, $100 to $115; basswood, $105 to 
$115; beech, $90 to $100; red birch, $155 to $165; 
sap, $120 to $135; chestnut, $110 to $120. 
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Baltimore, Md., June 13.—The better feeling 
noted some time ago remains in evidence. The 
dealers experience a more active inquiry, and the 
distribution is of about as large a volume as 
could well be expected under the circumstances. 
From various directions come reports that the 
requirements of users are on the increase, with 
just a little more firmness to the list. Foreign 
buyers are indisposed to enter into commitments. 


Buffalo, N. Y., June 15.—Business in hardwoods 
does not pick up to any extent, altho more in- 
quiries are beginning to come in, frequently, how- 
ever, for stock not being carried. Customers’ re- 
quirements are extremely small. A good deal of 
lumber is available, so that prices continue de- 
pressed. The buyers are of the opinion that 
rates are going down. 





Columbus, Ohio, June 13.—The hardwood trade 
shows little change. Retailers are the best cus- 
tomers, as their stocks in some cases are badly 
broken. Factories are also buying to a limited 
extent. Many factories will be compelled to come 
into the market if they continue operations. Box 
furniture plants are the best customers. High 
grade stocks of oak and poplar are getting 
searcer. Prices are slightly more stabilized. 
Prices of oak at the Ohio River: 

FAS No. 1Com. No. 2 Com. No. 3 Com. 
Quartered $140 $80 $50 eae 
PIO even 110 55 35 $20 

Cincinnati, Ohio, June 14.—Business is not so 
active as it was a month ago, but still the turn- 
over is fairly good. Prices show little change. 
Consumers buy sparingly and yards purchase 
only items that can be readily sold. Production 
is much below normal and mill stocks are gradu- 
ally being depleted, 


HEMLOCK 


Buffalo, N. Y., Jume 15.—Hemlock prices are 
weak, due to severe competition, and there is 
not much business. Building does not show quite 
the activity of several weeks ago. An ample 
supply of stock is found here, altho in the coun- 
try districts retailers are short. 


Boston, Mass., June 15.—Hemlock is dull and 
weak. In boards this is particularly true. The 
eastern clipped, 10 to 16 feet, may be purchased 
at $32 and $33, and the random may readily be 
had for $30. Demand for heavy hemlock for mill 
construction is also dull, as is all hemlock di- 
mension, 


North Tonawanda, N. Y., June 14.—Hemlock 
demand is becoming stronger right along. Ex- 
tensive building operations are in progress in 
nearby cities as well as here and dealers find 
ready sale for supplies at the prices in force 
for the last few weeks. 


FIR, SPRUCE, CEDAR 


Seattle, Wash., June 11.—The fir mills are 
facing conditions little, if any, changed from 
those of a week ago. Labor is being adjusted. 
Logs remain at $12, $16 and $20, and the margin 
between cost of production and market price for 
lumber gives a balance on the wrong side of the 
ledger. With the seasonal shutdown less than a 
month ahead, the mills are cutting within 30 
percent of normal, showing the tendency to keep 
the organizations intact despite unfavorable cir- 
cumstances. 


Portland, Ore., June 11.—The fir market con- 
tinues sluggish in spots but a fair volume of 
business is being reported, with Japanese squares 
leading in demand. Spruce uppers remain scarce 
because of light production and lower grades are 
in better demand now that the call for box ma- 
terial is increasing. 


San Francisco, Calif., June 11.—There is still a 
good potential demand for Douglas fir in Cali- 
fornia, but lack of water transportation, due to 
the strike, hinders buying. Stocks are decreas- 
ing. Many northern cargo mills are closed down, 
while rail mills have started up. Wholesale prices 
on some items in the California jobbers’ hands 
are said to be lower than they would be if the 
same lumber had to be bought from the mills 
today. A number of transit cars have come into 
California. Common dimension is now about $5 
off Rail B list. No. 1 vertical grain flooring is 
about $12 over list and not very plentiful. Rail 
shipments are being received, but the volume is 
not very heavy. 


Chicago, June 15.—Building trade workmen 
went back to work this week, and once more 
building construction is going forward. The 
local market, of course, will derive strength 
therefrom, and distributers are very optimistic 


as regards Chicago trade during the next few 
months. But country trade continues slow and 
exceedingly spotty, with the result that business 
as a whole is subnormal and prospects of any- 
thing like normal trade this year are fading. 
Prices in the meanwhile are said to have weak- 
ened slightly. 





Kansas City, Mo., June 14.—Buyers are not 
taking much interest in fir. About all the orders 
taken are for well mixed cars of uppers. Com- 
mons are not moving. 


Boston, Mass., June 15.—While some business 
is passing, demand is admittedly dull. The 
market is fairly firm, however. Prices are 
slightly lower: Flooring, 1x4, vertical grain, No. 
1, $72 to $74; No. 2, $69 to $71; partition, No. 2 
clear, 34x34, $42.50 to $44.50. 


WESTERN PINES 


San Francisco, Calif., June 11.—There is a 
moderate demand for white and sugar pine, with 
a little increase in eastern orders recently. The 
demand from Mississippi River territory is light. 
The California demand has improved consider- 
ably since water shipments of Douglas fir have 
been cut off by the strike. There is a little de- 
mand for No. 1 and 2 shop, for altho many in- 
quiries are being received the prices are in some 
cases too low to be accepted. Production by the 
California mills has increased, but the season’s 
cut will be considerably short of last year’s. Box 
shook are looking up a little, with prospects for 
about 75 percent of last year’s business. 


Chicago, June 15.—Western pines remain very 
dull here with the sash and door manufacturers 
still out of the market, the strike at their plants 
not yet having been settled. 


Kansas City, Mo., June 14.—Only industrial 
consumers appear to have any interest in west- 
ern pines and sash and door factories are buying 
very conservatively. There is no call for com- 
mons, tho an occasional transit car of dimension 
is sold. 


Buffalo, N. Y., June 15.—Trade in the Califor- 
nia pines is not active, but some business is 
being done for direct mill shipment, much of it 
in California white pine boards and bevel siding. 
Prices are easy. Many customers would rather 
pay a local freight and buy in less than carlots 
for the present. 


REDWOOD 


San Francisco, Calif., June 11.—The redwood 
situation is unchanged, with the mills operating, 
altho the maritime strike still prevents water 
shipments. As rail freights are considerably 
higher than water, the volume of green stuff 
shipped is lighter than it was. There is quite a 
movement of dry lumber and clears are in de- 
mand. California business is fair, taking every- 
thing into consideration, and prices are firm. 
Eastern orders are looking up, altho the volume 
is considerably below normal. Mills generally are 
operating with one shift. 


Kansas City, Mo., June 14.—Redwood demand 
here has not shown any improvement. Siding 
continues to be about the best seller and where 
other items are wanted mixed cars are the rule. 
Stocks are not in good shape, however, and it is 
not easy to get cars as wanted. 


SOUTHERN PINE 


Chicago, June 15.—The lockout in the building 
trade has been declared off pending aroitration, 
and the workmen returned on the job last Fues- 
day. Altho the improvement in the local lumber 
market that necessarily must follow has not had 
time to assert itself, the local lumber dealers 
are clearing the decks for larger business to 
develop very soon. In the meanwhile there is 
very little activity, and the market may be char- 
acterized as weak. 


St. Louis, Mo., June 14.—Sales were not so 
large as last week, labor troubles in the cities 
being blamed. The average price is as good and 
in some items a bit better, and there is a 
strengthening tone to the market. Demand 
mostly is for cars so badly mixed that only mills 
with large stocks can take care of them. 


Kansas City, Mo., June 14.—Some sales man- 
agers say business is 25 percent less than it was 
three weeks ago. In general prices are holding 
firm because of mill stock conditions, tho here 
and there in the last few days there have been 
some slight concessions, 


New Orleans, La., June 13.—Reports indicate 
a slight decline in volume of orders and in ship- 





ILLAMETTE engineers have 
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Wire Rope for 
Logging 


By whatever method logging is 
done, the best means is HERCU- 
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work ever since logging has been 
done with mechanical equipment. 
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of consequence ought to have proper card representation. 


- WIGGINS 
Peerless Patent Book Form Cards 


are used by many of America’s largest card users 
—superiority ofengraving and the con- 
venience of the book form style 
explains why. 
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ments for the week, with production virtually 
holding its own. Some operators report better 
inquiry. The market was pretty much a dupli- 
cate of the preceding week’s. 


Buffalo, N. Y., June 15.—Trade in most terri- 
tory is confined to immediate requirements, 
which are unusually small, but in limited sec- 
tions business is going ahead on a good scale, 
and there is less concern about prices than a 
while ago. The amount of building has not 
shown any increase in this vicinity. Prices are 
on about the same basis as for several weeks, 
and many buyers supply their wants by transit 
cars. 





Boston, Mass., June 15.—While trade is still 
below normal there is a continued improvement 
in demand. There is evidence that prices are 
steadying down a bit, but enough irregularity 
still to scare off some retailers. In both flooring 
and partition, salesmen have to work very hard 
to land orders. No. 2 common is as active as 
anything on the list. Prices: Flooring, A rift, 
$62.50 to $70; B rift, $58.75 to $68; C rift, $45.75 
to $54; partition, }4, $44 to $48. 


Baltimore, Md., June 13.—A better feeling pre- 
vails in the Georgia pine market. There is an 
absence of stocks of troublesome proportions, and 
occasional delays in filling orders are experienced 
in consequence of the limited assortments avail- 
able. The low grades, of course, do not figure 
in the transactions here. 


Columbus, Ohio, June 13.—Southern pine trade 
has been rather slow. Retailers hold off in hopes 
of lower rates and also because their stocks are 
fairly good. Building operations are not as 
active as formerly. Rural dealers are buying 
only to replace broken stocks. The strongest 
point in the market is longleaf dimension. Tran- 
sit cars are more numerous. The recent mill ad- 
vances are not maintained and some low quota- 
tions are heard, 


Cincinnati, Ohio, June 14.—While the market is 
not what the dealers would like to see it, there 
is a considerable demand from the construction 
field. Prices show little change. The expectation 
of lower rates hampers business somewhat, 


NORTH CAROLINA PINE 


Buffalo, N. Y., June 15.—In the North Carolina 
pine trade most dealers say they are not doing 
as much as a short time ago. Prices are no 
stronger, except in flooring, in which all grades 
are strong. Six-inch roofers are apparently in 
no great supply, but they are offered at $27, 
which is $1 less than several weeks ago, and the 
demand is only fair. 


Baltimore, Md., June 13.—Box grade continue 
to be in very scant demand and quotations are 
very low. Framing, flooring and stock boards 
retain all of the gains made of late, these better 
grades not being in extensive supply, with the 
production exceedingly limited. 


Boston, Mass., June 15.—Roofers have ad- 
vanced a little again and business in them is 
fairly active. They sell $29.50 to $31, 6-inch. In 
rough edge there is almost no business. It is 
readily purchased, 4/4 under 12 inches, for $49 


and $50. 
CYPRESS 


New Orleans, La., June 13.—Practically un- 
changed for the week is the current notation on 
market conditions. . A large proportion of the 
business is in cars so well mixed that some of 
them are termed ‘‘drug-store’”’ orders. Produc- 
tion continues steadily and the mills are said to 
be building their stocks back towards normal. 
No change of quotations is reported. 

St. Louis, Mo., June 14.—The cypress market 
is strengthening considerably because of a little 
better demand and a more acute shortage of 
stock. 


Kansas City, Mo., June 14.—Buyers continue to 
hold down purchases to a minimum. Stocks are 
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said to be in pretty good shape. Prices here are 
not so firmly held. Restrictions on uppers seem 
to be a dead letter. 


Boston, Mass., June 15.—The feature of tl 
business is the improvement that is continuing 
right along in the demand for finish. In general, 
trade is gradually improving but on the whole be- 
low normal. While the market is not weak, it 
not especially firm. Prices: FAS, 4/4, $105 to 
$115; 8/4, $115 to $125; selects, 4/4, $90 to $ 
8/4, $98 to $107; shop, 4/4, $58 to $62; 5/4, 6 
$68 to $72 


Baltimore, Md., June 13.—Cypress prices have 
been very firm since the revision some time avo, 
and the inquiry is now of fair proportions. 





Buffalo, N. Y., June 15.—Cypress prices h'd 
relatively strong, altho business is below norm.il, 
and it is hard to get customers to take mom 
than their present requirements. Most of then 
look for a drop in prices. 


Columbus, Ohio, June 13.—The cypress trade | 
rather quiet, as dealers are holding off in hop:s 
of securing lower rates. Retail stocks are o1 
fair. Buying is still hand to mouth. 


SHINGLES AND LATH 


Seattle, Wash., June 11.—Orders for red ced 
shingles are scarce, with immediate stoc) 
slightly more plentiful, due evidently to lack of 
orders. The log shortage is becoming more acute, 
with the mills facing the possibility of a more 
or less complete shutdown, The market is abo: 


5 cents lower than a week ago. 
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Minneapolis, Minn., June 13.—There is little 
change in the shingle market and buying is no 
much in evidence. Retail yards are doing little. 
City building furnishes a little demand, but it is 
below normal. 


Kansas City, Mo., June 14.—Demand fi 
shingles has fallen off and prices are weaker. 
Yards appear to be well stocked and the retail 
demand has not been as heavy as expected. 
Stars were offered today at $2.15 and clears at 
$2.75, and in some cases 5 cents less was accepted. 
Demand for lath continues very good. Southern 
pine lath are getting scarce and the mills now 
ask $3.75.. Fir lath have been scarce and in 
straight cars the mills ask $4, but will sell mixed 
cars for $3.50. The call for siding is about the 
same and prices are unchanged. 


St. Louis, Mo., June 14.—The shingle market is 
slightly weaker. Prices (Pacific coast base) are 
$2.65 for clears and $2.10 for stars. Cypress lath 
advanced 50 cents, 


New Orleans, La., June 13.—Continued brisk 
call for lath is reported with a growing propor- 
tion of straight car orders. Cypress shingles are 
moving about as they have been, in limited vol- 
ume and largely in mixed cars. No change of 
quotations on either item was reported today. 


Baltimore, Md., June 13.—The shingle list shows 
firmness. Lath are very firm at the advances 
recorded some time ago, with evidences of actua! 
scarcity to be observed every now and then. In 
fact, stocks in the hands of the dealers here may 
be described as small, and arrivals are taken up 
with much freedom. Cypress shingles bring as 
high as $10 or even more, that also being the 
figure for spruce, with southern pine around $7. 


Boston, Mass., June 15.—The lath market con- 
tinues stagnant. The 1%-inch sell for $7.50 and 
the 1%-inch from $8 to $8.50. Furring is dul! 
and goes at $36 to $37 for 2-inch. Shingles trade 
is far below normal. The extras sell 25 cents 
lower. Prices: Whites, extras, $5.75 to $6.50: 
clears, $5.25 to $6. Retailers here seem to have 
all the shingles they need. 





Buffalo, N. Y., June 15.—The shingle market i: 
weaker again, with extra clears quoted at $4.64 
and stars at $3.87. Business is very quiet. A 
plentiful supply is to be had. Country stocks are 
said to be light. 





North Tonawanda, N. Y., June 14.—Prices ar 
10 cents off. The rumored reduction in rates in- 
fluences buyers to hold off, causing the holders 
of shingles in transit to sacrifice them. 


Columbus, Ohio, June 13.—Shingle buying i: 
limited to present needs. <A reduction in red 
cedar clears to $4.55 and $4.60, Columbus, is re- 
ported. Retail stocks are generally adequate for 
the present. Receipts are practically nil. The 


lath trade is quiet, altho prices are fairly well 
maintained. 











I 








JUNE 18, 1921 


AMERICAN LUMBERMAN 93 





Reforesting Hawaii’s Watersheds 


Honouutvu, T. H., June 1—The Hawaiian 
sugar crop is absolutely dependent on water- 
sheds, with the exception of one natural reser- 
voir at Wailua. But more than half of the 
crop is raised on land which is furnished with 
water from but three watersheds. So the 
problem of reforesting is imminent and impor- 
tant. 

There are about four million acres in the Ha- 
waiian Islands, of which 870,000 acres is classed 
as forest reserve, either official or private. It is 
224,000 acres of this which supplies the water, 
surface or artesian, to half of the crop, large 
groups of plantations, and twenty factories. 

The Hawaiian Sugar Planters’ Association, 
therefore, has taken up the matter seriously 
and its experiment station has a 69-acre plot at 
Manoa, and a nursery in town. These now con- 
tain over 10,000 trees suitable for planting and 
some 35,000 new trees. Work is progressing 


| 








Both Shade and Fodder 


fastest on the Halawa-Niulii forest project, 
where 100,000 trees will be required to replant 
the denuded tracts in this area. 

One nursery has reached the producing stage 
tho it is less than two years since ground was 
cleared there, and 50,000 trees have been ship- 
ped out so far. There are 500 species repre- 
sented, many of them remarkable, such as a 
chestnut and several oaks from the high moun- 
tains of Java, a chalmoogra tree from Siam, 
the kingtree from India, the yokewood tree from 
Jamaica, the tall Tecoma from Brazil, the cork- 
wood and quassia from Central America. 

The most interesting work in this reforesta- 
tion, however, was in connection with the plant- 
ing of the Moreton Bay fig, a species of ban- 
yan. The experiment station wanted these trees 
to use for the watersheds. It knew that they 
flourished marvelously in this climate, but were 
sterile. So the station sent out two men, F, 
X. Williams to the Philippines, and C. E. Pem- 
berton to the Fiji Islands and later to Austra- 
lia, while the territorial board of agriculture 
sent D. T. Fulloway to India in an effort to 
find the particular wasp which selects the figs 
of the banyan tree to lay its eggs in, thus fer- 
tilizing the blossoms. It was held that there 
was a special wasp for every type of fig and 
the trip was to find the wasp which would 
fertilize the Moreton Bay fig—a magnificent 
example of banyan which had already been 
proved to be good in this climate. Mr. Pember- 
ton has already been successful and cases ot 
wasps are now on their way from Sydney. A 
recent letter from his says: 

I am situated within a few hundred yards of the 
gardens where a profusion of Moreton Bay trees 
are growing. The fruits are about two-thirds de- 
veloped now and I must wait until February to 
secure the necessary amount of seed. I have 
already examined many figs of this tree and have 
determined to my own satisfaction just which in- 
sect is responsible for the necessary seed fertiliza- 
tion. Dr. Maiden, the Government botanist at Syd- 
ney, states that no other Australian tree could be 
more suitable to the reforestation work in Hawaii 
than the Moreton Bay fig. He claims that it is 
exceedingly hardy, thrives in very shallow rocky 
soils, stands no end of abuse by cutting, and re- 
sists the winds and hurricanes splendidly. The 


A Splendid Example of Monkey Pod, Widely Planted in Hawail, as It Gives 


seed is readily taken by birds, but he observes 
that he has never seen the seed germinating on 
the roofs of dwellings or otherwise appearing in 
undesirable places. 

Such is one of the small romances that lies 
back of the work of replenishing the forests of 
Hawaii, that we may all have sugar on the 
table in the morning. 





CANADA LENDS AIRPLANES TO LUMBERMEN 


Orrawa, OnT., June 13.—Some of the lighter- 
than-air machines given Canada by the Mother 
Country will probably be lent by the Canadian 
air board to lumber firms and owners of tim- 
ber limits willing to exper:ment with them as 
furest patrol machines. The companies must 
Le willing to guarantee that they wil! give the 
machines a thoro try-out and to give a bond to 
cover the value of the machines as a protec- 








tion to the public for the property. Some of the 
machines are single-engine ones while others are 
supplied with two engines. Gas capacity is 
sixteen hours. The 100-horsepower Rolls Royce 
engines are the ones installed. 

It is understood that one of the lumber com- 
panies operating in the Lake of the Woods dis- 
trict has applied for one machine, which is 
being packed at Camp Borden for shipment im- 
mediately. It is expected that eight machines 
wil be at work in different parts of the Dominr- 
ion this summer, from which great results are 
looked for. The Canadian air board will act 
in an advisory capacity in cases where difficulty 
is experienced in operating the machines. 

PBB BOO OOOO 

CANADIAN IMPORTS for the fiscal year end- 
ing March 31, 1921, were $1,240,125,056. Ex- 
ports were $1,189,163,701. Imports from the 
United States amounted to $856,613,420 and 
exports accounted for $542,304,456. Wood, 
wood products and paper exported to the 
United States were valued at $215,975.690, 
and imports at $52,360,362. 





A Hale Specimen of Banyan Such as Is to Be Used in the Hawaiian Re- 
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BUSINESS CHANGES 


ARKANSAS. Paragould—H. W. Brown will 
move to Haynesville, La., where he will have 
charge of the Haynesville Lumber Co.; John Mc- 
Kenzie succeeds him as manager of the Brown 
Lumber Co. in Paragould. 

CALIFORNIA. Los Angeles—Wheeler, Osgood 
Co. succeeded by Wheeler, Osgood Co. of Cali- 
fornia. 

San Francisco—Faraday Hogan Lumber Co. 
succeeded by Faraday Lumber Co. 

GEORGIA. Albany—Borland Tallman Lumber 
Co. succeeded by Borland Lumber Co. 

Willie—Bacon Bros., operating grocery and 
sawmill, succeeded by Zekp Futch. 

IDAHO. Idaho Falls—Train Garren Lumber 
Co. changing name to Train Martens Lumber Co. 

INDIANA. Indianapolis—Mogg Lumber Co. 
succeeded by Sugar Creek Lumber Co. 

IOWA. Marshalltown—A. C. Newcomer, in 
lumber, implement and auto business at Grinnell, 
Iowa, will move stock to Marshalltown. 

Wheatland—Hatch & Brookman Lumber Co. 
succeeded by King-Wilder Grain Co. 

MISSISSIPPI. Meridian—Partnership hitherto 
existing between F. W. Williams and J. N. Stall- 
worth, known as Mississippi Pine Co., dissolved 
by mutual consent; business will be continued 
under name of J. N. Stallworth Lumber Co., Mr. 
Stallworth being sole owner and manager. Mills 
at Moore’s Spur, Ala.; Lisman, Ala., and De 
Kalb, Miss. 

MISSOURI. Bethany, Ridgeway and Holmes 
Park—Ashby Bros. Lumber Co. consolidated with 
other yards and changing name to Atlas Lumber 
Co. Dan Ashby retires from firm; management 
of local yards remains same 

Illmo—Wills Lumber Co. sold to E. H. Moore 
& Co. (Inc.). 

NEW JERSEY. Weehawken—Weehawken Dry 
Dock Co. succeeded by Lord Dry Dock Corpora- 
tion. 

NEW MEXICO. Melrose—J. R. Love pur- 
chased yard here and will operate. 

PENNSYLVANIA.  Philadelphia—Morris_ P. 
Penrose succeeded by Frank C. Andrews. 

SOUTH DAKOTA. Onida—Onida Lumber Co. 
succeeded by J. F. Anderson Lumber Co. 

TENNESSEE. Memphis—Doppes & Craig Co. 
succeeded by Doppes Lumber Co, 

TEXAS. Brownwood—Odell-Hester Lumber 
Co. dissolved, W. J. Odell buying interest of J. 
A. Hester and continuing business under name 
of Odell Lumber Co. 

Clarksville—Steger Lumber Co.; 

purchased by George E. Turner. 

Dalhart—Long Lumber Co. sold to Roberts & 
Olver, of Amarillo. 

Paris—Estes Albright Lumber Co. sold to Mur- 
phy Provene Lumber Co. 

WASHINGTON. Olympia—Panama Lumber 
Co. succeeded by Banner Lumber & Shingle Co. 

Tacoma—Bungalow Cabinet & Mill Works 
changing name to Bungalow Cabinet & Universal 
Body Co., following decision of firm to manu- 
facture automobile bodies in_addition to regular 
line of sash and doors; firm has moved to new 
location in South Tacoma. 

WISCONSIN. Oconomowoc—Oconomowoc Lum- 
ber & Fuel Co. succeeded by Matheson & Mathe- 
son. 


half interest 


INCORPORATIONS 


ALABAMA. Mobile—Edey Lumber Co., incor- 
porated; capital, $10,000. 

CALIFORNIA. Los Angeles—Southern Cali- 
fornia Box Co., increasing capital to $500,000. 

San Francisco—De Berry Door Appliance Co., 
incorporated; capital, $250,000. 

CONNECTICUT. Norwalk—Hubbell, Hall & 
Randall Co., reérganized and reincorporated un- 
der same name; capital, $100,000. 


DELAWARE. Dover—Southern Products Cor- 
poration, incorporated; capital, $100,000; own 
timber lands etc. 

Dover—Buskirk-Heyser Lumber Co., incor- 
porated; capital, $150,000; to deal in timber and 
lumber. 

KENTUCKY. Covington—Fisher Builders’ 
Supply Co., incorporated; capital, $15,000. 

Louisville—Prestonia Manufacturing Co., in- 
creasing capital from $500,000 to $600,000. 

LOUISIANA. New Orleans—Guerrin Theatre 
System, incorporated; capital, $500,000; manufac- 
turing theater seats. 

New Orleans—A. J. Higgins Lumber & Export 
Co., increasing capital from $400,000 to $600,000. 

MICHIGAN. Grand Rapids—Foote & MacFar- 
lane Lumber Co., incorporated. 

Saginaw—Blue Mountain Lumber Co., of 
Timbo, Ark., incorporated; capital, $90,000. 

Thorice—F. D. Barton & Co., consolidation of 
F. D. Barton Co. and Barton-O’Gorman Co., in- 
creasing capital from $50,000 to $200,000. 

NEW YORK. Ellenville—W. H. Deyo & Co., 
incorporated; capital, $75,000. 


Lockport—Murphy Bros. Lumber Co., incor- 
porated; capital, $100,000. 
Eastwood—Eastwood Coal & Lumber Co., in- 
corporated; capital, $50,000. 
OHIO. Apple Creek—Apple oo Screen Door 
Co., incorporated; capital, $20,000 
Bucyrus—Lea Handle Co., incorporated. 
Cleveland—Post-Whitney Co., incorporated; 
capital, $1,000,000; manufactures tractors. 

Clevel and—Cleveland Cooperage Co., increas- 
ing capital from $100,000 to $300,000. 
Toledo—Builders’ Finance Co., 

capital, $250,000. 


OKLAHOMA. Oklahoma City—Gilmore Hutch- 
inson Lumber Co., incorporated; capital, $30,000. 

Oklahoma City—Greever-Putnam Lumber Co., 
incorporated; capital, $30,000; retaik 

OREGON. Eugene—Wilson Lumber Co., in- 
corporated. 

North Portland—Lumber & Timber Products 
Co., incorporated; capital, $50,000. 

TENNESSEE. Lawrenceburg—Tennessee Lum - 
ber Co., incorporated; capital, $25,000. 

TEXAS. Dallas—Waterman Lumber Co., in- 
creasing capital from $900,000 to $1,000,000. 

UTAH. Ogden—Ogden Lumber Co., incor- 
porated; capital, $25,000. 

VIRGINIA. Norfolk—Brooks Cabinet Co., in- 
corporated; capital, $25,000. 

Phoebus—R. F. Slaughter Lumber Corporation, 
incorporated; capital, $50,000. 

WASHINGTON. Montesano—Shannon Lumber 
& Shingle Co., incorporated by J. E. Shannon, 
formerly of Pacific Lumber Agency, and his wife, 
Irene Shannon, and will operate in Aberdeen. 

Raymond—Vernon Lumber Co., incorporated; 
capital, $30,000. 

Seattle—Silver Star Shingle Co., incorporated; 
capital, $18,000. 

Spokane—B. & M. Lumber & Fuel Co., incor- 
porated; capital, $16,000. 

WEST VIRGINIA. 

Lumber Co., incorporated; capital, 

WISCONSIN. Menasha—Menasha _ Building 
Supply Co., incorporated; capital, $60,000 

Racine—Estate of Emil C. Tectonius, 
porated; capital, $112,000. 


BRITISH NORTH AMERICA 


. NEW BRUNSWICK. Bathurst—Bathurst Lum- 
ber Co. changing name to Bathurst Co. (Ltd.) 
and increasing capital from $5,000,000 to $15,- 
000,000; has completed large power development 


plant. 
NEW VENTURES 


ARIZONA. Nogales—Roy & Titcomb (Inc.) 
recently started new hardwood mill. 

ARKANSAS. Little Rock—J. F. 
Lumber Co., recently began; retail. 

CALIFORNIA. Burlingame—Burlingame Lum- 
Co., new concern. 

Fresno—Dwight Lumber Co., new concern. 

FLORIDA. Milton—Butler Tie & Lumber Co., 
recently began; wholesale. 

GEORGIA. Columbus—Centennial Cotton Gin 
Co., recently began; manufactures cotton gins. 

ILLINOIS. Litchfield—Cain-Hurley Lumber 
Co., of St. Louis, will open retail yard. 

Chicago—United States Lumber Mills, recently 
began; 1943 McCormick Building; wholesale and 
commission. 

Springfield—Oscar A. Hielson Lumber Co. opens 
general lumber and building material business. 

INDIANA. Delphi---Delphi Woodworking Co., 
recently began. 

Gary—New lumber yard proposed by Mr. Dick- 
inson, of East Chicago, to be located in Glen 
Park, if city planning commission will close 
Connecticut Street. 

Kokomo—Dan S. Troy recently began commis- 
sion lumber business 

Shelbyville—Hill Yoneer & Lumber Co., new 
concern. 

KANSAS. Wichita—D. S. Stuckey Lumber 
Co., recently began. 

KENTUCKY. Bowling Green—E. L. Hen- 
dricks Lumber Co., recently began; retail. 

LOUISIANA. Baton eee. M. Smacker 
recently began; retail. 

Chauvin—North Louisiana Shingle Co., recently 
began; wholesale. 

New Orleans—B. L. Wilson recently began; 
wholesale and commission. 

MICHIGAN. Detroit—Pennsylvania Box & 
Lumber Co., new concern. 

Jackson—Hall & Kennedy, recently began. 

St. Clair—Great Lakes Lumber Co., recently 
began. 

MISSOURI. Cape Girardeau—Daynite Furni- 
ture Manufacturing Co., recently began manu- 
facture of step ladders and store fixtures. 

NEBRASKA. Octavia—The Cosandier Co., re- 
cently began wholesale and commission lumber 
business. 

NEW YORK. Buffalo—Black Rock Lumber 
Co., recently began; wholesale. 


incorporated; 


$25,000. 


incor- 


Edwards 


NORTH CAROLINA. Asheville—Rigby-Mor- 
row Lumber Co., recently began. 

OHIO. Cincinnati—William H. Ames recently 
began wholesale lumber business. 

Columbus—Columbus Woodworking Co., re- 
cently began. 

Lodi—C. M. Crum Supply Co., new building 
supply concern. 

Republic—R. F. Cook has erected new retai! 
lumber and building supply sheds. 

OKLAHOMA. Cushing—W. S. Walton Lumber 
Co., recently began. 


PENNSYLVANIA. Auburn—N. M. Fahl wi! 
open lumber and building material business. 
Philadelphia—Weitzel-La Rue Co., recently 


began. 

Philadelphia—Walter H. Terry & Co., recent]; 
began. 

Pittsburgh—B. W. Kirkpatrick Lumber Co. 
recently began; wholesale. 

Pittsburgh—Saw Mill Products Co., 
began; wholesale and commission. 

illow Grove—Samuel L. Schively Lumber & 
Coal Co., recently began; retail; headquarters, 
Jenkintown. 

WASHINGTON. Spokane — Bradley - Miller 
Lumber Co., of Bay City, Mich., opening office 
in Peyton Building with F. D. Moon in charge. 

Twisp—George H. Fender, recently opened a 
retail lumber business. 


NEW MILLS and EQUIPMENT 


CALIFORNIA. Santa Barbara—Santa Bar- 
bara Lumber Co. completed erection of office 
building. Boyd Lumber & Mill Co. has also 
erected new office. 

Standard—Standard Lumber Co. building new 
office building. 

MICHIGAN. Bay Mills—Clark R. Ladd erect- 
ing sawmill; has purchased equipment of a mill 
at Dollar and will remove to Bay Mills. Mr. 
Ladd also purchased a mill at Spur 462 from 
Wenzel Lumber Co. and will move to Bay Mills. 
A shingle mill in the vicinity of Cheboygan will 
be purchased and 7 4 boat. Mr. Ladd bie 
ath, sh 


recently) 


manufacture 
boxes. 
WASHINGTON. Forest—R. M. Shaver is 
pe a shingle mill with daily <7 of 
WEST VIRGINIA. Montrose—Woodtard Lum- 
ber Co. purchased Teters’ Creek lumber plant 
and will put in two small mills in vicinity. 


CASUALTIES 


ARKANSAS. Corning—J. W. Black Lumber 
Co. rebuilding yard buildings recently destroyed 
by fire. 

COLORADO. Pueblo—T. H. Foley Lumber Co. 
and Newton Lumber Co. losses in recent flood. 

MICHIGAN. River Rouge—Dwight Lumber Co. 
dry kilns and lumber and two frame buildings 
re by fire; loss between $150,000 and $200,- 


lumber, shingles and 


MISSISSIPPI. Lucedale—John T. Howell lost 
sawmill, planer and about 100,000 feet of lumber 
by fire 

NEW YORK. Livingston Manor—Livingston 
ogra Lumber Co. and P. H. Woolsey Co., loss 
oy fire. 

New York—Emil Carlson, loss by fire. 

New York—-Susswein & Co., loss by fire. 

OREGON. Mayger—Fluhrer Bros., loss by fire. 

PENNSYLVANIA. Bedford—Karns sawmill, 
two miles northeast of Bedford, destroyed by 
fire with quantity of lumber. 

Corry—Corry Chair Co., loss by fire. 

TENNESSEE. Brownsville—John O. Pracht 
rebuilding business house recently destroyed by 
fire. 

WASHINGTON. 
loss by fire. 

WISCONSIN. Marinette—Sawmill of H. F. 
Below destroyed by fire; insured. 


Shamokawa—cC. E. Putnam, 


HYMENEAL 


LOESCH-PACKHAM. N. J. Loesch, superin- 
tendent of the Colorado Lumber Co., manufac- 
turer of lumber and box shooks, was married 
Saturday, June 11, to Miss Isabella E. Packham, 
at Denver, Colo., where both of the young peo- 
ple are widely known. After a trip to Chicago, 
St. Paul, Minneapolis, Buffalo and Niagara Falls 
they will make their home in Denver. 


WOLFLIN-BUSSE. The marriage of Miss 
Helen Busse, daughter of Dr. Edward P. Busse, 
é Evansville, Ind., to Carl Wolflin, son of Charles 

Wolflin, head of the Wolflin West Side Lum- 
. Co., of Evansville, will take place in that 
city on Friday, July 1. Mr. Wolflin has been 
connected with a lumber company in Minne- 
apolis, but is now assistant manager to his father 
at the Evansville plant. 


DEVOL-JENKINS. Announcement has_ been 
made of the engagement of Edward F. Devol, 
sales manager of the Louisville Point Lumber 
Co., Louisville, Ky., and Miss Mary Eunice 
Jenkins, of New Albany, Ind. The wedding will 
take place on June 29. 





June 18, 1921 


AMERICAN LUMBERMAN 





SOME USEFUL MACHINE SHOP KINKS 
[By R. C. Leibe] 


Mechanics often encounter difficult jobs 
and a few short cuts which have been tested 
out by the writer may not be amiss. There 
are generally several ways of accomplishing 
any given result, one of which is the easiest. 
The writer has always believed in doing a 
thing as easily and quickly as possible and at 
the same time conserving the material used. 

In the accompanying illustration Fig. 1 
illustrates a method of removing a tight fit- 
ting solid cast 
iron pulley from 
a shaft where 
the pulley has 
‘‘grown to the 
shaft.’’ It is a 
not uncommon 
practice, when 
such jobs come 
to hand, to break 
the pulley off the 
shaft with heavy 
blows from a 
sledge hammer, 
thus wasting the 
pulley. The pul- 
ley can be re- 
moved and saved 
for further serv- 
ice elsewhere by 
using the method 
shown in the 
sketch. Coffee 
pots filled with 
kerosene are 
used as shown at 
“cA.” At ‘the 
same time the 
shaft is kept cool 
by pouring water 
on it on each 
side of the pul- 
ley. When the 
hub is heated up 
to a proper ex- 
pansion point a 
set collar is 
placed near the 
hub and_ tight- 
ened, and a 
screwjack used 
against the col- 
Jar to move the 
pulley from its 
seat of rust as 
the pulley hub is SS 
expanded. Before starting in it is generally 
best to soak the shaft and hub well with kero- 
sene to loosen rust and dirt. When strain is 
brought against the hub with the screwjack, 
after expansion takes place, if the pulley re- 
fuses to move : few strong blows with a heavy 
hammer on the hub edges will start it moving. 

Fig 2 illustrates a safe way of removing a 
tight key from a pulley shaft. Ordinarily, 
tight keys are either driven out from the 
small end by means of key-drifts or by means 
of a cold chisel. Either method is crude and 
harmful to the key. When the key-drift 
finishes its work the key end is always bruised 
and roughened and often causes the key. to 
stick. The chisel method will cut away the 
important head of the key and make it prac- 
tically worthless. The method presented 
herewith consists simply of pulling the key 
out as a dentist pulls a tooth. A special tool, 
“*C,’? makes it possible to bring great pulling 
power against the inner head of the key. 
‘When a man exerts his strength on the handle 
of this tool he trebles it on the point of the 
hook. When this tool fails to move the key 
a few sharp blows with a hammer on the 
handle will always start the key out. The 
tool in use is adjusted to the best pulling posi- 
tion and held on the shaft with a strong, 
welded chain, as shown in the illustration 
and, with the pottom section of the chain well 
back when pressure is brought on the handle 
of the tool, a powerful pull is exerted. <A bar 
of iron or steel %x2” and 2 or 3 feet in length 
can be made into this tool by any blacksmith 








© 


and it can be used on practically all sizes of 
eys. 

Fig. 3 shows a very useful and easy way of 
cutting out a key-way with an electric grinder. 
A skilled mechanic with steady hands can 
grind a key-way out of a shaft in much less 
time than it can be cut by machine. The key- 
way to be cut out is first marked off on the 
shaft, then a wheel of suitable thickness is 
used. 

At ‘*D’’ in Fig. 3 is shown a side view of a 
portable grinder with a case hardened round 
iron cutting saw in use cutting off a shaft. 

Fig. 4 illustrates a useful kink in repairing 
a cog wheel or gear. A bolt end is taken, 
shiped as desired and simply screwed into the 
place where the cog should be and is held 
securely in place by the nut on the back. 


STRESSES IN LAMINATED WOOD 


The use of heavy and light material of the 
same species in laminated or glued-up wood 
construction has less injurious effect than has 
been generally supposed. Laminated wood 
specimens under observation at the Forest 
Products Laboratory, Madison, Wis., show 
little weakening or tendency to warp from 
this cause. Most warping and checking in 
laminated construction can be traced to one 
of two causes. The first is the use of plain 
sawed and quarter sawed lumber in the same 
construction, and the second is the combina- 
tion of material of different moisture content. 

Plain sawed lumber of any species shrinks 
and swells more than quarter sawed lumber; 
and when the two kinds are glued together, 
they pull against each other with every 
change in moisture content. If the block 
containing such a combination is kept for a 
long time in the same atmospheric condition, 
the stresses die out, because the block checks 
or changes shape more or less to relieve the 
stretched condition of its fibers. As soon as 
the atmospheric conditions change, new 
stresses will be set up. 

If boards of different moisture contents are 
glued together, internal stresses will result 
from the unequal shrinkage of the boards as 
their moisture contents equalize thru season- 
ing. In some blocks made at the laboratory 
these stresses were large enough to rupture 
the wood. If the wood is not ruptured, the 
stresses will disappear permanently in time, 
but the block will have changed its shape 
somewhat in getting rid of them. 

From these facts it becomes apparent that 
for laminated wood articles where strength 
and aceurate shape are required, it is desir- 
able to use all plain sawed or all quarter 
sawed material, to have all pieces at a uni- 
form moisture content when glued, and to 
prevent as far as possible subsequent mois- 
ture changes by means of moisture resistant 
coatings. For the manufacture of rougher 
articles where slight changes in form are of 
no consequence, these precautions are of much 
less importance. 


MACHINING CASEIN GLUE JOINTS 


Casein glue sets very quickly and produces 
a joint strong enough to machine in a few 
hours. In tests at the Forest Products Labor- 
atory, Madison, Wis., casein glue joints in 
spruce proved as strong as the wood after 
four hours and in hard maple after six hours. 
When maximum speed of production is essen- 
tial, sueh woods may be machined at the end 
of the periods stated, without sacrificing the 
strength of the joint. In some kinds of work, 
however, machining so soon after gluing is 
not advisable, because of the danger of warp- 
ing or the production of sunken joints as the 
moisture content of the glued wood equalizes. 

Another important fact brought out by the 
tests on joint strength is that joints released 
from pressure at the end of two hours and 
then allowed to season for twenty-two hours 
proved as strong as those that had been 
pressed for twenty-four hours. Joints pressed 
for only one-half hour and seasoned, altho 
of good strength, on the average, were some- 
what erratic in this respect and probably 
would not be dependable where maximum 
strength is important. 





Advertisements will be inserted in this de- 
Partment at the following rates: 

25 cents‘a line for one week. 

45 —_ a uae F a two consecutive 


Remittances to accompany the order. No 
extra charge for copies of paper containing 
advertisement. Copy must be in this office not 
later than Wednesday morning in arder to 
secure insertion in soumiee de ment. All 
fae Ay we eg Ba ved 
‘under heading T 


jater will be placed 
to Classify. 


WANTED IMMEDIATELY 
COMPETENT ASSISTANT SALES MANAGER 


Yellow pine department one of the largest manufactur- 
ers of lumber in the United States—Chicago office. Must 
be alive, enterprising, industrious man, preferably a 
younger man with good substantial knowledge of yel- 
low pine lumber, and preferably one personally ac- 
quainted with consuming trade. To such a one a good 
opportunity will be given. Write fully experience, giv- 
ing references and all details. 


Address “Pp. 37,"" care American Lumberman. 





WANTED—FIRST CLASS STENOGRAPHER 
Man preferred, familiarity with lumber terms desired. 
Must be more than ordinarily rapid shorthand writer 
and able to transcribe accurately. Position permanent 
to right party, and prospects excellent. May at times 
include short trip out of city with executive. Reply 
giving all particulars, references, experience, salary 
required to start. 

Address “P. 15,’" care American Lumberman. 


WANTED—OPERATING MANAGER 
For modern lumber plant in Alabama manufacturing 
150,000 feet of flooring, ceiling and roofers per day. 
Must have executive ability and practical experience 
and be able to take complete charge. Exceptional op- 
portunity for right man. State age, experience and 
give references. 

dress “M, 3,’’ care American Lumberman. 


EXPERIENCED PLANING MILL MEN 
Frame Builder and one man for Sash & Door Depart- 
ment. State qualifications and wages expected. Steady 
work. No labor trouble. We need only competent men. 

ENID PLANING MILL COMPANY, 
Enid, Oklahoma. 


WANTED—YARD MANAGER 
For retail lumber yard in town of about 10,000 inhab- 
itants; must be able to list from plans and familiar in 
estimating. Prefer a man that can invest some money 
in yard. State age, salary, experience and give refer- 
ences. Address “P. 33,’’ care American Lumberman. 


MILLWORK ESTIMATOR 
Familiar with billing and detailing for mill in the 
Pittsburgh district, doing high class work. State age 
and salary desired. 
Address “Pp, 1,’° care American Lumberman. 


WANTED—FIRST CLASS GREEN GRADER 
For Hardwood Mill. Write direct giving age and pay 
expected. THE AMERICAN COLUMN & LUMBER 
co., Stark, W. Va. 


WANTED—TO HEAR FROM MAN 
Who will take sawmill on contract. State price wanted. 
Address “Pp. 14,”’ care American Lumberman. 
ACCOUNTANT WITH SOME KNOWLEDGE 
Of planing mill or lumber yard costs. State former 
experience. 

Address P. 0. BOX 102, Arcade Station, Columbus, 0. 
WANTED EXPERIENCED YARD MAN 
Retail yard, good town, permanent position; state sal- 
ary. Address “M. 1,’ care American Lumberman. 


























WANTED—BAND FILER 
One who can invest some capital in a well-going proposi- 
tion. Reference required. 
Address “M. 7,’’ care American Lumberman. 





LET US BE YOUR SALESMAN 
Your advertisement in the Wanted and For Sale De- 
partment will reach the people. 





AMERICAN LUMBERMAN 


JUNE 18, 1921 

















SALESMAN FOR CHICAGO 

To sell boxing, crating and other lumber to the factory 
trade in wagon and carload lots. We can offer an ex- 
cellent opportunity to a high grade, thoroughly expe- 
rienced man, or an ambitious young man who has had 
experience in the lumber business as shipping clerk, 
tallyman, etc., and is now anxious to get in the sell- 
ing game. Advise experience and qualifications. Re- 
plies confidential. 


Address “L. 30,’’ care American Lumberman. 


WANTED—HIGH GRADE EXPERIENCED 
Salesman, good personality, to sell special and stock 
veneered doors. ‘Territory, Western New York to De- 
troit. W. D. CROOKS & SONS, Williamsport, Pa. 


WANTED—RELIABLE COMMISSION 
Salesman by large Mississippi Manufacturer for all 
kinds Yard and Shed stock, especially Rift Flooring, and 
Long Leaf timbers for the Carolinas and Georgia. Pay 
liberal commission for exclusive Yellow Pine account. 
Please give references, experience and state other ac- 
counts now handling. 

Address “M, 8,’? care American Lumberman. 


WANTED—THREE LUMBER SALESMEN 
For Chicago, Detroit and Cincinnati territories by large 
Southern Pine manufacturing company. Prefer men with 
established trade and must be producers. High class 
organization with large output of yellow pine and 
hardwoods. Positions open now. Only men of proved 
ability acceptable. 

\ddress, “L. 12,’’ care American Lumberman. 


WANTED—ACTIVE COMMISSION SALESMEN 
To sell B. ©. Red Cedar Shingles, red cedar, fir and 
hemlock lumber, for large manufacturer of B. C. timber 
products. Prefer men who call on trade regularly, 
understand red cedar shingles and know how to sell 
them. Liberal commissions and exclusive territory to 
competent men, 

Address 














“—D. 46,’’ care American Lumberman. 


LUMBER BUYER 
Thoroughly experienced yellow pine buyer and inspector. 
Prefer connection with reputable northern or eastern 
concern who desire a capable representative in the 
south. Best of references as to character and ability. 
Address “Pp, 3,’’ care American Lumberman. 


WANTED—POSITION AS 
Mill foreman or millwright, fifteen years in hardwood 
and pine; — the grades; can do construction work, 
saw and e. 
Address “M. 6,’’ care American Lumberman. 


WANTED—BY A TECHNICAL AND 
Practical Engineer a position as Master Mechanic 
or Locomotive Engineer. Have had several years’ experi- 
ence in the above connections, thoroughly conversant 
with all mechanical department practice for the main- 
tenance of Rod and Geared locomotives, logging equlp- 
ment, saw mill machinery, etc.; 33 S aaa of age, mar- 
ried, _ al, and a steady hard work 

ress “L. 5,’’ care hmericen, Lumberman. 


EXPERT LUMBERMAN 
Twenty years’ experience overseeing manufacture yard- 
ing and shipping pine, hemlock and hardwoods wishes 
to change. Well versed: as to grades, manufacture, 
ete., and can handle labor most efficiently. Possess 
sales experience, wholesale and retail. Prefer South 
but will consider position anywhere. Best of references. 
Address “M. 30,’’ care American Lumberman. 


MECHANICAL DRAFTSMAN 
With 15 years’ experience on stair and cabinet work 
desires position with reliable firm. Can make all 
scale or full size drawings required for same. ~ Stair- 
work a specialty. Can lay out any circular rail crook 
and make same geometrically perfect. Ten years’ ex- 
perience in mill doing bench and machine work. State 
salary in first letter. 
dress “Pp, 29,’’ care American Lumberman. 














EXPERIENCED YELLOW PINE BUYER 
Wants to represent large and responsible wholesale 
firm on commission or salary in manufacturing terri- 
tory in Alabama, Mississippi, Louisiana and Texas, 
Correspondence solicited. 

Address “M. 36.’’ care American Lumberman. 


CHCAGO REPRESENTATIVE 
Wants to hear from some large concern handling all 
kinds of hardwood lumber who wish to have exclusive 
representation in Chicago and adjacent territory, busi- 
ness to be conducted from office on commission basis 


only. 
Address “M. 33,’’ care American Lumberman, 


LOGGING SUPERINTENDENT 
Wants position by August 1. Initiative, organizer, me- 
chanical: logger. Seventeen years’ experience in South. 
Can furnish A-1 references. Accustomed to logging 
mills of not less than 50,000,000 per year capacity. 
Age 40, married. 
Address “M. 16,’’ care American Lumberman. 


AN OFFICE EXECUTIVE—ACCOUNTANT OR 
Salesman. Several years’ experience in large lumber 
office. Age 31. Prefer northern or western location. 

Address “M. 24,’’ care American Lumberman. 


LUMBER INSPECTOR 
Thoroughly competent buyer and inspector would like 
to travel north Mississippi territory for reliable north- 
ern or eastern wholesaler. Would specialize in 2x4 
shorts. Address ‘“‘P. 4,’’ care American Lumberman. 


HIGH CLASS LUMBERMAN 

Will consider proposition as manager Southern Pine 
operation. Thoroughly conversant all phases of industry. 
Young, married. Wanting better situation and greater 
responsibility only reason for change. Employed as 
assistant manager large Southern Pine mill. If in- 
terested in man of this character, write ‘‘K. 1,’’ care 
American Lumberman 




















WANTED—SALESMAN 
Wanted, salesman to sell on commission basis Western 
Cedar Poles and Piling in Chicago and other eastern 
cities. Address ‘“‘P. 38,’’ care American Lumberman. 


WANTED—SASH AND DOOR 
Salesmen, Estimators, Order and Shipping Clerks, and 
Purchasing Agent, by growing wholesale and millwork 
concern. Experienced men who are in position to take 
a financial interest desired. A wonderful opportunity 
for men of initiative. 
Address “L. 2,’’ care American Lumberman. 


WANTED—THOROUGHLY EXPERIENCED 
Hardwood salesman to sell West Virginia and Arkansas 
hardwoods in the Boston territory on a commission 
basis. We also manufacture Oak and Maple Flooring. 

Address “Pp. 26,’’ care American Lumberman. 


SALESMAN WANTED 
Experienced Yellow Pine salesman for Ohio and Penn- 
sylvania territory. 
Address “P. 17,’ care American Lumberman. 
WANTED—A SASH & DOOR SALESMAN 
For Central Illinois territory who can price millwork 
from plans. 
Address 














“G. 28,’? care American Lumberman. 


FIRST CLASS ACCOUNTANT— 

OFFICE AND STORE MANAGER—AUDITOR 
Now employed by a large lumber company in the Middle 
West in the above capacity, desires to make a change. 
Experienced in lumber and pulpwood production from 
stump to mill. Expert in the keeping of costs in all 
departments of production and the handling of retail or 
wholesale stores. College education and law experience. 
American, 43 years of age, married. Ability as a cor- 
respondent and collector. Can furnish any security and 
satisfactory references. 

Address “M. 19,’’ care American Lumberman. 


WANTED POSITION 
New York State Man of 32 years will be open for em- 
ployment within two months. Know lumber game. Ex- 
perience. Bookkeeping, cost accounting,..retail mana- 
ger, circular mill, estimating, in fact know lumber from 
tree to finished product. Coal business as well. Am 
capable of managing any or all branches. Must be good 
salary. Will go north, east or west. Reason, present 
firm closed out; (prefer to locate in new territory. 
Address “M. 15,’’ care American Lumberman. 


RETAIL MANAGER 
Desires permanent position in good size town. A-1 ex- 
ecutive, accountant, salesman, buyer and collector. Bx- 
perienced against keen competition. Competent to as- 
sume large responsibilities. Past experience includes 
5 years manager retail yard, 2 years purchasing agent 
and office manager large manufacturing corporation. 
Young married man, a hustler and not afraid of work. 
References. 
Address “M. 5,’’ care American Lumberman. 


WEST COAST LUMBERMAN 
With knowledge of products from stump to car, as well 
as technical knowledge from schooling, desires connec- 
tions with reliable wholesale organization in East; 25 
years old, married, with home formerly in Massachu- 
setts; now employed. 
Address “Pp. 35,’’ care American Lumberman. 


FORESTER WITH LOGGING EXPERIENCE 
Desires position with company having timber holdings 
in Central or South America. 

Address “P. 36.’’ care American Lumberman. 


WANTED—POSITION AS MANAGER 
In one or two-man retail lumber yard. Fifteen years’ 
experience as manager. If it is results that you want, 
will give satisfaction. Best of references. Address 
E. S. WILKS, Sublette, Kan. 


FILER WITH 20 YEARS’ EXPERIENCE 
No job too large. Must be near good school. 
Address “Pp, 31,’? care American Lumberman. 























CALIFORNIA BUYER AND SALESME 
Twenty years’ experience in every detail of white 
pine business, having an extensive trade with the 
most desirable buyers from coast to coast, wishes to 
develop from California the buying and selling interests 
of responsible company in White Pine and Pacific Coast 
Lumber. 
Address “Pp, 2,’’ care American Lumberman. 


WANTED—POSITION AS ESTIMATOR DETAILER 
And Biller with some large first class planing mill 
doing a general line of high class mill work, sash doors, 
ete., or would accept position as superintendent; have 
had 30 years of practical experience, thoroughly under- 
stand all branches of the business, am now employed 
but want to make a change. 
Address “P. 10,’ care American Lumberman. 


WANTED—POSITION WITH 
Lumber Manufacturing Co. and mill work. Twenty- 
seven years’ experience from stump to manager and 
selling. Detailing milling. Will consider financial 
interest and can prove my abilities. Thoroughly versed 
on modern methods and machinery. 
Address “P. 30,’’ care American Lumberman. 


EXPERIENCED BUYER 
Wants to buy Mississippi and Alabama pine lumber 
for wholesale firm, or retail yard with good volume of 
business. Commission basis only. 
Address “Pp, 23,’? care American Lumberman. 


BAND SAWYER WANTS POSITION 
At once, experienced in pine ag hardwoods; good bill 
man; good grader; go anywher 
Address ‘‘EXPERIENCED "BAND SAWYER,” care 
American Lumberman. 














WANTED—POSITION AS STORE MANAGER 
15 years’ experience working in and managing general 
stores and lumber commissaries. Handle own bookkeep- 
ing, pay roll work, etc. Present employed by a chain of 
31 stores, doing the buying of dry goods for threé. Gilt 
edge reference. 

Address “KK. 27,’? care American Lumberman. 


WANTED—POSITION BY EXPERIENCED 
Lumber sales and traffic manager, road salesman, ac- 
countant; engaged last eleven years by manufacturers 
Western Pine; some knowledge of Fir, Southern Pine 
and Hardwoods; know markets and have intimate mill 
acquaintance; possess energy and ability to produce 
right results with good company. 

Address “K. 14,’’ care American Lumberman. 


A NO. 1 FILER 
With 20 Years’ experience desires to correspond with 
some one in need of filer for short duration, or to help 
some young filer on his feet. 
Address “K, 29," care American Lumberman. 


WANTED—POSITION AS MANAGER 
of retail yard. Know all sides of the retail end thor- 
oughly and capable to control my full share of the busi- 
ness against competition. Married. 
ddress “L. 1,’’ care American Lumberman. 


WANTED—POSITION AS 
Saw mill foreman. I am well versed with the operating 
and manufacturing, from log to car. 
Address “Pp, 20,’’ care American Lumberman. 


CAPABLE STENOGRAPHER 
Lumber and general experience. Highest recommenda- 
tions. Telephone ROCKWELL 4692, Chicago. 




















BAND SAW AND GANG FILER 
Wants position. All around millman. Hardwood and 
pine. Can come at once. 
Address “K, 22,’ care American Lumberman. 


ACCOUNTANT AND OFFICE MANAGER 
Desires position. Eighteen years’ lumber experience. 
Best of references and bond furnished. 

Address “Pp. 27,”’ care American Lumberman. 





BEST BOOK IN THE LUMBERMAN’S LIBRARY 


Is ‘‘Tote-road and Trail,’’ just published. Here is ‘‘the 
lumberman poet”? at his best, singing heart-winning 
songs on logging, lumbering, and life in general. Illus- 
trated in color. A book no lumberman should miss, $1.50 
postpaid. AMERICAN LUMBERMAN, Publisher, 431 
S. Dearborn St., Chicago, Ill. 


IF YOU NEED A LOGGING SUPT. 
Who can produce results through efliciency and organiza- 
tion and cut down your logging cost, correspond with 
me. Your volume is not too large nor operations com- 
plicated if salary is adequate. Rough country railroad 
logging. 
Address ‘‘EXPERT,’’ care American Lumberman. 


FACTORY SUPERINTENDENT 
Man with broad experience in all branches of the mill 
work manufacturing business wishes position in eastern 
states. 
Address “Pp. 18,”’ care American Lumberman. 


FIRST CLASS LUMBERMAN 
Office executive or manager will want connection soon. 
Present employers going out of business. Age 48 
years’ experience, both pine and hardwood, 
countant and auditor. 
Address “Pp. 12,” care American Lumberman. 


WANTED—BUSINESS OPPORTUNITIES 
Idaho Pine connection for Eastern territory; all prod- 
ucts; salesman. 

Address “Pp. 8,’? care American Lumberman. 


YOUNG LADY WANTS SITUATION 
Twelve years’ general office experience, two years in 
lumber office. Best of, references. 

dress “Pp. 7,’’ care American Lumberman. 











cost ac- 








Al BAND SAW FILER 
Wants position either Pine or hardwood. Ref. furnished. 
P. O. 225, Arkansas City, Ark. 


WANTED—TO REPRESENT IN 
Kentucky and West Virginia, yellow pine manufacturer 
or wholesaler that can ‘‘deliver the goods’’ for a man 
who knows how to sell. 

Address “L, 15,’? care American Lumberman. 


EXECUTIVE AND THOROUGHLY 
Experienced Saw Mill man and lumberman. Open for 
proposition, prefers working interest. Now employed. 

Address “LL. 7,’’ care American Lumberman. 


RELIABLE LUMBERMAN 
Have you an opening for reliable manager, 15 years’ 
experience, 2 years line yard? Can handle full line. 
Indiana, Ohio or Michigan preferred. Can report 10 
days’ notice. 
Address “TL, 22," care American Lumberman. 


WANTED—POSITION AS SALESMAN 
Salary or salary and commission, by young and ag- 
gressive hustler; married; several years with reputable 
mills in manufacturing and selling ends; now covering 
North Texas, commission basis. Prefer Texas territory, 
but will go anywhere for right proposition. 

Address “~T, 31,’’ care American Lumberman. 


EXPERIENCED LUMBER INSPECTOR 
Wishing to make change would take charge of manu- 
facturer’s yard, or position on the road. Expert on 
grades; very successful with men, 

Address “TL, 28,’ care American Lumberman. 


POSITION WANTED 
As superintendent or manager, by a man of long ex- 
perience in the lumber business from stump to car. 
Willing to go anywhere in reason and live on the job. 
Best of references furnished. 
GEO. N. TIBBITS, 285 Ross St., Portland, Ore. 























RETAIL YARD MANAGER WANTS POSITION 
10 years’ experience. Single 
Address si eo care American Lumberman. 
WANTED—POSITION 
As left hand band sawyer, 9 years’ experience in all 
mixed timber, Cmte up on all grades 
HARRISON SHAW, een, Mich. 








SALES MANAGER DESIRES POSITION 
Prefer Hardwood and hemlock; 16 years’ lumber expe- 
rience. Best of references. 

Address “Pp, 28,’’ care American Lumberman. 


BAND SAWYER WITH WIDE EXPERIENCE 
Wants position; pine or —— 
Ox "87, Corrigan, Tex. 








June 18, 1921 


AMERICAN LUMBERMAN 





WANTED—TO BUY 
FOR SPOT CASH 


500 to 750,000 feet 4/4 No. 1 Common Sap Gum. 


Address “Pp. 34,’’ care American Lumberman. 





STORAGE SPACE 


Lumber stored with us may be re-shipped over any 
of the fofow ne tines o7.&n &. F. EO. c. T., E. 
J. & B. S. E., M. C., and N. Y. 

Why hot try a transit shipment? If you don’ e dispose 
of the stock, wire us the car number and your worries 
end. = on request, 

ORDON LUMBER STORAGE CO. 
Chicago: 1902 Mallers Bidg. Phone: Central 8176 
Yards & Main Office, Chicago Heights, Ill. Phone 562 





CHICAGO WHOLESALE LUMBER CO. 
In position to make advances on invoices, wants to 
make selling arrangement with Yellow Pine mill manu- 
facturing not to exceed forty thousand feet a day. 
Mill manufacturing general yard stock in long leaf or 
close grained short leaf preferred. Must have planing 
facilities, 

dress “P. 16,"" care American Lumberman. 


WANTED—WALNUT LOGS AND LUMBER 
Want to hear from parties having large smooth wal- 
nut logs at track or good standing walnut timber; 
also large walnut stumps of suitable quality. Give 
location and full description of timber in first letter. 

ddress “M. 32,’’ care American Lumberman. 


WALNUT, CHERRY, COTTONWOOD, TUPELO 
Hardwoods, Yellow Pine, Box Shooks, Crating, Veneer, 
Dimension. Can market, and will buy anything in 
Lumber. Pay cash. 

CANNON LUMBER CO., 
Victoria Bldg., St. Louis, Mo. 


WANTED—GOOD WALNUT LOGS 
Write us when you have walnut logs for sale. 
WESTGATE WALNUT COMPANY, Aurora, Illinois. 


WANTED—LATH 
Prices on hemlock and white pine lath delivered De- 
troit rate. BREWSTER LOUD LUMBER CO., No. 1307 
Majestic Bldg., Detroit, Mich. 


WANTED—GOOD WALNUT LOGS 
10 in. and up in diameter. Will inspect at shipping 
point and pay spot cash. 
J. W. FRYE LUMBER & VENEER CO., Dayton, 0. 


WANTED—5 CARS WHITE OAK AND 
4 cars red oak oil staves, prices delivered Chicago. 
A. & H. GATES, Chicago, Il. 


























WANTED—YELLOW PINE TIMBERLANDS 
In Virginia, Maryland or Delaware. Please state acre- 
age, estimated amount of timber, price, location, dis- 
tance from railroad, etc., in first letter. 

Address oR 2,’’ care American Lumberman, 


YOU MAY BE MISSING SOMETHING 


If you do not read the classified ads each week. If you 
have something to sell or exchange, insert a small ad- 
vertisement in the Wanted and For Sale Department. 
When in need of an employee or employment write us. 
AMERICAN LUBERMAN, Manhattan Bldg., 481 South 
Dearborn St., Chicago. 











WOOD-WORKING CONCERNS, BOX FACTORIES 
AND VENEERING FACTORIES 
Seeking new locations or stumpage will do well to in- 
vestigate the hardwood timber districts of Minnesota, 
Wisconsin and Upper Michigan tributary to the Soo Line 
and D. 8. 8. & A. Rys. State your wants and we will 
help you find a location. 
Address H. S. FUNSTON, 

Land Commissioner, Soo Line Ry., Minneapolis, Minn. 





RETAIL LUMBER YARD WANTED 
In exchange for a highly improved Wisconsin farm. 
ideal country home. Modern conveniences and equipment. 
Centrally located in highly developed section. Close to 
large town, schools, churches, etc. Owner wishes to 
enter into lumber business, not to exceed $30,000 invest- 
ment. References exchanged. 
Address . 25,’ care American Lumberman. 


WANTED—TO INVEST 
In profitable, going Lumber Business. Long, extensive 
experience in retail, wholesale and brokerage lumber 
business. Will bear closest investigation. What is 
your we 
Tess 





“G. 7,’’ care American Lumberman. 


COOS BAY, OREGON. 
Has the greatest variety of timber of any Seaport on 
the Pacific Coast. Rail and water transportation. Fine 
opening for wood working plants. Coal mining, dairy- 
ing, fishing, fruit . sown. ome seekers and investors. 
Write for new let. 
CHAMBER OF COMMERCE, Marshfield, Ore. 


WANT TO HEAR FROM PARTY 
Having timber land or lumber yard for sale. State cash 
price and particulars. JOHN J. BLACK, 265th St., 
Chippewa Falls, Wis. 


WANTED—TIMBERLANDS, MILLS, ETC., 


Write us if you wish to sell your business—sawmill 
properties, timberlands, =, arenas plants, ete. All 
communications confiden 

HODGSON INVESTMENT CO., Knoxville, Tenn. 














FOR SALE 
INLAND EMPIRE MILL, TIMBER ETC., 


Up-to-date sawmill, planing mill, dry sheds and storage 
yards, well arranged with tracks in all alleys for eco- 
nomical handling. Also very good office buildings, com- 
missary, boarding house and cottages for employees, 
all well equipped. Well assorted, high-grade stock of 
lumber on hand ready for shipment. 
Large quantity of high-grade timber tributary and 
owned by this company. Full railroad equipment, in- 
cluding engine, cars, ete., necessary logging equip- 
ment, horses and complete outfit. 
Good reasons for selling. A going concern with a good 
reputation. 

Address “M. 2,’ care American Lumberman. 


AN OPENING FOR A PRACTICAL 


Saw Mill or Machinery Man. A well established 
Machinery house, located in the best distributing City 
in the South, wants to take on an additional line, 
embracing Farm Machinery, adding machine shop tools 
and assembling, about $50,000 now invested want from 
$2 to $30,000 additional. No promotion or water 
Stock every Dollar represents 100 Cents. Splendid 
return and an unusual opportunity. Please state full 
qualifications in first letter, all communications con- 
fidential. 
Address “Pp. 25,’’ care American Lumberman. 


FLORIDA LUMBER OPERATION FOR SALE 


Will sell going lumber operation—Band Saw Mill 
(40,000 feet capacity)—dry kiln—large lumber yard with 
runways and tracks, operatives’ houses, blacksmith and 
machine shop, logging railroad, locomotives and Cars, 
steam skidders, log loaders, etc. Standing timber esti- 
mated eighty-five million to one hundred million feet of 
cypress, gum, tupelo, oak, poplar, ash, pine, ete. Full 
particulars to responsible purchasers. 

Address ‘“‘FLORIDA,’”’ care American Lumberman. 











WE HAVE BAND MILL 

With plenty Oak, Gum and miscellaneous hardwood 
stumpage. We are wholesalers and will sell output to 
consuming trade. Want experienced sawmill operator 
to buy half interest and manage. Money making prop- 
osition as well as fine opportunity. In good southern 
town with fine schools and churches. Address ‘“‘BAND 
MILL,’’ care American Lumberman. 


FOR SALE—EXCELLENT CHANCE 
To get great lumber supply at first cost with small 
outlay of capital. Having other large interests that 
takes all of my time, I am offering an up-to-date plan- 
ing mill and concentration yard, located on two rail- 
roads in a nest of small mills, furnishing ample supply 
at low cost. Located in South Alabama. 
Address “M. 31,’’ care American Lumberman. 


FOR SALE 
Retail lumber yard with planing mill and interior finish 
factory in connection. Located in best town in Middle 
Tennessee. Dissolution of partnership and ill health 
cause of sale. Reasonable terms. Worth investigating. 
Address “K. 21,’" care American Lumberman. 


WEST COAST TIMBER 
IS THE BEST INVESTMENT TODAY 
Do you want to sell or buy a shingle or sawmill, timber 
or logging outfit? Dealing only on the West Coast. 
MILL, TIMBER & LOGGING SALES CO., 229 Burke 
Bldg., Seattle, Wash. 


FOR SALE—FIFTY MILLION FEET 
Southern hardwood timber, principally red gum. Mod- 
ern sawmill plant, forty thousand feet daily capacity, 
new, completely equipped. Ample logging equipment, 
teams, tractors, pontoons, towboats. Easy logging prop- 
osition. Key location for two hundred million addi- 
tional timber. Favorable rates to eastern markets. 

Easy terms. 
Address 














“C. 9,"° care American Lumberman. 





FOR SALE 
LUMBER MILLING PROPOSITION 
Complete equipment; now in operation. Eastern North 
Carolina, 25,000,000 feet timber. Plenty more available. 
Big bargain. $175,000. Half cash, balance terms. 

Address ‘G. 106,’’ care American Lumberman. 


PARTNER WANTED 
I have an excellent proposition for a man who under- 
stands logging and operating a small sawmill. Two 
thousand dollars | will handle a half interest. 
Address “P, 32,”’ care American. Lumberman. 








FOR SALE 
Three Band Gang and Resaw Sawmill complete, includ- 
ing Machine Shop. Also complete truck system, about 
400 tons 16-lb. rail = 550 lumber trucks. Will sell in 
its entirety or in For prices and specifications, 
address NORTH LAND ‘DINE COMPANY, 3201 2nd St., 
No., Minneapolis. Minn. 


WANTED—GOOD MILL MAN TO PURCHASE 
Interest in mill and a, = operate same. Must 
have about $20, 

B. E. PERKINS, Baton Rouge, La. 








FOR SALE—A FEW CARS OF BALED SHAVINGS 
The product of Dry Wood, also a few cars of dry 
Sawdust, the product made from resawing dry lumber. 
F. BRENNEN & SONS, 
Hamilton, Canada. 





FOR SALE 
camer earloads of hemlock sawdust at cost of 
oading. 
BAYLESS MANUFACTURING CORPORATION, 
Austin, Pa. 
STIMULATE AND INCREASE YOUR SALES 
50% by a — cag ow of Nifty Stickless Fans 





and a Blott Free samples. 
HE CHARLOTTE LEADER, Charlotte, Mich. 





FOR SALE 


Poplar bevel siding. 
Poplar lattice. Baled shavings. 


GAMBLE BROTHERS, INC., Highland Park, Ky. 





EXPERIENCED DISMANTLER & ERECTOR 


Of up to date band and circular mills, or I may know 
of a good mill and save you some money and take 
interest in same : 

Address ur, 25,’’ care American Lumberman. 


WANTED—TO BUY 
I want to buy one or two good yards, well located, 
in Minnesota, Iowa or eastern North or South Dakota. 
Write H. G. BATIE, Ruthven, Iowa. 


AAA-1 WHOLESALER DESIRES TO 
Make arrangements to all or part of output of reliable 
yellow pine or hardwood mill on percentage or reason- 
able commission basis. 

Address “K. 7,’’ care American Lumberman. 
WANTED—I WANT TO BUY ONE OR MORE 
Good retail a ” ang in Iowa, Illinois, Wisconsin or 

Mimomias spot c: 
Address 3 ‘ie, ** care American Lumberman. 
WANTED—TO BUY—LUMBER YARD 
In Illinois. RALPH MACKEMBER, Peoria, Il. 




















FOR SALE—LUMBER YARD AND 
Saw mill doing good business in good Colorado town, 
a money maker. 
Address “L. 19,"" care American Lumberman. 


FOR SALE—LUMBER MILLING PROPOSITION 


Complete band mill equipment, now in operation. East- 

ern haga oe 15,000,000 feet timber, more available. 

Bargain. $35,000 
Address “D. 





24,’ care American Lumberman. 


READ THE CLASSIFIED ADS EACH WEEK 


When you want anything or have something to sell or 
exchange. When you want employment, employees, or 
anything used in the Lumber World write us—we can 
help you. 

Advertise in the GREATEST LUMBER JOURNAL ON 
EARTH. 





AMERICAN LUMBBERMAN, 
431 S. Dearborn St., Chicago. 





WANTED—ORDERS FOR OAK CAR STOCK 
Wagon stock, doubletrees, reaches, bolsters, 
poles, implement stock and dimension stock. 

ACME BOX COMPANY, Omaha, Neb. 


eveners, 





GULF RED CYPRESS 
Straight or mixed cars of 1 to 4” FAS, Selects, No. 1 
Sliop, No. 1 Barn, No. 2 Barn, Boxing, Peck, A. B. C. 
Factory Selects, Bevel and Bungalow Siding. 16”, 18” 
and 20” Shingles and h. Also send us your {in- 
quiries for hardwoods. GRESS MANUFACTURING 
COMPANY, Jacksonville, Fla. 


FOR SALE—WHITE OAK PIPE STAVES 
60 inches x 1% a x 5 inches. 42 inch Oval 
dressed French Measure Red Oak Staves. 
GEO. E. WORTH, 142 Anthony 8t., ochester, ; ae 4 












AMERICAN LUMBERMAN 
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MISSISSIPPI DELTA HARDWOODS 


Sound square edged oak timbers, bridge plank, car 
stock, wagon repairs, and grade stock. Oak, Gum, 
Ash, Cypress, hickory. Get us quotations before buy- 
ing. National inspection guaranteed. 


KELLEY LUMBER CO., Wilmot, Ark. 





INCH OAK—FOR SALE 
ALSO PLANK AND SWITCH TIES 
At Abeles, Arkansas, on St. Louis Southwestern Rail- 
way, north of Humphrey, Arkansas, we have on sticks— 
300,000 feet 1” Plain Oak, 75% White, standard widths 
and lengths, from four to eighteen months 
dry. Will sell either No. 3 and better or No. 2 
and better; 
200,000 — 1” Plain Oak, same as above, only 


ry; 
70,000 feat 2%” Bridge Plank. 

200, 000 feet 3” and 4” Crossing Plank; 

300,000 feet 7x9 Switch Ties. 

If you are in position to pay cost of production and 
a fair price for stumpage, we will be glad to figure 
with you on the above stock. 

ABELES & TAUSSIG TIE CORPORATION, 
St. Louis, Mo. 


FOR SALE 
We wish to make a contract to sell one million ft. of 
Oak, green from the saw or will accept an advance of 
75% as it goes on sticks, the balance when loaded out. 
Very high class 2 sawn lumber. 
Address ’*? care American Lumberman. 


10/4” WESTERN PINE SHOP 

Available for immediate shipment from 

Transfer car Kiln Dried Western Pine Shop, 

taining 7290 ft, #1 Shop, 9150 ft. 
Shop. 


not as 








Minnesota 
Rough, con- 
2 Shop and 2625 ft £3 


COLVILLE VALLEY LUMBER CO., 
Spokane, Wash. 


FOR SALE 
No. 1 Oak Felloes, 2x2%”—3’ 8” 
lear No. 1 Oak Felloes, 3%x3”—3’ 4” 
1 car No. 1 Oak Felloes, 4%,x3”—3’ 4” 
2 cars No. 1 Oak Bolsters, aS 
2 cars ~ . Oak Bolsters, 4x5”—4 
OCUM LBR. CO., Stilwell, Okla. 





1 car 


“ee 


FOR SALE 


A lumber Yard of 2% acres of ground, Sheds, Mill, 
Office, Stock of lumber, 8 room house, with furnace, 
bath, hot water, lights, good barn, poultry house ete. 
Situate along the Railroad in a live town, in North 
Western Ohio, No other Lumber Yard within 7 miles. 
Owner too old to run it. Will sell the whole outfit 
for $8,000.00. Part cash. 
S. W. LONG, Van Wert, Ohio. 


FOR SALE—RETAIL YARD 





And coal business. Central Iowa. Large territory. 
Fine location. Will take $25,000 to handle. 
Address “Pp. 19,’’ care American Lumberman. 





FOR SALE LUMBER YARD 
In good town and farming —* of Ohio, only one yard 
in town, i a good business 
Addre “hb, &,”" care American Lumberman. 


FOR SALE—COUNTY SEAT YARD 


In Southeast a: 
ddress “K. 104.”" care American Lumberman. 


WHY WAIT ain YOU WANT SOMETHING 
An advertisement in the Wanted and For Sale depart- 
ment would help you get what you wavt. AMERICAN 
LUMBERMAN, 431 S. 








Dearborn St., Chicago, Il. 











A GREAT OPPORTUNITY 


For operating now. All water transportation. Good 
harbors on the land. We offer for sale cheap on easy 
terms a large tract of hardwood timber-land embracing 
mahogany, Spanish cedar and other valuable hardwood, 
also large quantities of railroad ties and telegraph 
and telephone poles. There is a good demand now in 
Cuba for railroad ties at $2.50 per tie. There are 
railroad ties enough on this property to more than 
pay for it. This tract is located on the Isle of Pines. 
For further particulars, address the 
INTERNATIONAL LUMBER & SUPPLY CO., 
609 Merchants Bank Bldg., 
St. Paul, Minn. 





AN EXCEPTIONAL OPPORTUNITY 
OPEN IN TIMBER LANDS 


Partner wanted to join in purchase of a very valuable 
Canadian Timber Limit now for sale, situated on a well- 
protected harbor on Lake Superior. Tract consists of ap- 
proximately 25,000 acres and contains many million feet 
of birch and maple, several million feet each of hemlock, 
pine, elm, ash, oak and a large quantity of cedar. Land 
is in fee-simple and all timber exportable. Valuable 
mineral rights go with the property. Price very low if 
bought promptly. 
Address ““M. 4,’’ care American Lumberman. 





WOULD CONTRACT WITH SOME 
Reliable hardwood wholesale concern to handle our 
entire output on a commission basis; who would advance 
us $12.00 per M as lumber is put on sticks at railroad 
at the rate of about 30,000 feet per day 
Address “L. 14,” care American 





FOR SALE—TIMBER TRACT 
175 acres, mostly hemlock, contains over 400,000 board 
feet, all well grown, excellent condition, located directly 
alongside the Ulster and Delaware Railroad, New York 
State. ag! — COHEN DAIRY, 210 East 119th 
St., Y. City. 





TOY AND NOVELTY MANUFACTURERS: 
We have for quick shipment one car soft short leaf plan- 
ing mill clippings, 22” to 47” long, all widths, grade 
60 per cent No. 1 common and better. Write for deliv- 
ered prices. 
LATHROP LUMBER COMPANY, Lathrop, Ala. 


LUMBER FOR SALE 


Log Run Hickory 
100,000 6/4 90 days and longer dry. A good buy with 
Lonoke, Ark. 


all high-grade stock in 
0. L. SHULL LUMBER CO., 

FOR SALE—ONE CARLOAD 

5gx2 crating, bundled. 


WEST JEFFERSON LUMBER COMPANY, 
West Jefferson, 0. 


FOR SALE 











St. Francis Valley, Arkansas, band sawed red gum, dry 


choice stock, all grades; inspection guaranteed under 


National Rules 
THE CRITTENDEN LUMBER CO., Crittenden, Ark. 
WANTED 


Orders for Mixed Oak Timbers. Any size up to 12x12 
—28’. —— LUMBER COMPANY, Mari- 
anna, Fla. 








IF YOU ARE INTERESTED IN BUYING 
Large bodies of Yellow Pine timber, write FAVELL- 
UTLEY REALTY COMPANY, Lakeview, Ore. 























FOR SALE—1223 ACRES FINE OAK 


Timber in Monroe Co., W. Va., 7 miles from Norfolk 
& Western R. R. Will cut 15,000,000 ft., 80 per cent 
White Oak, 3000 tons bark. ‘Timber can all be cut in 
one set. Logging ors fine 

F. GRAY. "soundevitie. WwW. Va. 


DRY HARD WOOD—FGR SALE 
7 Cars 8/4 Hard Maple. 
5 Cars 8/4 Beech. 
3 Cars 8/4 Hemlock. 
H. K. CROFOOT, Moravia, N. Y. 
HARDWOOD STUMPAGE IN UNION COUNTY 
Kentucky. Eleven hundred fine trees above 16 inches. 
Mostly Oak, Poplar and Hickory. Near railroad. 
Address “Pp. 22,” care ‘American Lumberman. 











FOR SALE—150,000 FT. 
No. 3 Com. 4/4 plain oak dry, ’$8. 00 per M, 50,000 ft. 
No. 2 Com. $18.00: 60,000 ft. No. 2 and Better oak 
tie siding $20.00 FOB., Fredericktown, Mo. 
G. C. ALLEE LU MBER CO., Fredericktown, Mo. 


FOR SALE—ONE CAR NO. 3 COM. 
8/4 plain oak dry, $10.00 per M FOB., Fredericktown, 
Mo. G. C. ALLEE LUMBER CO., Fredericktown, Mo. 


FOR SALE 
Railroad and Structural Hardwood lumber and tim- 
bers. Correspondence invited. 
SARGENT LUMBER COMPANY, Little Rock, Ark. 


FOR SALE—F. O. B. CAR INDIANAPOLIS 
7000 feet 6/4 and 8/4 seasoned hickory, grades No. 1 
and 2 common at $50 per 1000 ft. CASSIUS M. CURRY, 
3168 N. Capitol Ave., Indianapolis, Ind. 

FOR SALE—1 CAR 3/4 NO. 2 AND BETTER 
Plain ont dry, $20.00 FOB Fredericktown, Mo. 

. ©. ALLEE LUMBER CO., Fredericktown, Mo. 
FOR SALE—LUMBER STICKERS 
1x2—S’ oak even thickness, dry, 5c each. 

Address P, 5,”’ care American Lumberman. 




















DO YOU ADVERTISE IN THE 
Wanted and For Sale Department? - 





WE WANT BUYERS TO ADVERTISE 
When in the market for anything used in the lumber 
industry. Send your ad to the Classified department of 
the American Lumberman., 

431 S. Dearborn St., 


Best for you. Chicago. 





BRITISH COLUMBIA TIMBER 
Investments = all sizes; correspondence solicited. 
W. L. KEATE, 1027 Standard Bank Bidg., 
Vancouver, B. C. 





WHEN YOU WANT EMPLOYMENT 
Advertise in the wanted employment columns. You oan 
key the advertisement. All answers mailed daily. 

AMERICAN LUMBERMAN, 
431 So. Dearborn St., Chicago. 








ARE YOU IN POSITION TO TAKE ADVANTAGE 
OF A BARGAIN? 


100,000,000 feet Hemlock, Oaks, Poplar, Bass, White 
Pine, etc, on about 9,000 acres, in Eastern Tennessee, 
Exceptional quality timber. Nine miles from railroad, 
Can be bought on reasonable terms. 

Address “Pp. 9,’’ care American Lumberman. 


TWO BARGAINS IN TIMBERLANDS. 
52,000,000 feet at Springfield, S. UC. Pine, poplar, cy- 
press and gum, 4473 acres land, 4 miles from George- 
town, S. C. Contains 35,000,000 feet pine, 5,000,000 
cypress, poplar and gum. Price will surprise you. Fifty 
thousand in cash will buy either of these properties. 

W. L. CLEMENT, Greensboro, N. C. 

FOR SALE 
300,000,000 feet virgin long and short leaf yellow pine 
timber in Louisiana; particulars to bona fide RGnNT of 
commercial rating. Address “OWNER’S AGENT 
care American Lumberman. 
100 MILLION FEET LARGE VIRGIN 
Short and long leaf pine timber, on R. R. in S. C., 
for sale; also two choice pine tracts on R. R. in 8, Cc. 
of 30,000,000 and 50,000,000 feet. Price reasonable. 
BOX 382, Charleston, S. C. 


10,000 ACRES IN COLBERT CO., ALABAMA 
Hardwoods and Short Leaf Pine. LKstimated to cu! 
about 30,000,000 ft. Equipped with three new mills 
Land, timber and mills at a bargain. Investigate. 

Address “Pp. 21,"’ care American Lumberman. 


THE LUMBERMAN’S ACTUARY 


Shows at a glance the amount of any number of feet 
between 2 feet and 29,000 feet at any price between 
$6.00 and $75.00 a thousand feet. Seventh edition. A 
book every lumberman can use. Price postpaid, bound 

















in leather, $8.50. AMERICAN LUMBERMAN, Publish- 
Chicago, Ill. 


ers, 431 S. Dearborn St., 





FOR SALE—14x36 
OHIO CORLISS ENGINE 


in perfect running condition. We can make immediate 
delivery and can arrange for demonstration within short 


notice. 
THE F. E. SCHUMACHER COMPANY, 
Hartville, Ohio. 





TWO 72”x18’ BUTT STRAPPED QUADRUPLE 
Riveted Boilers, with suspension setting. 
One 40 H. P. and one 50 H. P. Fire Box Boiler. 
Two 100 H, P. Internal Fired Boilers. 
One 18x36 Allis-Chalmers Heavy Duty Corliss Engine. 
MERTES MACHINERY CO., Milwaukee, Wis. 


BOILERS, ENGINE & LATH MACHINES 


1 36”x7’ Vertical Boiler with Steel Smoke Hood, 8S. H. 
1 30”x5’ Vertical Boiler, built ASME for Michigan, New. 
1 14”x36” L. Bartlett Lath Mill & Bolter, S. H., 
Corliss Engine, S. H. 
1 Wickes Combination, capacity 20,000 lath per day. 
1 Eureka Combination og B ape and Bolter, S. H., 
capacity Fs lath per d 
7 BARTLETT. % CO., Saginaw, Mich. 


40 H. P. HEAVY DUTY 
Kerosene me. 5... 190 R. P. M. Also cut off clutch. 
STERK z VANDERZON, Friesland, Wis. 











PRIVATE EQUIPMENT 


420 H. P. Boilers, 1200 H. P. Corliss Engine, 2000’ Air 

Corliss Driven Air Compressor, 800 K.W. Generator, 

100’ .W. Generator, A. oe Dryers, Pumps, 

Lathers, 7, Presses, Shapers, Pipe, Pulleys, etc. 
ETTENDORF STONE co., 

Box 301 Davenport, Iowa 


FOR SALE—BARGAINS. 
No. 1 American Short Log Saw Mill, a 00. 
26x12” L. Power Endless Bed Planer, $500.00. 
SAML. C. MORRIS, 105 Liberty Street Brooklyn, N. Y. 
FOR SALE—A NEW MITTS AND MERRILL 


Chipper and shredder. For price and specifications, ad- 
dress BAYLESS MANUFACTURING CORPORATION, 
Austin, Pa. 


9 FT. CLARK BROS. BAND MILL 
Quick sale bargain, located Williamsport, Pa. Address, 
EMPORIUM LUMBER CO., Conifer, N. Y. 
WE CAN FURNISH YOU WITH ANYTHING 
In the line of used and rm Engines, Boilers and Saw- 


mill Machinery. Write 
MACHINERY & SUPPLY CO., 














HELENA REBUILT 
West Helena, 
FOR SALE—RE-MANUFACTURED REBUILT 
Filing room machinery. Send for monthly mailing list. 
1eROTT MFG. COMPANY, Big Rapids, Mich. 


REMANUFACTURED WOODWORKING 


Machinery. over 400 on hand. Write for catalogue. 
CHICAGO MACHINERY EXCHANGE, 
1212-1224 Washington Blvd., Chicago. 














